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INSURANCE VALUABLE | 
ADJUNCT TO CREDITS | 


J. F. Van Riper Discusses Rela- | 
tions in an Address Before 
New York Bankers 


MORAL HAZARD STRESSED | 


Chance for Business Interests to Help | 


Keep. It Down Emphasized— | 
—Work Is Constructive | 


ASBURY PARK, N. J., June 18— | 
A noteworthy review of the relation cf 
fire insurance to commercial credit and 
its importance to the business inter- | 








ests of the country generally was given | 
by J. F. Van Riper, branch secretary 
of the Norwich Union Fire, in his ad- 
dress before the New York State 
Bankers Association at its convention 


| 
| 
here on “Insurance and Credits.” He | 
stressed especially the question of | 
moral hazard, which he said was par- | 
ticularly acute in a transition period like 
the present, and pointed out the neces- 
sity for watchfulness on the part of the 
bankers to assist in keeping down that 
hazard. 

He referred to the value to business 
interests generally of use and occu- 
pancy insurance and the application of 
the coinsurance clause, and showed that 
fire insurance is doing a vast work in 
conservation of credits and the na- 
tional wealth, both through the secur- 
ity supplied as collateral to credit and 
in constructive measures toward re- 
duction of fire waste. He said in part: 


Safety First Consideration 


The first, and always the foremost, 
question in the matter of credits is the 
relative safety of the undertaking. If 
I were a banker and were asked to sup- 
ply funds for any enterprise the first 
thing I should wish to know, of course, 
would be its outlook or probabilities of 
success. I should inquire whether there 
was anything in the nature of the ad- 
venture or in public interests requiring 
that the credit be denied. If not, I 
should then wish to know the character 
and standing of the one seeking the 
accommodation. 

I stress the question of character be- 
cause I believe it a fundamental one, 
one that is vital to any enterprise and, 
in many instances, measures the whole 
diameter between success or failure for 
the enterprise itself, and between profit 
and loss for the accommodating bank. 
It is a matter that fire underwriters 
watch with great care because it is one 
of the most serious and important prob- 
lems of our business: The moral hazard 
we callit. It is the X quantity that must 
be always reckoned with and that some- 
times reduces our transactions in a com- 
munity to,a minus quantity for a series 
of years. 





Present Period Severe 


During the past six years we have 
been passing through a period that has 
put our national conscience to a very 
severe and extraordinary test. The very 
sudden and unusual development of all 
commercial and industrial enterprises, 
brought about by the world war, and 
the very subtle and insidious influences 
















INSURANCE AND CREDITS 


The moral hazard is the X-quan- 
tity that must always be reckoned 
with. 

Easy credits make easy losses, 
both to banks and insurance com- 
panies. 

Fire insurance in the tinal analy- 
sis is nothing more nor less than a 
clearing house for one form of the 
country’s economic waste. 

Bankers acknowledge it as the 
basis of all credit, for they will lend 
money on neither realty nor iner- 
chandise without the underlying 
insurance policies as_ collateral. 

The only remedies against over- 
insurance are the honesty of che 
policyholder and the wisdom and 
caution of the agent. 

The fire insurance business is 
doing a vast work in conservation 
of credit and the national wealth, 
both in the security supplied as 
collateral to credits and in con- 
structive measures toward the 
reduction of fire waste. 

—J. F. Van Riper to 
New York Bankers. 














that have operated on those enterprises, 
have all contributed to lower our com- 
mercial standards. These conditions 
have greatly expanded credits and by 
that expansion have in a like measure 
enlarged the problems requiring solu- 
tion. Sasy credits make easy losses, 
both to banks and insurance companies. 

On the eve of a general contraction, 
due to pressure from every direction to 
bring down prices that the public thinks 
are iniquitously high, and with manu- 
facturers and merchants carrying stocks 
produced or obtained at high figures, the 
premonitory symptoms of an increasing 


moral hazard are already manifest in 
loss adjustments. Under a system of 
commercial trading based on borrowed 
capital, the man who has overstocked 


his warerooms, and, who, through mis- 
taken judgment on the one hand or 
rapid and disastrous turns in commer- 
cial tides on the other, finds himself 
unable to dispose of his wares, either 
at all, or at a profit, if he be a man with 
little or no conscience, occasionally finds 
his most convenient escape through a 
fire. In that event he overinsures his 
stock and then burns his place, trust- 
ing to falsified books, or no books at 
all, and the attempted obliteration of 
his evil cunning, to aid him in effecting 
settlement of his loss that will help 
him through his financial difficulty. 


a 
a 


Vital to Country at Large 


The moral hazard—or the element of 
character, to put it another way—is a 
very vital one, not only in fire insurance, 
but in the life of the country at large. 
It is self-evident that the man who 
would burn his premises with intent to 
defraud is equally dangerous as a pros- 
pective borrower, to say nothing of the 
effect on the credit of an innocent neigh- 
bor whose property may be destroyed 
with little or no insurance and thus 
leave him hopelessly bankrupt. 

There are several causes for the re- 
markably unfavorable showing of this 
country in per capita fire loss in com- 
parison with others. In the first place, 
it is due to wide differences in construc- 
tion. America has been a country of 
unlimited timber and, as a consequence, 
the frame building and the shingle roof, 
that are much less known on the other 
side, have proven its curse in this mat- 
ter of fire waste, Forest fires have 
added another menace while by no means 
the least important have been the actual 





moral hazard and the nervous tempera- 
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ment of our people, aggravated by the 
mad rush for wealth, and the spirit of 
carelessness that leads to the sin of | 
omission, if not of commission. 
' 

Fire Insurance Equalizing Agency 

The chief corrective or equalizing 
agency that has been employed to offset 
the effects of this peril has been the 
business of fire insurance, a business | 
which, in the final analysis, is nothing 
more nor less than a clearing house sys- 
tem for one form of the country’s eco- 
nomic waste. You bankers acknowledge 
it as the basis of all credits, for you will 
lend money on neither realty nor mer- 
chandise without the underlying insur- 
ance policies as collateral. Herein lies | 
a responsibility upon the banks, quite | 
equal to that upon the insurance com- | 
panies, to watch and safeguard the moral | 
hazard of commercial dealings. 


Over and Underinsurance 


Because of the prohibitive cost of de- | 


termining the value of property at the | 
and because | 


inception of the contract, 
that value would not remain constant, 
if it were determined, every coverage 
granted by the companies involves, po- 
tentially, one of two conditions in the 
event of loss, either possible overinsur- 
ance or possible underinsurance; the 
first markedly accompanying, and some- 
times productive of, the moral hazard 
to which I have alluded; the other, when 
it occurs, producing an injustice to the 
company, because a small damage with 
iow insurance will sometimes produce a 
total loss under the policy. If there were 
no means of meeting these conditions the 
companies would constantly find them- 
selves between his Satanic Majesty and 
the boundless deep, for one, or the other 
condition would confront them at nearly 
every turn. To overcome the condition 
of underinsurance in risks of large 
values, such, for instance, as all in- 
dustrial and manufacturing establish- 
ments, and mercantile and warehouse 
business, they have adopted the use of 
the coinsurance clause, a clause that 
may very properly be termed the Con- 
tract of Equilibrium and the purpose of 
which is to prevent underinsurance by 
requiring an equal percentage of insur- 
ance on all risks of like class and to 
provide for adjustments of losses on that 
basis, 


Svil of Valued Policy Laws 


The only remedies against overinsur- 
ance are the honesty of the policyholder 
and the wisdom and caution. of the agent, 
the latter of which the companies preach 
and encourage with all their power, for 
upon this much depends. This problem 
is aggravated in some states by what 
are known as valued-policy laws which 
provide in the case of buildings, that in 
the event of the total destruction of the 
property, the amount of the policy or 
policies shall be taken as the accepted 
value. These laws directly encourage 
overinsurance by dishonest owners of 
realty and thus greatly increase the 
chances of moral hazard. 

In the standard policy the phrase is 
used “and without compensation for loss 
resulting from interruption of business 
or manufacture.” Recognizing that such 
interruption may, at times. represent a 
very serious financial loss in certain in- 
dustries, and in response to a demand 
for protection against such loss, the com- 
panies have for years issued policies 
covering use and occupancy of certain 
desirable mercantile or manufacturing 
risks. the fundamental principle of 
which is paying not to exceed a certain 
fixed sum per day for the period of in- 
terruption which sum is calculated on 
the basis of the average daily profits 
plus fixed charges and expenses neces- 
sarily incurred during the interruption. 
From this it will be seen that the fire 
insurance companies, through this cov- 
erage, contribute another safeguard to 
the financial stability of industries, 








(CONTINUED ON PAGE 39) 
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HURSDAY, JUNE 24, 1920 


|HOW HIGH VALUES OF 


| 
Increases Discussed by John J. 





AUTO INDUSTRY BLAMED 


Pays Highest Price for Labor and 


Thomas, 
Thomas Company of Chicago, apprais- 
ers 
Wisconsin Local Agents at their meet- 
ing 
Values Mean to the Local Agent.” He 
reviewed some of the advances in build- 
ing costs which i.ave been made in the 
past few years, in both labor and mate- 
rial, and outlined some of the causes 


| series of years. 



































































{IN TWO 
PARTS— 


TODAY AFFECT AGENT 


Thomas in Address Before 
Wisconsin Agents 


Materials That Are Greatly 
Needed in Building Field 


DELAVAN, WIS., June 18.—-John ; 3 


secretary of the Lloyd- 


and engineers, spoke before the 


here on “What Today’s High 


which have contributed to present con- 
ditions. He blamed the automobile in- 
dustry, which is paying the very high- 
est prices for both men and materials, 
for much of the advance, and stated 
that there would be very little increase 
in construction and_ productiveness 
until the point of automobile saturation 
is reached. Mr. Thomas said: 


_ Today's high advanced cost of prac- 
tically everything is recognized by every 
one. High costs mean corresponding 
high values. Just how much this advanec 
has been can be best illustrated by trac- 
ing the price of a single article during a 
Most comparisons that 
one sees begin with the year 1914 and 
run to the present time. This is perhaps 
the best time to begin as values for the 
period of 1910 to 1914 were quite uni- 
form. 

Common brick in Chicago was $6.50 per 
thousand in 1914. The next year the 
price had advanced 50 cents and remained 
at $7 until 1917, when the price advanced 
to $9. In 1918 the price increased to $12 
and last year it was $14. Compared with 
1914 the price more than doubled. 


Labor Costs Trebled 


Common labor in Central Illinois 
jumped from 22 cents an hour in 1914 to 
80 cents an hour in 1920. This is an ad- 
vance that had more than trebled and on 
a very important and universal item. As 
a matter of fact the latest wage sched- 
ules for the building trades call for at 
least $1 an hour, the only exception be- 
ing helpers and apprentices. 

The condition of the labor situation is 
illustrated by the incident of the man 
who wanted an opportunity of working 
on a job as bricklayer. The foreman ad- 
vised him that he could not use him as a 
bricklayer and added, “The only thing I 
can do is to hire you as an architect and 
let you work up.” 

Afother angle of the labor problem 
which is a factor contributing to high 
values is that production has decreased 
per man over 1914. The Federal Reserve 
Bank is gathering data on this matter 
and it is the opinion of experts that the 
average decrease of production will be 
between 40 percent and 50 percent. 

A bricklayer in 1913 received $4 per 
day of eight hours, for which he laid ap- 


(CONTINUED ON PAGE 39) 
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REINSURANCE STIRS 
WISCONSIN AGENTS 


Object to Some Companies Giving 
“Aid and Comfort to the 
Enemy” 


. 


CHARTIER NOW PRESIDENT 


Fassold Retires as Secretary—Three 
Business Sessions and Get-Together 
Dinner Composed Program 





NEW OFFICERS 


JISCONSIN ASSOCIATION OF INSUR- 
o* ANCE AGENTS 


President—Ray E. Chartier, Wausau. 

Secretary-Treasurer—Joseph A. Grun- 
dle, Milwaukee. 

Executive Committee—Loyal Durand, 
Milwaukee; John D. Rowland, Racine; 
Walter Hartshorn, Waukesha. 

Legislative ~oe Chairman — 

ist Rebhan, Milwaukee. 
Avene Presidento—Miss Lillian Dunne- 

Eau Claire; G. H. Gunther, eboy- 
ean; Carl Chandler, Bianchardville; H. J. 
Cunningham, Janesville; G. B. Miller, 
Milwaukee: Mrs. John West, Oshkosh; 
A. H. French, Kenosha; Lee J. Moss, Su- 
perior. 


BY C. W. VAN BEYNUM 

DELAVAN LAKE, WIS., June !7. 
—Two subjects really agitated some of 
those attending the annual meeting of 
the Wisconsin Association of Insur- 
ance Agents here this week—overhead 
writing and reinsurance of mutuals, 
especially automobile mutuals, by stock 
companies. None of the complaints 
against alleged overhead writing could 
supply any evidence, nor did they be- 
lieve they could secure the necessary 
particulars so that the association could 
make a case against any companies. 


State Fund Discussed 


The reinsurance question, as first in- 
troduced, included reinsurance of the 
state fund. It was the opinion of the 
leaders in the organization and also the 
majority that this phase of the prob- 
lem was loaded with dynamite. Even 
to pussyfoot on the proposition was 
considered dangerous. The matter was 
dropped and will not even be handled 
with gloves. There are a lot of people 
who would like to see the state fund 
put out, of business, and one or two 
present wanted to throw a brick by 
having the association resolve that stock 
companies should not accept reinsur- 
ance from the state fund. It was 
pointed out, however, that such action 
would accomplish nothing and might 
stir the ire of some legislators to the 
disadvantage of companies and agents 
in other ways. 


Reinsurance of Mutuals 


But there was no excuse that anyone 
could discover for agency companies, 
particularly those belonging to organ- 
izations favoring separation, accepting 
reinsurance from mnon-agency com- 
panies, or in fact any companies not 
belonging to the organizations. There 
was a lot of confusion of issues in this 
discussion, the phrase “stock com- 
panies” being used to include the com- 
panies on the “cooperating list” of the 
National Association and the word 
“mutuals” being used to include real 
mutuals, interinsurers and others not 
on the cooperating list. As Charles N. 
Gorham, assistant western manager of 
the American said, 95 percent of the 
stock companies would welcome as- 
sistance from the agents in stamping 
out the very sort of reinsurance which 
brought up the question. The resolu- 
tions committee will frame a statement 
of position on this subject that will be 
sent on to the National Association, 








with a request for action at the annual 
meeting in the fall. 


Indiana Fire Marshal Talks 


There were four addresses before the 
convention. 


H. H. Friedley, Indiana, state fire mar- 
shal, was introduced by Secretary Frank 
Fassold, who formerly traveled Indiana 
and knew Mr. Friedley personally. Mr. 
Friedley was at one time a local agent, 
then a state agent and later an adjuster. 
He pointed out that the fire waste can 
only be reduced when the people realize 
that a fire loss is a loss and that insur- 
ance merely spreads the loss of the indi- 
vidual over the entire public. Mr. Fried- 
ley believes that if this fact is taught to 
children in school year after year, ulti- 
mately the problem will be solved. 


Underinsurance and Overinsurance 


President Chartier said the Wednesday 
afternoon program presented two sides 
of a question. While Fire Marshal Fried- 
ley told of the evil of overinsurance, 
John J. Thomas of the Lloyd-Thomas 
Company of Chicago, appraisers, would 
talk on the subject of underinsurance. 
Mr. Thomas quoted figures on various 
classes of buildings and on factory 
equipment, showing values had increased 
more than 100 percent since 1914, while 
insurance, in most cases, had not been 
advanced to cover the enlarged value. 
The automobile is one of the important 
factors contributing to this rise. Mr. 
Thomas sees no relief from this competi- 
tion with the automobile industry until 
the country has its maximum number of 
cars in use, until the socalled saturation 
point is reached. He might have gone 
fyrther and pointed out that it will take 
an annual production of 2,000,000 cars a 
year to maintain 10,000,000 cars in the 
country, for the average life of a ma- 
chine is five years. 


Values Will Remain High 


Mr. Thomas believes building values 
will not decrease for at least five years. 

Associations in various lines of busi- 
ness are now bringing to the attention 
of members the dangers of underinsur- 
ance. If the agent would profit by this 
rise in values and by the work of manu- 
facturers’ associations and other inter- 
ests they must follow it up, said Mr. 
Thomas. He showed how agents are 
doing this with circulars, stickers on 
policies, and by co-operation with the 
Lloyd-Thomas Company. A more com- 
plete report of Mr. Thomas’ address ap- 


| pears elsewhere in this issue. 


Boosts American Companies 


Charles N. Gorham, assistant western 
manager of the American, made a plea 
for American companies. He said for- 
eign companies cannot be dislodged from 
their present strong position but he did 
believe that American companies and 
American agents should exert: pressure 
on them to an extent that American com- 
panies will be given the same welcome 
abroad that foreign companies are given 
in the United States. Agents can assist 
in the procuring of legislation that will 
remove restrictions on American com- 
panies that are not imposed on foreign 
companies by the countries in which they 
are domiciled. America, Mr. Gorham 
said, should be independent insurance 
wise. The time may never come when 
it will be necessary to rely entirely on 
American companies but the country 
should be- prepared for such a day. 
America has produced the American 
agency system, the automatic sprinkler 
and the best fire departments. It can 
likewise establish an American insurance 
capacity sufficient for the business of 
America. 


Shortcomings of Qualifications Law 


On the subject of agency qualifications 
Mr. Gorham said that “many of us would 
not be in the business if we had been 
compelled to fill out a questionnaire 
when we were beginners. The plan of 
selection overlooks the important factors 
of character, salesmanship and loyalty, 
which are often of greater moment than 
technical knowledge. 

“I believe in agents’ organizations,” 
said Mr. Gorham. While it is the com- 
panies’ right to make rates and estab- 
lish commissions there are times when 
agents should be called into conference 
on these and other questions. There is 
fear on the part of some company exec- 
utives of trade unionism and collective 
bargaining. On these points the agents’ 
organizations, Mr. Gorham _ believes, 
should make a declaration of principles. 


“Gene” Walsh Stirs "Em Up 


Eugene Walsh of Davenport, Ia., vice- 
president of the National Association, 





told of the plans for the annual conven- 
tion and of the past accomplishments of 
the organization. Always eloquent, Mr. 
Walsh stirred the lagging enthusiasm of 
the meeting, an enthusiasm that had 
been dampened by two days of intermit- 
tent downpours and chilled by an April 
temperature. Wisconsin will no doubt 
send a good delegation to Des Moines as 
a result of Mr. Walsh’s talk. 

No resolutions were adopted by the 
convention. The resolutions committee 
was authorized to draft and adopt reso- 
lutions endorsing the National Associa- 
tion, thanking Wisconsin field men for 
the courtesies extended during the meet- 
ings of field organizations, thanking the 
insurance papers for their assistance and 
urging the National Association to take 
a definite stand on the subject of reinsur- 
ance of mutuals by co-operating com- 
panies. 


Chartier Re-elected President 


Ray Chartier of Wausau, who has done 
good work as an executive and proved 
an able presiding officer, was re-elected 
president. Frank Fassold is retiring as 
secretary-treasurer after doing yeoman 
work in increasing the membership and 
in keeping the wheels moving. He was 
given a rising vote of thanks for his 
services. Joseph F. Grundle of Milwau- 
kee, who was elected secretary-treasurer, 
is a live local agent at Milwaukee. He 
is of the forceful type that has done so 
much for the association movement 
everywhere. 


August Rebhan Is Keynoter 


Instead of an address of welcome, for 
which he was scheduled, August Rebhan 
of Milwaukee, gave a keynote speech, 
showing the influence of political con- 
ventions on business meetings. The ob- 
ject of the session, he said, was to pro- 
mote co-operation among agents, co-op- 
eration with the companies and co-opera- 
tion with the field men. Commissioner 
Platt Whitman, in his after dinner re- 
marks that evening, urged that there not 
only be co-operation between the agents 
of various towns but that each one pres- 
ent take the doctrine home with him and 
practice it with the agents of his own 
town. 

The get-to-gether dinner of local 
agents and field men was held Wednes- 
day evening with President Chartier of 
the agents presiding. There were no ad- 
dresses, but many were called on for 
remarks with a time limit of three min- 
utes. Those speaking were Platt Whit- 
man, Wisconsin insurance commissioner; 
W. B. Erfert, state agent of the United 
States Fire and North River; Mrs. John 
West of Oshkosh; Charles N. Gorham, 
assistant western manager of the Amer- 
ican; John Manson of Wausau; George 
R. Crosley, formerly state agent of the 
British America and Western; Frank 
Hoffman of Manitowoc, former president 
of the Wisconsin association; Robe Bird, 
former state agent of the New York Un- 
derwriters, and now vice-president of 
the Milwaukee Mechanics; J. Tracy Hale, 
Wisconsin manager of the United States 
Fidelity & Guaranty; Carroll L. De Witt, 
agency superintendent, Eagle Star & 
British Dominions, Generale and Ur- 
baine; W. R. Townley, western general 
agent, British America and Western; 
J. N. Hobbins of Madison; J. George 
Stauffer, superintendent of agents, west- 
ern department, Fireman’s Fund; Charles 
L. Easton, state agent, Northern of Eng- 
land; Miss Abbie Gantz, Insurance Field; 
Cc. W. Van Beynum, The National Un- 
derwriter. Will Calhoun, formerly with 
the North America but now a local agent 
in Milwaukee, led the singing. 


The various committees of the conven.-, 


tion were headed by the following chair- 
men: Resolutions, J. N. Manson, Wau- 
sau; constitution and by-laws, Walter 
Hartshorn, Waukesha; auditing, Otto 
Kremer, Milwaukee; nominating, Walter 
Green, Milwaukee. 


Plans of Strike Company 


BALTIMORE, MD., June 23—The Em- 
ployers Mutual Insurance and Service 
Company, which has just been licensed in 
Maryland and is writing strike insur- 
ance only, has placed its re-insurance 
with the Excess Insurance Company and 
London Lloyds. The policies cover all 
risks up to $500,000 and may be extended 
by the local company to $800,000. The 
company at the present time is limiting 
its liability on single risks to $750,000. 

The organization intends to operate in 
practically every state. Branch offices 
will be started in all industrial centers. 
Boston, New York, Philadelphia, Balti- 
more, Pittsburgh, Cleveland, Detroit, 


Chicago, St. Louis, Kansas City and Cin- 
cinnati have already been decided on by 
the company as cities where it will have 
offices. 








THREE VIEWPOINTS 
OF THE BUSINESS 


How it Looks to Local Agent, 
Field Man and Company 
Executive 


ITS HEALTH, ILLS, CURES 
Three Interesting Addresses at Joint 


Session of Wisconsin Field Organ- 
izations—Whitman Speaks 





BY C. W. VAN BEYNUM 
DELAVAN LAKE, WIS., June 18. 
—Just as the women speakers at the 
recent Republican national convention 
scored heavily, so did Mrs. John West, 
local agent at Oshkosh, when she ap- 
peared before the joint meeting of the 
two organizations of Wisconsin fire 
insurance field men here this week. 
Under the “ladies first” rule she opened 
the program. Because she is a phrase 
turner as well as an insurance agent, 
and one remembers some things she 
said long after a great deal of the rest 
of the oratory is forgotten, it might be 
said that she also had the last word. 
Mrs. West was scheduled to speak on 
“Companies and Field Men I Have 
Known.” She was followed by D. O. 
Stine, state agent of the St. Paul and 
the Demosthenes of the Wisconsin field, 
and the company viewpoint was set 
forth by George H. Batchelder, western 
general agent of the Pennsylvania Fire. 
J. McIntyre, state agent of the 
Fireman’s Fund, retiring president of 
the Wisconsin Fieldmen’s Club, pre- 
sided. 
Builds Character and Personality 


“T can best tell you what I think of 
companies and field men,” said Mrs. 
West, “by saying that I love the busi- 
ness. In no other line does one have 
such an opportunity to develop per- 
sonality, individuality and character. 
To build the great insurance institu- 
tions it has taken men of ideals, ideas 
and vision. The very fact that scarcely 
a year goes by without one or more in- 
surance companies celebrating their 
hundredth anniversaries shows that the 
fundamental bases of the business are 
sound. 

“Today,” continued Mrs. West, “there 
is only one thing cheaper than insur- 
ance—talk, and sometimes that is much 
more expensive. Occasionally insur- 
ance is too cheap. Where a rate is 
cut, the confidence of the beneficiary of 
the cut in insurance is shaken. The l:est 
friends of the business are those who 
have secured reductions in rates by 
improving their risks.” 


Warm Description of Annexes 





“Underwriters’ agencies,” said Mrs. 
West, “are the illegitimate children of 
the companies. The sole agency rule 
is their grandmother and often she finds 
herself without the sole. The state 
agents are their uncles and, like the 
woman who lived in a shoe, they often 
know not what to do. They must seek 
homes for their foundlings and too 
often they place their babes in the 
homes of bankers and ex-office hold- 
ers. Like other institutionally reared 
children, they do not always observe 
the rules. They are without standing 
in court. Too often the parent hides 
the real name in small type.” 


The Ever Present 3 Percent 


D. C. Stine brought out in his own 
inimitible way that only 3 percent of the 
fires cause total losses, 3 percent of the 
agents are slow pay, 3 percent do not 
answer letters, 3 percent are commission 
grabbers who injure both the companies 
and the public, 3 percent of the field men 
(CONTINUED ON PAGE 40) 
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LOUISVILLE ISSUE IS 
CAUSING MUCH CONCERN 


Booker & Kinnard Bring Injunc- 
tion Proceedings Against the 
Local Board. 


TIME IS NOW EXTENDED 


Companies and Agencies Are Given 
Until July 6 to Set Their Affairs 
in Shape 


LOUISVILLE, KY., June 23.—Fresh 
developments have been coming rapidly 
in the fight of the Louisville Board’s 
efforts to uphold its rules, following 
the placing of an agency some weeks 
ago with the Fidelity & Columbia Trust 
Co., a banking organization, by the 
Firemen’s of Newark, which has led to 
numerous complications. 

For some days past it had been re- 
ported that a legal fight was brewing, 
and that the matter might shortly get 
into the courts. 





Injunction Proceedings 


On Friday it became known that 
Booker & Kinnard had filed injunction 
proceedings against the Louisville 
Board, officers and members. A meeting 
was called Saturday morning, at which 
discussion was heard concerning this 
matter. It was understood that the 
suit was filea primarily to prevent mem- 
bers from adopting the non-intercourse 
rule which applies between members 
and non-board agencies, or non-board 
companies, which under the time limi- 
tation rule would have become effective 
on June 20. 

At the meeting on Saturday on rec- 
ommendation of counsel and at the 
urgent request of a number of com- 
panies which would be implicated in 
such action through being in the Booker 
& Kinnard office, the Board decided to 
postpone the non-intercourse enforce- 
ment from June 20 until July 6 extend- 
ing the date long enough to enable 
members to settle themselves, and to 
enable the companies to make arrange- 
ments, as well as to give the matter 
time to work out on a more satisfactory 
basis if possible. 


Firemen’s Standing Pat 


From the best information obtainable 
the Firemen’s is the only one that has 
declared outright that it would remain 
with Booker & Kinnard under all condi- 
tions and that agency is the only one 
that has fallen out with the Louisville 
Board over the Fidelty & Columbia ap- 
pointment. 














COMPANY AFFILIATIONS IN THE EAST 








HE company 


companies are: 


Aetna 
Agricultural 
Alliance, Pa. 
American Alliance 
American, N. J 
American Central 
Atlas, Eng. 

Atlas Und. 
Automobile 
Boston 
British-American 
Caledonian 
Caledonian-Amer, 
California 


members of the 


Eastern Union and the nonaffliated 


EASTERN UNION 


Jersey Fire Und. 
Law U. & 

L& L. & G. 

Lond. & Lancashire 
London & — 
Mass. F. 

«Mech. & tk, 
Mercan. F. & M., Mo. 
Mercantile, N. Y. 
Michigan F, & M. 
National, Conn. 
Newark 

‘New Hampshire 
New Haven Und, 





COX ON BANK AGENCIES 


At the annual meeting of the 
Texas Association of Insurance 
Agents, held at Galveston, Tex., 
last week, Fred J. Cox, president of 
the National Association, gave a 
talk in which he outlined the posi- 
tion of the National Association 
upon the big questions of the day 
affecting local agents wherever lo- 
cated. He devoted most of his talk 
to a discussion of bank agencies. 
This is the big issue before local 
agents today, and what Mr. Cox had 
to say should be of interest to local 
agents generally. His remarks will 
be found in the special edition de- 
voted to the proceedings of the 
Texas meeting and published as 


Part 2 of this issue of THE NATIONAL 
UNDERWRITER, 





Detroit National Providence-Wash. 


Home, N. Y. 
Home Und. 


Union, Canton 
Urbaine, France 


Amer. Eagle 
American Equit. 
Arizona 

‘Assur. Co. of Amer. 
Atlanta Home Und. 


Baltimore American 
Bankers & Shippers 
Ben Franklin Und. 
Birmingham 
Buffalo 





Camden Fire New York Und. Equitable, S, C. Peoples National 
Central, Md. Niagara-Det. Und. Equity, Mo. Petersburg, Va. 
Citizens, Mo. Niagara Fire Eureka F. & M. Pilot 

City N. Y. North B. & M. Farmers, Pa. Pittsburgh 
Cleveland National Northern Eng. Farmers, Ia. Pittsburgh Und. 
Colonial Und., Conn. Norwich Union,Eng. | Federal Union Potomac 
Columbia of N. J. Old Colony fn ape A a Reliable 
Commerc’l Un., Eng. Orient Fid.-Phenix Reliance 
Commerc’l Un., N.Y. Palatine Firemen & Mech. Republic, Tex. 
Commonwealth Patriotic Firemen’s Republic, Pa. 
Connecticut Pennsylvania Firemen's Und. Republic Und. 
County Fire Phila. Und Georgia Home Rhode Island 
Delaware Und. Phoenix, Eng. Girard F. & M. Richmond 
Detroit F. & M. Phoenix, Conn, Globe, Pa. Savannah 


Eagle, Star & Brit- Prudential Globe National South Carolina 
ish Dom. Queen Guarantee Fire Southern Home 
Eastern Under. Rochester Dept. Guardian Fire Southern Und. 
English-Amer. Una. Royal Exch. Hamilton Standard, N. J. 
Equitable F. & M Royal Hawk. & Des M. Stuyvesant 
Exchange Und. Safeguard, N. Y. Hawkeye Secur. Superior 
Fire Association St. Paul F. & * Import. & Export. Twin City 
Fireman’s Fund Scottish U. & N Indem. Co. of Am. Underwriters __ 
F. & M. Und., Conn. Security, Conn Independence Underwriters Fire 
Franklin Springfield F. & M. | Industrial Union, N. Y 
Gener’] Fire, France Standard, Conn. State of Pa. Union, Pa. 
Glens Falls Star, N. ¥. e Insurance Und, United-Amer. 
Granite State State, Eng. Internat’l Und. United Firemen’s 
Great American Sterling, Ind. Inter-State, Mich. United States 
Hand-in-Hand Und. Sun, Eng. Iowa Manufacturers U. S. Und. 
Hanover Sun Underwriters Keystone Und. Utah Home 
Hartford Svea Knickerbocker Virginia F. & M. 
Henry Clay, Ky. Tokio Liberty, Mo. Vulcan, Cal. 
Home F. & 'M. Union, Eng. Lumbermen’s Vulcan, N. Y. 


d : Mechanics Wheeling Fire 

— erial Victory Merchants, Colo. Abeille 

mperia Westchester > Ase 

Ins. Co. of N. Amer. Western, Can. Merchants, N. Y. ee General 
bata se e ibernia Sentury 
NON-AFFILIATED Mich. Millers London Assur. 

Albany Atlantic, N. C. Millers National Nationale 

Allegheny Und. Atlantic City Milw. Mechanics Netherlands 

Allemannia Austin Und. Milwaukee Und. New Zealand 


Calumet Und. 
Capital, N. H. 
Capital, Cal. 
Central Mfrs. Mut. 
Central Nat’L, Ia. 
Central States, Kan. 
City, Pa. 

Colonial 

Columbia Und. 
Columbian, Ind. 
Columbian Nat’l 


National Sec. 
National Trades 
National Union 
New Brunswick 
New Jersey 
North Branch 
North Carolina 
Northern, N. Y. 
North River 
Northwest’n F. &.M. 
N. W. National 


Commerce Ohio Farmers 
Commonw’lth Und. Ohio Valley 
Concordia Omaha Liberty 
Continental Pacific 

Dixie Palmetto, S. C, 
Dubuque Peninsular, Mich. 


Duquensé Und. 
Eastern, N. J. 


Penn. Und. 
Penn. Lumb. Mutual 


Globe & Rut. Security, Ohio 


Lumb. Mutual 


} Western, Pa. 
Marquette Nat’l 


Western Alliance 


Minneapolis F. & M. 
National American 
National Ben F. 
National, N. J. 
National Liberty 


Phenix, France 
Union, France 
United British 
Yorkshire 








The injunction proceedings of Booker 
& Kinnard are based on the argument 
that inasmuch as the Louisville Board 
no longer makes rates, it should be dis- 
mantled, as it has no right to enforce 
its rules. This attitude is strongly re- 
sented by board members. 

The situation has now reached a 
point where it appears to be a fight to 
the finish in which either Booker & 
Kinnard and the Firemen’s, and allied 
companies on one side, and the Louis- 
ville Board on the other side, will either 
have to effect a compromise, or else 
step up and take defeat. 


What Board Members Say 


Louisville Board members believe that 
there is no law under which any mem- 
ber could be compelled to continue an 
agency in his office, where such agency 
was also represented by a non-board 
company, nor is it believed that the 
law could be invoked to force one 
agency to have business dealings with a 
concern which it feels is unfair to the 
defendants business in its policy. 


Text of Petition 


_ In asking for the injunction, the peti- 
tioners pray: 


“That the defendants herein, indi- 
vidually and collectively, jointly and 
severally, be enjoined and _ restrained 
from combining or conspiring or acting 
in concert, either under color of the 
constitution and by-laws of the Louis- 
ville Board of Fire Underwriters or un- 
Ger any other alleged claim or pretext, 
to injure the business of these plaintiffs 
as insurance agents by attempting or 
pretending to enforce against these 
plaintiffs, or against any fire insurance 
company represented by these plaintiffs, 
the alleged boycott or conspiracy pro- 
vided for in Sections 20 and 11-A of the 
by-laws of the Louisville Board of Fire 
Underwriters, or from proceeding to 


spiracy against these plaintiffs by en- 
forcing said sections of said by-law 
against any member of the Louisville 
Board, defendants herein, to the end of 
thereby forcing said members, through 
concerted action under color or pretext 
of said by-laws, to take steps by way 
of boycott to conspire to destroy the 
business of these plaintiffs, or to pro- 
cure or force the cancellation of agency 
contracts held by these plaintiffs with 
various insurance companies now repre- 
sented by them as such agents, or to 
punish any of the members of the Louis- 
ville Board because of business dealings 
they may have with these plaintiffs.” 


President Burkley’s Statement 


George A. Burkley, president of the 
Louisville Board, recently issued a state- 
ment to the effect that the Fidelity & 
Columbia Trust Company issue was the 
only one involved, as Booker & Kinnard 
were not suspended, they simply being 
notified to show cause why they should 
rot be expelled, resulting in their re- 
signing, rather than abide by the by- 
laws of the organization. 

“For a period of many years’ the 
agency of Booker & Kinnard abided by 
these by-laws,” said Mr. Burkley, who 
continued: “And during that time they 
built up a good business. They were 
good laws until, all of a sudden, en- 
trance of the trust company changed 
things. ‘ We want to uphold the stand- 
ards of the insurance business in Louis- 
ville. 

“Members of the board simply propose 
to exercise their rights to represent or 
not to represent any company they 
choose. I do not believe that any court 
ean force me or any other men to act 


not desire to do so. 
in a nutshell and without legal phrase- 
ology.” 


at least one board member, 
exception of one company, 


as agent for a company if I or he does 
That is the thing 


All companies represented here by 
Booker & Kinnard are represented by 
with the 
the Union 
of Canton, it was stated in the petition. 


BETTER UNDERSTANDING 


REAL INSURANCE NEED 


C. N. Gorham Urges Spirit of 
Reciprocity at Wisconsin 
Agents’ Convention 


GREATER SERVICE GIVEN 


Writing of Larger Lines Cited as Ex- 
ample—Organizations’ and Agents’ 
Qualifications 


DELAVAN, WIS., June 18.—A plea 
for a better understanding between 
agents and companies was made at the 
meeting of the Wisconsin local agents 
here by C. N. Gorham, of Rockford, 
Ill., assistant manager of the American 
of Newark. He reviewed the problems 
which confront both interests and 
showed the necessity for a spirit of 
reciprocity and co-operation. He said 
in part: 


In these unsettled times no man can 
say what the morrow may bring forth. 
The tendency to control the operation of, 
if not to entirely take over the man- 
agement of public and quasi-public in- 
stitutions, such as insurance companies, 
by federal and state authorities, is 
fraught with such grave uncertainty 
that it seems to me there never has been 
a time when the best interests of the 
agent and company were so threatened, 
and when mutual understanding and 
mutual helpfulness were so essential to 
both. I shall, therefore, in the interest 
of agent and of company, appeal for a 
better understanding. 


Some “Tares in Wheat” 


From the standpoint of a firm finan- 
cial foundation, it is probable that never 
before have agents been so well equipped 
with good companies, strongly financed, 
and with a background of many years 
of honorable, dependable service—not 
but that there are some “tares in the 
wheat.” Some institutions, operating un- 
der the names of inter-insurance ex- 
changes, reciprocal underwriters, mut- 
tuals, ete, are now, and always will 
spring up from time to time and, by 
the offer of lower rates, higher commis- 
sions, to public or to agent, cut in on 
the business that has been developed by 
the company with its fully paid up capi- 
tal stock, operating on sound and correct 
principles. The good will of an agent’s 
business, the integrity of his years of 
effort, commend to his prudent consider- 
ation the necessity for cooperation, the 


necessity for presenting a selid front 
against the insidious foes who would 
destroy it. 


Important Changes Reviewed 


What are some of the important 
changes the past 25 years have de- 
veloped? 

BETTER SERVICE—This caption 


might be divided into a great many sub- 
heads, of which I shall mention only a 
few: 

1. Larger lines. Twenty or twenty- 
five years ago there were, comparatively 
speaking, very few insurance companies. 
Many companies, and large companies at 
that, were on a net line basis. It was 
almost an unheard of thing when a com- 
pany authorized a gross line of as much 
as $10,000, even on improved risks, and 
from $1,500 to $2,500 was considered a 
good sized authorization for ordinary 
risks. 

Today authorizations of $100,000 to 
$500,000, or even $1,000,000, on improved 
risks of well-distributed values, are ap- 
proved by company examiners as a mat- 
ter of course, and without consultation 
with president or manager. This is made 
possible by reinsurance contracts, im- 
proved maps and special inspection re- 
ports, employment of engineers and 
technical experts, a branch of service 
which the companies have recently de- 
veloped. 

Another aid has been the opening of 
what is known as “excess accounts” in 




















effectuate said unlawful boycott and con- 
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the offices of the companies themselves 
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by which, for the purpose of more ac- 
curate accounting, the company writing 
the policy cedes a certain portion there- 
of, over and above its normal net line, 
to its “excess account.” Some companies 
have amplified this, and opened second 
and third, and even fourth and fifth ex- 
cess accounts. The experience of each 
of these is carefully tabulated and the 
loss ratio kept. Examiners are con- 
sulted with periodically, and, through 
this means, the companies are giving 
local agents a service in carrying ca- 
pacity that could not be imagined even 
as late as fifteen years ago. At that 
time, when the agent secured a big line, 
he soon exhausted the carrying capacity 
in his agency, and was compelled to 
broker a part of the risk at reduced 
commissions to his agency, oftentimes 
with an unfriendly competitor, who was 
not always governed by the highest 
ethics when it came to renewal of the 
risk, sometimes taking advantage of the 
information secured and going after the 
line direct. Nowadays, almost any well- 
equipped agency, in an averaged sized 
town, can take care of his largest risks 
right in his own office. 


Underwriters’ Agencies 


Several years ago, underwriters’ 
agencies were the target for attack by 
organizations of local agents, state and 
national, The majority of agents them- 
selves were apparently indifferent, but 
many of the leaders in the state and 
national organizations of local agents 
did not hesitate to voice their disap- 
proval. Some companies, in anticipa- 
tion of further attacks, immediately cap- 
italized their underwriters annexes, but 
an annex is an annex, whether operat- 
ing under the capital of the original 
company, under the name of underwrit- 
ers agency, or whether part of the capi- 
tal is set aside to finance the underwrit- 
ers’ agency into a stock company, so 
far as the local agent was concerned, 
the effect was the same. 

In the old days, before the present 
system ‘of large authorizations was in 
vogue, there was a great field for the 
organization of new companies—every 
state had its fleet, and almost every 
town of any size had its fire insurance 
company, and each had its special agent 
sent out to make appointments. Under 
this system both companies and agents 
multiplied. 

Today there are fewer companies with 
greater carrying capacity, and at no 
time since the American agency system 
was inaugurated has the big insurance 
agent been so little disturbed by what 
he sometimes terms the “small fry” or 
“side line” competition. If he is looking 
for monopoly, he really hasn’t much to 
complain of now under present condi- 
tions. 


Organization and Qualification 


After an agent has himself passed 
through the green age, and has learned 
how to get up a form, and rented an 
office with a telephone, hired a clerk or 
two, installed a card index system, he is 
somewhat prone to join with others who 
have also “arrived,” and support an or- 
ganization that would automatically ex- 
clude from the charmed circle any but 
the finished product. 

It has sometimes seemed to me that, 
from the standpoint of the individual 
company at least, your organizations at- 
tach too little importance to, if not en- 
tirely ignore, certain qualifications 
which seem to me more important than 
all others, among which might be men- 
tioned three: First, good character; sec- 
ond, salesmanship ability; third, loyalty. 
Mere technical knowledge really becomes 
a liability instead of an asset, unless 
the foundation of character in the pos- 
sessor is such as will insure its judicious 
use. Of what benefit is textbook in- 
formation concerning forms, clauses, etc., 
unless the agent knows something of 
human nature and knows how to sell 
the goods. 


Would Counsel With Associations 


There are times when the accredited 
representatives of state associations 
might with profit and propriety be 
called in council, in an advisory capac- 
ity, with the company managers, in 
establishing a schedule with respect to 
its practical application, and I am in 
favor of taking agents into the confi- 
dence of the company as a preliminary 
to certain legislation, provided always 
that such state or national organiza- 
tion is representative in character, and 
composed of a majority of the agents 
in the territory of its jurisdiction. The 


agents desire the confidence and sup- 
port of the companies in their own state 
and national organizations. 

State 


organizations are respectfully 








When Reinforced Concrete Burns 























At the top is shown a general view 
of Pier 41, Section D, of the Gal- 
veston Wharf Company at Galves- 
ton, Tex., which was seriously dam- 
aged by fire recently, in spite of the 
fact that the risk was of excellent 


fireproof construction. The mass of 
debris shown in the foreground gives 
an idea of what terryific heat does 
to reinforced concrete. 

In the center picture is seen the 
remains of the big cotton warehouse 
that was gutted by the fire. When 
the inside supports gave way, the 
reinforced concrete walls collapsed. 
It will be noticed that the fire door 
at the left held up the concrete wall. 

The bottom photograph shows 
two concrete pillars that did not 
topple over. The fire ate into these 
supports, destroying everything 
down to the concrete reinforcing. 

The loss to the sisal stored on 
the pier will amount to about 
$1,000,000. The line was placed by 
Smyth, Stanford & Gerard of New 
York City. This is the third seri- 
ous sisal loss that has occurred 
during the past year. 

















appealed to, to make the companies’ bur- 
dens as light as possible, by restraining 
these overzealous agents who rush to 
the state department with all their 
fancied grievances. An agent is, after 
all, an agent of the company and no one 
else. 
Americanization Movement 


Since the war there has gradually 
dawned upon us the need for an Ameri- 
canization movement, for the awakening 
of a national conscience that will ex- 











press itself in a greater expansion of 
American institutions. It is a necessity 
which confronts us. 

If there is to be an open door in the 
United States for the admission of the 
companies from Europe, from Asia and 
the islands of the sea, and if our busi- 
ness is to be divided between home com- 
panies and outsiders—on free trade prin- 
ciples—then you can use your great 
influence in state and national assecia- 
tions’ to the end that American com- 
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C. W. HIGLEY HONORED 


|| VICE-PRESIDENT OF HANOVER 


Is One of the Strong Men of the West 
Who Deserves the Dis- 
tinction 


NEW YORK, June 22.—President 
R. E. Warfield of the Hanover, an- 
nounces that Charles W. Higley of 


| Chicago, has been elected a vice-presi- 














| 
i business, and Mr. Higley and Mr. 
\ 


| dent of that company. 


Mr. Higley has been connected with 
the Hanover for the past 26 or 27 years, 
and is its general agent in Chicago, in 
charge of the middle west states, where, 
under his able direction, the business 
has been most successfully developed. 

Mr. Higley has been long identified 
with large affairs in his section of the 
country, and the recognition by the 
Hanover of his services, by making him 
a vice-president, is well deserved. 

In the western department Mr. Hig- 
ley is ably seconded by Montgomery 
Clark, as assistant general agent. No 
change will be made in the conduct of 


Clark will continue in charge of the 
western Office. 

The adding of Mr. Higley to the 
official family is in line with President 
Warfield’s policy of strengthening the 
Hanover’s staff, which he inaugurated 


| five years ago when Fred A. Hubbard 
| was transferred from Chicago to be 
| vice-president at the home office. 


The staff of the Hanover now con- 
| sists of R. Emory Warfield, president; 
Fred <A. Hubbard, vice-president; 
|Charles W. Higley, vice-president; E. 
Stanley Jarvis, secretary, and William 
egeoon assistant secretary. 


Company Officials in Chicago 


The election of Mr. Higley to the vice- 

presidency of the Hanover calls to mind 
a number of western managers now 
| holding official positions with eastern 
companies. C. R. Street is vice-presi- 
dent of the Fidelity-Phenix. Neal Bas- 
sett is vice-president of the Firemen’s, 
Girard and Mechanics. C. E. Sheldon is 
vice-president of the American. Walter 
D. Williams is vice-president of the Se- 
curity of New Haven. Ralph B, Ives is 
vice-president of the Aetna. J. R. Wil- 
bur is secretary of the Continental and 
Alfred Stinson is secretary of the Amer- 
ican Eagle. 








panies may have an equal right with 
foreign companies in their own lands, 
and in the world at large. How can 
this be accomplished? 

First, we should have a merchant ma- 
rine equal to any on earth, and backed 
by an efficient navy. 

Second, American branch banks should 
be established abroad. 

Third, the American people and the 
American insurance agents should insist 
upon the same generous patronage of 
American companies in other lands as 
are accorded foreign companies here. 

I believe in reciprocity, and I believe 
that American agents should never rest 
content until the business man in Lon- 
don or Manchester, Paris or Bordeaux, 
Berlin or Hamburg, evinces no greater 
surprise in finding among their insur- 
ance policies those of American brand, 
than does the American merchant today 
| when he schedules the insurance, and 
| learns that 50 percent or more of it was 
placed in the companies of other lands. 











Register Is Now Ready 


“Vessels Owned on the Pacific Coast,” 
now known as the “Fireman’s Fund Reg- 
ister,” issued annually by the Fireman’s 
Fund, is now ready for distribution and 
may be obtained free of charge at the 
head office, or at any marine agency of 
the company. 

The book contains a complete Hst of 
vessels documented on the Pacific Coast 
of ‘the United States and Hawaiian 
Islands and is a general hand book for 
ship owners and masters, as well as for 
any one who is interested in ships or 
marine affairs. 
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ILLINOIS FIELD MEN 
IN ANNUAL RALLY 





Big Attendance at the Old Stamp- 
ing Ground at Lake 
Delavan 





MANY VISITORS AT HAND 


W. S. Foster of the North America 
Gave Address on “Co-operation” 
at Joint Meeting 











NEW OFFICERS ELECTED 


CONSERVATION ASSOCIATION 
President—Fred R. Holtfodt, N. B. & M.- 
Vice-President—Fred D. Hess, Ameri- 

can, 
Secretary-Treasurer—R, F. 
dorff, Atlas, 


ILLINOIS FIELD CLUB 

President—H. M. Greenberg, National 
Liberty. 

Vice-President—R. C. 
tional-Ben Franklin. 

Secretary—R. C, Stark- 
weather & Shepley. 

Treasurer—H. J. Lambin, Buffalo. 


Wolsters- 


Schramm, Na- 


Sherman, 


BY C. W. VAN BEYNUM 

DELAVAN, WIS., June 23. — The 
annual outing of Illinois field men and 
their wives began Saturday when a 
vanguard of 200 arrived. Immediately 
informal entertainment began that 
closed with a mock trial of Dan T. 
Smith of the Milwaukee Mechanics, 
charged with serious offenses in connec- 
tion with a game of auction bridge. 
Judge R. A. Buckman, Sheriff C. G. 
Wonn, Prosecuting Attorney E. T. 
Tanner and Counsel M. H. Grannatt 
for the defense and a jury of six of 
the ladies all had a hand in the convic- 
tion. 

The real meetings began Tuesday 
morning. The unusually large attend- 
ance of the Field Club, the Western 
Bureau organization, was worthy of 
note. The State Board enjoyed its 
usual large attendance but a few of 
the hardy perennials did not come up. 


W. S. Foster Spoke 


President A. S. Jacobs of the State 
Board and President T. M. Hogan of 
the Field Club presented their annual 
addresses to their respective organiza- 
tions and then adjournments were 
taken for a joint meeting at which W. 
S. Foster, superintendent of agents in 
the western office of the North America 
spoke on “Co-operation.” 

While this is a day of big things in 
the business, he said there are much 
bigger things coming. The nation is 
now short a million dwellings and 
thousands of mercantile manufacturing 
and public buildings. Increased values, 
which will not recede for some time, use 
and occupancy, which is still in its in- 
fancy, and leasehold, about which 
scarcely anything is known, mean a con- 
tinuation of great expansion in the busi- 
ness. Leasehold insurance is so little 
known that only one local board in the 
country has any rules on the line and 
these are very inadequate. Answering 
questions, Rudolph Belcher, secretary of 
the Uniform Forms Committee, said it 
had been found impossible to prepare a 
satisfactory form for ‘mixed mercantile 
stocks usual to small towns because the 
mixtures varied so greatly. Forms for 
profit and leasehold insurance were still 
a thing unaccomplished because the 
conditions of risks involved under them 
were so dissimilar. Mr. Belcher an- 
nounced that the big city brokers were 
gradually beginning to use the uniform 
forms and that their competition would 
be less troublesome to agents and field 
men on this score in the future. 


Frank H. Jones Speaks 


Frank H. Jones, manager of the IIli- 
nois Inspection Bureau, showed what his 
organization is doing to serve the public 
by taking up a risk at a time with an 
Owner and showing him how he can 
reduce the rate by making 
ments. 


improve- 
The bureau uses an elaborate 











DANGERS OF UNDER-INSURANCE 














HE dangers of under-insurance 

were pointed out in a striking way 

by Paul C. Howe, local fire and 
casualty agent at Sioux City, Ia., who 
recently addressed the Rotary Club at 
his city on “The Effect of Increased 
Construction Costs on Fire Insurance.” 
He said in part: 


Some of you who have been paying in- 
surance premiums for years without any 
losses may sometimes get out of patience 
with the whole insurance proposition and 
begin to think that you are paying out 
a lot of money for nothing. But did a 
taxi ever come for you in the middle 
of the night with the distressing news 
that your building was on fire? Did you 
ever stand in the crowd on the curb 
across the street and watch a building 
for which you were responsible burn to 
the ground? I have had this experience 
a couple of times in the last few years. 
It is then one begins to think hard as 
to whether he is carrying enough insur- 
ance on the property. He begins to 
wonder whether the insurance policies 
on the building which are in the custody 
of the loan company are really  exist- 
ence. What a relief it is to really get 
the policies in his possession and on 
checking them up to find that they are 
all there! 


Insurance Bulwark of Credit 


Why was the loan company holding 
these policies of insurance? To safe- 
guard the large amount of money which 
the loan company had advanced to the 
owner of the property. If the owner had 
not taken out this insurance, as_ re- 
quired, in reputable and staunch com- 
panies, he would have been unable to 
get the loan on the building. How far 
would your banker sail with you in 
financing your business if he did not 
know that you kept yourself indemnified 
by insurance against a possible loss of 
your property? In other words, insur- 
ance of whatever form—whether fire, or 
casualty, or life—is the bulwark of 
credit. 

The outstanding feature in the con- 
struction or operation of business prop- 
erty is the tremendous advance in con- 
struction costs in the last five years. 
Lumber obtainable in 1915 for $20 a 
thousand now costs $46 a thousand. A 
keg of nails worth $2 in 1915 now costs 


$5. A cubic yard of sand, at $1.50 in 
1915, now comes at $3.40. The cost of 
brick has about doubled. Labor costs 
have advanced greatly, though not quite 
in the same proportion. 





Must Revise Estimates Annually 


Ten or fifteen.years ago the cost price 
of a building as shown by the construc- 
tion invoices served as a guide for the 
writing of insurance upon this property 
for a period of five years. In these days, 
with the sweeping economic changes, 
one’s estimate of values must be revised 
at least annually, in order to be any- 
where near right. Let me give you a 
concrete example: | 
A certain downtown building which I | 
manage was built in 1909 at a cost of | 
$70,000. Last month, in order to check | 
up the amount of insurance we should 

} 

| 


carry-on this building under an 80 per- 

cent coinsurance clause, we had an ap- 

praisal made by disinterested parties. 

They estimated the present value of the | 
building at $135,000. Charging off $15,- | 
000 for depreciation in ten. years left | 
sound value of $120,000. Deducting the 

value of footings and walls below the 

level of the basement floor, which were 

excluded by endorsement, amounting to 

$3,000, we have the net’ insurable 
value of the building at $117,000. Insur- 

ance, therefore, required under the 80 | 
percent coinsurance clause was $94,000. 
There might be some argument as to 
the values, but I am merely telling you 
frankly what our figures were. 


Must Check Up Rent Insurance 

This increase in the value of buildings 
is naturally accompanied by an increase 
of rentals, so that owners of rental prop- 
erty must check up their rent insurance 
and see that it is sufficient to indemnify 
them against a possible loss of rentals 
by the destruction of the building. 

The same abnormal conditions have ob- 
tained and are still obtaining, with 
stocks of merchandise. One should re- 
member that it is not the original cost 
price of the article which determines its 
insurable value, but the actual cost of 
replacing it at the time of the fire. Mer- 
chants who carry large stocks under the 
coinsurance clause are forced to carry 
two complete systems of invoices; one 
to show the profits and the other to show 
the insurable value of the articles of 





merchandise carried. 








report to the property owner which con- 
tains a personal letter and explanation 
of the rate make-up and a diagram of 
the risk. 

J. George Stauffer, second assistant 
manager of the Fireman’s Fund; J. C. 
Wharton, assistant manager of the Sun: 
Paul Schmitt, automobile manager of the 
National-Ben Franklin, and William 
M. Frink, underwriting supervisor of the 
Royal, are among the guests. 


Conservation Meeting 


The annual meeting of the Illinois 
Conservation & Fire Prevention Asso- 
ciation was crowded into an hour and a 
half Tuesday morning by President E. 
T. Tanner. He pointed out that there 
were 2,814 inspections assigned last year 
and 2,027, or 72 percent, were made. 
Jas. F. Joseph, secretary of the National 
Board committee in charge of the work 
in the west, indicated the company 
executives were responsible for the fail- 
ure of 30 percent of the field men neg- 
lecting their conservation work. He 
pointed out that they had given their 
word to render this public service and 
should keep faith with the public, the 
state fire marshal and the United States 
Chamber of Commerce. Mr. Joseph said 
that the double platoon system. in fire 
departments had come to stay and that 
the result would be decrease in the fire 
fighting efficiency of cities. This should 
be offset by the organization of volun- 
teer companies within all large manu- 
facturing and mercantile establishments. 
State Fire Marshal John G. Gamber told 
field men that the next legislature would 
surely consider and possibly pass per- 
sonal liability, agency qualifications and 
fire rating measures. He announced that 
legal steps are being taken to secure a 
rehearing of the supreme court case in 
which that part of the fire marshal law 
which permits him to condemn building 
was held unconstitutional. Both Mr. 
Joseph and Mr. Gamber urged that none 
of the one-time popular town inspections 
be made because they resulted in little 
good unless there was a very active 
local organization that continued the 








New Hampshire Fire at 
the Half Century Post | 


| | 











HE western field men of the New 

Hampshire left Chicago Sunday to 
be present this week at the head office 
to celebrate its 50th anniversary. This 
will be a gteat week in the career of 
the New Hampshire. It is rounding 
out a half century of existence. There 
will be business conferences all the 
week, and at the close the men will be 
taken up in the mountains for an out- 


ing. The New Hampshire has had a 
career of continued success. It is one 
of the solid, substantial, thorough- 


going companies, has always been ad- 
mirably managed and is well liked by 


agents. The New Hampshire home 
office has graduated some excellent 
men. Isolated though it may be from 


other companies so far as its home of- 
fice is concerned, it has produced men 
of independent thought, who have had 
to work out their own problems. Pres- 
ident Frank W. Sargeant is typical of 
the company, a believer in dependable 
insurance, a man of honor and far- 
reaching vision. 


National Will Expand 


Vice-President George H. Tryon of the 
National of Hartford is in Europe mak- 
ing an extended survey of conditions 
there, inasmuch as the company has un- 
der consideration the extension of its 
business to various countries beyond the 
sea. Mr. Tryon will investigate condi- 
tions in Great Britan, Holland, France, 
Denmark, Norway and Sweden. Not un- 
til Mr. Tryon returns and makes a report 
will the company decide as to just how 














work. 


far it will go in Furope. 


COINSURANCE ISSUE 
CREATES INTEREST 





Decision of New York Court De- 
claring Clause Invalid Causes 
Concern 


HISTORY OF THE CAUSE 





Steps Will Be Taken at Once to Rem- 
edy the Situation in the State 
of New York 





NEW YORK, June 23.—Fire under- 
writers continue to be greatly inter- 
ested in the recent decision of the ap- 
pellate term of the New York Supreme 
Court, in the case of Durham vs. the 
Stuyvesant, which holds that the 
use of the coinsurance clause on fire 
insurance policies is invalid, and will 
follow closely further developments in 
the matter. Richard K. Prentice, coun- 
sel for the defendant has filed applica- 


tion for permission to appeal, a pro- 
ceeding necessary, inasmuch as the 
court’s recent decision was unanimous 
and appeal therefrom can only be taken 
by consent. 


Basis of the Decision 


The adverse decision of the court 
was based upon the allegation that the 
coinsurance clause had not been filed 
with the New York Insurance Superin- 
tendent when the new standard form of 
policy was adopted by the late legisla- 
ture in 1917. The further dicta of the 
court was that it was questionable 
whether the clause would be legal even 
though it had been filed with the super- 
intendent. Dissatisfied with the form 
of policy which had been in force in 
the empire state since 1887 Robert Em- 
mett, then superintendent of the New 
York Insurance Department, selected 
David Rumsey, vice president of the 
Continental at the time and Cecil F. 
Shallcross, then manager of the Royal, 
to draft a new contract which would 
overcome the numerous criticisms to 
the one long in use. 


Clause Was Not Filed 


The National Board also authorized 
Messrs. Rumsey and Shallcross to repre- 
sent it, having absolute confidence in 
their ability to properly execute the dif- 
ficult task. Leroy L. Lincoln, counsel for 
the New York insurance department, 
prepared the changes in the law neces- 
sary to put the new policy into effect. 

Maintaining that this statute had 
long authorized the attachment of the 
coinsurance clause to the standard policy 
was not changed in intent and but 
slightly in verbiage, Messrs. Rumsey and 
Shallcross did not file with the insurance 
department the coinsurance clause, hold- 
ing this to be unnecessary. The new 
policy was adopted by the New York leg- 
islature in 1917 and its use in the state 
made obligatory from the beginning of 
the succeeding year. The coinsurance 
clause has been in use for many years 
and is as much a part of the insurance 
policy in the east as is the contract itself. 
By virtue of its acceptance rates are far 
lower than they would be otherwise. 
The clause generally used calls for in- 
surance up to 80 percent of the sound 
value of the property covered. A 90 and 
100 percent clause are also frequently 
used. In sprinklered risk insurance the 
90 percent clause is generally attached. 
In 1915 the state of Pennsylvania, South 
Carolina and North Carolina adopted the 
policy prepared by Messrs. Rumsey and 
Shallcross, modifying it but slightly. 


Insurance Department Aroused 


At the New York offices of the state in- 
surance department it was stated very 
positively the coinsurance clause had 
been filed in the department. It is 
greatly exercised over the decision and 
should a rehearing upon the case be 
allowed will likely become actively in- 


(CONTINUED ON PAGE 17) 
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DEPARTMENT REPORT 


SPRINKLER LEAKAGE .PROBE 


New York Insurance Superintendent 
Promulgates His Findings in Con- 
ference Covering Five Years 


The New York department has made 
an examination of the Sprinkler Leak- 
age Conference and has promulgated 
its report. Among other things, the re- 
port says: 

The total premiums and losses during 
the years from 1914 to 1918, inclusive, 
as reported to Superintendent of Insur- 
ance of New York State by 111 joint 
stock fire companies and three casualty 
insurance companies writing sprinkler 
leakage insurance, are indicated in the 
following summary: 


Fire Companies 











; Loss 
Premiums Losses Ratio 
2 Se 520,682.37 $ 191,851.33 36.81 
St! ae 614,886.24 139,775.43 22.74 
A 729,062.90 258,366.37 35.44 
OS Ae 854, 743.46 483,160.88 56.53 
2) 939,399.96 912,377.59 97.12 
Total. .$3,658,554.93 $1,985,331.45 54.27 
Casualty Companies 
Loss 
Premiums Losses Ratio 
pt ee $ 230,349.47 $ 88,562.29 38.46 
| Saar 238,139.93 75,381.78 31.65 
| ee 254,624.23 92,680.76 38.40 
i are 367,455.50 121,475.24 34.00 
oO! eee 448,993.50 344,692.35 76.76 
Total. .$1,529,562.63 $722,792.42 47.25 
Indicated loss ratio— Percent 


111 stock fire companies for 5 years 54.27 
3 casualty companies for 5 years 47.25 
Both fire and casualty companies.. 52.20 


Summarizes Conditions 


The report of the examiner concludes 
as follows: “For the four years prior 
to 1918 the ratio of losses paid to pre- 
miums received were relatively low. The 
unusual severity of the winter of 1918 
brought about a changed condition 
caused by the lack of heat to prevent 
freezing of pipes with consequent breaks 
and leakage. This was reflected in the 
heavy loss ratio shown by a majority of 
the companies writing sprinkler leak- 
age insurance. This unusual condition 
in itself should not be taken as a stand- 
ard upon which to promulgate rates nor 
to be used as a means to make more 
stringent rules or conditions in policies, 


Liability Is Modified 


“The new policy form adopted by the 
conference in 1919 would seem to modify 
the liability of the insuring companies 
for damage caused by sprinkler leak- 
age. Some of the hazards not covered 
are: Loss or damage caused by light- 
ning, cyclone, tornado, windstorm, earth- 
quake, explosion and blasting, including 
the bursting of a fiy wheel, or the policy 
may be voided if the subject of insur- 
ance be a building on ground not owned 
by the insured or if the property insured 
is encumbered by a chattel mortgage or 
change in ownership occur, other than 
the death of the insured. The elimina- 
tion of the hazard of tornado, wind- 
storm, explosion and blasting appears to 
be for the purpose of inducing owners to 
secure other forms of insurance, in order 
to be fully protected against remote con- 
tingencies in New York state. 


“No Common Interest Class” 


“The impulse which led to the estab- 
lishment of the ‘no common interest’ 
classification was undoubtedly the com- 
petition of the mutual companies. The 
examination of the minutes does not 
show that any agreement exists between 
the conference members regarding this, 
but there seems to be a tacit under- 
standing that no risk will be placed in 
this class unless mutual competition 
exists. A test made of many of the 
properties so classified shows them to 
be of a preferred class with highly effi- 
cient protection against fire and conse- 
quently very low fire rates. 


Conference Well Managed 


“No investigation was made by your 


examiner as to conditions existing in 
other than the ‘no common interest 
class,’ and it may be that other estab- 


lishments may be just as well equipped 
with the possibility that discrimination 
under section 141 of the insurance law 
may exist. It would seem that any clas- 
sification made or rates promulgated, 
only for the purpose of meeting com- 














Registered Mail Business in 1919 


Largest 
Loss Amount 


Years Prems. Losses Ratio One Co. 
1919 $2,063,191 $918,602 .45 $428,798 
1918 1,032,956 254,145 .25 293,477 
1917 937,717 241,910 .40 299,952 
1916 434,969 92,909 .21 116,597 
1915 271,834 53,977 .20 67,497 
The registered mail business in- 


creased over 100 percent last year. The 
progress which this line of indemnity 
has been making in the past few years 
was greatly accelerated during 1919, 
with the result that $2,063,191 in pre- 
miums were collected. For the pre- 
ceding year only half of this amount, 
or $1,032,956, in premiums were col- 
lected. 

The loss experiences of the com- 
panies last year were not as favorable 
as they have been in the past. The 
loss ratio jumped to 45 percent, repre- 
senting losses which totaled $918,602. 

The leading company in the field the 
past year was the Marine of England. 
It collected $428,798 in premiums. 
Two companies collected over $200,000. 
They were the Automobile of Hart- 
ford and the Commercial Union. 








Premiums and losses of individual 
companies follow: 
Premiums Losses 
Agrichitural: .:.......% 83% 375 
American, N. ss |... aoa 
Automobile, C onn. 274.683 195,991 
Aetna 19,868 255 
Alliance, Eng. 15, 800 387 


American Eagie 357 


Hail Business in U. S. in 1919 


Largest | 
Loss Am/’t 
Year Prems. Losses Ratio One Co. 
1919 $20,026,542 $8,396,934 .42 $3,778,206 
1918 14,554,091 8,413,013 58 2,845,646 
1917 9,654,738 4,984,932 52 2,456,604 
1916 10,045,390 pyle 27 «6(OT 1,651,399 
1915 7,917,609 728,244 123 1,133,065 


The experience “of the hail writing 
companies during 1919 was by far the 
most favorable in their history. A sub- 
stantial increase in the amount of the 
premiums collected as well as an un- 
usually low loss ratio lends a very en- 
couraging aspect to this still rather 
unstable kind of business. The prem- 
jums received during the last year 
totaled $20,026,542. The losses were 
$8,396,934, with a loss ratio of 42 per- 
cent. 

The amount of the losses was less 
last year than in 1918, as the total 
losses for that year were $8,413,013. 
The loss ratio during the same period 
was 58 percent. 

The Hartford and the Home of New 
York both collected in excess of 
$3,000,000 in premiums. .The Hart- 
ford leads with $3,778,206 in premiums 
and the Home follows closely with 
$3,109,395. The St. Paul Fire & 
Marine collected in excess of $2,000,000, 
while the Great American and the 
Northwestern Fire & Marine were the 
only other companies to reach the 
million mark. 

Premiums and losses of 
companies follow: 


individual 





a Losses 
RE AUS cn zh, is, 10.8 Woes Bicie:s 19,8 255 
Agricultural ....... 23, 369 20,799 
American, N. Gk (588 13 





Premiums Losses 
NE ci tac ance 6 pm 6 14,950 949 
British & For. Mar.. 21,282 2,704 
Columbia, N. 2 Aa 5,362 1,860 
Com. Union, Eng. .. 242,147 57,007 
Connecticut ........ 42 21 
Continental ........ 14,055 325 
Equitable F. & M... 25 11 
Re Se ene 46,981 144,871 
Fidelity-Phenix .... 14,783 32 
Firemans Fund .... 97,604 4,315 
Fire Assoc., Pa..... 12,872 536 
Firemen’s, N. Y..... 3,58 fe 
Pirat Reins; 63s 6% 16,997 65 
Glens Falls ........ a ee es 
Globe & Rutgers.... 172,112 93, ra 
Great American .... 54,605 22,366 
PIAMOVOD > 65.068 40408 py 8 Re re oa 
PRT ILONE oo sic5a 5 0s 62,071 23,275 
OE Sh a eee 54,782 2,353 
Home F. & M....... Bet: Zr oust 
Ind, Mutual Mar. ... 15,253 625 
Ins. Co. of No. Amer. Tce |S ecoenecs 
Liverpool & LL. &G.. 59,028 28,275 
London Assur. ..... 11,657 387 
Milwaukee Mech. ... 7,140 181 
Marine, Eng. ....... 428,798 263,324 
Mane. 3070 BE. s4.0.0.<' 500 40 
Mercantila © 6... s:6/0:3 02 6,535 1,506 
Minneapolis ........ es a ee 
SN 855k nas <0 eas 4,098 79 
ie COIR 6... neces 2,742 203 
Provid. Wash, ...... ase = Peta 
| ae, a 1,556 63 
Phoenix, Eng. ...... 3,554 120 
ROI iis i's a 8 se wee 53,894 6,559 
Ee eee 86,838 38,067 
Royal Exchange 16,814 625 
eR ee eae 53,059 16,252 
Springfield F. & M.. 14,553 127 
Standard Marine ... > Sere 
SHUT UINEN «1 tia das Egle oe 3,535 1,118 
Thames & Mersey.. 27,972 1,010 
EO soa: nies aes ace SA 14,336 625 

| Union Marine ...... 1,543 6,127 

Oy NOP GR irs ee 3 55,462 1,7ii 
Westchester ....... 1,094 31 

Premiums Losses 
Amer. Equitable.... 15,166 6,810 
Automobile, Conn... 162,055 81,112 
American Eagle.... 170,555 49,762 
ON es pee rere 2 54 
CORUMEREAL. ©. ooh 's-s 341,110 191,533 
Caledonian ... 13,784 5,6 
Central Fire, Md. eR Fs 
Central States...... 143,990 37,875 
Connecticut «<<... 383,907 148,132 
Equitable F. & M... 2 
Fidelity-Phenix .... 341,110 175,537 
roca te BS 6 ae 26 3 
Cee APRINS Soi 3 oe: 108,516 68,740 
Globe & Rutgers.... 503,878 299,748 
Great American.... 1,642,324 722,400 
BIATICODG oo oho s35.0:0 8 a0 3,778,206 1,641,433 
BOOTY CUA ko ccee os 100,508 23,893 
HGm6, Ni Yo. oon sce oe 3,109,395 1,414,070 
i i eae ee 67,989 11,98 
International ....... 32,608 16,143 
ES RO Ree eee 21,376 10,337 
Liverpool & L. & G. 532,308 209,498 
London & Lanc..... _ eet RH 
Mechanics & Trad.. 80,033 35,817 
Merchants, N. Y..... 159,593 80,300 
Minneapolis ........ 724,932 276,008 
ee 8 ae 2,473 1,204 
Mass. F. & M....... 500 40 
Niagara .. Soe 4,098 79 
Norsk Lloyds. Eistere ote 16,478 7,463 
N. W. F. |, re 1,480,766 569,525 
National, Conn..... 985,298 339,607 
Norwegian Assur... 18,212 8,252 
Norwich Union..... 5,322 10,959 
Ohio Valley F. & M. 30,097 10,353 
Ol COIR) a:6 55 4.04;% 56 
Ohio Farmers ...... 3 2 
Provid.-Wash. ..... 369,482 138,822 
Phoenix, Conn...... 234,031 103,889 
Royal Exchange. Se ein 
Reins, Salamandra.. 22,754 9,508 
BERGMIA, osc. cts see pae ee 53,526 24,298 
TOO occ k se waka ss Naas 779 
Scott. Un. & Natl.. 600 300 
Salamandra ......%. 91,108 35,804 
Second Russian..... 13 44 
Skandinavia ....... 89,210 36,279 
St. Paul F. & M..... 2,119,568 777,039 
Security, Ct. ....... 23,283 271,542 
BeGurity, COB. os se 38 63 1 
Sista, Sess rane 66s. BO eee se 
Westchester ....... 549,902 250, 293 








petition, cannot be in the interest of the 
insuring public as a whole. 

“In general the Sprinkler Leakage 
Conference is well managed and has 
since it was established accomplished in 
a large measure the purpose of its 
founders in promoting good will among 
its members and stabilizing the business 
of sprinkler leakage insurance in the 
territory covered by it and the Western 
Sprinkler Leakage Conference, with 
which it is closely affiliated.” 


Allison Returns to the “Field” 


Young E. Allison, Jr., advertising man- 
ager of the Continental, Fidelity-Phenix 
and American Eagle, has resigned and 
as soon as he conveniently can be re- 
leased by President Evans, probably July 
15, will return to the service of the ‘‘In- 
surance Field” as associate editor, with 





headquarters in New York. Mr. Allison 
has had a long training in newspaper 
work and is a writer of ability. Before 
his connection with the “Insurance Field,” 
from which he resigned to engage with 
Mr. Evans, Mr. Allison was doing daily 
newspaper work in Louisville. 

President Hitchcock, who has been in 
New York for the past week concluding 
arrangements for the readjustment of the 
eastern staff of the “Insurance -Field,” 
announces that Ashbrook C. Frank, here- 
tofore resident secretary, becomes second 
vice-president. Mr. Frank is well known 
to the eastern fraternity and his promo- 
tion to vice-president comes as a result 
of unusually efficient service. 

A resident secretary will be announced 
later and in the interim D. M. McFarland 
of the Louisville headquarters, chief of 
the publication department, will be tem- 
porarily placed in charge of the work. 





HAS DONE GREAT WORK 





BIG OPPORTUNITY NOW OPEN 





Local Agents Can Do Much to Give 
Momentum to the Americaniza- 
tion Movement 





The committee on public relations of 
the National Board has been conduct- 
ing an Americanization movement 
through the local agents of the coun- 
try. It has had a wonderful effect. 
The agents are patriotic to the core. 
With local agents watching every op- 
portunity to put in a good word, and 
frowning down on expressions that are 
not American, there has been a vast 
momentum of real American senti- 
ment created. General Manager Malla- 
lieu in summing up the situation and 
ri ig what agents can do at present 
said: 


Working intensively in your own com- 
munities, you may not have realized the 
bigness and the tremendous significance 
this movement presents in its national 


scope. Thousands upon thousands of 
such influential, zealous, passionately 
loyal Americans definitely enlisted in 


the cause of preserving from destruction 
our American ideals and_ institutions, 
constitute a moral force which no man 
can measure. We who are in receipt 
of reports from all parts of the country 
have evidence that your wonderful re- 
sponse has already stimulated many or- 
ganizations and individuals into in- 
creased activity. 


Impressive Features Seen 


One of the most impressive features 
of the whole development has been the 
wish to cooperate, expressed by many 
foreign born who are actively American 
at heart. Another has been that of the 
unqualified support given by American 
branches of foreign insurance com- 
panies; these have vied with our native 
institutions in throwing their whole 
weight behind the movement. A third 
has consisted of the endorsements re- 
ceived from manufacturing organiza- 
tions and labor unions alike, All these 
have contained elements of the greatest 
encouragement and have fully justified 
our estimate of the readiness of the 
publie and its desire to deal effectively 
with a national crisis. 


What Remains to Be Done 


All thinking, observing men now real- 
ize that the gravity of the situation is 
growing day by day. The time has come 
for intensive work in each community 
under conditions which vary so widely 
that the signers of the pledges must 
make their local application with all 
diligence to the requirements of their 
own communities. 

1. First and foremost, do not let a 
disloyal utterance in your town go un- 
answered. If you see a statement in 
print in one of your local papers whether 
it be in the form of a letter, an inter- 
view, a report of a meeting, a review of 
a book, or an editorial comment, which 
seems to you inimical to American prin- 
ciples and institutions, write an immedi- 
ate and vigorous reply and request pub- 
lication. 

2. Cooperate with all genuinely loyal 
movements in your community. 

3. Organize meetings as occasions 
may offer and make yourself a center 
of loyal influence. 

4. Seek to arouse your neighbors from 
apathy. Tell them that the time for 
easy-going optimism has passed and that 
those who deprecate patriotic expression 
are not true friends to the nation. 

The responsibility devolves squarely 
and definitely upon the citizens of our 
land. 


Death of Henry J. Ferris 


Henry J. Ferris, secretary of the Home 
of New York, and head of its New York 
local department for a number of years, 
died at his home in Brooklyn this week. 
Mr. Ferris was 77 years old. He entered 
the service of the Home in a clerical 
capacity in 1863. He was advanced to 
the position of chief of the local depart- 
ment five years later and in 1888 was 
made assistant secretary of the com- 
pany, becoming secretary in 1917. He 
was very well known in local fire in- 
surance circles, 
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For an operation, 
a surgeon; 


For women’s clothes, 
a modiste; 


For men’s suits, 
a tailor; 


For building plans, 
an architect; 


For automobile insurance 


The 


OHIO CASUALTY 
Insurance Company 


A specializing company 
offering “the best in 
automobile insurance” 
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Forward Step Taken By Congress 


THE shipping bill has been passed by 
Congress and the bill has been signed 
by President Witson. On the whole, 
this does not alter the status of marine 
insurance companies, nor have they 
been granted any greater privileges by 
it. However, the passing of such meas- 
ure is interesting evidence that Con- 
gress is beginning to realize that 
marine insurance is a very necessary 
adjunct to American commerce. To 
that extent it is extremely gratifying 
to insurance men. 

Congress has established a precedent 
for liberality. Let us hope that the 
state authorities follow the lead of the 
federal government in this respect. The 
tendency all along has been to restrict 
the operations of companies and to 
make it just as hard as possible for 
them to do business. One exaction 
after another has been made. When 
we review insurance legislation and the 


onerous conditions imposed by state 
insurance departments, it is plain to see 
why our insurance companies have not 
been able to progress as have those in 
Great Britain for example. Their in- 
surance institutions are encouraged by 
the people. The government, the peo- 
ple, the business men and the great 
commercial and financial organizations 
are back of them. 

American companies should take a 
leading place in the business of the 
world. There is no reason why Amer- 
ica should take the back seat. Ameri- 
can insurance companies should be 
known in the world’s market, the same 
as the English companies are known. 
We have the money, the men, the ex- 
perience and the ambition. All we 
need is some encouragement on the 
part of our government and the removal 
of some of the millstones that are hang- 
ing about our necks. 


Preventable Farm Fires 


Tue actuarial bureau of the NATIONAL 
Board has assembled the causes of farm 
fires in the United States during 1918, 
showing the vast waste that came from 
causes that were seemingly preventable. 
These breeders of fires are just about 
the same as we find in other classes of 
property. The assured, through care- 
lessness, permits hazardous conditions 
to exist. For instance, defective chim- 
neys and flues caused $1,962,031 loss in 


1918. Matches and smoking caused 
$1,070,987. Sparks on roofs caused 
$1,181,171. Gasoline and allied products 


caused losses amounting: to $732,067. 
In other words, the strictly preventable 
fires caused a loss of $5,986,460, or 33 
percent of the aggregate. 
ing on these 


In comment- 
causes, the NATIONAL 
Boarp says, following the presentation 
of interesting statistics: 

Lightning has long been suspected of 
being the chief cause of fires upon the 
farm, and the analysis of 38,266 farm 
fires during 1918, proves the suspicion to 
be well founded. This is the first time that 
such an extensive investigation of rural 


fires has ever been undertaken and its 
conclusions are proportionately valuable. 

Among these conclusions stand out 
two facts: First, that 19,820 fires, or 51 
percent of all those covered by the in- 
vestigation were due to lightning. To 
many people, this would seem to be evi- 
dence that a smaller proportion of farm 
fires are preventable than is true in other 
walks of life, for who can control the 
thunder storms? At this point, the sec- 
ond fact cited makes an interesting com- 
mentary. Cf these listed lightning fires, 
exactly 100 percent occurred in unrodded 
buildings. In other words, none of those 
farmers who had taken the precaution 
of installing proper lightning-rod pro- 
tection, so far as the figures show, suf- 
fered losses from this greatest of all 
causes of farm fires in 1918. 

After lightning came defective ‘chim- 
neys and flues, sparks on roofs and then 
matches and smoking, as the leading 
causes of fire. Under the National 
Board’s classification of “strictly, pre- 
ventabie” causes, the total for the 1918 
farm fires is found to have reached 
$5,986,460 or 33 percent of the aggregate 
of $18,166,701. The “partly preventable” 
category, amounting to $6,724,939 or 37 
percent of the whole. The balance of 30 
percent is classed as unknown, probably 
largely preventable. 

Thus it is seen that fully 69 percent 
of the farm fire loss in 1918 could have 
been prevented in some degree by the 
exercise of ordinary carefulness. 


Public Official Bonds 


WE are in sympathy with the Georgia 
insurance commissioner, who also holds 
the office of state comptroller. In his 
latter official capacity he is having no end 
of trouble in realizing anything from the 
personal surety of county collectors who 


have been discovered short in their ac- 
counts and returns. The state official 
says that, owing to his personal experi- 
ence in this direction, he is urging the 
state to pass a law requiring corporate 
surety for all public officials. Personal 








A. R. Monroe, former assistant man- 
ager of the Queen in the west, who was 
recently elected president of the New- 
ark Fire, is in Chicago this week, clos- 
ing up his affairs, after having spent a 
week at the home office in Newark. On 
Thursday noon of this week he will be 
the honor guest of the round table of 
the Union League Club. On Monday 
evening the Joys & Glooms gave him 
a farewell dinner and presented him 
with a gold-mounted pen. The czar of 
the Joys & Glooms, G. H. Worthing- 
ton of the Commercial Union, was un- 
able to be present, as he has under- 
gone an operation at the West Subur- 
ban Hospital in Oak Park. Mr. Mon- 
roe was one of the six original mem- 
bers of the Joys, a social organization 
that grew out of the old western de- 
partment of the Connecticut. T. R. 
Weddell of the “Insurance Post” pre- 
sided at the Joys and Glooms’ dinner. 

The officers, staff and field men of 
the western department of the Queen 


presented Mr. Monroe with a set of 


platinum and diamond cuff links Tues- 
day, the address being made by 
Cyrus Woodbury, Ohio state agent. 


_—- 


J. Henry Bastert, a prominent local 
agent at Quincy, IIl., who has been in 
failing health for some time, suffered a’ 
complete collapse last week and is in a 
critical condition. Mr. Bastert is one 
of the most notable figures in the local 
agency ranks in the state. He is the 
founder of the Bastert-Miller-Castle 
Agency, the largest insurance office in 
its section of the state. Mr. Bastert has 
been a faithful attendant at the meet- 
ings of the Illinois Association of In- 
surance Agents and is prominent in 
the National association. 


vee 


Willet K. Boger of New York City, 
advertising representative of the “Insur- 
ance Field,” has sent in his resignation. 
Mr. Boger was formerly connected 
with the “Spectator” and for some time 
was manager of its Chicago office. 

Mr. Boger has been appointed east- 
ern representative of the “American 
Insurance Digest” of Chicago. Mr. 
Boger will continue his headquarters 
in New York City. 


C. E. Cormany, Wisconsin state 
agent for the Scottish Union, received 
word Saturday night of the sudden 
death of his father, W. A. Cormany, of 
Fort Scott, Kan. Mr. Cormany had 
been suffering from high blood pres- 
sure for the past two years, but his 
death was entirely unexpected. 

W. <A. Cormany represented the 
Manchester in Kansas and Missouri for 
many years, and when the Aetna took 
over the Manchester, Mr. Cormany re- 
signed and for the past sixteen years 
has been an independent adjuster. His 
happy, cheery disposition made him a 
favorite with his associates, and his 
sudden passing away will be a shock to 
them. Mr. Cormany is survived by his 
widow, three daughters and two sons. 


C. P. Helliwell, who will assume his 
new post as second assistant manager 
of the Queen in the western depart- 
ment in Chicago, July 1, has taken high 
rank in the field, having served the 
Queen as Wisconsin state agent for a 
number of vears. Mr. Helliwell was 
formerly chief clerk in the western 
department and therefore knows all 
angles of the business. The Queen has 








surety means trouble if trouble comes. 
Especially where a public official has a 
personal bond, if there is a shortage there 


is seldom found that the surety will make 
good the amount that is due. If any one 


should be required to give a corporate 
surety bond it is the man holding public 
office. 

















Cc. P. HELLIWELL 


developed a number of strong men in 
the business. Since going into the 
field Mr. Helliwell proved his ability 
as an organizer and business getter. 


Mr. and Mrs. A. F. Dean celebrated 
their fifty-second wedding anniversary 
last Friday at their home in Evanston, 
Ill. Mr. Dean is western manager of 
the Springfield, now being the dean 
of the western managerial contingent. 


Augus Caruth, the new superintend- 
ent of agencies of the Scottish Union 
& National, has been with the com- 
pany for nearly 15 years. Much of his 
time has been spent at the Hartford 
office, but he was special agent for 
western New York for two years, re- 
turning to the head office the first of 
this year. Mr. Caruth is now con- 
nected with the eastern department. 

Louis Harding, who has just been 
named assistant secretary, has been 
with the Scottish for about five years 
and was formerly with the Home of 
New York at its home office for sev- 
eral years. 

Charles Boicourt, for the past two 
years underwriter of the Columbian of 
Indiana at Indianapolis, has resigned 
as of July 1 to become manager of the 
United States Fire & Marine, which has 
been in process of formation for the 
past several months under the direction 
of J. W. McGinety of Indianapolis. Mr. 
Boicourt is well known in the middle 
west, having been for ten years special 
agent of the German Fire of Indiana 
in Indiana and Illinois. Prior to going 
with the Columbian he was with the 
First National of Washington for four 
years, first in the field and then in the 
home office. The United States Fire & 
Marine has an authorized capital of 
$200,000, of which $100,000 has been 
subscribed. This will enable the com- 
pany to begin business and Mr. Boi- 
court says that it will not seek ad- 
mission to other states for the present. 
Mr. Boicourt will devote his attention 
exclusively to this company, the Ameri- 
can Mutual and the International 
Lloyds. which are also in Mr. Ginety’s 
office, being under other management. 


The associates of John K. Walker in 
the western department of the North 
America, who is resigning as assistant 
manager to become a partner in the 
Chicago agency of Moore, Case, Lyman 
& Hubbard, presented him with an ele- 
gant ring last week. It is hand 
worked green gold and adorned with 
the wings of an Egyptian asp and set 
with a sardonyx cut in the shape of a 
scarab. The asp is a symbol of 
progress, the sardonyx is Mr. Walker’s 
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Soliciting Arguments 
From the Loss Record 

For Fire Insurance on Grain in 
The Field, in Shock and in Stack 


Sparks from railway locomotives 
and threshing machines, 


Smoking by hired help, 
Lightning, 











Exposure fires, 
Burning stubble, 
Gasoline tractors, 
Matches, 
HE Springfield originated 
in the Central West the 
complete coverage form of pol- 


Spontaneous combustion, 


Unknown causes, including incen- 
diarism. 







icy covering “on crop grain in- 
surance on the farm.” The 
Springfield did it first—a lead- 
ing, financially strong, and 
prompt paying American 
company. 


Sparks and lightning are the*most 
frequent causes. 


They are hazards beyond the control 


of the owner—hazards he cannot escape 
or minimize. 


















SPRINGFIELD | 


FIRE AND MARINE INSURANCE COMPANY 
HOME OFFICE: SPRINGFIELD, MASSACHUSETTS 


A. W. DAMON, President G. G. BULKLEY, Vice-President F. H. WILLIAMS, Treasurer E. H. HILDRETH, Secretary 
WESTERN DEPARTMENT: CHICAGO, ILL. 
A. F. DEAN, Manager J. C. HARDING, Asst. Manager W. H. LININGER, Asst. Manager E. G. CARLISLE, 2nd Asst. Manager 


PACIFIC COAST DEPARTMENT: SAN FRANCISCO, CAL. 
GEO, W. DORNIN, Manager JOHN C. DORNIN, Assistant Manager 
Agencies in All Prominent Localities Throughout the United States and ‘Canada 


General Marine Managers: TALBOT BIRD & CO., Inc., 63-65 Beaver Street, New York 
The Springfield Has Been Accumulating Good Will for Seventy Years 
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“INSURANCE IS AS OLD AS THE SUN” 


The Sign of the Sun is Never Dimmed 


SUN SIGN SERVICE 





(Told in a little Series of which This is No. 4) 


4 , J HAT does Service mean to a Modern Local 

Agency anyway? And how does Sun Sign 

Service become valuable to you? These are 
points on which every office should be informed. 


Take first the Company which must have age and 
experience. The Sun is the oldest purely fire office. 
The Company must have a good reputation: The Sun 
has stood the test so well that insurants seek its 
contracts. 


The Company must have unquestioned resources: 
The Sun’s abundant dollars are all pledged to the 
protection of its Contracts. 


All these features satisfy both Agent and Insurant. 


Secondly comes Agency Service. The Sun’s Age and 
Experience makes its contracts easy to place; The 
Sun’s reputation makes them “stick”; The Sun’s lib- 
eral and stable policy (always graded upward), makes 
it valuable; The personal equation that the Sun puts 
into its dealings with every office, makes it invaluable. 
And The Whole forms Sun Sign Service. 


The Sign of the Sun in your office will lessen your 
agency trials and tribulations. 


SUN INSURANCE OFFICE 


OF LONDON 


Was Established in 1710 and is the Oldest Fire Insurance Company in the World 


United States Branch 
54 Pine Street, New York 
Preston T. Kelsey, U. S. Mer. 





Western Department 
76 W. Monroe St., Chicago, II. 
John F. Stafford, Mgr. 


Pacific Coast Department 
San Francisco 


C. A. Henry, Gen’l Agent 
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birthstone, and the scarab is an em- 
blem of good luck. The reverse side of 
the setting is inscribed with Egyptian 
characters symbolic of long life. The 
inside of the ring gives “1792—J. K. 
Walker—1920,” the former date being 
the year the North America started in 
business. The band of the ring -was 
presented by the employes of the de- 
partment, the winged asp by the man- 
agement and field men, and the setting 
by the officers. 


The field men of Milwaukee Me- 
chanics are at the home office this week 
celebrating the anniversary of the vice- 
president, G. W. Grossenbach, who is 
rounding out 50 years with the com- 
pany. There are 30 field men in at- 
tendance. One of the notable events 
will be a dinner for the officers, direc- 
tors, field men, department heads, and 
a few of the older local agents of Mil- 
waukee, who were personal friends of 
Mr. Grossenbach, Friday evening. Mr. 
Grossenbach is 70 years of age. He 
began work with the company as a 
$6 a week clerk. He was very ami.i- 
tious, industrious and far-seeing. He 
progressed through the various office 
departments until he became an offi- 
cial and held the secretaryship before 
taking the vice-presidency. He super- 
vises the underwriting in Wisconsin, 
Chicago, Cleveland and Baltimore. Mr. 
Grossenbach had the direct charge of 
the company’s losses in its settlement of 
Milwaukee, Baltimore and San Fran- 
cisco conflagration claims. 

He belongs to that old splendid 
school of gentlemen who never forget 
the amenities of life, both in and out 
of business. The friendships that he 
has built up during these many years 
are true and lasting. 





Thomas E. Gallagher of Chicago, 
western general agent of the Aetna, is 
to give an address at the annual meet- 
ing of the New York State Association 
of Underwriters to be held at Saranac 
Inn, July 8. Mr. Gallagher formerly 
traveled in New York and was one cf 
the conspicuous field men in the state. 
He first traveled for the Continental 
and later for the Aetna. 

The New York State Association of 
Supervising & Adjusting Agents which 
Mr. Gallagher will address is the old 
state organization of field men which 
now has no active duties, but is kept 


and place as the present working or- 
ganization, the Underwriters’ Associa- 
tion of New York State. Mr. Gallagher 
was once president of the latter or- 
ganization. 


Miss Abbie Gantz of Chicago, asso- 
ciate editor of the “Insurance Field,” is 
resigning from that publication, her en- 
gagement to Joseph J. Coffey, Chicago 
local agent, being announced. Miss 
Gantz was formerly librarian of the in- 
surance library of the .Fire Under- 
writers’ Association of the Northwest. 
She is a woman of splendid talents, of 
fine character and greatly admired by 
all who know her. Miss Gantz since 
her entry into the newspaper field has 
not only displayed an ability to write 
but she has been a success as a sales- 
woman. Mr. Coffey is one of the sub- 
stantial agents of Chicago who has built 
up a fine business and stands well in 
his calling. 


Marine Legislation Worries British 


NEW YORK, June 23.—Underwrit- 
ers at London Lloyds are reported to 
be considerably exercised over the re- 
cent marine insurance legislation in the 
United States, an element among the 
operators favoring the refusal of fur- 
ther American business until the situa- 
tion clarifies. 


Annual Conference Being Held 


The annual conference of the heads of 
departments, officers and field forces of 
the Phoenix of Hartford, Connecticut 
Fire and Equitable Fire & Marine are 
being held this week in Hartford. The 
conference opened on Tuesday and will 
close on Friday. All the field men and 
general agents are present with the ex- 
ception of those on the Pacific Coast. 


Royal Exchange Celebrates 


NEW YORK, June 23—Branch offices 
of the Royal Exchange Assurance 
throughout the world yesterday cele- 
brated the 200th anniversary of the cor- 
poration’s founding. The main dinner 
was held at the home of the lord mayor 
of London, while the United States 
branch celebrated with a luncheon at the 
Drug and Chemical Club in this city. In 
the absence of the United States man- 
ager, E. E. Stokes, who is in London, 
Associate Manager Gayle T. Forbush 
presided at the New York luncheon. A 
souvenir in the shape of sterling cuff 





up as a social organization. Its meet- 
ings are held in July at the same time 


buttons is being sent to the 3,000 United 
States agents of the Royal Exchange, 








Tourists Baggage 


Largest 
Loss Amount 


Years Prems. Losses Ratio One Co. 


1919 $552,797 $274,508 .51 $77,807 
1918 351,497 144,925 .41 94,015 
1917 208,442 109,109 .52 26,510 
1916 155,374 68,725 .44 36,949 
1915 111,835 33,483 .30 14,597 


More than $500,000 in premiums were 
collected on tourists’ baggage insur- 
ance last year. The growth of this 
business has been commensurate with 
the great increase in travel during 1919. 
The return of peace time conditions, 
offering opportunities for foreign travel 
as well as lending impetus to the “See 
America First” movement, helped to 
build up the business to larger propor- 
tions than ever before. Last year THE 
NATIONAL UNDERWRITER predicted that 
the total premiums for 1919 would pass 
the half million mark, so that its pre- 
diction was fulfilled. 

The loss ratio showed a slight in- 
crease over that of 1918, having reached 
51 percent. The North America still 
holds the lead in the matter of pre- 
miums collected, although its business 
showed a slight decrease last year. 

The premiums and losses of the vari- 


ous companies follow: 

Premiums Losses 
Automobile. Conn... 48,906 15,143 
Agricultural ....... yi) were 
yo SPT Eee 6,007 2,251 
Alliance, Eng. ...... 6,807 6,086 
Alliance, Pa. ....... 3,648 1,252 
Amer. Eagle ....... MEGS) + te ones 
BS ee eee 6,622 792 


Business in 1919 








Premiums Losses 

British & For, Mar.. Me. 4 awed 
Columbia, N. Y..... 1,667 210 
Continental ........ See 
Com. Union, Eng... Bae sc Se akeea 
Com, Union, N. Y... 122 255 
Connecticut ........ ih he sates 
Fquitable F. & M... - Siar rer 
ee 6,856 6,086 
Fidelity-Phenix .... Gee = Lakes 
Fire Assoc., Pa..... 14,521 10,114 
Fireman’s Fund .... pe: ee eee 
FOPRIRRNT c. c.dicis ic cee 3,807 187 
| Globe National ..... 1 4 
Globe & Rutgers... 44,156 19,477 
Great Amer. ....... 21,050 11.383 
PORPCIOTE oie ceeds 18,899 5.650 
Home, N. Y. ........- 14,565 5,435 
Home F. & M......:. .-.. , +9 © weeds, 
Tnd. Mutual Marine. 14,929 11,713 
Liverpool & L. &G.. 47,288 19,069 
London & Lanc..... E688 we tiaes 
T.ondon Assur. ..... 6,349 6,086 
Marine, Eng. ....... 5,459 6,086 
Mass. F. & M....... 751 45 
Milwaukee Mech. .. 6,865 3,868 
‘North America ..... 77,807 55,643 
Mo! eee wee | Se telees 
National, Conn. .... 3,172 336 
National Liberty.... 1,981 1,284 
Ce COO, ccsecdes ,., SS eT > 
Ce eee Laan ( wedeas 
Dee ee 3) eee et 
Provid. Wash. 1,333 1,068 
Phoenix, Conn. ..... |) ee 
CHG. o5 6c e803 008 2,333 959 
| ee eee 25,161 11,708 
Royal Exchange ... 21,141 11,492 
Springfield ......... 2,944 2,011 
St. Paul ..... aaa ed's 9,714 1,257 
Safeguard ......... — Fare 
Standard Marine ... t: ares 
AS. Aa gl Se Ca IR 4,212 2,392 
po ae ee aa 11,712 
aR) er ates Cee se 
Union Marine ...... 741 2,519 
United States ...... 7,759 2,001 

















The Safety Clasp 


for the man who pins his hopes on 
Herefords, Shorthorns, Holsteins, 
Clydesdales, Percherons, Poland- 
Chinas, Duroc-Jerseys or any 
other breeds of cattle, horses or 
hogs. 


Practically every farmer raises some live stock. It may be 
cattle, horses, or hogs, or two of these kinds of live stock, or 
all three. And through the activity of the bureaus of federal 
and state governments, of agricultural papers and of breed- 
ers’ associations, he has been educated up to the plan of rais- 
ing good stock. In nine cases out of ten he is specializing on 
some particular breed. He has pinned his hopes on one breed 
of cattle, one breed of horses, and one breed of hogs. He has 
picked out the breed because of its qualities and his geograph- 
ical location. 


Often his hopes are blighted: once in a great while by a poor 
strain and very often by disease. .Big investments of money 
and time are wiped out. 


There is just one way he can make his hopes more certain of 
realization—live stock insurance. 


With the farmer so wrapped up in this subject of better live 
stock, the live stock insurance salesman finds a client in most 
men to whom the subject is properly presented. 


Farmers Live Stock 
Insurance Company 


I. J. KETMAN, Sec’y and Manager 


Des Moines lowa 





U.S. Lloyds ........ 59,708 32,332 
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SELLING USE AND OCCUPANCY 
TO THE RETAIL MERCHANT 


BY H. G. CARPENTE 
Fargo, N,. D. 


Characters—Insurance 
Jones, a retail jeweler. 

Agent: “Mr. Jones, I know a man 
who has a building out on Blank street 
that he wants to rent and the rent is 
a lot less than you have to pay here. 
Why not rent that one and save the 
difference?” 

Jones: “My dear fellow, wouldn’t 
give your friend 50 cents per month for 
his building on Blank street. My loca- 
tion is what counts; I sell more mer- 
chandise here in a week than I would 
there in a year.” 

Agent: “That’s right, I had forgot- 
ten about that, but while we are on the 
subject, where would you move if you 
had to get out of here? Suppose you 
should burn out tonight. Where would 
you get a location until this building 
is rebuilt?” 

Jones: “Well, I don’t know where I 
es get another location as good as 
this.” 

(See Note a and Note i.) 


* * * 


Agent and 


Agent: “You keep your stock pretty 
well insured, don’t you? I mean, if 
you were to get in $10,000 worth of 
stock tomorrow, you would cover it 
before night, wouldn’t you?” 


Jones: “Yes, I always keep my stock | 


well insured.” 

Agent: 
is this: If you should burn out and are 
unable to get another good location, 
and are out of business for six months, 
you would lose the profit you other- 
wise would have made in your busi- 
ness, wouldn’t you? What el propose 
to do is to insure that profit. If you 
get in $10,000 worth of new stock and 
don’t insure it, and you burn tonight, 
you stand to lose $10,000, don’t you? 
On the other hand, if you will look 
ahead a certain number of months, you 
can see $10,000 in profit. In case of 
fire you are just as certain to lose a 
portion of that $10,000 in profit as you 
are to lose a portion of the $10,000 
worth of new stock. Why not insure 
the profit? It makes no difference to 
you whether you lose $10,000 in stock 
or $10,000 in profit; both ten thousands 
are equally valuable to you.” 

(Here is a good point to try to close. 
See Note g.) 

* * 

“Of course, I would be foolish to try 
to sell you this insurance if there were 
plenty of good locations in , but 
there isn’t an available location in town 
for a business such as yours and, fur- 
thermore, even if you could get a loca- 
tion, could you replace your stock 
without great delay?” 

“Doesn’t this insurance appeal to you 
as being just as necessary protection 
as insurance on your stock?” 

Jones: “How much does it cost?” 

Agent: “The cost is $10 per thou- 
sand” (or whatever the rate calls for); 
“$100 per year for a $10,000 policy.” 

Jones: “That’s a lot of money— 
everything costs so much lately, it 
seems to me that all I do is to pay out 
money every time I turn around. I am 
afraid it is too much money to add to 
my already heavy expense.” 

* * * 


Up to this time everything has been 
smooth sailing for you. Now Jones is 
balancing protection against premium, 
and it’s up to you to make the protec- 
tion look so good that it will greatly 
outweigh the premium. 

Agent: “Mr. Jones, this $10,000 of 
insurance will cost you $100 per year. 
In 30 years it will have cost you $3,- 
000. Now, if your profits for the month 
of December, for instance, are $3,000, 
you see, you can carry this protection 
for 30 years, and if you are out of busi- 
ness for one month of December during 
that 30 years you will be breaking even 
on your insurance—not considering 





“Now, what I am getting at | 








doubtedly be out of business for a much 
longer time. Pretty cheap insurance, | 
would say.” 

“Your business is good now and it 
is going to be good for some time. 
few years later it may fall off and then 
it wont be so vitally necessary, but 
now, with new locations so impossible 
to secure, with stock oftentimes unpro- 
curable and with something big to pro- 
tect, you should insure it. 

“The cost of this insurance will make 
a very small fraction of 1 per cent dif- 
ference in your dividends, whereas a 
loss without any insurance might wipe 
out your dividends altogether. 

“It is a duty you owe your stock- 
holders and yourself, just as much as 
carrying insurance on your stock. A 
loss on uninsured stock would affect 
your investment, whereas a loss on un- 
insured profits will affect your divi- 
dends.” 

(See Note b.) 

No pretense is made here to actually 
“close the sale.” This must be done 
by the salesman, each in his own way. 
The intention here is simply to fur- 
nish arguments, along with a general 
discussion of the subject. 


* * * 
NOTES 


Note a. By suggesting to your pros- 
pect that he move to a location out on 
some obscure street you get him to real- 
ize at once the value of his location to 
his business and to his profits. 

Note b. Note that the salesman so 
directs the course of the conversation 
that, one at a time, he brings out the 
following arguments in favor of the con- 
tract he is trying to sell: 

1. Value of present location to busi- 
ness. 

2. New locations impossible to secure. 

3. (In some businesses.) Almost im- 
possible to secure a replacement of 
stock. To this argument may be added 
the one that inasmuch as the merchant 
bought part of his stock which is now on 
his shelves at former prices he is able 
to make a much larger profit on it than 
he would on new stock which he would 
have to buy. 

This is rather a delicate subject, how- 
ever, with the profiteering cry in the 
air, and should not be dwelt upon to any 
great extent. Just a word will give the 
merchant the idea without lending the 
impression to him that you consider him 
a profiteer in any sense whatsoever. 

4. Comparison of stock loss and profit 
loss, bringing out the fact that there is 
no difference in losing $10,000 worth of 
stock or $10,000 worth of profits. 


+ * * 


5. That if he is out of business for 
only one month of December during the 
next 30 years the insurance will have 
paid for itself. This argument is par- 
ticularly applicable to the jewelry busi- 
ness, inasmuch as their profits run very 
heavy during the month of December, 
generally from 25 to 40 per cent of their 
annual profits. Different businesses, of 
course, would possibly require the use 
of different months for this argument. 
In the clothing business, for instance, 
the month of October, or the months of 
October, November and December are 
particularly profitable. 

6. That business is good now; that 
the prospect should insure his profits 
while he has them to insure. This ar- 
gument is one of the most efficacious 
and in closing the sale can always be 
used to good advantage. 

7. That the cost of protection is a 
small percentage of 1 per cent of his 
dividends, but a loss at the right time 
of year, especially in business such as 
the jewelry business, where profits are 
subject to great fluctuation during the 
various months of the year, would wipe 
out all the dividends. This argument is 
a very good one for either the man who 
is manager of a corporation or the one 
who conducts the business for himself, 
I have found by experience that it is 
wise to talk to the manager of the cor- 
poration as though he owned practically 
all of the stock. Not too obviously, put 
it up to him that in the event of a fire 
he might be subjected to criticism by 
the stockholders of his corporation if 


that in the event of a fire you will un- he has not protected their interests with 

















this insurance. A man hates to be told 
that he may be criticized by his supe- 
riors, but once the idea is implanted he 
is very likely to obviate any such chance 
by carrying insurance protection. So 
just hint at the idea and he will get it 
all right and you wont offend him. 
* * * 


Note c. An argument which is a very 
good one during this time of tax preva- 
lence is that a certain percentage of the 
merchants’ profits are being paid out to 
the government in income and excess 
profit taxes, and you can point out to 
him that if such taxes amount, for in- 
stances, to 25 per cent of his profits, then 
this insurance is really costing him 25 
per cent less than the figure you are 
quoting him. This is not a good clos- 
ing argument, because by using it too 
forcibly you intimate that your insur- 
ance may not be worth all you are 
charging for it. However, it is a good 
point to bring out, if immediately backed 
up with one of your arguments; for in- 
stance, that a loss of profit is just as 
bad as a stock loss, or that business is 
good now and profits should be insured 
while your prospect is enjoying such 
good business. 

Note d. Remember that U. and O. in- 
surance is insurance on the use and 
occupancy of the building and that term 
policies may be written where the build- 
ing is subject to a term rate. A good 
argument for term insurance is this: 
U. and O. insurance is a comparatively 
new form of protection and the compa- 
nies have quoted an unusually low rate 
(compare the U. and O. rate with his 
stock rate) in order to get this branch 
of the business started. If they find 
that they are writing it at a loss, they 
will increase the rates, of course, and, 
by buying the policy for a three or five- 
year term, the prospect may retain the 
present low rate. In addition, of course, 
he receives the benefit of the usual term 
reduction. 

* * * 

Note e. 

argue that 


Oftentimes your subject will 
the company requires him 
to carry insurance on twelve months’ 
profits, whereas there isn’t one chance 
in 50 that they will ever have to pay the 
face of the policy. In answer to this 
objection, again show him the difference 
between the stock rate and the use and 
occupancy rate, calling his attention to 
the fact that it is only 60 or 70 or 75 per 
cent of the stock rate, as the case may 
be. Tell him that the company antici- 
pates that the average time to rebuild 
a building will be 60 or 70 or 75 per 
cent of a year, and that they are charg- 
ing him no more than they actually ex- 
pect they will have to pay in event of 
the loss. However, that under the terms 
of the policy they are willing, if extreme 
circumstances require it, to reimburse 
him for his loss up to one year. 
* * s 


Note f. Throughout the above, the 
item of “necessary expense” during the 
time of suspension of business has been 
omitted, but with a purpose. I have 
found that by talking “unnecessary ex- 
pense” along with the profits, my pros- 
pect gets confused and I am not able to 
make as much headway with him as I 
do if I talk profits first and then ex- 
plain “necessary expense” afterward. 
Then, after I have sold him enough in- 
surance to cover his profits, I take up 
with him the subject of necessary ex- 
pense during the time of suspension. 
This item should include the salaries of 
all persons in the employ of the prospect 
whom he feels he would have to carry 
during the time of suspension of busi- 
ness—accounting department, officers’ 
salaries (where incorporated) and other 
miscellaneous expense which would go 
on even though the business had stopped. 
For the purpose of getting the prospect 
to figure out the amount of insurance he 
should carry, I use the form below. No- 
tice that there is one column for profits 
and one for the necessary expense and a 
third for total. After I have convinced a 
man of the necessity of this insurance 
for his profits, it is usually very easy to 
add a considerable sum to cover “neces- 
sary expense.” Where you are talking 
to an officer of a corporation, it is us- 
ually very easy to sell him this insur- 
ance (part of it actually protecting his 
own salary), by calling his attention to 
the fact that salaries of the officers 
should go on in event of a serious fire, 
without using any of the firm’s other 
funds, which will be needed to purchase 
a new stock, 


Month. Profit. Nec. Exp. Total. 
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PREUS IS IN THE LEAD 


Good Government Is Winner—Effort 
of Non-Partisan League to Get 
Control of Minnesota Repub- 
lican Ticket Fails 





MINNEAPOLIS, MINN,, June 22.— 
Monday was primary election day in Min- 
nesota. Returns from nearly 1,500 of the 
3,195 precincts in the state give J. A. O. 
Preus a lead of more than 20,000 votes 
over Dr. Henrik Shipstead, who was 
his chief opponent for the Republican 
nomination for governor. While this 
lead will probably be reduced some- 
what by returns from country precincts 
where the Non-Partisan League is 
strong, it is not expected that Dr. 
Shipstead can muster sufficient support 
to secure the nomination. 


Campaign Was Hot One 


The primary campaign was the most 
intensive ever held in Minnesota. The 
Non-partisan League, in its effort to cap- 
ture the Republican nomination for gov- 
ernor, presented a full state ticket, 
headed by Dr. Henrik Shipstead of Glen- 
wood, a former member of the legisla- 
ture, who could, technically, file as a 
Republican. All told, nearly a dozen men 
aspired to the Republican nomination 
for governor, and an effort was made, at 
an elimination convention, to select a 
single candidate to oppose the Non- 
Partisan League candidate. Mr. Preus 
was the choice of this convention, but 
Messrs. Frankson, Ellsworth and others 
kept in, so the Republican primary fight 
for the governorship nomination was a 
six-cornered affair, with the major por- 
tion of the support going to Preus and 
Shipstead. Mr. Preus, who is the present 
state auditor of Minnesota and who for- 
merly served as state insurance commis- 
sioner, led a whirlwind campaign, which 
reached all sections of the state. The 
effect of this campaign was no doubt 
shown in the results of the primary elec- 
tion. While the returns on the remain- 
der of the state ticket are also incom- 
plete, enough has been reported to show 
that undoubtedly the Non-Partisan 
League has met defeat all along the line 
in its effort to secure place on or con- 
trol of the Republican state ticket. 


Will Try a New Tack 


Such being the case, the Non-Partisan 
League will probably fall back on its 
second line of defense, which it has in 
readiness in the form of the farmer- 
labor ticket, composed of Non-Partisan 
Leaguers, which was regularly filed some 
weeks ago and which will appear on the 
ballot in November. 

While complete figures are not yet 
available it appears probable that the 
Non-Partisan League radical labor party 
has not succeeded in making headway in 
either congressional, judicial or legisla- 
tive tickets in Minnesota. In certain 
districts in St. Paul league legislative 
candidates were eliminated at the elec- 
tion. 

The insurance men of Minnesota have 
been vitally interested and have taken 
an active part in this contest because 
of the fact that certain of the candidates, 
and especially the Non-Partisan League, 
have included state insurance in their 
platform declarations. The Non-Partisan 
League platform declares for state fund 
insurance “upon all insurable forms of 
property,” and monopolistic state. insur- 
ance legislation is one of the first items 
on the program in case the Non-Partisan 
League and its socialist labor allies ob- 
tain control in Minnesota. 








August ....... 
September .... 
October ... 
November .... ...++- 
December .... .----- 


Total 





s oe s 

Note g. Don’t run through your whole 
list of arguments without giving your 
prospect a chance to buy. You may sell 
him on the first one or two, but if you 
go all the way through without giving 
him a chance to say a word you have 
nothing left with which to overcome 
possible objections. It is a good plan 
to try to see with just how few of your 
arguments you can sell your policy; 
then if you happen to have any diffi- 
culty later on, or on making delivery, 
you have a reserve supply to fall back 


(CONTINUED ON PAGE 17) 
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The Universal Sideline 























Fire, Marine, Auto- 
mobile, Riot and 
Civil Commotion, 
Tornado, Sprinkler 
Leakage, Regis- 
tered Mail, Use and 
Occupancy, Rents, 
Rental: Value, 
Leaseholds, Profits 


AUTOMOBILE Insurance, because there are 
automobiles and many of them wherever 
there is other property to insure, is the universal 
side line of the fire insurance agent. 


And it is just as necessary for the insurance 
agent to offer the best in automobile insurance 
as in fire insurance. 


No good grocer can afford to handle withered 
vegetables. No good dry goods merchant can 
afford to carry a poor line of ready to wear 
waists. No good druggist can afford to dispense 
stale candies. 


Standard automobile insurance with more than 
standard service. 














There are many Insurance Companies 
but only one 


yun 


Glens Falls, New York 


E. W. WEST, President 


Insurance 
Company 





H. N. DICKINSON, Vice-Pres. J. A MAVON, Asst. Secy. 
F. M. SMALLEY, Secretary F. L. COWLES, Asst. Secy. 
R. C. CARTER, Treasurer H. W. KNIGHT, Asst. Secy. 
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“‘Unexcelled Service to Agents and to Policyholders Altke’’ 


ELBRIDGE G. SNOW, President 


THE HOME 


INSURANCE COMPANY 


NEW YORK 


CASH CAPITAL $6,000,000.00 


5S es 3 A | 


American-Owned Property 
In Foreign Countries 


THE PRESENT is a good time for our representa- 
tives to solicit the insurance on American-owned Pro- 


perty located anywhere in foreign countries. Special 
facilities for covering same. 


ee 


FIRE, MARINE AND ALLIED BRANCHES OF INSURANCE 


Aircraft, Automobile (Complete Cover in Combination Policy), Explosion, Fire and Lightning, Hail, 
Marine (Inland and Ocean), Parcel Post, Profits and Commissions, Registered Mail, Rents, Rental 


Values, Riot and Civil Commotion, Sprinkler Leakage, Tourists’ Baggage, Use and Occupancy, 
Windstorm. 


STRENGTH REPUTATION SERVICE 






















































June 24, 1920 





THE NATIONAL UNDERWRITER 








MOTOR BOAT BUSINESS 
FOUND HARD TO PLACE 


Companies Not Seeking That Line, 
Especially on Lower 
Priced Boats 


COVERAGE IS IN DEMAND 


Heavy Losses Cause Caution in Writ- 
ing—Too Many Inexperienced 
Men Handling Craft 


The steadily decreasing number of 
companies that write motor boat in- 
surance in the central and western 
states has made it almost impossible 
for agents to place this form of cover- 
age. In the Chicago district, where 
there are probably more pleasure boats 
than at any other point along inland 
waters there are practically no facil- 
ities for getting coverage of this sort. 
The small amount of business being 
done there is placed through New 
York. 

The lack of interest taken by the 
companies in this business is not hard 
to understand when their heavy losses 
are taken into consideration. The de- 
mand for motor boat coverage is ap- 
parent, but it comes for the most part 
from the owners of the smaller boats. 
The companies’ experience in dealing 
with the small boat risks has been 
very unfavorable. They are often 
carelessly handled and are frequently 
damaged by fires and collisions. The 
larger boats, those ranging in value 
from $10,000 to $25,000, are regarded 
much more favorably, and it is felt 
that if the demand for coverage on 
these boats were as persistent as the 
demand on the smaller ones the busi- 
ness might be more profitable. 


Owners Usually Inexperienced 


The great trouble with the small 
boat risks is that they are usually op- 
erated by inexperienced hands. The 
man who buys a small boat is much 
like the man who purchases a new 
automobile. He wants to run it him- 
self. There are many things that 
enter into the operating of a boat, 
however, that are never met with in 
driving a car. If every boat owner 
could be made to feel the necessity of 
employing an experienced engineer to 
operate his boat until he has at least 
become familiar with the rudiments of 
sailing the craft, the companies would 
have little to worry about. 

One of the first principles to be con- 
sidered in the handling of a motor 
boat is the operating of the engine. 
A boat engine if not handled properly 
is apt to be very troublesome. Unlike 
the automobile the motor boat is not 
always in reach of a “service station” 
when it has engine trouble. If there is 
not someone on board who can make 
the necessary repairs the boat must 
continue to drift until some other craft 
appears and tows it in. It very often 
happens with a boat engine that the 
pipe through which the gasoline flows 
from the tank to the engine becomes 
clogged. This causes an overflow and 
the wood becomes saturated. A lighted 
match dropped near this means a fire 
which will be hard to check. 


Fire Hazard Heavy 


Boats on small lakes are very often 
destroved by fire. In the winter time 
these boats are moored very close to- 
gether. A fire starting in one of them 
may result in a conflagration which 
would destrov the entire lot. 

The fire and collision hazards, which 
enter so much -into the insuring of 
small boats. are seldom active when 











CHANGES IN THE FIELD 














WALLACE WITH THE NIAGARA 





State Agent of the Pennsylvania in 
Wisconsin Is One of the 
Wheel Horses 





Lloyd S. Wallace of Milwaukee, 
state agent of the Pennsylvania in Wis- 
consin and a notable wheel horse in 
his state, has resigned to become Wis- 
consin state agent of the Niagara. Mr. 
Wallace is a graduate of the old Penn- 
sylvania western office, where he served 
in a clerical capacity. He is a strong 
business getter and organizer. 





B. F. Herron 


B. F. Herron of Omaha has been 
named to succeed North Dakota State 
Agent J. B. Robinson of the Columbia 
Fire Underwriters. Mr. Herron has 
been in the employ of the Nebraska In- 
spection Bureau for some time as chief 
clerk, rater and inspector, in addition to 
which he has had field experience. Mr. 
Herron will make his headquarters at 
Fargo. He has already left Omaha to 
take up the duties of his new position. 





Robert J. Gray 


Robert J. Gray, formerly special 
agent of the Liverpool & London & 
Globe in northern Ohio, has been ap- 
pointed state agent of the Scottish 
Union & National, with headquarters 
in the Hartman building at Columbus. 
He succeeds Joseph H. McCormick, 
who has resigned to become state agent 
of the Niagara in New Jersey. 





Lawrence E. Head 


Lawrence E. Head of Decatur, IIl., 
who is connected with the local agency 
of Durfee, Clark & Nicholson, has been 
appointed Illinois special agent of the 
Security of Connecticut and Reliance, 
assisting State Agent E. T. Tanner. 
Mr. Head was formerly in the local 
agency business at Springfield. 





Francis McGovern 


Francis McGovern has been ap- 
pointed special agent of the Northwest- 
ern National in South Dakota, with 
headauarters in the Boyce-Greely 
Building, Sioux Falls, S. D. He suc- 
ceeds F. C. Sherman. Mr. McGovern 


‘partment of the E. P. Lenihan Com- 


was formerly a local agent at Omaha 
and at one time was connected with 


the Omaha Inspection Bureau. He 
studied law and was admitted to 
the bar. 





E. A. Pabody 


E. A. Pabody, state agent of the Bos- 
ton and Old Colony in Ohio for the 
past two years, with headquarters at 
Columbus, has tendered his resignation, 
effective July 15. No successor has 
been chosen. Mr. Pabody also was 
formerly connected with the Western 
Sprinkled Risk Association. He be- 
comes manager of the fire insurance de- 


pany, with headquarters in Cleveland. 





F. L. Van Deman 


F. L. Van Deman, farm special agent 
of the Home in Indiana, has been 
transferred to Virginia. 





R. W. Simons 


Richard W. Simons has resigned as 
special agent of the Fire Association 
and has connected with the Home as 
state agent in northern New Jersey. 


W. H. Jennings 


W. H. Jennings, who has been with 
the local agency of Price Campbell at 
Oklahoma City, is appointed special 
agent of the Great American in Okla- 
homa assisting State Agent Blunkit. 





George W. Neff 


George W. Neff of Chicago, who is con- 
nected with the loss department of the 
Aetna in its western branch, has been 
appointed Ohio state agent of the Cen- 
tral National Fire of Des Moines. Mr. 
Neff is a former field man, having trav- 
eled in the state for the Security of 
Davenport. He will take up his work 
soon after the first of the month. Mr. 
Neff is a well trained and well fortified 
fire insurance’man, who has an extended 
knowledge of the business. He has been 
hankering for field work for a long time 
and will soon be back in his element 
when he carries the grip. 





Wm. T. Nienaber 


William T. Nienaber, special agent of 
the Continental in southern Ohio, has 
resigned to take up his former position 
for the Cincinnati branch of the Ohio 
Inspection Bureau. 














to be manned by a crew or at least to 
have an experienced engineer. Boats 
of this class range in value from 
$10,000. to $25,000. Some of the com- 
panies report that these boats fre- 
quently stay on their books for many 
years without a claim being filed. 

The motor boat used for commercial 
purposes is practically uninsurable. 
Marine underwriters point out that 
they are usually owned and operated 
by men who have very little money. 
They make their living off of the boat. 
The moral risk is bad, because the 
owner will not hesitate to destroy his 
boat, thereby taking advantage of his 
insurance policy, if he is not making 
sufficient profit off of it. 


Fewer Boats on Great Lakes 


Marine underwriters say that there 
will be fewer pleasure boats on the Great 
Lakes this year than ever before. A 
number of boats that were sent from the 
lakes to the coast to be used in the war 
have not been returned. Many of them 
have gone to the bottom in the service of 
the country, but still more will be used 
by their owners this summer along the 
coast. 

Few new boats are being launched at 
the present time. The ship-building in- 
dustry has been too seriously engaged in 
turning out government contracts in the 
past couple of years to give much at- 
tention to the building of pleasure boats. 


celed, but the ship-builders find that the 
scarcity of materials and labor will not 
permit them to return to their pre-war 
basis. The great quantities of ship- 
building material that has been con- 
sumed during the war have about ex- 
hausted the supply. Sportsmen who have 
been unable to purchase new boats be- 
cause of this condition have taken 
advantage of the recent sale of govern- 
ment boats. Many of the submarine- 
chasers used during the war have been 
sold to them and have been remodeled 
into pleasure boats. 


Raising Sunken Boats 


The labor and material shortage have 
also brought about increased activities 
in the raising of boats that have been 
sunk. Many of these are being raised at 
a great expense and put into sailing 
shape. A boat that has been completely 
wrecked in sinking cannot of course be 
salvaged, but the boat that goes down 
with its hull intact can always be raised 
and rebuilt. The lengih of time a boat 
has been under water makes no great 
difference in its condition when it is 
raised. The less the amount of chemicals 
in the water in which it is sunk, how- 
ever, the smaller the percentage of de- 
terioration will be. 

Some of the companies writing motor 
boat insurance at the present time are 
the Providence-Washington, the West- 
ern of Canada, the United States Lloyds 
and the Federal. It is also being accepted 
by the Marine Office of America and the 








the boat insured is sufficiently large 


Many of these contracts are now can- 


Vessel Agency, both of New York City. 





CHARLES N. GORHAM .. 


Assistant Western Manager of the Amer- 
ican, who addressed Wisconsin Local 
Agents at their Annual Meeting. 


COINSURANCE ISSUE 
CREATES INTEREST 


(CONTINUED FROM PAGE 7) 


terested. In the meantime companies 
continue to attach the coinsurance clause 
to their policies just as they have always 
done, despite the intimation from some 
public adjusters that they are consider- 
ing reopening claims of their clients 
that have long since been settled and 
may make demand for additional pay- 
ments based upon the assumption that 
the coinsurance clause was illegally ap- 
plied. General Manager W. E. Mallalieu 
of the National Board has advised mem- 
bers of that organization that its coun- 
sel is giving attention to the case of 
Durham vs, the Stuyvesant with a view 
to determine what, if any, further action 
is advisable under the circumstances. 
Mr. Rumsey is now a member of the 
legal firm of Rumsey & Morgan. Mr. 
Shallcross is United States manager of 
the North British & Mercantile, while 
Mr. Lincoln is counsel for the Metropoli- 
tan Life. 





SELLING USE & OCCUPANCY 
(CONTINUED FROM PAGE 14) 


upon when needed. Make your selling 
process a conversation—not a mono- 
logue. 

Note h. Some people are so consti- 
tuted that they will not buy a policy of 
any considerable size without “thinking 


it over.” It is better to let them think 
over U. and O, than to take any 
chance of being turned down; for U. 


and O. is so good that the more they 
think of it the better it must look. In 
cases of this kind it is a good plan to 
leave a blank similar to the above with 
your prospect. When he gets his fig- 
ures all down, he may see more clearly 
the great risk he is carrying. At least 
you have a good opening for your sec- 
ond visit, when you can advance the rest 
of your arguments and close the sale. 
e a s 

Note i. Another good way to start 
your selling talk, especially if you know 
your prospect well, is as follows: 

“Jack, what is the most profitable time 
of the year in your business?” 

Suppose he replies, “October, November 
and December.” You then proceed, “How 
much money would you lose if you 
should burn out on Sept. 30 and be out 
of business for those three months?” 

That starts him thinking and you then 
proceed with your other arguments. 


Omaha Liberty in Ohio 
The Omaha Liberty Fire has been li- 
censed in Ohio. L. A. Burnett of Pitts- 


burgh, general agent for Pennsylvania, 
will handle Ohio also. 


Hoey Goes to Coast 


Vice-President James A. Hoey of the 
Continental is en route to the Pacific 
Coast for a month’s pleasure trip. He 
plans to be in San Francisco during the 
period of the National Democratic con- 
vention. 
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THE 


Alliance Insurance Co. 
Philadelphia 


Cash Capital, $1,000,000 


GS management is a guarantee of 
helpful and experienced service 
and assurance of liberal and con- 
siderate treatment of agents and 
policy holders. 

Its past record has established its reputation 


as an institution which is in every way worthy 
of confidence and support. 











IT WRITES 


Fire Marine Tornado 
Automobile Parcel Post 
Use and Occupancy 
Tourist Baggage 
Inland Transportation 
Riot and Civil Commotion 











DEPARTMENT OFFICES 


Western Department 
Chicago 


New Enzland Department 
Hartford, Conn. 


Southern Department 
Atlanta, Ga. 


Pacific Coast Department 
San Francisco, Cal. 











ESTABLISHED 1894 





3 wi 
An Agency of real service to its agents, and with capacity 
and facilities making its agency an asset of growing value. 


PHILADELPHIA UNDERWRITERS DEPARTMENT 
Western Department: 209 West Jackson Boulevard, Chicago, III. 


























BIG IMPROVEMENT IN PLACERS 


During the last few years there has 
been a decided improvement in the 
character of the men placing brokerage 
business, excess lines and surplus cover 
in Chicago, New York and other big 
insurance centers. Not so very long 
ago it used to be a common sight to 
see boys going from office to office 
securing reinsurance or additional lines 
on a big risk. These boys, practically 
without any insurance knowledge, 
would make the rounds of the big of- 
fices, offer the risk to the manager of 
the brokerage department and either 
get an authorization or a_ rejection. 
They did not in any way influence the 
placing of the business. In fact, they 
were simply messengers presenting the 
line and accepting mechanically what- 
ever was given. 

This procedure has been greatly 
altered in recent years. Nowadays the 
men placing big lines know what they 
are about. They are salesmen. They 
go into an office, offer the risk and are 
able to talk intelligently about it. They 
can exhibit recent maps. They know 
how much business the concern has 
been doing, whether it is prospering, 
what demand there is for its product 
and, in fact, have full information con- 
cerning the risk and its surrounding in- 
fluences. Very often big city brokers 
controlling the insurance line of a con- 
cern doing a country wide business 
have visited every one of the company’s 
plants, in all parts of the country. They 
have seen the different risks. They 
can talk about what they are asking 
for additional insurance on with some 
degree of intelligence. What they have 
; to say and the way they present the 
| lines has a great deal to do with 
| whether they get additional authoriza- 


l tions. They do not merely present the 
| 











VIEWED FROM-NEW YORK 


By G. A. WATSON 




















name and location of the risk without 
comment. Instead they submit reason 
after reason why the risk is a good one, 
show that the experience on it has been 
favorable and point out to the under- 
writer from whom they are seeking 
additional insurance that the business 
offered is desirable and has made 
money for the companies. 

Companies are beginning to realize 
more and more the importance of hav- 
ing intelligent, well-informed men on 
the street as placers. The day of the 
inexperienced useful insurance peddler 
is rapidly passing. Companies are 
commencing to understand that it is 
important to have the right kind of 
men on the street placing business. The 
placer who has developed the salesman- 
ship instinct, who knows how to depict 
the favorable side of the risk he has 
to secure additional lines on, is valu- 
able. He knows how to get what he 
is sent after and this type of placer is 
becoming much more in evidence in the 
larger insurance centers. 


* * * 
HELP SITUATION ACUTE 


The help situation so far as minor 
clerks in offices are concerned is still 
acute. This is particularly the case in 
general offices with map clerks, filing 
clerks, endorsement clerks and so on. 
Boys and young men seemingly are 
not entering insurance offices, but are 
going into other lines of work where 
the pay is more. Every office is short- 
handed for junior clerks. 

Some offices have gotten into a bad 
jam because they have taken employes 
from other companies and the other 
companies have retaliated. A few of 


| the big fellows are making reprisals 


| 
| 


where their own forces have been 


raided. 
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[ AS SEEN FROM CHICAGO 








NAME HAS BEEN CHANGED 

The name of the “Western Farm De- 
| partment of the Home,” located at Chi- 
| cago has been changed to the “Farm 
| Department.” The Chicago office 
| handles a large territory for the Home, 
including Western Union territory, ex- 
cept Ohio and now has all the southern 
states, including Virginia southward. 


* OK * 
LOSS IN BANK BUILDING 


Fire caused something like $10,000 
damage Monday in the fire proof build- 
ings of the Continental & Commercial 
National Bank in Chicago. It started 
in the culinary department that is con- 
ducted by the bank, as a restaurant for 
officers and department heads. The fire 
spread to two offices in the building 
and for a while it looked like the dam- 
age might be aaych eeare serious. 

* 


ARCHER MOVES TO CHICAGO 


Howard A. Archer of Paris, IIl., west- 
ern special agent of the Pacific Fire 
and Bankers and Shippers, is giving up 
his agency in Paris to devote all his 
time to field work for the two com- 
panies. He is moving to Chicago and 
has established his office at 1929 Insur- 
ance Exchange, with Alexander Smul- 
lan, the local agent. Mr. Archer built 
up a big local business at Paris wholly 
by his own efforts. He is an intelligent, 
intensive hard worker, who is full of 
enthusiasm. 

* * * 
TOWNLEY MADE SECRETARY 


W. R. Townley of Chicago, western 
general agent of the Western and Brit- 
ish America, has been elected secretary 
and treasurer of the Underwriters Sal- 








vage Company of Chicago, succeeding 


| 


| 
| 





A. R. Monroe, who goes to Newark, 
N. J., to become president of the 
Newark Fire. Mr. Monroe has served 
the Salvage Company faithfully as sec- 
retary and treasurer, giving much time 
and thought to the office. He was pre- 
sented with an elegant watch fob by 
the Salvage Company. P. D. McGregor, 
manager of the Queen, was elected a 
director in Mr. Monroe’s stead and 
was appointed on the finance commit- 
tee. 
* * * 
SALVAGE COMPANY IS BUSY 


Manager W. P. Forbush of the Un- 
derwriters Salvage Company of Chicago 
states that the last three months were 
the heaviest months in the history of 
the company. The Salvage Company 
has been working overtime to meet the 
heavy demands on it. It has been able 
to dispose of a vast amount of work. 


a a 
TO GET A NEW CHAIRMAN 


C. R. Tuttle, chairman of the western 
advisory committee of the National 
Board that has charge of the conserva- 
tion work in the west, finds that he 
will not be able to give sufficient time 
to that committee to warrant his con- 
tinuance in office and, therefore, has 
resigned. Mr. Tuttle is chairman of 
the joint conference committee. This 
tukes considerable time and attention. 
An effort was made to have C. R. 
Street, manager of the Fidelity-Phe- 
nix, take the chairmanship of the con- 
servation committee, but he refused to 
do so, saying that he was getting rid 
of some of his outside work, having 
recently asked not to be reappointed 
on. the governing committee of the 
Western Union, and also resigning as 
secretary and treasurer of the West- 




















ro PM@aR i SPs 


—_ 


enw CD me CD 


ba ~~ Sa” S- Wae 











June 24, 1920 


‘THE NATIONAL UNDERWRITER 


' 19 











THE MONEY SAVING SERVICE 











The Well Known 


Character of 
Lloyds Appraisal Service 
Needs No Comment 


Twenty Years’ Experience 
and 


An Innate Desire To Do Right 


“Tell the Story” ‘ 
“ *°* Good Times 
Are Coming: Not Going 


There Will Be No Panic 
P BECAUSE: There is no overproduction 
W hy BECAUSE: It will take years to catch up 
* BECAUSE: Of our splendid Reserve Banks 
Because It is Impossible 
Come On Let’s Go 


LLOYD’S APPRAISAL GOMPANY 


Transportation Building, Chicago 
Branches: Cleveland, Detroit, Memphis, Pittsburgh, St. Louis and Des Moines 
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Great American 
Insurance Company 


New Dork 


INCORPORATED - i872 


CASH CAPITAL $10,000,000 


Company owns United States Liberty and Victory Loan 
Bonds in amount equal to its capital 


POLICIES ISSUED TO COVER 


Fire Registered Mail 
Lightning Profits War Risk Mail Package 
Tornado Commission Hulls Tourist Baggage 
Wind Storm Automobiles Cargoes Sprinkler Leakage 
Hail Motorcycles Inland Marine Use and Occupancy 
Explosion Leasehold Inland Transportation Riot and Civil Com- 
Rents Marine Floaters motion 








SEVENTY-ONE YEARS 
A LONG AND HONOURABLE RECORD 


1849 1920 


OLDEST FIRE INSURANCE [COMPANY IN {PITTSBURGH 


THE WESTERN 


INSURANCE CO. OF PITTSBURGH 


An old, reliable and growing American company, 

writing along conservative lines, and proud of its 

reputation for prompt and satisfactory loss 
settlements 


AGENTS WANTED WHERE NOT REPRESENTED 








as I ti er pCaienee. Cook County a the Guster M2tropo' ye gee 

inspectorate very properly gauges the expectancy of fire risks 

nspec ions and intelligently anticipates events before they occur. The undersigned 

sells this talent to companies, agents, brokers and the business public, 

herewith tendering counsel to all State Insurance Officials, Legislative and Municipal Committees and 
all those who formulate i iusurance | laws Distt at Fac for the public weal. 


20 years in this field. Dixit at Facit— Cc. W. PIERCE 


os Ofice with Knight, Smith & 
Independent Inspector and Fire Prevention Counselor 
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ern Factory. It is likely that W. B. 
Flickinger, vice-chairman of the com- 
mittee, will be elected chairman, as 
he has given much study to the subject. 
The other members of the committee 
are A. G. Dugan, Hartford; T. E. Gal- 
lagher, Aetna; C. H. Coates, National 
Liberty; Neal Bassett, Firemen’s; Robe 
Bird, Milwaukee Mechanics. James F. 
Joseph is secretary of the advisory 
committee. ts 


CHICAGO BROKERS’ ORDINANCE 


The general committee consisting of 
life insurance managers, prominent Chi- 
cago local agents and officers of the 
Illinois Insurance Federation have 
agreed on a letter that has been sent 
to Alderman A. J. Cermak, chairman of 
the judiciary committee of the Chicago 
city council, recommending _ that 
changes be made in the brokers license 
ordinance that has been passed, which 
requires a $25 fee from every broker. 
The committee feels that in the ordi- 
nance as it stands, too much power is 
invested in the mayor in deciding cases 
and recommends that a commission of 
five, three of whose members shall be 
appointed from those recommended by 
the presidents of the Chicago Board of 
Underwriters, and Chicago Life Under- 
writers Association and the Illinois In- 
surance Federation. Another change 
would make corporations or firms brok- 
ers and thus not require a separate 
license from every member of the firm 
or from every officer of an incorporated 
agency. 

So far not very many agents and 
brokers have secured their licenses, 
although the penalty is in effect. The 
general feeling prevails so far as this 
committee is concerned, that an agent 
who is licensed by one or more com- 
panies and places no business with com- 
panies by which he is not licensed, does 
not have to take out a broker’s license. 
He is simply an agent licensed by the 
state. The moment, however, he places 
business with any agency and is not 
licensed by this agency’s company or 
companies, he becomes a broker. This 
would seem to eliminate a large num- 
ber of life insurance men from having 
to get a license especially the side 
liners and pluggers who simply get 
business for one company or one agent 
and are licensed by the company. This, 
in a measure, would defeat the object of 
the ordinance, as pushed by the Chicago 
Life Insurance Field Men’s Club. 

The first blood was drawn in the en- 
forcement of the new brokers’ license 
by the arrest of L. D. Braunberg, an 
agent of the New York Life in Chicago. 
It seems that a police officer went to 
Mr. Braunberg’s office and asked to 
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CASUALTY CLAIMS MANAGER 


of legal education and unusually successful 
experience of ten years in all lines super- 
vising adjusters and attorneys will corre- 
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More Insurance 
Service 


An alliance is sought in 
Chicago with a well-reputed 
Fire Agency or Brokerage 
Firm having the real “go- 
get-it” spirit and a vision of 
the probable business value 
of a rightly conducted De- 
partment of Life Insurance 
as a factor of added service 
to present customers. 


The advertiser is a spe- 
cialist in Life Insurance Con- 
tracts; has a broad business 
experience and organization 
and sales ability of a high 
order. 

Negotiations Invited 
References Reciprocal 
‘‘Life Underwriter’’ 


P. O. Box 338 
Chicago, Illinois 

















see his license. Mr. Braunberg pro- 
duced his state license, but had no city 
brokers’ license. He was then placed 
under arrest, found guilty, and was 
assessed the costs and forced to take 
out a license at once. Mr. Braunberg 
did not go to his company after he was 
arrested and hence had no backing from 
that source. 

The city collector’s office has no li- 
cense cards, but sends out a form let- 


‘| ter acknowledging the receipt of the 


$25 when a broker sends in the fee. 
The Chicago Life Insurance Field 
Men’s Club is strongly in favor of the 
ordinance and will fight any changes 
that will tend to make it less drastic 
so far as the life men are concerned. 


BURKE VISITS THE WEST 

Frank E. Burke, vice-president of the 
City of New York, is on a trip through 
the central west. He has been in Chi- 
cago for several days, visiting the Chi- 
cago agents of the company, Klee, Rog- 
ers, Wile & Loeb. He also conferred 
with State Agent Harry B. Doten, who 
has charge of several states in that ter- 
ritory. Mr. Burke spent Sunday with 
W. E. Main at Madison, Wis., who is 
general agent in Wisconsin. 

The City of New York is owned by 
the same interests that control the 
Home of New York and the Franklin. 
On Thursday John A. Campbell, as- 
sistant secretary of the Home of New 
York, together with several of the Home 
of New York western fieldmen, had a 
conference in Chicago with Vice-Presi- 
dent Burke and State Agent Doten of the 
City of New York for the purpose of 
talking over plans for the future devel- 
opment of the City of New York’s cen- 
tral western plant. The City of New 
York will operate in this territory inde- 
pendently and will maintain its separate 
field organization, The company con- 
templates adding several fieldmen to 
its present force in the near future. 


* 
HAIL RECEIPTS TO BE LOWER 

Companies writing hail business that 
did not start in that line this year fig- 
ure that their receipts for 1920 will be 
off from 25 to 30 percent. This is due 
to a number of factors. In the first 
place a large number of companies en- 
tered the hail business this year, which 
has caused a wider distribution of the 
premiums. It is a question whether the 
aggregate volume of hail premiums this 
year will be much greater than last 
year. A greater number of companies, 
of course, means a larger number of 
agents and more activity in soliciting. 
However, many of the new companies 
in the business took over some of the 
old general agents and naturally their 
organizations are going to their new 
connections. Furthermore, the acre- 
age is not so great this year. It is 
largely due to the drought last fall 
which made seeding difficult and the 
late spring this year, which curtailed 
planting. In some sections the local 
agents have not been able to dispose 
of their last year’s crops because of 
lack in transportation. The banks 
have refused to finance the hail paper 
on these farmers. The hail season is 
about two or three weeks behind in 
every state. So far losses have not 
been heavy. 

One of the prominent hail managers 
states that in his opinion the premiums 
are off about 50 percent this year, so 
far as the old timers in the business are 
concerned. The acreage is about one- 
third less than usual. The cold weather 
has been very favorable to crops so far 
as hail is concerned, as the losses have 
been few. The farmers have not taken 
out hail insurance to the extent that 
they usually do, when there is a hot 
spell. If the present conditions con- 
tinue the losses will be small, but the 
premiums will be greatly decreased as 
compared with previous years. 


Vice-President John O. Platt of the 
North America was in Chicago this week, 
enroute home from a Pacific Coast trip. 

o a 


Charles R. Street of Chicago, western 
manager of the Fidelity-Phenix, has been 
taking a trip through the hail belt, visit- 
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ing Omaha, Kansas City, Topeka and 
other points, looking after the hail in- 
terests of the Evans companies. 
S es 

Assistant Manager J. C. Harding of 
Springfield Fire & Marine attended the 
commencement exercises of Princeton 
University last week, this being the 25th 
anniversary of his class. Mr. Harding 
graduated with the class of 1895. 


*x* * * 
George W. Blossom of Fred S. James 
& Co. will leave for England and France 
in a few days, returning the latter part 





of August. 


The North Carolina Home, which ‘is 
controlled by the Great American Fire 
and is being planted by it in the west, 
has appointed C. O. Frisbie, Jr., as sole 
agent for Chicago. 

* < 

Vice-President F. C. Buswell of the 
Home of New York was in Chicago Mon- 
day, enroute for the home office from 
his Pacific Coast trip. 


Wi ee 
United States Manager Whitney Pal- 
ache of the Commercial Union is visiting 
the western department in Chicago and 
will remain the rest of this week. 
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terns and stock of J. L. Taylor & Co., 
manufacturing men’s. clothing, 693-7 
Broadway, damaged. Insurance as fol- 
lows: 
Merchants ..$30,000 Penna. «+++. $15,000 
Caledonian.. 15,000 Union Assur.. 25,000 
Fidel.-Phen.. 380,000 Netherlands. 25,000 
Scandin.-Am. 20,000 Am. Cont.... 11,000 
United Fire- Scot. U. & N. 10,000 

men ...... 15,000 Agricultural 10,000 
Nat’l Den... 15,000 Milw. Mech... 10,000 
Penn. Und.... 10,000 Ohio Farm.. 10,000 
N. Branch... 15,000 Ins. Co, N. A. 10,000 
Peop. Natl... 10,000 Hanover ... 10,000 

e os s 

Richmond, Ind., June 13.—Damage esti- 
mated to be between $10,000 and $20,000 
was done to the four-story warehouse 
of W. H. Hood & Co., dealers in whole- 
sale groceries, by a violent windstorm 
which swept over Richmond, Ind. The 
west wall of the building was pushed 
into the structure and the roof was 
hurled on the roof of a warehouse be- 
longing to Omer G. Whalen. Another 
wall of the Hood warehouse was bulged 
out but did not fall. Heavy machinery 
stored on the fourth floor of the ware- 
house is believed to have weakened the 
wall which was blown down. A large 
stock of flour, starch and canned goods 
was damaged by the collapse of the wall 
and the drenching rain, which accom- 
panied the wind, that poured into the 
building when the roof was uncovered. 


Des Moines—Two fires in two parts of 
the state were reported to Des Moines 
Sunday. One was at Cumberland, where 
flames swept up the main street. destroy- 
ing nearly the entire block. The town’s 
water supply tank was out of condition 
and only a bucket brigade was organ- 
ized. The other fire was at Wilton, near 
Davenport, when flames did several thou- 
sand dollars in damage to business 
structures. 

a a e 

Chicago, Ill., Jane 11.—The soap manu- 
facturing plant of the John Scannell 
Company, at 3208 Robey street, was se- 
riously damaged by fire. A loss of about 
60 percent was suffered on the building 
and contents. Insurance: 

Agricultural. $ 500 Ins. Und. ....$ 750 
Aetna ....... 1,500 Ins. Co. N. A. 1,250 


Bankers & Merchants ... 2,000 

Shippers ... 1,000 Niagara ..... 1,000 
Brit. Dom..... 750 National .... 1,000 
Com. Union.. 1,500 N. Y. Und..... 1,500 
Citizen, Mo... 500 Nat. Union .. 4,000 
Franklin .... 1,000 Palatine .... 1,500 


Globe-Rut. ... 1,000 Pacific ...... 1,000 
Hartford .... 1,000 Secur., N. H.. 5 

Home ....... 2,500 Union Eng.... 1,000 
- Westchester.. 1,250 


Chicago, Ill., June 14.—An explosion of 
celluloid on the second floor of a build- 
ing located at 319 North Albany avenue 
resulted in a 30 percent loss to contents. 
The building is owned by J. B. Carroll, a 
dealer in advertising specialties, who 
occupies the second floor. The loss to 
the building was small. The insurance 
on contents: 

Am. Eagle ...$8,000 Ins. Co. N. A.$15,000 
Fire Assn, ...10,000 Lon. & Lanc.15,000 
Hanover .... 5,000 - 2 

Huntington, Ind., June 12.—Fire caused 
a total loss on the kilns and sheds of 
the Logansport Stone and Lime Com- 
pany. The insurance: 
oy, 0) i APrrrrrr ir 
LL&L. & 
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Elgin, Ill, June 14.—Fire damaged the 
bakery of Herman Kind to the extent 
of $15,000. There is a total insurance 
of $72,000 on the property. 


Cleveland, O., June 9.—The warehouse 
and carpenter shop of R. O. Crompton, at 
2435 Woodhill road, was destroyed by 
fire. The total loss was $27,000. 


Indianapolis, Ind., June 10.—The build- 
ing of the Puritan Bed Springs Company 
was damaged to the extent of about 
$50,000, when fire, resulting from an ex- 
plosion of gas in the enameling ovens in 
the basement, spread to the upper stories 
of the building. The flames swept up 
an elevator shaft and caused consider- 
able damage to the dipping and shipping 
rooms located on the second floor. The 
loss was covered by insurance. 


Charlottesville, Va., June 8.—The plant 
of the H. E. Young & Co., Inc., manufac- 
turers of tanning extracts, was damaged 


by fire with an estimated loss of 50 per- 
cent. The schedule of insurance, total- 
ing $344,000, was as follows: 
Aetna ..... 4 i Stpyvesant.. $20,000 
Agricultural. 7,500 Brit. Amer... 1,500 
Am, Central. 7,880 Commonw’th. 10,000 
Am. Eagle... 10,000 Westchester. 6,000 
14,070 500 


PA SRR y Orient. wscsa Ky 

Boston ..... 20,000 Niag.-Det, .. 9,500 
Fire Asso. .. 10,000 Granite ..... 8,000 
L. & L. & G. 20,000 Fireman’s F. 5,000 
Northern ... 13,000 Firemen’s .. 20,000 
Queen ..... 10,000 Franklin ... 18,900 
pS ,000 Globe & Rut 5,875 


Yorkshire .. 25,000 State Pa. ... 
Springfield... 20,000 Ins. Co. N. A. 15,550 
Nat. Union.. 7,500 
8 e s 

Chicago, June 18—Fire caused 40 per- 
eent loss at 7711 Woodlawn Avenue. 
Owned and occupied by Van Cleef Bros., 
manufacturing rubber cement. Insur- 

ance on building and contents: 
Amer. M. & M.$1,250 Phila. Und... .$2,500 


Arizona ..... 1,000 Phoenix, Ct... 2,000 
Amer. Eagle... 250 Pitts. Und.... 1,000 
yO ee 250 Queen . -. 2,000 
Brit. Undt 260 Star c... cee . 2,000 
Cie N. Y....« GOR BGs  cccsscas 1,250 
Concordia ... 1,500 Security, N.J. 500 


Franklin .... 500 Sterling ..... 1,000 
Glens Falls .. 1,000 U. S. Und..... 500 





Hartford .... 500 United Brit... 500 
Hudson ...... 500 Virginia ..... 500 
Ins. Co. N. A.. 1,000 Westchester . 1,250 
London ...... 1,000 West. All.... 1,000 
Mill. Natl..... 500 West. Can.... 


Nor. Union... 1,000 ‘Yorkshire wie) Tae 


New York, June 12—Fire damaged 
building (Commodore Hotel) of New 
York State Realty & Terminal Co., or 
Bowman Hotel Co. of New York, as 
owner or lessee, 105 East 42d Street. In- 
sured as follows: 

Phoen., Lon.$200,000 Fid. Phen...$300,000 
Gl. & Rut... 400,000 Hanover ... 100,000 
Natl. Lib.... 50,000 Scot. U. & N. 250,000 
Automobile. 200,000 Amer. Cont. 250,000 
Norw. Un... 100,000 Fire Assn... 100,000 
Pacific ..... 100,000 Buffalo .... 50,000 
North. Eng. 200,000 Ins. Co. N.A. 300,000 
Home N. Y. 100,000 Glens Falls. 200,000 
Niagara ... 200,000 West. Ont.. 200,000 
Palatine, E. 150,000 Mill. Natl.. 300,000 
Continental 500,000 Agricultural 150,000 
Great Am... 100,000 Royal Ex... 100,000 
Royal ..... 100,000 Frmn’s Fd.. 200,000 
L. & L. & G. 300,000 Pennsyl. ... 200,000 
American . Phoenix, Ct. 150,000 
Amer. Eagle 100,000 ‘ 
7 . * 

Chicago, June 18—Fire caused 5 per- 
cent loss to building and 30 percent to 
contents at 1444-1454 West: 37th street. 
Owned by J. A. Spoor, et al. Insurance: 
Citizen, Mo...$2,500 Niagara ....$5,000 
Franklin .... 2,500 Natl. Ct. .... 5,000 
Hartford .... 5,000 Phoenix, Ct... 6,500 
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Occupied by Wizard Products Co., floor 
polish. Insurance: 
Agricultural .$6,500 Netherlands .$2,500 
Amer, Cent... 2,500 Niagara ..... 6,000 
American ... 3,200 North Branch 3,000 
Am. Mer. M.. 2,500 Norw. Union. 4,000 
Birmingham . 2,000 North River. 1,000 
Bank. & Ship. 1,500 Old Colony... 2,500 
Cent. Nat. .. 1,500 Pitts, Und. .. 3,000 
5,000 Phoenix, Eng. 5,000 
2,500 Pacific ...... 1,500 
Fid.-Phen. .. 3,000 Philad. Und.. 7,500 
Franklin .... 2,500 Palatine .... 5,000 
Globe & Rut. 7,500 Reliance .... 4,500 
Hudson ..... 2,500 Stuyvesant... 1,500 
Hanover .. 1,000 Star ........ 5,500 
2,000 





Hamilton .... 1,500 State Pa, .... 

Insur. Und. . Springfield .. 2,500 
Industrial ... 1,500 S. U. & N.... 3,500 
Ins. Co. N, A. 7,500 Svea ........ 2,500 
London ..... 2,500 Union Cant... 1 
L. & L. & G.. 2,500 Westchester . 3,000 
Milw. Mech... 6,500 
s 


. 
— 
ou 
—J 
Oo 


on 
— 
Ss 


* 

Philadelphia, Pa., June 16—Fire dam- 
aged dental instrument manufacturing 
plant of De Sanno & Hoskins, 9th and 
Thompson streets. Loss, $10,000. 

-_ os s 


Ironton, O., June 6.—The Floron Lum- 
ber and Veneer Company’s plant was 
waa with a total loss, estimated at 


Cumberland, Ia., June 10.—Fire, origin- 
ating in a barber shop, destroyed a 
whole business block, causing a damage 
estimated at 00,000. Among other 
buildings which were wiped out was that 





of the Cumberland Cass Company, owned 
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Facilities Unlimited 
Binders by Wire 


























AUTOMOBILE 
INSURANCE 


FIRE, THEFT, COLLISION 
AND PROPERTY DAMAGE 


THE NEW YORK UNDERWRITERS 
AGENCY 


Announces the establishment of an 


AUTOMOBILE 
DEPARTMENT 


Issuing a full coverage policy, except 
personal liability. Service and facil- 
ities to Agents will parallel the same 
unexcelled standard of efficiency which 
has characterized every undertaking 
of this organization during its entire 
career of more than a _ half century. 


A. and J. H. STODDART 
100 WILLIAM STREET, NEW YORK 
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by George F. Gordinier. It was used as 
a general store and contained a large 
stock of merchandise. There was a total 


-MUCH PILFERAGE LOSS 


loss to both the building and its con- | 
tents. Insurance on stock: _ 
Hanover ..... 3,0 Und.. 


Indianapolis, b 
$90,000 on the Puritan Bed Spring Com- 
pany, which suffered a $50,000 fire loss 
last week, was placed with the follow- 
ing companies: | 
Indemnity Ex., Chi- 


cago. 
Equitable, R. I. 
Bankers, Ill. 


Superior. 
Central Mfrs., O. 
City. N.Y. 


Recip. Ins, Bu. Col. Nat. 
Federal Recip. Globe & Rut. 
Capital, Cal. se aN ie 


Red Wing, Minn., June 8.—The build- 
ing and contents of the Red Wing Luth- 
eran Ladies’ Seminary was destroyed by 


fire. There was a total loss, amounting 
to $250,000. Insurance: 
ine Co. N. A.$2,000 Orient ...... $2,500 
Com. Union 5,000 Cit. Fund 15,000 
L. & L. & G.. 5,000 W. Alliance.. 5,000 
Pennsylvania. 5,000 Minn. F. & M. 5,000 
Boyal cesses ,000 Standard .... 2,500 
Detroit . 5,000 Prov. Wash... 2.500 
American .. 5,000 Sterling ..... 2,500 
United States. 5,000 Mercantile ... 2,500 
Northern As.. 2,000 Am. Alliance. 2,500 
Hanover ..... 5,000 Glens Falls... 2,500 
Home ...... . 4,000 North River.. 4,000 
* 2 ao 


Petersburg, Va., June 18—The Peters- 
burg Lumber & Box Company, _whose 
plant was destroyed by fire, entailing a 
loss of $50,000, was fully protected in 
mutuals. There was no stock cover at 
all on the plant. 

s * 

Richmond, Va., June 18—Loss suffered 
by the Baldwin-Brown Company, dealers 
in hardware and building supplies, when 
fire partly: destroyed a storage warehouse 
in the rear of its main establishment, 
was estimated at 50 percent of a total 
cover of $15,000. The only stock com- 
panies on the loss were the North River 
and the Hartford. The former had $2,290 
on the building and the latter $1,000. The 
Hartford had $6,000 additional on con- 


tents. The remainder was in mutuals. 
*s ¢ @ 
Quincy, IL, June 16—The N. Kohl 


Wholesale Grocery Company suffered a 
total loss by fire, which occurred at 12:55 
p. m., from an unknown origin. The 
total amount of insurance covering on 
stock was $177,000. The building was 
damaged 75 percent, on which $10,000 
insurance was carried. 

. > e. 

Waterbury, Conn., June 18—Fire of 
undetermined origin caused loss _of be- 
tween $50,000 and $60,000 to J. T. Harty’s 
garage of this city. Fifteen stored auto- 
mobiles were badly damaged by fire and 
water. 

a . * 

Bordentown, N. J. June 18—Fire, 
caused by lightning, destroyed Amer- 
ican Ammonia Co.’s works at Fields- 
boro. Loss $40,000. 

~ * * 


New Haven, Conn., June 17—Fire dam- 


aged Oscar Manowitz’s cap factory, 
George street. Loss, $30,000. 

- * * 
New York—Insurance involved by 


Ind.—Insurance totaling | 


| 


Amer. Man. Ins. Ex, | 


375 | COMPANIES 
e 








damage recently to building of Glen 
Cairo Realty Co., Inc., northeast corner 
Riverside Drive and 99th street, follows: 
City N. Y....$25.000 Gt. Amer, - $50,000 
American ... 25,000 Queen . 25,000 
Hartford ... 50,000 Pennsyl. .... 50,000 
Com’wealth . 25,000 Sun ........ 50,000 
Royal Ex.... 50,000 Northern ... 25,000 
BUOYEL «s00s 25,000 Natl. Conn.. 25,000 | 
L. & L. & G.. 50,000 North River. 25,000 | 
* > * 


Danville, 1ll.—There is a total loss of 
the Danville Brick Company. Insur- 
ance: sg 
Hartford ...$16,000 Phoenix, Ct...$5,000 
Ins. Co. N. A. 13,300 Phoenix, Eng. 5,000 
Aetna 11,300 Star 2,500 

* a . 


Alpena, Mich. June 15—The 
of gasoline spilled on a sidewalk caused 
a fire which threatened to wipe out sev- 
eral large office buildings. Firemen suc- 


ceeded in confining the flames to the 
building occupied by the Standard Oil 
Company. The loss is estimated at 
$2,000. Insurance: 
BCOrlime ...0s $2,000 Reliance . .$2,000 
Security 2,000 American . 5,000 
Niagara ..... 1,000 Agricultural . 1,000 
Germania °... 3,000 
~ * a 
Benton Harbor, Mich., June 19—-The 


plant of the Benton Harbor Malleable 
Foundry Company was damaged by fire 


which originated in the smelter room. 
The loss was $1,500. Insurance (partial 
list): 

Great Amer...$1,000 St. P. F. & M..$1,000 
Patriotic .... 6,000 Niagara ..... 1,000 
Col. Fire Und. 5,000 Westchester... 1,000 
Prov., Wash.. 2,500 Fire Asso..... 2,000 
Amer. Cent... 2,500 

. * a” 


Lone Oak, Tex., June 18—The explo- 
sion of a gas tank on an automobile 
which was stored in the warehouse and 
garage of Sawyers & Elliott resulted ina 
fire which damaged the building to the 


extent of $12,000. Insurance: 

Camden ..... $1,000 Hardw. Mut...$1,000 

Westchester 2,000 Springfield .. 2,000 
* * * 


Richmond, ind., June 13—Much dam- 


igniting | 





NOW AROUSED 





Common Carriers Seek to Evade Their 
Liability Through Bill of 
Lading Clauses 





NEW YORK, June 23.—The marine 
insurance situation has not changed 
much during the last few months, but 
what changes there have been have 
meant an improvement. Some com- 
panies went wild over marine business 
during the war period. The premiums 
came in strong. The lossés were de- 
ferred. Because on paper they seemed 
to be making big money, they plunged 
hard for business. The war business 
took care of their losses. They have 
had a rather disastrous experience, but 
are now writing on a. more conservative 


| basis. 


Pilferage Losses Heavy 


It is felt here that ample means will 
be provided to afford marine insurance 
coverage to vessels sold by the Ship- 
ping Board to private owners and that 
a satisfactory plan to this end will be 
worked out. 

Marine underwriters all agree that 
one of the big questions before them 
at this time is the reduction of the 
pilferage loss ratio. Thefts have been 
frequent and costly. There has been 
much said and written on the subject. 
Marine underwriters say that this has 
become an international menace to 
trade. 


Carrier Should Be Responsible 


One of the foremost marine under- 
writers said today that the best and 
quickest way to meet the difficulty 
would. be to make it unlawful for the 
common 
out of his statutory liability for the 
safe delivery of goods entrusted to him 
by means of bill of lading clauses. 
When goods are once delivered to the 
common carrier, they pass out of the 
custody of the merchant, whether ship- 
per or consignee, and he has no means 
of protecting himself. This under- 
writer said that it is not too much to 
ask that while the goods are in the 
custody of the common carrier or other 
bailee, he should be responsible for 
their safety. He should not be allowed 
to contract himself out of preventable 
loss sustained while the goods are in 
his custody and care, either directly 


| by bills of lading clauses exempting 


him from all loss, or indirectly by bill 
of lading clauses restricting the value 
of packages in his charge to a nominal 
sum. The restoration of the law ac- 
cording to this underwriter, as it is 
enunciated in the United States Su- 
preme Court, in the case of Railroad 
Company vs. Lockwood, would be a 
long step in the right direction. 








age was done to the building of the 
W. H. Hood Company when it was caught 
in the path of the severe windstorm 


which swept over the business section 
of the town. The building contained the 
offices and stock rooms of the Wood 


Company, a large wholesale grocery cor- 

poration. The rain which followed the 

storm damaged the stock of groceries 

and supplies. The loss amounted to 

$12,000. Insurance: 

North. Assur..$6,000 Springfield ..$6,000 
s * * 

Sedalia, Mo., June 16—The Pettis 
county court house burned to the ground 
with a total loss estimated at $300,000. 
Insurance: 


Hartford ....$5,000 Fixtures: 

New Hamp... 2,500 Amer. Eagle. .$2,500 
Firemen’s .... 2,500 Ins. Co. N. A.. 2,500 
Northw. Natl. 2,500 Hibernia .... 800 
Amer. Eagle... 2,500 Hibernia 5,000 
Citizens Mo... 2,500 Palatine ..... 2,500 
Northern .... 2,500 Buffalo ...... ,500 
Amer., N. J... 2,500 Great Amer... 2,500 
Home, N. Y... 2,500 Union, Paris.. 2,500 
BOER, - 6/0604 ,500 Northw. Natl.. 2,500 
London Assn... 2,500 Milw. Mech... 2,500 
Atlas ........ 2,500 Concordia ... 2,500 

* * © 


Ft. Wayne, Ind., June 19—The Geller 
bakery was destroyed by fire, with 
$30,000 Joss. 


carrier to contract himself | 








! Liability. 


“THE OLD LINE” 


BANKERS 


AUTOMOBILE 
INSURANCE 
COMPANY 


Lincoln, Nebraska 








Pelsthe ie 2 a ee ee oe 
Surplus to Policyholders over -~ - 


$550,000.00 
$423,500.00 





Exclusively Automobile Insurance in Western Territory to 
meet Western conditions. 


Writes both one and three year term Policies, covering Fire, 
Theft, Tornado, Collision, Property Damage and Public 
Our extra special rate on farming farmers’ cars 
is the biggest business-getter in the history of Automobile 
Insurance. Write for full particulars. 


Standard Forms of Policies 








Desirable agents wanted in the following states: Nebraska, 





Kansas, Texas, Iowa, South Dakota, Colorado, Minnesota, 
Washington, Oregon, Alabama, Louisiana and Tennessee. 




















WING to the shortage of print paper, which 
O necessitated some action on the part of The 

National Underwriter, and to the fact that some 
of our subscribers interested only in fire insurance, or 
only in life insurance, considered it almost a criminal 
waste to send them the part of the paper in which 
they were not interested, the paper has been divided 
into two editions to be mailed separately. 


Post office rules require the life edition to be entered 
as a separate publication, necessitating the signature of 
every subscriber who wishes to receive The National 
Underwriter Life Insurance Edition. é 


Regardless of which option you 
choose there is no charge to paid 
subscribers until expiration of their 
present subscriptions. 


Please fill in the coupon. We cannot send you the life 
insurance edition until you indicate that you want it. 


THE NATIONAL UNDERWRITER CO. 
1362 Insurance Exchange, Chicago. 
Gentlemen: 
The check below indicates my choice of the options offered in regard 
to my subscription to your paper. 
QO Both Editions—Complete Service, $4.00 a year after expiration of 
present subscription year. 
O The National Underwriter (fire and casualty), $3.00 a year after 
expiration of present subscription year. 
QO The National Underwriter Life Insurance Edition, $3.00 a year 
after present subscription year. 
This is not a new subscription. 


SIGNATURE ... 
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| Solicitation that Gets 
Riot and Strike er | 


Ralph S. Freese, of Bloomington, 
Ill., is one of the livest local agents in 
his state. He has just finished a cam- 
paign for riot and civil commotion in- 
surance in Bloomington. During the 
days that a lock-out was threatened in 
one of the big Bloomington factories 
Mr. Freese gave his entire time to the 
sale of riot and strike insurance. He 
devoted himself wholly to the solicita- 
tion of this form of insurance. He 
studied its selling points and advan- 
tages. As a result, he made a “clean 


” 


up. 








* * * 


Mr. Freese says that he found riot 
and civil commotion insurance was sold 
most readily to the customers whose 
attention was called early in the inter- 
view to the fact that their fire policy 
did not cover riot and civil commotion 
losses. In opening the interview, Mr. 
Freese usually pointed out that the 
ordinary fire policy did not cover the 
unusual contingencies. He found it 
very effective to quote the line from 
the policy reading, “This company 
shall not be liable for loss caused di- 
rectly or indirectly by invasion, insur- 
rection, riot, civil war or commotion 
or military or usurped power, or by 
order of any civil authority, or by 
theft—” 

k * oO 

After showing or reading this por- 
tion of the fire policy to the prospect, 
Mr. Freese would follow with “You 
notice that the policy says loss caused 
directly or indirectly. That makes it 
rather uncertain. You cannot tell 
what is going to happen, with things 
as they are now. Maybe you will not 
sustain a direct loss as a result of a 
strike, riot or civil commotion, but you 





cannot tell what is going to happen 
indirectly. That line in your policy 
simply means that under no interpre- 
tation of your regular fire contract can 
the company be held liable for a ioss 
that is not strictly a fire loss caused 
in the usual way. 
* * * 

“Your regular fire policy is all right 
for ordinary times, but here we are 
confronted with an unusual and dis- 
turbing condition. We cannot tell 
what is going to happen from one week 
to the next. Fire companies recognize 
that insurers want protection beyond 
that given in the ordinary policies, so 
they have arranged to provide insur- 
ance that covers just this emergency. 
It costs very little in comparison to 
regular fire insurance, but it gives you 
full protection. When you have it, 
you know that whatever happens to 
your plant, from whatever cause, you 
are covered. Insurance is no good un- 
less it gives you protection. That is 
all that you buy it for. You want pay- 
ment for the loss that you sustain, not 
the one that you might have had. If 
your plant is damaged as a result of 
a riot or strike, you want to be paid 
for the damage under your policy. In 
these days of uncertainties, labor and 
building difficulties, and general doubt 
as to the future, it is best to be on the 
safe side. Your regular fire policy has 
been all right until now, but, with 
things as they are today, you need 
protection that goes further. 

* * * 

“Riot and civil commotion insurance 
is a new form entirely. It is something 
separate. I cannot endorse your old 
policy to provide this coverage. It 
means a new policy. The policies you 
now have won’t do; they do not cover.” 


Tiinols- Law. Held- Invalid 


The supreme court of Illinois has 
declared unconstitutional section 9 of 
the state fire marshal law, which pro- 
vides for the condemnation of build- 








ings that “for want of repair or by 
reason of age and dilapidated condi- 
tion” are peculiarly liable to fire. 


| 
Commissioners Meet Sept. 1-3 | 


The annual gathering of the National 
Convention of Insurance Commission- | 
ers will be held at Beverly Hills Hotel, 
near Los Angeles, Cal., Sept. 1-3. 





Growth of Peninsular Fire 


The premium income of the Peninsular 
Fire of Grand Rapids, Mich., which be- 
gan to write business Jan. 21 last, has 
been increasing rapidly month by month; 
in fact, each month has doubled the 
figures of the preceding month thus far. 
Of course this rate of progression will 
not continue and J. Floyd Irish, its sec- 
retary and managing underwriter, is not 
anxious that it should, as he has con- 
servative limits for the volume to be 
attained the first year. Thus far the 
losses have been almost negligible. The 
company has a subscribed capital of 
$1,000,000, of which nearly $900,000 has | 
been paid in. The assets on April 30 
were in excess of $1,250,000 and approxi- 
mately $500,000 of this is invested in 
Liberty Bonds. The company has made 
some exceptionally fine connections and | 

' 


is getting a clean quality of business. 





Calls for More Insurance 


NEW YORK, June 23—Insistent calls | 
for additional coverage upon grain in 
terminal elevators upon the Atlantic 
seaboard and particularly at Philadel- 
phia and Baltimore, are being made upon 
the fire companies, the majority of 
which are already loaded to capacity. 
This congestion of values, which applies 
to general merchandise as well, is 
largely the result of the railway and 
dockmen strikes, which prevents the free 
movement of shipments, 





Establishes Binding Office 


The Security of New Haven has estab- 
lished a binding office in New York at 
55 John street where brokers will be 
afforded the service of having risks 
bound anywhere in the United States. 
The new office will be in charge of C, A. 
Stroebel, attorney, and will accept lines 





for fire, tornado, sprinkler leakage, ex- 
Plosion, riot and civil commotion. 


Omaha Liberty in Illinois 
The Omaha Liberty Fire has been ad- 
mitted to Illinois. R. J. Erskine has been 
appointed general agent for the state. 
Mr. Erskine has an agency at Waukegan, 
Ill., and also has opened a general agency 


| at 29 South La Salle street, Chicago. 





Royal’s Anniversary Bonus 


The Royal in honor of its 75th annual 
meeting has declared a 10 percent bonus 


to employes based on their annual sal- 
aries. 





Special Agent Breen Killed 


Hugh M. Breen, who was recently ap- 
pointed special agent of the Continental 
in Tennessee, was killed this week in 
an automobile accident. He was on his 
honeymoon. 


Omaha Liberty Appointment 


The Omaha Liberty Fire of Omaha is 
entering Massachusetts and has ap- 
pointed R. S. Hoffman & Co. of Boston 
as general agents for the state. 


Krueger Is Advanced 


NEW YORK, June 23—F. G. Krueger 
has been appointed assistant secretary 
of Crum & Forster, Inc., and will con- 
tinue to supervise the eastern business 
of its companies. 





Omaha Liberty’s Figures 
The financial statement of the Omaha 
Liberty Fire of June 1 shows assets 
$460,506, capital stock $200,000, reinsur- 
ance reserve $95,769, net surplus $126,038. 


Wallace C. Butler, Jr., office manager 
for the Charles L. Crane Agency com- 
pany, St. Louis, will sever his connec- 
tions with that company July 15, to go 
with the Lawton-Byrne-Bruner Insur- 
ance Agency company as office manager 
on Aug. 1, after taking two weeks’ vaca- 
tion. 


Edward W. Sunder, chief clerk for the 
Charles L. Crane Agency company, St. 
Louis, resigned June 1, to take up the 
practice of chiropractic. 





F. H. CAUTY, Manager 





up too. 


THE COLUMBIA INSURANCE CO. 


NEW JERSEY 


COLUMBIA 


Of Course You Are Right— 


To drive hard for automobile business, before your neighbor wakes 
There is no greater opportunity, no surer promise of 
tremendous growth, than in the automobile industry—and there is 
no more certain way to share in this great profit, than to make 
connection with the specialized automobile department of the 
Columbia and its associated company, the Union Marine. 


THE UNION MARINE INSURANCE CO. 


LIVERPOOL 


27 William St., N. Y. C. 


CARROLL E. ROBB, Manager 


Automobile Department 
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Automobile Insurance Company 


of Hartford, Conn. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 
$2,000,000 


ASSETS 
$11,022,207.23 


LIABILITIES, EXCEPT CAPITAL 
$6,966,656.56 


SURPLUS TO POLICY HOLDERS 
$4,055,550.67 


FIRE AND ALLIED LINES 
Fire, Tornado, Rents, Profits, Lightning, Explosion, 
Commissions, Leasehold, Riot and Civil Commo- 
tion, Sprinkler Leakage, Use and Occupancy, Auto- 
mobiles, Aircraft, Floaters. 


OCEAN AND INLAND MARINE LINES 
Hulls, Cargoes, Merchandise, Specie, Builders’ Risks, 
War Risks, Registered Mail, Transportation, Motor 
Truck Contents, Salesmen’s Samples, Personal Ef- 
facts Floaters, Parcel Post, Tourists’ Baggage. 


) 
Affiliated with 
AETNA LIFE INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 


x 


|, department of the Continental. 


























POINTERS 


INSURANCE ON SHADE 
TREES AND FORESTS 


Question: Are there any companies 
writing tornado insurance on forests or 
orchards and, if so, will they cover 
shade trees from damage by fire? 

Answer: There are no companies at 
the present time writing any form of 
coverage on forests or shade trees, 
There are two companies, however, in- 
suring orchards; that is, apple orchards. 
They are the Home and the Hartford. 
Both of these companies insure the or- 
chards against hail only and particu- 
larly specify in their policies that the 
coverage is against damage to the 
fruit, and not to the trees. Thus it can 
be seen that there is really no insur- 
ance on loss or damage to the tree 
itself. Companies that had anticipated 
selling fire or tornado insurance on for- 
ests or valuable timber land found that 
it was found practically impossible to 
devise a policy for such coverage that 
would make a satisfactory as well as 
a sound contract. There would be too 
many details entering into the writing 
of such a policy that are as yet foreign 
to the insurance world. 

There was a company which under- 
took to write shade tree insurance, but 
it has since gone out of business. The 
difficulty in writing this form of in- 
surance is that it is very hard to de- 
termine how badly a tree is damaged 
or just when it is dead. For instance, 
if there should be a house or any other 
kind of a building afire and a shade 
tree nearby was damaged by the flames, 
it would be impossible to determine 
whether or not the tree was dead. 
Even the most expert tree doctors can- 
not tell when a tree is dead until at 
least six months after the damage 
occurs. 








SUBROGATION RIGHTS 
PRIVATELY WAIVED 


Question—I know of a case where 
the assured has signed a document 
waiving his subrogation rights in case 
railroad is responsible for fire loss. He 
has not notified his insurance com- 
panies. How is his insurance affected? 

Answer—We submitted your inquiry 
to the leading attorney in Chicago who 
has specialized on subrogation claims. 
He tells us that if the assured had 
waived his rights of recovery prior to 
the writing of the policy his insurance 
would not be affected. This would 
probably be ample notice to the com- 
panies as where property is on leased 
ground an insurance company would 
investigate it before writing a policy 
to see whether rights had been waived. 
This attorney says that if the assured 
has waived his right during the life- 
time of the policy and the company is 
not notified his insurance will be invali- 
dated. Therefore the time element in 
his opinion is the vital factor. 


Miscellaneous Notes 


The Reinsurance Life of Des Moines 
has been licensed in Ohio. 

A New York City visitor is J. Floyd 
Irish, secretary and managing under- 
writer of the Peninsular Fire of Grand 
Rapids, Mich. 

Robert J. Scheffmeyer has been ap- 
pointed -counterman in the New York 
He was 
previously for 15 years in the mtro- 
politan department of the Liverpool & 
London & Globe. 

L. J. Duke has gone from Waterloo, Ia., 
to take the management of the Prusiner 
Insurance Agency in Sioux City. He has 
been connected with the Waterloo In- 
surance Agency and brings valuable ex- 
periencs,to his new position. 

Sidney R. Kennedy, secretary of the 
Fidelity-Phenix, returned from South 
America on Monday, reaching New York 
on the steamer Pastores. Mr. Kennedy 
left New York Feb. 14, and during the 
past four months visited Bolivia, Peru 
and Ecuador in the interest of the Amer- 
ican Foreign Insurance Association. 
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CHARLES E. DOX, Manager 
Western Department 
39 S. La Salle St., Chicago, Illinois 





A. G. McILWAINE, JR., Manager 
Hartford, Conn. 





SAM B. STOY, Manager 
San Francisco 
























The Concordia Fire 


Insurance Company 
of Milwaukee, Wis. 


Total Assets, 

Jan. 1, 1920 . . pe 
Capital Stock . . 000.00 
Re-Insurance Reserve - ~ 2.071 268.08 
Reserves of other 
5 mirage <2 eis ae 332,712.26 
urplus to Policy- 

holders . . . .  1,451,072.89 


—Writing— 
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Laureace R. Adams, Sec’y end Mgr. 
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CENTRAL WESTERN STATES 














INDIANA FIELD MEN MEET 


Three State Organizations Hold Very 
Successful Meetings at St. 
Joseph, Mich. 





The Fire Underwriters Association of 
Indiana, the Indiana Field Club and the 
Field Men’s Relief Associatien of In- 
diana held a very successful semi-an- 
nual meeting at Edgewater Club, St. 
Joseph, Mich., June 15 and 16. There 
were 70 present, including wives and 
families of a number of the members. 

In the absence of President Hudson 
Jones and Vice-President George Burke 
of the Fire Underwriters Association, 
James Tallman of the Royal Exchange 
presided at the meeting of this organ- 
ization and President Sam Warner had 
charge of the meetings of the Field 
Club: There was a great deal of work 
accomplished and an interchange of 
ideas which were helpful and instructive 
to all present. 

At the election of officers of the In- 
diana Field Men’s Relief Association, 
Vice-President C. J. Richman was ad- 
vanced to the presidency and “Bobby” 
McCullough was elected vice-president. 
Col. W. P. Benton was re-elected sec- 
retary-treasurer. Three members of the 
board of trustees whose terms expired 
at this time were re-elected for three 
years. A number of new members were 
secured and the association is now in 
good financial condition to take care 
of its members, especially with the 





backing of the present officers and 
trustees. 

State Fire Marshal Friedley of Indiana 
delivered a very interesting address on 
the conditions in Indiana and it was ap- 
parent that his department had accom- 
plished some very satisfactory results 
along the lines of arson convictions, in- 
spections and improvements of fire de- 
partments in various cities and correc- 
tion of electrical hazards at a number 
of points. Mr. Friedley, in the opinion 
of Indiana field men, deserves a great 
deal of credit for reducing crooked fire 
losses in Indiana as well as improving 
fire insurance conditions generally in 
that state, thus saving the companies 
considerable money. 

Charles N. Gorham, assistant western 
manager of the American of Newark, 
who was advanced to his present position 
from the state agency of the company in 
Indiana, addressed the meeting. His re- 
ception was most cordial, a number of 
his former field associates being present. 
What he had to say regarding “deflation 
of values and the effect on the fire insur- 
ance business” was listened to with close 
attention. 

W. H. Riker, superintendent of agen- 
cies of the North America and formerly 
from the Indiana field, and Mrs. Riker 
were present and contributed no small 
part to the success of the meeting. A.C. 
Meeker, now agency superintendent of 
the Condordia and also an ex-Indiana 
field man, was among those present. The 
management of the Edgewater Club 
came in for a large measure of com- 
mendation because of the care which 
was given to the comfort and pleasure of 
the guests. 





Max E. Freiburg, a local agent at 
Quincy, Ill, is the happy and proud 
father of a baby girl who was born at 
Blessing hospital last week. 





TRY TO BETTER CONDITIONS 


Local Agents in Detroit Hope to Enlist 
Greater Support in Reducing 
Representation 





DETROIT, MICH., June 22.—The 
local agents here who are members of 
the Detroit Insurance Exchange find 
many views expressed by the com- 
panies in response to the wishes of its 
members that companies agree to a 
reasonable limitation of agencies in the 
city. Detroit is a city that is notoriously 
multiple agency. Tom, Dick and Harry 
have been appointed agents. In spite 
of the protest of the leading men in the 
business who are proud of it and want 
to see it placed on a dignified basis, 
some companies are still wild for pre- 
miums and see no limit in agency ap- 
pointments so long as there is a man 
or two who can produce a premium or 
two. 

Majority Favor the Plan 


The majority of the companies, be 
it said, are in favor of the plan of the 
Insurance Exchange, or at least a rea- 
sonable limitation, and want to see it 
succeed. If all companies can be placed 
on the same basis as to representation 
so that there will be no discrimination, 
a big majority feel that such a move 
is in the right direction. There. are 
some very prominent companies that 
are emphatic in their stand in opposing 
the movement of the Insurance Ex- 
change. This, of course, is disappoint- 
ing and in a measure surprising. The 
Insurance Exchange of this city has 
not attempted to be dictatorial, but has 
honestly tried to ascertain what is the 
best interest of the business as a whole. 


THE 


NIAGARA 


Fire Insurance Company 
ESTABLISHED 1850 


123 William Street, NEW YORK 





The leaders in the Insurance Exchange 
are the best agents in the city. They 
are men who have the interests of their 
companies at heart and who know the 
city well. They want to do the right 
thing at the right time. 


Company Has 111 Agents 


To show to what extreme some com- 
panies will go it is interesting to exam- 
ine the records of the state department 
at Lansing, which show that one com- 
pany has 111 agents in Detroit. This 
company has probably in the exchange 
two or three agents: The ‘great horde 
are on the outside roaming at random. 
Here is a company that is creating com- 
petition among its own agents. It is 
simply breeding competitors for every 
man that it appoints. Of course, one of 
the big stumbling blocks concerning 
agency limitation is the difficulty of 
reconciling representation of under- 
writers agencies. This is an old, knotty 
point that no one has been able to solve. 
This same issue has come up at other 
points where an effort has been made to 
restrict the number of agents the com- 
panies may have, 


Want Business Stabilized 


With the growth of Detroit and its 
wonderful possibilities, the agents are 
anxious to get the insurance business on 
a stabie foundation. Detroit, according 
to the new census, is the fourth city in 
the country. New York, Chicago and 
Philadelphia only exceed this city in 
population. Some companies are still 
treating Detroit as a comparatively small 
city. In the old days a few companies 
started to appoint a large number of 
agents. The city has never shaped up 
insurance wise with its growth in popu- 
lation, financial status and manufactur- 
ing importance. The agents say that 
some companies have misinterpreted 
their motives. Evidently a few managers 
regard the agents here as attempting to 
be autocratic. This your correspondent 
believes is not the case at all. They are 
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A good company for good agents 


‘faj}| MARQUETTE NATIONAL 
aS) FIRE INSURANCE COMPANY 


ASSETS OVER $1,400,000 CHICAGO 








THE CENTRAL STATES 


Fire Insurance Co. 
FIRE : FARM : AUTOMOBILE : TORNADO : HAIL 


Paid in Capital Surplus to Policy Holders 
$205,600.00 $385,897.97 
HOME OFFCE 


WICHITA KANSAS 








The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 
DETROIT, MICH. 

Z . $1,850,693.98 
- 1,128,562.31 


ASSETS - - o = 
SURPLUS TO POLICYHOLDERS - - 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California, 
Tennessee and Kansas 


A Reliable, Progressive Agency Company Representatives solicited 











: *H. M. BARFIELD 


President 


CHARLES H. HARRADEN 


Managing Underwriter 


Buckeye National Fire 


Insurance Co. 
Surplus to Policyholders . . . . $149,508.34 


H. S. BASSETT 
Secretary 





ECONOMIC MANAGEMENT MAKING SPLENDID PROGRESS 








OHIO AND MICHIGAN AGENTS WANTED! 








HE NATIONAL SECURITY wants a live am- 
bitious agent in every town,—one who cares 
about the Company he keeps,—and appreciates a 
Completely Satisfying Service to his Policyholders 
and himself. 


Licensed in: Nebr., lowa, Kansas, Colo., and Wyo. 


NATIONAL SECURITY FIRE INSURANCE COMPANY 
OMAHA NEBRASKA 








THEODORE STEIN, JR. 


GENERAL AGENT FOR INDIANA 


GLOBE INDEMNITY COMPANY OF NEW YORK 
AGENTS WANTED IN INDIANA 


241-44 LEMCKE ANNEX INDIANAPOLIS, IND. 








Capital Fire Insurance Company of California 
Agents wishing to represent a high class pogressive company, apply to 
BIERCE & SAGE Co., Michigan State Agents 
219-220-221 Hammond Blidg., Detroit 
Correspondence solicited for direct lines or re-insurance on mercantiles and special hazards where not represented 
Prompt Service Telephone, Cherry 5154 














men of high caliber who are endeavoring 
to see a clear way out of the wilderness. 
They are simply asking the companies to 
co-operate, give suggestions, and if the 
companies themselves can find a better 
Way out the agents are sure to adopt 
that plan. 


Another Indiana Airplane Loss 


Another airplane loss occurred at the 
flying field of the Curtis Indiana Flying 
Company, at Kokomo, Ind. A _ plane 
owned by the Curtis Company took an 
unexpected nose-dive into the ground, 
badly damaging the machine. The upper 
wings on both sides and one of the lower 
wings, and the landing gear were de- 
molished. The radiator on the motor 
was badly damaged and a complete new 
fusilage will have to be placed on the 
machine. The motor is being tested to 
see if it was damaged in the fall. The 
insurance on the plane was carried by 
the Home and has been adjusted, with 
the exception of the possible loss on the 
motor. 


Many Fires in Indiana 


INDIANAPOLIS, IND., June 22—Nu- 
merous fires occurred in Indiana in May 
and fire losses proved to be heavy. Many 
claims were paid on farm risks during 
the month. Losses on farm property 
proved to be unusually heavy and 
brought the total losses up to above 
normal. The first two weeks of June 
have brought many claims and if the 
balance of the month brings as many 
losses the losses for June will be much 
greater than for May. 


Wolverine Buys Building 


LANSING, MICH., June 22—The Wol- 
verine Insurance Company of Lansing 
has closed a deal whereby it comes into 
possession of one of the finest resi- 
dential properties in the city. The prop- 
erty is located close in and facing the 
state buildings. The house now occupy- 
ing the land just purchased will be 
used for a joint home for the Wolverine 





Insurance and the Michigan Employers’ 
Casualty. The sale of the property to 
the Wolverine company was made by 
the City Club owners. The Wolverine 
was organized in March and is a running 
mate of the Michigan Employers’ Cas- 
ualty. It specializes in automobile in- 
surance. Robert K. Orr, president of 
the Michigan Employers’ Casualty, is 
also president of the Wolverine and its 
organizer, 





Indiana Notes 


George T. Whitaker, who has been in 
the local agency business at Dunkirk, 
Ind., since 19038, has taken over the busi- 
ness of the Richard J, Sutton agency at 
Dunkirk. Mr. Sutton died recently, 


B. J. Gilmore, formerly Indiana state 
agent of the Great American, has re- 
turned to Indianapolis from a trip 
through the western states and a part of 
Canada. Mr. Gilmore was accompanied 
by his wife. 

George Paul Guffin, member of the 
Guffin-Mauzy Company, prominent local 
agents at Gary, Ind., was married re- 
cently. to Miss Annabelle Highman at 
Mount Vernon, Ind. Mr. Guffin is well 
known in insurance circles in northern 
Indiana, 


Emery B. Flora has sold his interest 


in the Weidner & Flora’ Insurance 
Agency, at Delphi, Ind. to James W. 
Weidner. Mr. Weidner is now sole 


owner of the agency which is one of the 
largest at Delphi. Mr. Flora has ac- 
cepted a position with Lorenz Schmidt & 
Sons, local agents at Indianapolis, Ind. 

At the annual meeting of the North- 
ern Indiana Volunteer Firemen’s Associ- 
ation at Mishawaka, O. Reese Evans, 
Warsaw, was elected president; George 
G. Butz, Mishawaka, re-elected vice- 
president; G. F. Rogges, Ft. Wayne, secre- 
tary-treasurer and Joseph Miller, Port- 
land, assistant secretary. 

Edwin Wade, 55, a well known insur- 
ance man at Mt. Vernon, Ind., died June 
14 at Martinsville, Ind., where he had 
gone for his health. The body was taken 
to his home at Mt. Vernon for burial. 
Mr. Wade suffered a paralytic stroke 
about a year ago and never recovered 
from the stroke. 
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OHIO FARMERS GIRLS GATHER | 


Chief Clerks in the Various Local | 
Agencies Had Meeting at 
the Home Office 


The head office of the Ohio Farmers 
called in the office girls of its leading 
local agencies Wednesday and Thurs- 
day of last week for a two days’ meet- 
ing and entertainment. There were 75 
girls present. Although it rained 
nearly all the time they were at LeRoy, 
Ohio, the visitors had a splendid time. 
The girls were given an opportunity to 
visit all the departments of the home 
office, to ask questions and to receive 
instruction as to the methods that the 
home office would like to have followed 
in sending through business. There 
were two business sessions, at which 
addresses were given by company of- 
ficers, employes and_ representatives 
from local offices. The sojourn closed 
with a dance. This is probably the first 
time that an insurance company as 
called in local agency chief clerks for 
instruction. The girls of the Ohio 
Farmers agency handle the details, and 
therefore it was fitting to have a meet- 
ing for instruction. 








Cleveland Club Plans Outing 


CLEVELAND, O., June 22—The annual 
outing of the Fire Insurance Club of 
Cleveland will be held some time in Sep- 
tember this year, instead of July or 
August, as has been the custom. Plans 
are now under way to have something 
different from ‘the usual run of such 
events and an original program will 
probably be formulated. 

The club is sending ten delegates to 
the annual meeting of the Ohio Fire In- 


“surance Agents’ Association at Colum- 


bus this week. 


Ohio Notes 


Harry C. Parrett of Continental, O., 
has sold his agency to Griffin G. .Patter- 





son. 


George W. Tedrick of Hillsboro, O., 
has sold his agency to Charles L, Lang- 
ley and Joseph G. Perin, who will oper- 
ate under the name of Langley & Perin. 


Ed. J. Meagher, special agent Amer- 


| ican Central, is attending a meeting at 
| the home office in St. Louis. 


Aaron W. Jones, special agent of the 


| New Hampshire Fire, is at the home of- 


fice in Manchester, attending the golden 
jubilee celebration. 

The agency at Portsmouth, O., in 
which Ray Duvendeck has become a 
partner, is that of M. C. Clark, instead 
of the Philo S. Clark agency, as stated 
last week. 

William R. Drake, state agent of the 
London Assurance, is at the home office 
in New York preparatory to entering 
upon his new duties at Cleveland. For 
three years he has been state agent of 
the Concordia, with office at Columbus. 





Wisconsin Notes 


J. S. Williams, who pleaded guilty to 
having set fire which destroyed the Bell- 
man & Williams garage at Evansville, 
Wis., was sentenced to five years at hard 
labor in the state penitentiary in munici- 
pal court at Janesville. In his original 
confession Williams implicated his part- 
ner, Edward Bellman, but later absolved 
him of blame. 


The insurance business conducted for 
a number of years at 306 South Barstow 
street, Eau Claire, Wis., by Peter Schlos- 
ser, is now located on the ground floor 
of the building at 318 Gibson street. Mr. 
Schlosser has purchased the building and 
remodeled part of the structure, espe- 
cially for his own use as an insurance 
office. 

The North Wisconsin Agency has suc- 
ceeded the insurance business of the 
Barnes-Weesner Agency at Rhinelander, 
Wis. The original firm was organized 
by the late Judge Barnes. The present 
active members are Charles B. Peter- 
son, Mark Banta and E. D. Minehan. Mr. 
Banta has been state agent for a num- 
ber of years of the Westchester. 


The Milwaukee Fire Insurance Patrol 
is having 100 new covers prepared, to 
replace those which are worn. A new 
departure in the activities of the patrol 
is the monthly publication of a bulletin, 
advising members of the activities of the 
patrol during the preceding month. The 
members express themselves as highly 
pleased with the result of this venture. 


It takes a political orator to say things 
that sound well and mean nothing. 
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MINNESOTA FIELD MEETING 


Three Organizations Are Holding 
Their Annual Gatherings This 
Week at Bemidji, Minn. 


BEMIDJI, MINN., June 23.—The 
annual meetings of the Minnesota & 
North Dakota Fire Underwriters’ As- 
sociation, Minnesota Blue Goose and 
the Minnesota Conservation & Fire 
Prevention Association, are being held 
this week. The sports began this morn- 
ing and continued throughout the att- 
ernoon. The annual meeting of the 
Blue Goose was held this evening. To- 
morrow the state board and the Con- 
servation Association will be held, 
James F. Joseph, secretary of the Chi- 
cago advisory committee, making an 
address before the conservation people. 
The finals in the sports started in the 
afternoon. In the evening of tomorrow 
a water carnival and band concert are 
scheduled. On Friday will be the an- 
nual fishing contest, with a shore din- 
ner at the picnic grounds. On Satur- 
day a number of the men will take an 





FIELD MEN WANTED 


By spe specializing Automobile Insurance Company 
operating in Iowa. Must be experienced. Fa- 
vorable opportunities for men who can deliver. 
Write, in confidence, stating age, experience, 
salary expected. Address 18-L, care The 
National Underwriter. 





‘CHANGES HAVE BEEN ORDERED 





Young man, aged thirty three years, now en- 
gaged in land title abstracting and local fire 
agency, desires a good, permanent connection 
with fire company, either road or office posi- 
tion. Address 23-Q, care National Under- 
writer. 








Experienced Examiner Wanted 
by American company, western 
department. Answer. giving full 
details of experience. Replies con- 
fidential. Address 25-S, care The 
National Underwriter. 








WANTED—FOR THE CITY OF 
MINNEAPOLIS, MINNESOTA 
Live, up to date Agent, for good old line 
AMERICAN COMPANY—good capac- 
ity and service unexcelled. One million 
dollars capital. Surplus about the same. 
We are in position to give a first agency 
connection as required to join the Min- 
neapolis Board of Fire Underwriters. 

What have you to offer? 
Address 13-G 
Care The National Underwriter 








CONTROL 


Should you wish to obtain 
a controlling interest in the 
stock of your Company or an- 
other. Company, we believe 
we are in a position to assist 
you. All correspondence 
strictly confidential. 


Address, E. W. Barrows, Mgr. 


INVESTORS BANKING SERVICE 
CORPORATION 


312 LAW BUILDING 
INDIANAPOLIS, INDIANA 





auto trip to Itasca State Park as guests 
of the city of Bemidji. 

E. J. MacDonald is president of the 
state board. J. H. Gosnell is most 
loyal gander of the Blue Goose, and 
Louis L. Law is president of the Con- 
servation & Fire Prevention Associa- 
tion. Jacob Nelson is chairman of the 
general committee in charge of the 
events, while R. J. Jordan is chairman 
of the entertainment committee. This 
promises to be one of the greatest 
events in the history of the Minnesota 


field men. A number of visitors repre- 
senting the managerial ranks are 
present. 


Commissioner Whitman of Wisconsin 
Issues Some Rulings Concerning 
Clauses and Uniform Forms 


MADISON, WIS., June 22.—Platt 
Whitman, commissioner of insurance, 
has issued a ruling instructing the Wis- 
consin Audit Office to discontinue the 
practice of criticizing daily reports on 
use and occupancy, consequential loss 
and damage, hail, leasehold, rent and 
storage charges insurance. The com- 
missioner holds that the anti-discrim- 
ination statute does not cover these 
classes of insurance, and that the Wis- 
consin Audit Office, which is a semi- 
official office, has no jurisdiction over 
these forms of insurance. The com- 
panies affected have taken steps to 
form a separate stamping office, to 
comply with the ruling of the com- 
missioner. 

It has come to the attention of the 
insurance department that the Wiscon- 
sin. Audit Office has been criticizing 
daily reports with a view of enforcing 
the use of uniform dwelling house 
forms. The commissioner holds that 
as these forms have never been filed 
with the department, the Audit Office 
was in error in criticizing daily reports 
in which the uniform forms have not 
been used. 

On an investigation, the commis- 
sioner found that the companies who 
are members of the Wiscensin Inspec- 
tion Bureau had not been complying 
with the underwriting rules regarding 
the use of forms and clauses which were 
filed by the Wisconsin Inspection 
Bureau. An order was issued to the 
Audit Office to compel the companies 
to comply with the underwriting rules 
as filed by the bureau. This raised a 
storm of protest throughout the state, 
and several hearings have been held. 
These hearings brought out the fact 
that the rules and clauses were too 
restrictive, and the Audit Office has 
been instructed to discontinue criticiz- 
ing forms and clauses pending a 
further investigation of the subject and 
the formulating of new rules. 





North Dakota Hail Losses 





BISMARCK, N. D., June 22—About 770 
hail losses have been reported so far 
this season, according to Insurance Com- 
missioner Olsness. The counties which 
have been hit the hardest are Wells, 
Foster and Stutsman. Just what per- 
centage of the claims will be allowed 
has not been determined. 





Underwriters’ Clearing Association 


MILWAUKEE, WIS., June 22—The Un- 
derwriters Clearing Association of Mil- 
waukee is this week entering upon the 
20th year of its activities. Henry Eck- 
stein of the C. F. Hibbard Company was 
re-elected president for the sixth suc- 
cessive year at the annual meeting last 
week, J. O: Myers, Milwaukee’s veteran 
insurance man, was re-elected manager, 
with Miss Mary Myers as assistant man- 
ager. Mr. Myers has held this position 
continuously since the organization of 
the association. 

The year just closed has proven one of 
the most satisfactory in the history of 
the association, which was organized for 

















the purpose of clearing accounts on ex- 


change business between its members 
every month. The net clearings last year 
were $275,000, and the expense nominal, 
each of the 57 members being charged 
at the rate of four mills per dollar on 
his clearings. 


Dakota Men in Outing 


FOSTER, MINN., June 23—The North 
and South Dakota field men are holding 
their annual meeting at Big Stone Lake 
this week. The meeting started Tues- 
day with the boat ride from Ortonville 
to Foster Beach. The sports began early 
in the afternoon with quoits and tennis. 
The annual fishing contest began at 4 
p. m. The annual meeting of the Da- 
kota Blue Goose was held this evening. 
The finals in the various contests will 
be played off tomorrow. The committee 
on arrangements consists of D. L. McCoy, 
T. R. Walsh, J. D. Dux and H. A. Presler. 








Will Continue Fire College 


State Fire Marshal George H. Nettle- 
ton of Minnesota announces that the 
Minnesota state fire college inaugurated 
last year under the auspices of his de- 
partment will be repeated this year on a 
more elaborate scale. The idea of the 
state fire marshal is to make the college 
an annual institution, to which can be 
sent firemen delegates from the various 
cities. There will be up-to-date instruc- 
tion so that firemen from all the points 
can have the advantage of the latest in- 
formation. 








“Still Alarm” in Milwaukee 


MILWAUKEE, WIS., June 22—In sev- | 
eral instances during the last few weeks 
fires at Milwaukee have resulted from | 
the operation of stills in the manufac- | 
ture of moonshine whiskey. The fire | 
department was called to a place on First | 
avenue, on the south side, where a lamp | 
under a still set fire to the frame shed. | 
The call was listed as a “still” alarm. | 





Start Rerating in Wisconsin 


MADISON, WIS., June 22—The Wis- 
consin department has ordered a rerat- 
ing of all risks in the state. This re- 
rating was decided on by Commissioner 
Whitman, after a thorough investigation 
of underwriting conditions in the state. 
The commissioner believes this rerating 
is the only method by which the antidis- 
crimination statute may be enforced 
properly. 

In Wisconsin, under the old method of 
rating by local boards, and due to the 
large number of cut rates, there was 
gross discrimination, which led to the 
passage of the so-called antidiscrimina- 
tion statute. That statute can never be 
properly enforced unless the entire state 
is put on an equitable basis, removing 
the so-called cut rates. 

In the order issued for the rerating 
the basis tables to be used show reduc- 
tions of 12 to 14 percent. This will not 
materially affect the gross premium in- 
come of the state, but it will tend to- 
wards a reduction of the rate on a risk 
which has always been paying the full 
published estimate. 

It is the intention of the Inspection 
Bureau to start this rerating in the- 
northern section of the state, due to 
weather and climatic conditions, as it is 
practically impossible to secure men to 
work in the northern sections during the 
winter. It is expected that this work 
will take about two years. 


Premiums for 27 Years 


ST. PAUL, MINN., June 22—According 
to a tabulation prepared by Commis- 
sioner Sanborn, premiums received in 
Minnesota by fire insurance companies 
during the last 27 years amounted to a 
grand total of $144,175,233.15, During 
the same period the losses incurred 
amounted to $89,933,712.42. 

The same statement shows premiums 
and losses for 1919 as follows: Premiums 
$9,784,004.50 and losses incurred $4,111,- 
864.89. In St. Paul, during the last 27 
years, the amount of premiums received 
amounted to $24,640,206 and losses were 
$16,685,803. In Minneapolis the pre- 
miums in 27 years amounted to, $44,474,- 
251.10 and the losses were $26,795,952.26, 
according to the statement. At Duluth 
the fire insurance premiums received by 
companies in the 27-year period were 
$14,975,973.25 and the losses incurred 
were $10,118,565.05. 





The Phoenix of Francé and the Des 
Moines Reinsurance Fire have been li- 








censed in South Dakota, 








"THE COMPANY WITH THE PYRAMID | 
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TOTAL LIABILITIES $5,040,766.92 
POLICY HOLDERS SURPLUS $4,013,380.92 




















WESTERN SPECIAL AGENTS—M. S. Moore, Exee- 
utive Special Agent, Terre Haute, Ind.; Wm. Biel, 
; ami 


| lumbus, Ohio; F. 8 
Bloomington, IL; J. H. Gosnell; 1126 McKnight Bidg., 
| Minneapolis, Minn.; A. D. Yeaton, 217 West Water 
' renee, Wis.; R. W. Miller, Webster City, 
| Towa; W. Shipe, Sharp Bidg., Kansas H 


, Mo.; 
L. C. tie. State Agent, Gas and Electric Bidg., Den- 
o. 














LIGHTNING RODS 

Prevents 

Lightning 
Losses 


Shinn-Flat is Pp only 
Lightning Conductor 
made in the form of a 
woven flat cable, which 
electrical authorities say 
is more efficient. 

Shinn-Flat has 36 per- 
cent more conducting 
surface than any round 
rod or cable containing 
the same amount of 
material, and it is con- 
sequently more effec- 
tive in controlling an 
electrical discharge. 

Shinn-Felt is woven 
in a continuous ribbon- 
like form without joints, 
and the machines used in 
its construction are pat- 
ented. 

Ask for agency infor- 
mation. 


W. C. SHINN MFG. CO. 
W. C. SHINN, President ¢ 
General Offices: 1234 Lytton Bldg., CHICAGO 


Northern 
Insurance Company 


of New York 


STATEMENT DECEMBER 31, 1918 
Assets . we ceeeeee «$2,047,694.68 
Liabilities .......... ceceene: eeuaeee 

000.00 
293,360.10 
793,360.10 








Net Surplus .....-..000.0.. 
Surplus to Policyholders..... ; 


FIELD MEN 
JOSEPH W. BECK 
56 Richton Ave. Detroit, Mich. 
ERIK LINDSKOG 
4752 Park Ave. Minneapolis, Mian. 
itGheaie oneal iol 
o- Delaware ROLD R. PRINCE 
1672 No. Edward St. Decatur, Ill. 
A. L. TELIN 
720 Racine St Milwaukee, Wis. 


RICHARD W. WETZEL 
259 East Broad St. Columbus, O 
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North American Fire Ins. Co. 


401-404 CROCKER BUILDING 
DES MOINES, IOWA 


Assets, $796,357.76 


Lines Written: 
Fire 
Tornado 
Hail 





O. P. ODE, President 
JOHN PETERSON, Secretary 
W. G. HODGE, Asst. Sec’y 








Choosing Your Company 


The more careful you are about the 
selection of your companies, the more 
certain it is that, ultimately, you will 
cheose the GMAHA LIBERTY FIRE 
te be a leader in your agency. 

There are reasons. ; 

All_stock companies are sound—so is 
the Omaha Liberty. 

All good progressive companies give a 
high grade of Service according to their 
lights—so does the Omaha Liberty. 

All of them want good agents—so does 
the Omaha Liberty. 


All of them should appreciate a loyal 
army of such agents—but 


THE OMAHA LIBERTY FIRE proves 
its appreciation every day by the pecu- 
liar quality of co-operation it gives its 
agents. 

The peculiarity of the co-operation lies 
in the fact that it is the product of the 
ripe onpereeeee of the officers of the 
Omaha Liberty Fire as local agents. 

They know what the local agent needs. 
It is a point worth consideration. . 


Omaha Liberty Fire Insurance Company 
MAHA, NEBRASKA 
PAID UP CAPITAL, $200,000 PAID UP SURPLUS, $200,000 


P. F. ZIMMER, President GEO. J. ADAMS, Vice President 
JOHN A. WACHTER, Vice President R. J. WACHTER, Secretary and Treas. 


Licensed in New Jersey, Pennsyloanie, Texas, Kansas, lowa and Nebraska 


L. A. Burnett Co., Pittsburgh, Pennsylvania, Managers for Pensylvania and Ohio. 
Burt & Stebbins, Houston, Texas, Managers for Texas. 
Miller & Jones, Topeka, Kansas, Managers for Kansas. 








CHARTERED A. D., 1794 


TATE: OF PE ‘ 


_——s 









TAY 











308-310 WALNUT ST., PHILADELPHIA, PA. 


GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres, 
H. W, STEPHENSON, Vice-Pres 


JOHN §. P, RODGERS, Sec’y and Treas 
SAM’L P, RODGERS, Asst. Sec’y 


CASH CAPITAL $1,000,000 
TOTAL ASSETS SURPLUS TO POLICYHOLDERS 


44,820.88 $1,117.74 
FIRE, TORNADO, AUTOMOBILE, LIGHTNING, RENT, USE AND OCCUPANCY 
INSURANCE. AGENTS WANTED WHERE NOT REPRESENTED. 














INCORPORATED 1824 
United States Fire Insurance Co. 


Capital - - $1,400,000.00 
Assets- - - 8,636,661.00 


Western Department ®orne Office Pacific Coast Dept. 
FREEPORT, ILL. 95 Wirtiam Street SAN FRANCISCO, CAL, 
NEW YORK 








STATES OF THE SOUTHWEST 

















LOSE SPRINKLERED BUSINESS 





Stock Companies in Texas Fail to Hold 
Lines—Many Are Going Out- 
side the State 





DALLAS, TEX., June 22.—The stock 
fire companies operating in Texas are 
losing out on the sprinklered busi- 
ness. There are between 500 and 600 
sprinklered risks in Texas and more 
than half of these risks are placed out 
of the state, mutuals and reciprocals 
getting the greater part. 

Out of seventeen sprinklered cotton 
mills in the state only one is written by 
the stock companies, the others being 
garnered by the reciprocals and mu- 
tuals. These reciprocals and mutuals 
have special men in the state who go 
to the assured and not only sell the in- 
surance, but make a thorough inspec- 
tion, suggesting improvements to the 
risk and lower the rate. And in this 
way they have gotten control of most 
of the spinklered business. 

Judging from the splendid record of 
the Western Factory Insurance Asso- 
ciation, Western Sprinklered Risk Asso- 
ciation and other associations of this 
kind, it would seem to be an exception- 
ally good move for the companies oper- 
ating in Texas to have some sort of 
an arrangement whereby they could 
cooperate with the local agents of the 
state by making a special survey of each 
sprinklered risk and doing everything 
in their power to keep this business in 
the state. Several agents have com- 
plained about losing the sprinklered 
business and this plan has been sug- 
gested. 

It is also pointed out that by allowing 
this vast amount of premiums to leave 
the state there is considerable loss to 
the state in that it receives no taxes on 
these premiums, whereas, were the busi- 
ness written by the admitted companies 
the regular tax would be paid to the 
state. 


PAYS TRIBUTE TO CRAIG BELK 








President Fred J. Cox Is Guest of 
Honor of the Houston Insurance 
Exchange 





HOUSTON, TEX., June 18—One 
hundred members and guests of the 
Houston Insurance Exchange gave a 
luncheon today in honor of President 
Fred J. Cox of the National Associa- 
tion of Insurance Agents. Mrs. Carroll 
Vinson of the Vinson Insurance Agency 
presided. Mrs. Vinson requested Vice- 
President Craig Belk to present Mr. 
Cox. 

In his presentation address Mr. Belk 
recounted the services rendered by Mr. 
Cox as chairman of the executive com- 


which was characterized by energy and 
achievement which have inured to the 
substantial benefit of every local agency 
in the land. 

Responding, Mr. Cox paid a warm 
tribute to the great Lone Star state, 
its wide-awake people and its progres- 
sive insurance agents. Turning his at- 
tention to Craig Belk, Mr. Cox said 
he could not resist telling the people 
among whom Mr. Belk resided what 
the men of the National association 
thought of him. 

“We of the National association who 
have had the privilege of working with 
Craig Belk,” said Mr. Cox, “know how 
much he has done—the real value of 
the services he has rendered to the 
associated agency cause. We love him. 
We love him for his unselfish service, 
for his unflagging industry, his sunny 
nature, his sound judgment and good 
heart. 














mittee of the National association and 
as president, a career, asserted Mr. Belk, 


In many respects Craig Belk 
has few equals in the National associa- 


tion. Largely through his efforts the 
Houston Board has contributed more 
than its average share to the stability 
of insurance conditions in Texas. 
Agents have found that sticking to- 
gether pays, and that a friendly atti- 
tude toward competitors has made the 
business thoroughly responsible, and it 
is now looked upon as a profession.” 

Other speakers at the luncheon were 
A. R. Andrews, former secretary of the 
State Fire Insurance Commission, and 
George M. Easley, general agent at 
Dallas. Mr. Easley assured the local 
agents that his office believed the agents 
could just about get anything they 
want if they will stick together. He 
also told them that he was squarely 
for the American Agency system and 
enthusiastically for the local agent who 
devoted his entire time to the business. 


F. J. COX SPEAKS AT DALLAS 








President of National Association Pre- 
dicts Adjustment of Louisville 
Trouble 





DALLAS, TEX., June 18.—President 
Fred J. Cox of the National Associa- 
tion of Insurance Agents, who is vis- 
iting the state associations and local 
boards of the South and Southwest, 
arrived here Wednesday and began the 
Texas leg of his itinerary, which in- 
cludes visits to San Antonio, Houston 
and Galveston. 

President Cox was the guest of honor 
at a luncheon tendered him Wednes- 
day by the Dallas Insurance Exchange 
in conjunction with the Dallas Cham- 
ber of Commerce. About fifty mem- 
bers and their guests were present, A. 
P. Cunningham, president of the Dal- 
las Insurance Exchange, presiding. 

In presenting Mr. Cox, Mr. Cunning- 
ham briefly reviewed the activities of 
the National Association and the broad- 
ening effects which contact with the 
inembers, executive committee and offi- 
cers of the association had had on him. 
He laid particular stress on the fact 
that his view of the insurance business 
had widened more in the past few 
months than during his entire previous 
experience. 


Speaker Congratulates Texas 


In ‘his introductory remarks Mr. Cox 
congratulated Texas on its climate, the 
whole-hearted hospitality of its people 
and, what gave him particular pleasure 
as the head of a great organization of 
insurance agents, on its state associa- 
tion and local exchanges. He called par- 
ticular attention to the fact that the 
local organizations—the insurance ex- 
changes, local boards, clubs—constituted 
the foundation on which both the state 
and national organizations are built. 

“The local board means stability in the 
insurance business for the company as 
well as the agent,” continued Mr. Cox, 
“and as an illustration of the important 
part which it plays in this connection, 
I direct your attention to the long and 
honorable career and record of benefi- 
cent activities in behalf of companies and 
agents of the Louisville Board, which 
has always striven faithfully to keep in 
the minds of the insuring public in that 
locality the business of insurance on the 
highest possible plane. 


Will Adjust Louisville Difficulty 


“T am firmly of the opinion,” he con- 
tinued, “that with so enviable a record 
of substantial achievement extending 
over seventy years, nothing will be per- 
mitted to occur to detract from the pres- 
ent standing of insurance in Louisville. 
I believe that the insurance fraternity 
there will adjust its own differences.” 

Mr. Cox closed his address with a 
strong appeal for a still greater display 
of the spirit of cooperation, conciliation 
and conference between agents and com- 
panies. 

Charles F. Thomas, Texas state agent 
of the Royal, recently appointed chair- 
man of the Texas Advisory Committee 
of the National Board, was introduced 
by Chairman Cunningham, and expressed 
the hope and belief that the local agents 
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would permit him to cooperate with them 
to the fullest extent, 

E. D. Rutledge, heading a big delega- 
tion of agents from Fort Worth, en 
route to the annual meeting of the State 
Association at Galveston, also addressed 
the assemblage. 

P. P. Tucker of the Aetna and John H. 
Snell of the Fireman’s Fund, member of 
_the Texas Advisory Committee, were 
among the guests present. 


Must Insure Fair Building 


OKLAHOMA CITY, OKLA., June 22— 
The department of agriculture has been 
advised in an opinion from the attorney 
general’s office that the state should see 
to it that proper insurance is carried on 
the building at the Muskogee Free State 
fair used for Indian and agricultural ex- 
hibits. While the fair organization is not 
a state institution, the state legislature 
appropriated money for the building 
mentioned, and it is property of the 
state. 

There are a number of new fireproof 
buildings of state institutions upon 
which insurance may be permitted to 
lapse, unless the state board of affairs 
comes to some other conclusion before 
July 1. At that time insurance policies 
must be renewed, and there is only about 
$50,000 to pay premiums for the next 
year. It hardly seems necessary to carry 
a large amount of insurance on buildings 
that are fireproof, while other property 
is under-insured, in the opinion of mem- 
bers of the board. Members of the board 
are seeking advice of other state officials 
on the subject and will come to some un- 
derstanding before the end of the month. 





McMeams With North America 


H. B. McMeams, formerly with the 
Harry W. Crutcher Agency at Dallas, has 
been made automobile special agent for 
the North America, with headquarters 
at San Antonio and will cover Louisiana 
and south Texas. 





Bondurant Made Farm Special 


O. M, Bondurant of Hickman, Ky., has 
been appointed farm special agent for 
the Liverpool & London & Globe in 
Texas. 





Will Build Up Farm Plant 


W. B. Buckner assumes the duties of 
special agent for the recently established 
Texas farm department of the Fireman’s 
Fund on July 1. He will make his head- 
quarters in the Dallas office of the com- 
pany. Mr. Buckner was formerly with 
the Republic of Texas, and has had 
seven years’ experience in the farm busi- 
ness as a special agent and a number 
of years’ local agency experience in his 
own agency at Bowie, Tex. 


Final Action on Texas Bill 


AUSTIN, TEX., June 22—In its final ac- 
tion the Texas legislature raised from 
$130,000 to $212,500 the amount which 
may be collected from stock fire com- 
panies operating in the state for the 
support of the State Fire Insurance 
Commission. The bill came very near not 
getting through, as it was the last 
measure to pass the house on the night 
before adjournment, as the result of the 
coup which was attempted by some one, 
identity not yet disclosed, to put “one 
over” the companies and disregard an 
agreement made by a majority of the 
fire insurance commission and local 
agents representatives with the company 
men present. 

As a companion measure both branches 
finally passed the special appropriation 
bill in the closing hours of the session. 
It carries $198,000 for the commission, 
increasing salaries ten percent and add- 
ing new places so as to enlarge the com- 
mission’s work. Neither of these bills 
was able to get a record two-thirds vote 
to put them into immediate effect, there- 
fore they will not become operative until 
about ninety days after adjournment, or 
about Sept. 19. 

An interesting question may arise in 
connection with the bill just passed as it 
only amends section 29 of the fire insur- 
ance commission act and there fixes the 
limit at $212,500. The $130,000 appears in 
section 6 and in other sections of the 
law, but they were ignored by the fram- 
ers of the bill. It is not known what 
legal effect this may have on the bill at 
this time, but, no doubt, will have atten- 
tion before Sept. 19. 





Prevention Campaign at Dallas 


DALLAS, TEX., June 22—Effective fire 
conservation methods used in other cities 
and applications which will be useful in 
the fire prevention campaign in Dallas 


were outlined by T. Alfred Fleming, su- 
pervisor of conservation work of the 
National Board, at a luncheon here last 
week. Mr. Fleming delivered his address 
at the opening of the fire prevention 
campaign by the Dallas Chamber of 
Commerce conservation and fire preven- 
tion committee, 





Lund With Souligny Agency 


Carl G. Lund, formerly with the Amer- 
ican in the Oklahoma field, has joined 
Ed P. Souligny agency at Ponca City, 
which is known‘as the Souligny-Lund In- 
vestment Company. 





Peninsular to Enter Texas 


Secretary and Managing Underwriter 
J. Floyd Irish of the Peninsular Fire of 
Grand Rapids, Mich., has made a trip to 
Texas, preparatory to entering the com- 
pany in the state. Secretary Irish says 
that it is his present intention to oper- 
ate the company direct from the home 
office in Grand Rapids, Mich., and will 
employ a Texas field man. 





Oklahoma’s May Fire Loss 


OKLAHOMA CITY, OKLA., June 22— 
Fire waste in Oklahoma during May 
amounted to $74,125, according to the 
monthly report of State Fire Marshal 
Connolly. The month before, April, was 
$462,267. The loss during April is re- 
flected in 149 fires, while the number for 
May was only fifty-one. The April loss 
was the largest for any one month for 
some time, and much of this was for oil, 
where tanks were struck by lightning. 





McElroy May Not Change 


OKLAHOMA CITY, OKLA., June 22— 
The report that J. H. McElroy, who has 
been with the Oklahoma insurance de- 
partment for.a number of years as actu- 
ary, was to quit the department and be- 
come special agent for the Great Ameri- 
can in Oklahoma, has not as yet been 
confirmed by Mr. McElroy. He has indi- 
cated that he may decide to stay with 
the insurance department. 





Reciprocals’ Agents Not Taxed 


OKLAHOMA CITY, OKLA., June 22— 
According to a late opinion from the 
attorney general’s office, agents of recip- 
rocal or inter-insurance companies are 
not required to pay 2 percent tax on 
business in the state. It is advised that 
agents need only pay a fee of $20. This 
opinion revises a former one from the 
department. 





City Can Discharge Firemen 

DALLAS, TEX., June 22—The author- 
ity of the city commissioners of Dallas 
to discharge firemen for violation of 
contract is upheld by the court of civil 
appeals of Texas, The firemen were dis- 
charged because of their refusal to with- 
draw from their union, as requested by 
the commissioners. It was shown that 
a city ordinance of Dallas, provided that 
firemen should form no organization 
without the approval of the chief and 
fire commissioner, and the court held that 
this ordinance, which was in effect at 
the time the firemen were employed, was 
a part of the contract under which the 
firemen were serving the city. 


TEXAS CONVENTION NOTES 


More than the usual number of 
ladies attended the meeting this year. 
The wives of a number of those attend- 
ing turned out in full force. Galveston, 
with its many resort features, proved 
to be a strong attraction. Many of the 
agents that brought their families spent 
the week-end in Galveston. 


M. W. Hhissieaeaan ye Denton acted 
as sergeant-at-arms. There were no 
riots or uprisings. Mr. Deavenport is 
nearly six and a half feet tall and put 
all the scales in the hotel lobby out of 
business when he tried to get weighed. 
Under the circumstances no one risked 
arousing the ire yor the “bouncer.” 


C. H. Wilton, of Fort Worth, was 
missed at the meeting this year. He 
was kept away because of the serious 
illness of Mrs. Walton. He has been 
a regular attendant at the annual con- 
ventions of the ——. 


Jacob Prey of "Galveston, was 
chairman of the entertainment commit- 
tee. He did a good job. He arranged 





to keep things going. The two dinner- 





ORGANIZED 1853 


‘company Of Philadelphia 


JANUARY 1, 1920 


The Girard F. & 


Cash Capital, $500,000 Net Surplus, $277,907 
Surplus to Policyholders, $777,907 


Eastern Department Home Office 
D. H. Dunuam, V.-Pres. H. M. Gratz, Pres. 
nan Kay, Treasurer | EE THOMASON, Sec 
HassINnGeER, PHILADELPHIA. 
PENNA 


Western Department 
Neat Bassett, V.-Pres. and Mgr. 


W. T. Bassett, Ass’t M 


NEWARK, ‘NEW JERSEY CHI ICAGO, ILL. 





ORGANIZED 1855 


FIREMEN’S 'Sovranr, OF NEWARK 


JANUARY 1, 1920 
Cash Capital, $1,250,000 Net Surplus, $2,300,393 
Surplus to Policyholders, $3,550,393 


Eastern Department 
D. H. Dunnam, President 
wae Kay, Vice-Pres. 
A. H. Hasstncer, Secretary 


NEWARK, NEW JERSEY 


—— Department 
Neat Bassett, V.-Pres. and Mgr. 


W. T. Bassett, Ass’t Manager 
CHICAGO, ILLINOIS 








HAIL INSURANCE 
IN TEXAS 


Use the Complete 
Facilities Offered by 


CRAVENS, DARGAN 
C2, ROBERTS 


HOUSTON 








INCORPORATED 1852 


MILWAUKEE MECHANICS’ 
INSURANCE COMPANY 


MILWAUKEE, WISCONSIN 
Now Is the Time to Write 


RIOT AND CIVIL COMMOTION 


Lightning Controlled’ 


By PROF. DODD’S FAMOUS SYSTEM 


Most perfect lightning protection ever developed. Will ab- 
solutely prevent more than 99.9% of losses due to lightning. 
250,000 users recommend it—2, 000 successful insurance com- 
panies endorse it. Has a 25-year record of practically 100% 
y of. West Dodd, America’s 
Lightning Specialist. Every job absolutely guaranteed—rod- 
ding done by responsible, skilled men ONL 
Investigate the Dodd System a for full information 


DODD & ‘STRUTHERS 


118 Eighth Street’ DES MOINES, IOWA 

































ASSETS, $250,000.00 





Chartered to write all classes of high grade excess 
lines, including Ocean and Inland 
Marine Insurance. 








J. W. McGINETY, Manager and Attorney in Fact 
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AN ILLINOIS 
COMPANY 


PIONEER 


Fire Insurance Company 


29 South LaSalle Street || 


of America 








CHICAGO 
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COMPANY, 


Assets January B.S bee Be. B... cniccccce 
Surplus in the United UR Ess sSacoaknn 


INCORPORATED 1851 


WESTERN ASSURANCE 


FIRE, AUTOMOBILE, EXPLOSION, 
AND STRIKES. MARINE AND TORNADO INSURANCE 


Total losses paid in United States from 1874 to 1919 inclusive, $46,673,033. 35 


OF TORONTO, CANADA 
RIOTS, CIVIL COMMOTION 


Ce ceccceccccccscccecee seescees $4,973,932.20 
vie ibinbigewbe sewacheos sesiceace 1,900,899.75 








That’s anot 


WICHITA, KANSAS 


THE AUTO OWNER WANTS 
THE AGENT WANTS THE SAME KIND 


Mid-West Insurance Company 


the kind of automobile insurance we write. 
That’s one reason we write it the way we do. 


her reason. 


J. B. HENDERSON, etary 








SURPLUS 
LINES anp 
FLOATERS 





Exceptional facilities for handling Surplus and difficult lines 
and unusual forms of insurance in best American and Foreign 
companies and at Lloyds, London. 

Re-I nsurance Contracts Drawn and Placed. 
YOUR BUSINESS SOLICITED; 


Insurance Exchange 


PROMPT ATTENTION 


F. R. THOMPSON 
Chicago, Ill. 

















INDEPENDENT ADJUSTERS 





dances were big successes. Everyone 
enjoyed the Galveston Bay ride. Mr. 
Singer distributed bathing beach tickets 
freely. 

mete 


Captain C. M. Ragland of Paris, who 
was given a place on the executive 
committee, is one of the old standbys. 
In fact, there are a number of strong 
association men in Paris. Nor- 
ment was one of the founders of the 
association, and men like F. E. Chartier 
and J. W. DeWeese always show an 
active interest in the work. 





Atlas to Plant in Oklahoma 


Entry into Oklahoma having been 
secured by the Atlas of London, the com- 
pany is preparing to establish desirable 
agency connections throughout the ter- 
ritory, and will appoint a special agent 
primarily for that purpose. The Atlas, 
which is a liberal writing office, will 
transact all branches of fire business, 
together with automobile. For the 
handling of the latter it has a special 
department. All agents in the state will 
report direct to the New York City head- 
quarters. The company is now operat- 
ing in practically all states of the Union 
and is showing an aggressiveness in 
management that is reflected in its 
steadily increasing premium income. 





Oklahoma Notes 


Jay H. Mullen of Bartlesville is on a 
few weeks’ trip to the Pacific coast. 

BE. L. King of the King Realty company 
at Okmulgee, is visiting his old home at 
Rome, Ga. 

The Pryor Land company agency 
Pryor, Okla., 
Wilkerson. 

N. A. Acton has sold his automobile 
business at Ponca City and again en- 
gaged in the insurance and real estate 
business. 

The Great American agency at Tulsa 
has been transferred from Dickey-Ashby- 
Fountain company to O'Neil, Moltz & 
Heavener. 


at 
has been succeeded by J.C. 





D. M. Ramsey, superintendent of the 
farm department of the Aetna in Okla- 
homa, went last week to Galveston, 


Texas, to attend the convention of the 
Texas agents. 

H. C. Clift, state agent for the Aetna, 
and B. L. Gregory, agent, left Saturday 
for Hartford, Conn., to visit the general 
offices of the company. They will be 
away for about ten days. 

R. E. Bond of the Oklahoma Inspec- 
tion Bureau and S. H. Ross, formerly en- 
gineer for Ed. M. Seamans & Co., have 
taken positions with the New England 
Exchange of Boston. 

James Mattimore, special agent for the 
Columbia, with headquarters at St. Paul, 
was a recent visitor to Oklahoma City. 
Mr. Mattimore was at one time con- 
nected with Ed. M. Seamans.& Co., of 
Oklahoma City. 


A Curtiss plane operated by Pilot Wil- 
lingham of the Aerial Advertising cor- 
poration of Oklahoma City, crashed re- 
cently at Caldwell, Kans., damaging the 
plane to the extent of about $800. Wil- 
lingham was flying from Lincoln, Neb., 
to Oklahoma City. The plane was in- 
sured by the National Liberty. 





Texas Notes 


The Port O’Connor Waterworks Com- 
pany, of Port O’Connor, Tex., has filed a 
charter with capital stock at $7,500, 

Miss Eula Cage, of the fire prevention 
division of the Texas Fire Insurance 
Commission, will visit all the state nor- 
mal schools this summer for the pur- 
pose of propagating fire prevention 
knowledge among the teachers. 

Wichita Falls, Tex., has received a 
large quantity of new equipment for its 
fire department, including a combination 
hose and chemical engine, a combination 
hose and turrent, a pulmotor, a supply 
of gas masks and 5,000 feet of hose. 
Two new fire stations are to house the 
new equipment. 





Arkansas Notes 


The Mutual Automobile Protective 
Association of Rogers, Ark., has been 
licensed by the insurance department. 
The Mutual Automobile Insurance Asso- 
ciation of Bentonville was organized re- 
cently in the same county. 


James T. Tunnah, considered one of 
Arkansas’ most capable insurance men, 
who has been in the business for 20 
years, will be connected with the Bank- 
ers Trust Company of Little Rock, it is 
announced by Victor Sugarman, man- 
ager of the insurance department of the 
institution. Mr. Tunnah will assume his 
new duties immediately. 








fLLINOIS MISSOURI 


QUINCY ADJUSTMENT 
and SERVICE BUREAU 


Well’s Bidg., Quincy. GEORGE C. GILL, Mer. 


IOWA 


INDIANA-MICHIGAN ADJUSTMENT CO. 
cf P. Kelley, Pres. rican Trust Building 
H. J. Lederer, Vice-Pres. — h Bend, 
C. W. Ginz, Secy. & Treas jana 
This concern is well ee to handle all Gade of losses. 








ILL., WIS., IND. 


Cc H. TAYLOR 
1885 Insurance eg Chicago 
hone Wabash 2546 
ADJUSTER OF FIRE LOSSES 


*tLLINOIS AND EASTERN IOWA 


Western Tlinois Adjustment Bureau 
Che.ry St., Galesburg, 











a. F. Pod) F. R. Hazlett WwW. 4 ‘Bartlett 
Fire v3 Automobile Losses 
ILLINOIS INDIANA 


ELDRIDGE H. SPERRY 
606 & 7 Robeson Bldg., Champaign, III. 
Western Union or Long Dist. Phone (Office 147, 
Res. 458) facilitates prompt service 


ILLINOIS—Northern amd Centra 
Ben. = Coo per, 1 Insurance Adjustments 
Central Life Buildin WA, ILL. Phones 913R and 791 








Adjuster of FIRE A WINDSTORM LOSSES for Companies 
35 years in insurance work 
IND. ILL. KY. 
H. N. ODELL 


110 Upper Second Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 
arine sses 
EASTERN ILLINOIS WESTERN INDIANA 
W. A. McMAHON, Adjuster 
Fire and Tornado Jaen. Experienced. 
Black Building Georgetown, Ill. 
SOUTHERNINDIANA KENTUCKY 
H. L. MAURY 
ADJUSTER OF LOSSES 
612 Columbia Bidg. Louisville, Ky 


Kansas Oklahoma Eastern Colorade 


WARREN ADJUSTMENT BUREAU 
R. B. WARREN, Manager. 


Fire Loss Adjustments for the Companies Only 
No. 229 Beacon Building Wichita, Kansas 





Prompt and 








NORTHERN MICHIGAN ADJUSTMENT COMPANY | 
Adjusters of Fire Losses 

206 Schirmer Bldg. 304 Federal Ave., Saginaw, Mich. 

MIINNESOTA AND TRIBUTARY STATES 

J. F. MAIN & COMPANY | 


General Adjusters. 14 years experience. | 
506 Palace > Bldg. Minneapolis, M Minn. 





MISSOURI | 
F. W. LITTLE,’ JR., Adjuster 
FIRE and AUTOMOBILE LOSSES | 


1025 New i Life Bldg. KANSAS CITY, MU 
Over 30 Years Experience 





| 


KANSAS 
JOHN M. KINKEL W. P. KINKEL 
KINKEL ADJUSTMENT AGENCY 
FIRE, ar NADO and a 
OSSES ADJUST 
HUTCHINSON : ANSAS 


NEBRASKA ee IOWA | 

CONFIDENTIAL ADVICE & ADJUSTMENT BUREAU 
Hatteroth, Attorney Manager. 

Senile Teports. Investigation and adjustment of | 

all classes of claim andled in court nee- 





essary. 1418 First "National ca Building, 


OHIO—WESTERN PENNSYLVANIA 
FRANK A. DUNNING CO. 
Claims & Adjustments 
Ohio Bldg.. Akron, oO. 


WISCONSIN AND MICHIGAN 
Fire Loss Adjustments Wisconsin 
Over 25 years’ experience. 
DAVID LAWSON 
Room 1, Cook Block Oshkosh, Wisconsin 
Local and d Long Distance Telephone 7: 


| 200 8 
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THE NATIONAL UNDERWRITER co. 


Insurance Exchange, Chicago 
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| Move Made in That Direction in Vir- 


| spite the 
| ing fire insurance on the Western State 


| tors of that institution upon the advice 
| and recommendation of Governor Davis 
| recently decided not to senew the poli- 
| cies. 
| aside the premium money, amounting 
| to $4,500, as the nucleus of a sinking 


Main 50, O. C. 2667 rt 


and Northern Michigan | 











KENTUCKY-AND THE SOUTH 














STATE MAY CARRY OWN RISKS 





ginia Excites Interest Among 
Insurance Men 


RICHMOND, VA., June 22.—De- 
fact that the Virginia legisia- | 
ture set aside a specified sum for carry- 


Hospital at Marion, the board of direc- 


Instead, it was resolved to set 


fund to be created in accordance with 
a plan to be worked out by the Gen- 
eral Hospital Board. That similar ac- 
tion with regard to other hospitals 
of the state has probably been taken 
also is the general impression, although 
| no public announcement-has been made. 
| That the governor through various 
| state boards is planning to bring about 
1 complete system of state insurance 
hediene is not doubted by members of 
| the fire insurance fraternity. 
The move has excited more than 
| ordinary public interest because of the 
| fact that the Virginia legislature named 
a special committee at its-1920 session 
early this year to make a study of the 
situation and report in 1922 as to the 
feasibility of adopting a state insur- 
ance plan for protection of buildings 
of the commonwealth. The general 
ufiderstanding is that the committee 
has not even began its work and is in 
no hurry to start, owing to the length 
of time ahead. 
When Attorney General Saunders 
was questioned as to whether or not 
in his opinion the action of the Marion 


| 
| 
| 


the matter, saying that it had not been 
brought officially to his attention and 
therefore he was not in a position to 


| give an opinion. 


The state of Virginia is accustomed 
to pay about $50,000 annually for insur- 
ance cover on its property. 


KENTUCKY FIELD MEN MEET 





Semi-Annual Gathering Was Held at 
Olympia Springs—Caldwell Made 
Vice-President 





LOUISVILLE, KY., June 21.—The 
Kentucky Fire Underwriters’ Associa- 
tion had an excellent attendance at its 
semi-annual meeting held at Olympia 
Springs, Ky., June 17-18. 

James F. Joseph, secretary of the 
Chicago conservation advisory com- 
mittee, discussed the work of the Na- 
tional Board and the excellent work 
of the Kentucky Association. Ben F. 
Weitzel, of Louisville. was named 
chairman, succeeding W. T. Sweeney, 
who recently resigned when he went 
into the local agency business at Louis- 
ville. 

David Caldwell of Louisville was 
elected vice-president of the Kentucky 
Fire Underwriters’ Association to serve 
out the unexpired term of Ralph 
Hartshorn, who recently resigned 
from the Kentucky field and went east. 

James F. Ramey, Kentucky insur- 
ance commissioner, made an interesting 
talk. He also read off the premium re- 
ceipts of a number of the companies 
entered in the state. 

H. Parker of the Kentucky Ac- 
tuarial Bureau discussed the work 0 
the new department that has been es- 
tablished under C. F. McLaughlin, for- 
merly manager of the branch office at 





board was legal, he declined to discuss 








Owensboro, this being a service depart- 








— 
ae 
-_ 





| 











ars 








1920 








of the 


Aetna, 
turday 
eneral 
rill be 


nspec- 
"ly en- 
, have 
ngland 


‘or the 
. Paul, 
. City. 
» con- 
So., of 


t Wil- 


ention 
urance 
e nor- 
> pur- 
ention 


ved a 
for its 
nation 
nation 
supply 

hose. 
se the 


fective 
; been 
tment. 
Asso- 
ed re- 








tomed 
insur- 


MEET 


eld at 
ade 


—The 
$socia- 

at its 
lympia 


of the 

com- 
ie Na- 
work 
3en F. 
named 
reeney, 
went 
Louis- 


e was 
ntucky 
> serve 
Iph E. 
signed 
it east. 

insur- 
resting 
um re- 
ipanies 


cy Ac- 
ork of 
een eS- 
in, for- 
ffice at 
depart- 


June 24, 1920 





THE NATIONAL 





UNDERWRITER 














Write Hail and Cyclone Insurance 


Highest Commission Paid 


23 YEARS SUCCESSFUL BUSINESS—ALL LOSSES PAID IN FULL 


For Agencies Address As Follows 


TEXAS—Burt & Stebbine, Houston’ COLORADO—E. J. Vieno, P. O. Box 1255, Denver 
ta, Wi in, Illinois, lowa, So. Dakota, Wyoming, Nebraska, Idaho 


ST. PAUL MUTUAL HAIL & CYCLONE INSURANCE CO. 


805-806 Pioneer Bidg. ST. PAUL, MINNESOTA 











The Great American is Ohio’s 
Largest and Strongest Automobile 
Insurance Company. 


Why? There’s a reason—ask any 
one of the company’s 400 loyal 
agents in the state or any one of 
its thousands of policy holders. 


Full coverage automobile insurance 
at reduced rates. 


Full legal reserve back of every 
policy. 


MAMETITS ® AUN, 








Nothing but hail insurance—naturally the best service on 
this highly profitable, quick return line of indemnity. 


K.T. MARTIN & CO. 
FORT WORTH TEXAS 


The only exclusive hail insurance general agency in Texas. A low 


loss ratio for the seven years in business, a ‘fine record on returns 
to agents, a reputation second to none among buyers of hail coverage. 








More than 60,000 property owners 
cooperate through the Northwestern 
Mutual Fire Association to insure 


their own property and to combat 
the fire waste. To date they have received over $3,000,000 in losses paid, and 
an even larger amount in dividends and savings, while the Company has re- 
sources of over $1,000,000. Associated with the Northwestern Mutual are 20 
other strong mutual Insurance 
companies. 


Northwestern Mutual 


PF. J. MARTIN, Pres. Fir A 2 tion 
H. K. DENT, Vice-Pres. e Ss s Oo Cc 1 a 
M.D. L. RHODES, Sec'y. Main Offices: Central Building, Seattle 











Onio's owst- | seen stones: 
' CashHssels Over 4600000" : 


 CAL:PURMORT, secertary =’ 





Full Coverage — Liability, Property 
Damage, Fire, Theft, Collision 





“omy Leoat RESERVE Murun Waring. 
_ AUTOMOBILE vata In Ortio. 


“Cash Tssets Over 65 haan 


JAMES §. KEMPER,manacee 




















CENTRAL MANUPACTURERS! BLDG. 


i: 


WERT, OHIO OR REPRESENTATION ADDRESS 


eS 11 SOUTH LASALLE STREET 
: CHI HICAGO, consis S 








KNOX MUTUAL INSURANCE CO. 





The Mansfield Mutual 





Dayton Mutual Fire 


DAYTON 
Insurance Co., ‘Guio 


B. C. COLEMAN, Secy 


Incorporated 1838 


B. M. ALLEN, President 


SURPLUS OVER $200,000.00 
Business Confined to Ohio 


Fire Insurance Co. 
MANSFIELD, OHIO 
An Agency Company Incorporated 1873 


Cash Assets - - - = $206,427.93 
Liabilities - $61,370.93 


MT. VERNON, OHIO 


H. S. JENNINGS, Secretary 
ee | 








<Sonservative and Carefu! 
Managemeut 


AGENTS WANTED 
Address Home Office 


INSURANCE CO. 
J. B. RATERMAN, President 








: ; : } 
MINSTER MUTUAL FIRE ||, osteo ose 
Inc. 1849 


Jos. E . SCHMIEDER, Secretary { | E.J. FORNEY, President J. M. COOK, Sec’y 
VERNON B. ARNOLD, Special Agent, Lima, Ohio { 


Net Cash Surplus $145, 057. 00 $206,427.93 
Contingent Assets - 330,439.35 


Total Losses Paid - “gs 


703,212.03 
Total Savings to Policy “Holders 


606,683.69 


MINSTER, OHIO ‘ 


Present Rate of Dividend to Policy Holders 
25 Per Cent 











AUTOMOBILE Accident & Health and Automobile Insurance ACCIDENT 
_INSURANCE “AT ACTUAL ESE PAY MORE? & HEALTH 


INSURANCE 
mS. ee. 
J = “LIBERTY 
COLLISION OLY, SPECIAL”’ 
a {* for Business and 
DAMAGE an and ™ Professional Men 


: 


2B 








“IN. HOME OFFICE | = DAYTON,OHIO pe yo ota 
_FoLicy _ ASS 11 Years of} 
TU CE Satisfactory 
ie coma L I A Claim 
ey J.R. Jones, Secy, Settlements.’ 








AUTOMOBILE INSURANCE ASSOCIATION OF AMERICA 


Incorporated 
MINNEAPOLIS, MINNESOTA 
Minnesota’s largest Automobile Mutual writing full floater, Fire, 
Lightning, Tornado, Transportation, Windstorm, Theft, Property Dam- 
age and Collision. We specialize on term coverage and dealers’ insur- 
ance. Attractive rates and agency proposition. We want live agents 


in every town in Minnesota. 
us nie A. J. Schunk, Supt. of Agents. 








The Security Automobile Mutual Ins. Co. 


YOUNGSTOWN, OHIO 


It ie the Age of the Specialist. Our Specialty is Automobile Insuranes. 
Organized under and supervised by the Qhio Insurance Department 
To Ohio Agents: Give us your Automobile business! 
Agents wanted where not represented 








Nearly Fifty Years of zo of eugenae gh same management 


THE OHIO MUTUAL FIRE INSURANCE CO. 


Total Cash Assets $344,207.54 SALEM, OHIO Net Cash Surplus $250,358.96 
Losses Paid Since Organization, $1,290,498.45 








J.R. VERNON, President J. AMBLER, Secretary 











P | 
Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 

- = + + + = $2,486,445.48 
BUSINESS CONFINED TO OHIO R. SMITH, Secretary 








TOTAL ASSE 
A. C. CUMMINS, President 








The Mutual Plate Glass Insurance Co. 
Shelby, Chio 
Organized 1883 


HENRY WENTZ, President L. A. DENNIS, S d Gen’l Agent 
The only Ohio Company Specialising on Plate Glass Insurance. Bet on Regertatiuh 


SERVICE TO OUR REPRESENTATIVES AND POLICYHOLDERS 











Got enough accident and health insurance? Want to sell more? A tip—read The Casualty Review, an illus- 
trated monthly magazine for accident and insurance salesmen. Full o’ pep!: Full of ideas. Send ten cents for 
sample copy or a dollar for a year’s subscription to The Casualty Review, 1362 Insurance Exchange, Chicago.” 
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Agents Writing HAIL Insurance 


Our territory for the Globe and Rutgers Fire Insurance Co. of New York 

(assets $33,687,274), and the Camden Fire Insurance Association of 

New Jersey (assets $6,075,176), comprises the following states entirely: 
Kansas, Nebraska, Colorado, Wyoming, South Dakota, Iowa. 

We offer wide-awake, up-to-the-minute service to agents writing hail 
insurance. 
REYNOLDS-MORRISON-RATHBURN CO. 

Brandeis Theatre Bidg.. OMAHA, NEB. 512 Main St., FREMONT, NEB. 


We also write Fire, Tornado, Automobile, Riot and Civil Commotion and 
Inland Marine Insurance. 











Horel FONTENELLE 
OMAHA, NEB. 


H. EDGAR GREGORY 


Manager 





330 ROOMS—330 BATHS 














HAWKEYE SECURITIES FIRE 


INSURANCE CO. 
Inc. 1918 


FIRE, TORNADO, HAIL 
AND 


AUTOMOBILE 


Applicants for agencies address 
Home Office, Masonic Temple, Des Moines, Iowa 
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PUCREEEEEEEEEETETETTTTTETT ETE 


A Service to Local Agents 
OF THE UNITED STATES AND CANADA 


Earle C. Smith, Inc. 


- 51 Maiden Lane 


New Y ork 


Representing local agents, under contract, wherever situated; 
guaranteeing to them the SERVICE of a “branch office” in New 
York, the greatest insurance center in the country. 


Lines located in the territory of agents and controlled by 
brokers, will be SOLICITED from the latter and sent to local men 
for writing, together with all essential information pertaining 
thereto. 

Also surplus lines of agents PLACED with responsible companies. 

Accuracy, despatch and reliability assured; amd all correspond- 
ence treated with the utmost confidence. 


Full details concerning the “service” and references FURNISHED 
UPON APPLICATION. 


SUPTEUDERORGEEUREONURODNGEORECECREGOEREREGECOOUEGRGEEEOEAERECOROEULOLEREDEGEOREGOCEODOEECEOUEUROROUOUUODEONE 


ARIZONA 
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CENTRAL DEPARTMENT 


FIRE INSURAN€E COMPANY COVERING 
PHOENIX, ARIZONA Per RTT ge 
WISCONSIN — MICHIGAN 
CAPITAL 


$200,000.00 CHAS. P. HALL 


VICE-PRESIDENT AND 
‘ GENERAL MANAGER 


2019 INSURANCE EXCHANGE 
CHICAGO : 
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ment for the assured, to aid the as- 
sured in securing better rates through 
improvement of properties and reduc- 
tion of fire hazards. Mr. McLaughlin 
also took the floor, and told of what 
he planned to do, and the need of such 
efforts as a conservation measure. 

There were 50-odd members present 
and in spite of poor hotel accommoda- 
tions everyone had a good time, as the 
weather was ideal and it was a good 
season for an outing. There were many 
outdoor sports indulged in. 





De Jarnette in Field 


yordon & Brown, Richmond general 
agents for the London Assurance and the 
London Underwriters, with Virginia, 
West Virginia and North Carolina as 
their territory, announce the appoint- 
ment of Edmond T, DeJarnétte as special 
agent for North Carolina. Mr. DeJar- 
nette will make his headquarters in 
Richmond. He was formerly with the 
Fidelity-Phenix and for a time was also 
with the Virginia Inspection and Rating 
Bureau. 


Minter With Dobie & Bell 


RICHMOND, VA., June 22—Effective 
July 1, John T. Minter, chief examiner in 
the office of A. H. Harris, manager at 
Richmond for the Boston, Old Colony 
and the Agricultural, will become office 
manager for Dobie & Bell, Norfolk local 
agents, succeeding Courtney W. Harris, 
who recently became actuary in the new 
state rating bureau established under 
the supervision of Commissioner Button. 
Mr. Minter was for several years with 
the Norfolk branch of the Virginia in- 
spection and rating bureau before he 
went with the Harris agency. Harry 
Thompson, also of that agency, will be 
promoted to the position of chief ex- 
aminer when he leaves. 


Licensing Non-Resident Brokers 


RICHMOND, VA., June 22—Although 
non-resident brokers were a bit slow at 
first availing themselves of the privilege 
of taking out licenses to write business 
in Virginia in admitted companies after 
Commissioner Button had fixed May 1 as 
the date on which to begin issuing such 
licenses, they have recently come for- 
ward in rather goodly numbers and 
taken out licenses. Included in the num- 
ber are such well-known New York firms 
as Starkweather & Shepley, Willcox, 
Brown & Crosby, Pate & Robb, Owens & 
Phillips, Johnson & Higgins, General Ex- 
change Corporation, Frederick K. Gaston, 
Frank & DuBois, Fox & Pier, F. & R. 
Cruikshank & Co. 





Farm Business in the South 


There is considerable farm business 
being stirred up in the south inasmuch 
as the companies which are engaged in 
this line are making extra effort to have 
agents produce it. The Royal, Hartford, 
North America, Home, National Union, 
Liverpool & London & Globe, Aetna, 
Fireman’s Fund, Great American and 
Franklin are the leading companies so 
far in the farm business in the south. 


Razing Old “Red Light” District 

NASHVILLE, TENN., June 22.—One- 
third of a total of eighteen pieces of 
property inspected in what was formerly 
known as the Nashville red light district 
have been condemned and ordered razed 
by inspectors from the department of fire 
prevention. This action was attributed 
to the fire hazard ef the buildings. In- 
spectors, in ordering the houses torn 
down, said that the buildings, after being 
vacated, fell rapidly into a state of dilapi- 
dation and were thus easily subject to 
fire. 


Memphis Leads in Number of Fires 


The field for fires in Tennessee in March 
was led by Memphis, reports showing a 
total of 167 fires there in that month. 
The number for the same month in Nash- 
ville was reported as only 31, with an 
estimated loss of $97,039. The total 
losses for March in Tennessee were $543,- 
352 with insurance, and $57,117 without 
insurance. The total number of fires for 
the month was 374. 


R. H. Harvey to Coast 


NASHVILLE, TENN., June 22.—R. H. 
Harvey, superintendent of the service and 
engineering department of the Tennessee 
Inspection Bureau, has resigned his posi- 
tion with that company to become asso- 
ciated with Elliot Middleton, manager of 


the newly 
Bureau. 

Mr. Harvey, after receiving his educa- 
tion as a civil engineer in Vanderbilt Uni- 
versity in 1907, has been continuously 
employed with the Tennessee Inspection 
Bureau in various capacities, having held 
positions as assistant manager of the 
manufacturers’ branch, chief engineer, 
and more recently as superintendent of 
the service and engineering department. 
Mr. Harvey has become known here as 
one of the best qualified young men in 
the profession. 


formed Pacific Actuarial 


Fire College at Nashville 


NASHVILLE, TENN., June 22—Inter- 
ested parties from all over Tennessee 
gathered in Nashville this week to at- 
tend the fire college, fire congress and 
the Tennessee Fire Chiefs’ Association 
convention, The convention is being con- 
ducted by Leon L. Wolf of Cincinnati, 
expert on ways and means of fire fight- 
ing, who was in charge of the first of 
these conventions ever conducted, that in 
St. Paul, Minn., last September. 

The Commercial Club of Nashville 
urgently requested all business firms of 
this city to attend the convention. Fire- 
men representing every company in 
Nashville and representative of depart- 
ments of the state, together with hun- 
dreds of citizens, are attending the 
demonstration to learn the most modern 
methods of preventing and combatting 
conflagrations. 


A parade of the entire motorized fire | 


department of Nashville, led by Chief 
A. A. Rossetta, was held Tuesday. Fire 
insurance agents and members of the 
Tennessee Conservation & Fire Preven- 
tion Association took part in the parade. 
Commissioner Walter Bell will preside 
at the assembly Thursday morning, at 
which men of national prominence will 
speak on subjects of fire prevention. A 
meeting of the Tennessee Fire Chiefs’ 
Association will follow on Friday, the 
convention closing Saturday. 


Arson Cases at Nashville 


NASHVILLE, TENN., June 22.—Charges 
of arson have been placed against Ser- 
geants Smith and Archer, both of whom 
are employed as guards at the Wilson 
dam, as a result of an alleged attempt to 
burn ‘the home of John Poole, colored. 
The negro’s home, located close to the 
government dam, had a narrow escape 
from destruction when neighbors, who 
discovered the blaze and attempted to ex- 
tinguish it, were fired upon by parties 
from ambush. That the fire was of in- 
cendiary origin was ‘proven by a quantity 
of coal oil found placed around the house, 
but quick action on the part of the neigh- 
bors saved the home from_ further 
damage. 








Louisiana Notes 


E. E. Wright, state agent for Treze- 
vant & Cochran, is visiting New York on 
business. 

The Sweet-Orr Overall Manufacturing 
Company sustained considerable damage 
to building and stock. The building was 
gutted and several firemen were hurt. 

T. C. Farrell, special agent for Nor- 
wich Union, has just returned from an 
extended visit to the home office of his 
company. 

S. Y. Tupper, Jr., assistant manager of 
the Queen, is in New Orleans renewing 
old acquaintances and attending busi- 
ness matters. 

State Agent E. A. Chavanne and Spe- 
cial Agent E. J. Sullivan, Jr., are spend- 
ing several days at the southern depart- 
ment headquarters of the Royal at At- 
lanta. 

A. H. Carruthers, examiner for L. 
Monrose & Sons, general agents for the 
Commercial Union and the Atlas in New 
Orleans, has resigned his position for 
similar connection with the North 
America’s southern headquarters at At- 
lanta. ‘ 

Albert J. Brewerton, who on Feb. 1 
became underwriting manager of the 
Delta Insurance & Realty Agency, Green- 
wood, Miss., will sever that connection 
July 1. Mr. Brewerton for many years 
was special agent for the Royal under 
State Agent E. A. Chavanne of New 
Orleans. 

The Security Fire recently transferred 
from the Peter F. Pescud Agency to Sol 
Bloodworth, Inc. Mr. Bloodworth_ was 
for many years secretary of the Loui- 
siana Rating Bureau. After leaving the 
Louisiana Bureau, Mr. Bloodworth _be- 
came underwriting manager of the Pes- 
cud Agency and recently embarked in 
the local agency game on his own ac- 
count. 





Tennessee Notes 
E. J. Dickey of Atlanta, general agent 
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ville representatives of that company, 
Loventhal Brothers. 


Chas. B. H. Loventhal has reported 
five new members secured in a campaign 
being held for new members by the 
Nashville Board. Plans are being made 
to secure a special car to carry a local 
delegation to the national convention in 
Des Moines. 


The home offices of the companies 
represented by Hall & Benedict, Nash- 
ville general agents, will be visited by 
T. Graham Hall, partner in the local 
firm, who has gone east to attend the 
convention of Rotarians in Atlantic City. 
Mr. Hall is president of the Nashville 
Rotary Club. 

At a conference on “ways and means,” 
just held by the Springfield Fire & 





Marine, John M. Picton, field agent, to- 
gether with E. A, Parsons, special agent 
of the Tennessee and Kentucky farm 
department, and Joseph M. Rogers, spe- 
cial agent for Kentucky, were in attend- 
ance. 

Plans are being laid to make improve- 
ments on the waterworks plant of 
Trezevant, Tenn., in order to obtain a 
more efficient supply of water. The 
digging of two new wells is proposed 
and the pumping station will then be 
moved there. Two oil engines, recently 
bought by the city, will be placed in the 
new plant, 





Flint Singletary of Clinton, Ky., has 
been appointed farm special agent for 
Georgia by the southern department of 
the Liverpool & London & Globe. 








IN THE MOUNTAIN FIELD 








CASH CAPITAL $200,000.00 


Metropolitan-Hibernia Fire Insurance Company 


of CHICAGO 


Is seeking desirable agents in Illinois. Write 
for particulars regarding commission contract. 


JOHN NAGHTEN & CO., General Managers 


Established 1863 
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STEBBINS HAS OBSERVATIONS 


Gives His Opinion as to General 
Agency Issue That Has Arisen 
at Denver 


Herbert Cobb Stebbins, one of the 
main factors in the agency of C. D. 
Cobb & Co. at Denver who act as gen- 
eral agents for companies in the moun- 
tain field and do a local business at 
Denver, makes some comment on the 
Denver local situation which is well 
worth while. Mr. Stebbins is a man of 
ability and vision. What he has to say 
is worth reading. Mr. Stebbins com- 
ments as follows: 


I have read with much interest and 
some amusement the various articles 
which have appeared in connection with 
the “Denver Situation.” The last article 
in your publication of June 10 which, it 
is stated, was written by “one of the 
leading Denver men,” is not only pre- 
sented in a decidedly prejudiced but a 
probably purposely deceptive manner. 


Decision on Its Merits 


The question of the legitimacy of any 
general agency should be decided only 
upon one fact and that is whether it is a 
real general agency. No argument is 
necessary and camouflage is useless. It 
takes neither second sight nor extraor- 
dinary business ability to discover which 
general agencies are in reality general 
agencies. 

The article by “the leading Denver 
man” mentioned attributes the origin of 
the situation to the fact that the Im- 
perial of Colorado, on the assumption 
that it was a local institution and there- 
by entitled to certain privileges, began 
accepting local business over its home 
office counter; and in: order to meet this 
competition the so-called general agency 
came into being. The writer of that 
article neglected to mention that there 





were legitimate general agencies in Den-- 
ver for years before that time, one at 
least being over a quarter of a century 
old before the Imperial was heard of. 


Why Higher Commissions Were Paid 


The payment of union graded commis- 
sion to brokers by union general agents 
was done as the only possible way of 
competing with the bureau local agent 
and the bureau general agent and the 
various local companies claiming spe- 
cial privileges and the other companies 
not local companies maintaining depart- 
ment offices appointing innumerable so- 
licitors and paying all union graded com- 
missions, 

A union local agent was unable to 
obtain brokerage business for the réa- 
son that the bureau local agent, and 
there are many of them in Denver, was 
receiving a larger commission for the 
same class of business and the local 
bureau agent could therefore pay more 
commission to brokers than the union 
local agent. Naturally, the bureau gen- 
eral agent could do so, and with more 
liberality than his own local agent. 
Likewise, the Imperial, a local company 
and later the Merchants, a local com- 
pany, and always the Northwestern Na- 
tional, a special privilege company, 
could and did do so. 

What was left for a union general 
agent to do, seeing his local agents and 
his local books stripped of business in 
this manner but to meet the competition? 


Union Agents Were Losers 


A consideration of these facts will 
show that the union local agent lost his 
brokerage business not because of the 
fact that a few general agents receive a 


general agent’s commission for perform- 
ing general agency duties, but because 
of the various other reasons mentioned. 
When the union general agents did wake 
up to the seriousness of the situation 
and met the competition by paying union 
graded commissions to brokers, thus sav- 
ing what business they could for the 
union companies, the local agents were 
very cleverly inoculated with anti-gen- 
eral agency propaganda and a great hue 
and cry was raised against the awful 
general agent. 

The remark that several general agen- 
cies are “irritated and foolishly long for 
the old days when one did not have to 
hustle for business, but merely buy it 
and pay for it out of excess commission 
allowances,” is indeed amusing, for inas- 
much as no one agency had an advantage 
over another in this respect and as in- 
numerable general agencies, bureau 
agencies and even the so-called “Simon 
Pure” local agents were buying business 
directly or indirectly, the competition 
was decidedly keen and the general 
agency offices have been doing more 
rustling than all the others combined 
for years past. 


Placing Companies a Hard Job 


There has been some talk and the 
company managers have been led to be- 
lieve that proper legitimate local rep- 
resentation could be found in Denver 
should the general agents writing locally 
give up their local agencies. All “piffle.” 
We know of several splendid companies 
with business on their books which have 
been offered without success for several 
years past to the leading local agencies 
in the city. The task of placing a com- 
pany locally in Denver with an agency 
which will give it anywhere near a rea- 
sonable business is some job and we 
have seen no volunteers for companies 
with anything to justify their requests. 

The statement that the general agency 
company that does not operate with its 
companies represented locally’ else- 
where than through its general agency 
“placed its general agency contract for 
just one purpose, and that the payment 
of excess commissions for Denver busi- 
ness,” is false and is presumptuous on 
the part of the author who must indeed 
be familiar with the affairs of others to 
speak so positively upon a matter of 
private contract not concerning him per- 
sonally, and as before stated is probably 
purposely misleading. For example, the 
oldest general agency in the state was 
forced to go to the expense of opening a 
local agency itself, because no _ local 
agent could be found in the city of Den- 
ver, after being out of the local business 
entirely for years. 

There are, of course, certain improper 
appointments which have been made for 
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the purpose of obtaining Denver busi- 
ness, but it should take no “Solomon” 
to sort the legitimate from the illegiti- 
mate. 

Good Service Is Given 


In defense of the legitimate and estab- 
lished general agencies whether operat- 
ing a local agency or not, let it be said 
that the maintaining of a department 
office right on the ground able to give 
immediate and specialized service in all 
lines naturally attracts business and 
holds it. Every legitimate general 
agency in Denver today is operating un- 
der pressure. Everyone is busy and the 
requirements of the local agent, of the 
broker and the loss claimant are handled 
promptly and efficiently. 

For example, out of six fires in Denver 
last week with which we are familiar, 
three were adjusted before night by the 
general agencies interested. The other 
three have not yet been adjusted be- 
cause the special agents of the com- 
panies are in Wyoming or New Mexico. 








If you care to publish any of our re- 
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marks you are at liberty to do so. If 
not, you may be assured we are well 
satisfied, but in this case as in all others 
there are two sides to the question and 
D. J. Main in his article “hit the nail 
squarely on the head” for certain com- 
panies unwilling to operate on the same 
plan that certain of their competitors 
elect to do business, are selfishly trying 
to prevent the competitor from operating 
as he sees fit. 


Opposed to Improper Offices 


We might just as well, when we find 
a competitor who has a special agent 
whose personality and ability is attract- 
ing business endeavor to force that com- 
petitor to discharge his special agent be- 
cause we are not willing to engage a 
special agent of equal personality and 
ability. 

We will state that we are absolutely 
opposed to any improper general agency 
appointments and to the disruption of 
established local agencies by the infu- 
sion of excess commission, but on the 
other hand certainly old established 
legitimate general agencies should not 
be forced to change their legitimate 
means of operating simply because some 
disgruntled companies are feeling the 
effect of legitimate competition which 
they could meet if they saw fit. 





Initiate “Double Platoon” Measure 


DENVER, COL., June 22—The Colorado 
State Firemen’s Association has filed a 
petition with the secretary of state to 
place an initiated measure before the 
voters at the next general election, pro- 
viding for the “double platoon” system 
in all of the paid fire departments of 
Colorado. 

The proposed measure provides that 
“it shall be unlawful for any municipal- 


ity to require any employe in the 
fire department of that municipality, 
save one who may be at any time in 


command of such department, to remain 
on duty during any calendar month for 
periods of time which, in the aggregate 
during such month amount to more than 
twelve hours for each day; provided, 
however, that the requiring of more 
hours of work in cases of conflagrations 
or similar emergencies shall not be un- 
lawful.” . 

It is stated that the proposed measure 
will affect about 60 cities in Colorado and 
will materially increase the cost of 
maintaining the departments. The peti- 
tion bore 23,000 names when filed with 
the secretary of state. 





Scurr in Auto Crash; Escapes 


DENVER, CCL., June 22—That an in- 
surance man with a rotund figure and 
genial disposition bears a charmed ex- 
istence was clearly shown the 





| 
| 
| 


other ! 


| will have the 


evening. O. E. Scurr, state agent of the 
Home Fire & Marine, with his brother- 
in-law and their wives, was driving in a 
light sedan car through the Denver 
streets when they were run down by a 
heavier car and upset. The others in the 
party were quite seriously injured, but 
Mr. Scurr came through without a 
scratch. He is bemoaning the wreck of a 
new straw hat, which is a “total loss.” 


Farewell Luncheon to Day 


DENVER, COL., June 22—A farewell 
luncheon was tendered to Lloyd S. Day 
last week by his insurance associates. 
About fifty were seated at table. Frank 
L. Bishop, president of the Home Savings 
& Trust Company, acting as master of 
ceremonies, presented Mr. Day with a 
handsome watch, wishing him Godspeed 
on behalf of his many insurance friends. 

Mr. Day left for San Francisco the 
latter part of the week to assume his 
duties as manager of the Automobile 
Rating Bureau. 





Dickinson Visits Colorado 


H. N. Dickinson, vice-president of the 
Glens Falls, spent several days last week 
at Colorado Springs, Colo., visiting the 
office of its managers of the hail writing 
department, Otjen & Taylor, who have 
a branch office at Colorado Springs. Mr. 
Dickinson was accompanied by his wife 
and was on a return trip from San Fran- 
cisco to the home office. While in Colo- 
rado he took advantage of the occasion 
to see the interesting features in the 
vicinity of Colorado Springs and Mani- 
tou. 

Mr. Dickinson visited W. E. Walker, 
special agent at Denver and went to the 
Omaha office before returning east. 


Colorado Notes 


S. T. Collins of Chicago, Western man- 
ager of the Providence-Washington, 
spent the day recently with his Denver 
general agents, C. D. Cobb & Co. 

La Salle, Col., is improving its fire de- 
partment and passing necessary building 
ordinances with a view of applying for a 
general reduction in its insurance rates. 

Roderick O’Connor, manager of the 
automobile department of the Caledo- 
nian, has been in Denver for several 
days. 

Avery T. Bailey, Pacific Coast manager, 
visited friends in Denver last week while 
on his way to Manchester, N. H., to at- 
tend the fiftieth anniversary conference 
of New Hampshire Fire officials. 

Indications are that Colorado Springs 
largest tourist season in 
Already the hotels are filled 
to overflowing and furnished cottages 
are at a premium. Texas and Oklahoma 
are furnishing the large proportion of 
the present influx. 


its history. 








ON THE PACIFIC COAST 








NEW COMPANIES ON COAST 





Miller, Henley & Scott Named as 
General Agents of Abeille by 
Starkweather & Shepley 


SAN FRANCISCO, CAL., June 23. 
—Miller, Henley & Scott of San Fran- 
cisco have been appointed Pacific coast 
general agents for the Abeille Fire cof 
Paris, which is just entering this field. 
The appointment was made by E. G. 
Pieper, vice-president and agency man- 
ager for Starkweather & Shepley, 
United States managers for the com- 
pany, who has been visiting San 
Francisco. 

John A. Hougaard, San Francisco 
general agent, has been appointed to 
represent the Colonial Assurance in this 
field. Mr. Hougaard is also Pacific 
coast general agent for the Rhode 
Island and California general agent for 
the Nationale of Paris. ; 


Pacific Coast Field Changes 


H. G. Burton, with the Butte office of 
the Board of Fire Underwriters of the 
Pacific for the past ten years, has been 
appointed special agent for the North 
British companies in Montana. 

H. K. Gilmore, formerly in the auto- 
mobile supply business, has been ap- 


pointed special agent for the automobile 
department of the Commercial Union and 
allied companies in the San Joaquin val- 
ley. C. H. Lervold, formerly in the local 





agency business at Seattle, has been ap- 
pointed special agent for the same com- 
panies in Oregon and Washington. 

George A. Cleary, who has been sur- 
veyor with the Pacific Board at San 
Francisco, has been appointed special 
agent for the Phoenix of London and 
Imperial Assurance in the San Joaquin 
valley field. 


Will Do Reinsurance Business 


The Liberty Fire, which is entering 
the Pacific Coast states, will be repre- 
sented by Bentley & Waterman, as gen- 
eral agents at San Francisco. The 
Liberty proposes to do reinsurance for 
the time being. 





John Marshall Is Active 


Vice-President John Marshall of the 
Fireman’s Fund was one of the speakers 
at the recent convention of the California 
local agents at Santa Barbara. Special 
Agent W. D. Whalen of the Fireman’s 
Fund accompanied Mr. Marshall to the 
meeting. Mr. Marshall has been chosen 
a member of the Washington state ad- 
visory committee. 





Will Operate on Coast 


The Omaha Liberty Fire of Omaha will 
enter the coast territory operating 
through the Pacific Coast general agency 
that was recently opened by Stowell & 
Struben. 





L. Baron, formerly insurance manager 


‘for the Security Trust Company at Hilo, 


has been appointed in a similar capacity 
for Theo. H. Davies & Co., Ltd., a lead- 
ing agency of Honolulu. 
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NEWS FROM EASTERN FIELD 























Court Decides in Favor of Company 
in Suit Where Property Is 
Transferred | 


Underwriters Pretty Much at Sea Over 
the Court’s Action on Coinsur- 


EXERCISED OVER Kiueea nied Pareto GETS DECISION 
| 
| 
ance Clause | 





NEW YORK, June 23.—An impor- 
tant decision has been rendered by the 
the decision of the appellate term in| Court of Appeals at New York in 
the case of Durham against the Stuy- | favor of the Connecticut Fire, setting 
vesant, in which the court held that the | aside a judgment against the company. 
coinsurance clause is invalid in this | Sction in the case was based on a real 
state. Underwriters here felt that when | “‘@** to Ca ee ee 
the new standard policy had been ap- ~ pas tema : ‘th 
proved, the superintendent of insur- | of ater he we eigen. pce: 05 
ance had passed on all the various age Pie rece emp gr — 
clauses with the exception of one which | ber ‘of the firm of Sherwin & Sherwin, 
was not the coinsurance clause. 


NEW YORK, June 23.—Under- 
writers are very much exercised over 





New Jersey Insurance Company 


CAPITAL ONE MILLION DOLLARS 

Head Office: | 

40 Clinton Street, 
Newark, N. J. 





©. P. Stewart, President. Arthur Hoyt, Vice-President. 
F. L. Brokaw, Treas. J. B. Guthrie, Secretary 
WESTERN DEPARTMENT: PACIFIC COAST DEPARTMENT: 
Insurance Exchange Bldg., Chicago, Ill. 140 Sansome St., San Francisco, Cal. 
H. H ‘Ingalls, Manager. Seeley & Co., Managzrs. 





It is | and the insurance firm stated to the 
stated, however, that these clauses had | agent of Greentaner the amount of in- 





not been approved at the time the loss | Surance the agency had on the property 
occurred under the policy out of which | of Solomon S. Lyman in Batavia, 
the suit springs. It is stated, however, | N. Y., and gave to the agent of Green- 
that much doubt remains as to whether | taner a list of the policies, including the 
the superintendent’s approval of the | one which was the subject of the suit, 
coinsurance clause will stand provided and, according to the testimony, told 
it has been given. him there would be no objection to the 
Underwriters here feel that steps transfer of the property and an assign- 
should be taken at once to have the | ment of the policies in case of a sale. 
next session of the legislature amend | Lyman sold the property to Green- 
section 121 of the insurance law to per- | taner and his agent notified Sherwin & 
mit the attachment of the coinsurance | Sherwin and requested consent of the 
clause to the standard policy. The | insurance companies having issued the 
Journal of Commerce” in commenting | Policies to the transfer of the property 
on the decision says: and the transfer of the policies. 
“Underwriters see many possibilities The policies at the time, however, 
of trouble growing out of the declaring | Were in the possession of one Pearson, 
pe Ben prot on ge clause invalid. If | the mortgagee, several miles away, but 
nd olin ee —_ an agent of Sherwin & Sherwin, it was | 
New York city, up to about = nth | claimed, told the agent of Grentaner | 
of its value, it would not have been so “_ = ee eee eevee 
important. ‘Since that time, however, policies present, that he would hae | 
| 


values have greatly increased and, not- slips prepared consenting to the traus- 
pen oman the effects of brokers, in- | fer and assignment and they could later 
ae ong not been increased in the | be delivered to him. The agent of 
pe non bce les ae ee Now a loss | Greentaner never called for the slips, 
‘aa Guaiiias dak aaa and there | and no slips in fact were ever made 
s prospect that companies will have . $ 
to pay much more on partial losses than | OUt mor was the policy ever produced 
they would have done but for the de- | 0 any endorsement of any kind made 
—_ of the court.” upon it. In view of the fact that the 
ee... National Board, through its com- | company had no knowledge of the 
ee on laws, is giving attention to | transfer, the court held that it could 


the coinsurance decision. Gener i i 
1 “ al Man- 
ager Mallaslieu has notified members that 6 ee ea ee 


the matter is having the attention of ate act pes — 
counsel with view of determining what, 
if any, further action is adviseable un- New Jersey Reciprocal Convicted | 


der the circumstances. 
In the suit instituted by the attorney 
—_—__—_- general of New Jersey against the New 
. Jersey Indemnity at the instance of the 
Special Agents Named insurance department, the district court 
Ballard, Green-Smith Corporation of | 4t Newark has convicted the defendant 
New York City, which has been ap- of conducting business without being li- 
pointed general agent for the Central censed and entered judgment for $500 in 
National Fire in New York, New Jersey, favor of the state. Notice of appeal was 
Pennsylvania and Maryland, has ap- given and the matter will be decided in 
pointed Albert C. Gruber as special agent | the supreme court. 
for Pennsylvania and Maryland andC.C. Counsel for the New Jersey Indemnity 
Meyers as special agent for New Jersey. obtained from Vice-Chancellor Buchanan 
The officers of the Ballard, Green-Smith | 2t Trenton on June 16 an order discharg- 
Corporation are as follows: ing the rule temporarily enjoining the 
Earle C. Smith, president; M. L. Bal- | defendant from continuing the business 
lard, vice-president; Vincent Gilroy, sec- of reciprocal insurance. The proceedings 
retary; Alexander Greene, treasurer; | Will be tried on their merits the latter 
Wilbur Schallen, assistant secretary, and | Part of this month. 
E. C.  Kosmak, = superintendent of 
age é-5 te Gendar With the Northern 
tion will also iaaiae ate atien oF te NEW YORK, June 33.—An important 
Port of New York Fire & Marine Insur- change in the New York City office of 
ance Company, which is now completin the Northern Assurance of London, an- 
its organization and will shortly we nounced by Manager A. G. Martin, Is er 
ready to commence business appointment of Betram E. Gendar as its 
. metropolian district superintendent, ef- 
fective June 22. P 
* Mr. Gendar joined the staff of the 
Boston and Old Colony Outing Northern in 1897 as a junior clerk, con- 
BOSTON, MASS., June 22—Nearly 250 | tinuing for 12 years, during which time 
members of the official and office staffs | he advanced through various grades 
of the Boston and Old Colony enjoyed | until he was appointed counterman of 
their annual outing at Nantasket Beach | the local branch. He resigned in 1909 
last week. The trip down shore was | to become an officer in the agency firm 
made in the steamer South Shore, with | of Lewis & Gendar, which represented 
luncheon served on board. At Nantasket | the Northern among other prominent 
the headquarters were made at Villa | companies for Brooklyn and vicinity. 
Napoli, where a long program of sports | While he continues his connection with 
was run off. A heavy shower late in the | the agency firm, which remains at its 
afternoon interfered with the ball game | long established location, its New York 
between the fire and marine men’s teams | City. branch will be transferred to the 
and this will be played later. local department of the Northern at 55 
Short addresses were made by Presi- | John street. This merger of local inter- 
dent William R. Hedge, Secretary Free- | «sis will materially enhance the carry- 
man Nickerson, Fire Manager Edmund | ing capacity of the enlarged office, and 
Winchester and Assistant Secretary W. J. | afford added facilities to brokers, not 
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ag iy bo dy mney» Commonwealth Bldg., Pittsburgh, Pa. 

Underwritten by hy 

Allemannia Fire Ins. Co. Republic Fire Ins. Co. 

National-Ben Franklin Fire Ins. Co. Superior Fire Ins. Co. 
All of Pittsburgh, Pa. 


Combined Capital $1,900,000 Assets, $10,011,358 
Surplus to Policyholders $3,899,135 


G. R. Goodsell, Columbus, Ohio, State Agent for Ohio 
Eliel & Loeb Company, General Agents for Illinois and Indiana 
H. C. Upham, Mgr., Indianapolis, Ind. 
Fish & 3Schulkamp, Madison, Wis., General Agents for Wisconsin 
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ROYAL EXCHANGE ASSURANCE 


United States Branch, 92 William Street, New York 
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Organized in 1883 


SECURITY FIRE INSURANCE COMPANY 
DAVENPORT, IOWA 
Assets, $955,247.71 Cash Capital, $200,000 
Policy Holder’s Surplus, $290,750.47 
The lowa Insurance Department in its recent report says of the company: 


“The affairs of this company have been conducted along conservative and economical lines 
and its steady and sub ial growth refl credit upon the management.” 
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of America. 





WICORPORATED UNDER THE LAWS OF THE STATE OF NEWYORK IN 1659, 


STATEMENT JANUARY 1, 1920 
Cash Capital Bit a - . $1,090,000.00 
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HEAD OFFICE: 709-717 Sixth Avenue, Cor. 41st Street, NEW YORK 











Chisholm. alone for their New York City business, 





FIRE, MARINE, WINDSTORM, 

AUTOMOBILE, SPRINKLER 
LEAKAGE, RIOT AND 

EXPLOSION INSURANCE 


STUART MORGAN, State Agent, Michigan, East Lansing 
CASHMAN & EVANS, General Agents, Colorado, Denver 
. T. JULIAN, State Agent, Ohio and West Virginia, Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
. T. PRICE, State Agent, Missouri, Kansas and Oklahoma, Kansas Cw, Mo. 
E, 5. me’ State Agent, Iowa, Nebraska and Minnesota, Omaha, ebraska 
J. B. LA TEER, 2127 Ins. Exc. State Agent, [Illinois and Wisconsin, Chicago 
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United States Automobile 
Insurance Company 


CAPITAL $500,000.00 AUTHORIZED UNDER THE LAWS OF IOWA 
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THE GENERAL AGENCY OF 


NEARE, GIBBS & LENT 


CINCINNATI 
“The Office With the Quick Service” 
Handles eight companies for automobile fire, theft and transporta- 
tion insurance and has an agency organization, with first class 
special agents’ and adjusters’ service, in fourteen states. 
Prompt correspondence with agents, quick adjustments and settlements. Only 
’ high grade companies handled. 
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We also handle river hull, yacht, river cargo, ocean cargo, parcel post, registered mail, tourist, 
floater, transportation floater and traveling salesmen floater insurance. 
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but upon their Brooklyn risks as well. 
“Bert” Gendar is deservedly popular 
with the brokerage fraternity, and both 
he and Manager Martin are to be con- 
gratulated upon the arrangement newly 
effective. 


O’Daniel With North Branch 


A. F. O’Daniel has resigned as special 
agent of the Fidelity-Phenix in eastern 
Pennsylvania and will become secretary 
and underwriting manager of the North 
Branch Fire of Sunbury, Pa. Mr. 
O’Daniel is regarded as one of the active 
and intelligent field men of the east. 


Agents Don’t Like Plan 


NEW YORK, June 23—With but two 
or three exceptions all non-association 
fire companies have adopted the insur- 
ance department rating schedules, to the 
strict observance of which they are 
obligated under penalties. While this 
action is satisfactory to the state depart- 
ment, it does not appear to be so to the 
up-state local agents for some reason or 
another. Should the agents discover 
violations the state department is pre- 
pared to make prompt and thorough in- 
vestigation, but cannot act unless 
charges are filed, 





Aetna Fire Holds Outing 


HARTFORD, CONN., June 22—The 
tenth annual outing of the Aetna Fire 
was held Saturday at Eastern Point, 
Conn. A special train left Union Station 
at 8 a. m., making stops at various sub- 
urban towns to pick up all the Aetna 
Fire employes. About 250 attended, in- 
cluding President W. B. Clark and the 
company officers. Swimming, golf, tennis 
and field events along with a shore din- 
ner made up the day’s program. 


California in New England 


BOSTON, MASS., June 22—Simpson, 
Campbell & Co. have been appointed gen- 
eral agents for the New England states 
of the California, this section of the east 
having formerly been handled through 
the office of the Commercial Union As- 
surance in New York. 


Eastern Notes 


The United Firemens of Philadelphia, 
has declared a semi-annual dividend of 
4 percent. 

The Bankers Fire of Lincoln, Neb., has 
been elected a member of the Philadel- 
phia Fire Underwriters’ Association. 


Darby, Hooper & McDaniel of New 
York City have been appointed Metro- 
politan district agents of the Caledonian- 
American. 

The Home of New York which now 
controls the City of New York has de- 
cided to move the home office of the lat- 
ter to the head office of the Home at 56 
Cedar Street, New York. 


The officials and employes of the Supe- 
rior Fire at Pittsburgh held their an- 
nual picnic at Wissahickon Hollow, Riv- 
erview Park. President A. H. Trimble, 
Secretary Edward Heer and _ Special 
Agent Finley were on hand to partici- 
pate in the festivities. 


In Philadelphia territory S. Geo. Levi 
& Co. succeed Chas. H. Fulmer as repre- 
sentatives of the Rhode Island. Recent 
agency appointments are: Interstate 
Insurance Agency for the Hawkeye Se- 
curities Fire; B. D. Prince and Herman 
Schwalbe for the Knickerbocker. 

Henry Foster Sewall, senior member 
of the automobile insurance firm of Se- 
wall & Alden of New York City, died last 
week. He was the son of the late 
Charles Sewall, formerly United States 
manager for the Commercial Union. Mr. 
Sewall graduated from Cornell with the 
class of 1897. 


A new cause of fire developed in Bos- 
ton the past week which so far as known 
has not been previously listed. Patrick 
Shea, of the Brighton district, left his 
automobile standing at the rear of his 
house with the hood up. It was just 
before a terrific rain, hail and lightning 
storm and the burning sun shone directly 
down upon the carburetor. Suddenly 
there was a burst of flame from the 
carburetor and fire spread over the en- 
gine. An extinguisher put out the fire 
with a $50 damage. 

B. D. Prince, who will vacate his pres- 
ent offices, 406 Walnut street, Philadel- 
phia, as the premises will be demolished 
to enable the enlargement of the home 
cffice building of the American branch of 
the General Accident, has purchased the 
feur-story stone front brick building, 327 
Walnut street, the ground floor of which 
is occupied by Wm. W. Allen & Son and 
the second floor by H. G. Evans, general 
insurance broker. It is stated that the 
price paid for the property was $40,000. 


As a rule there is fire where there is 
smoke, but occasionally the smoke comes 
from a pipe dream, 
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IN THE MOTOR FIELD 


























INTEREST IN THE MEETING 





National Automobile Underwriters 
Conference Will Discuss the Rec- 
ommendations of Committee 





NEW YORK, June 23.—The sug- 
gested constitution for the National 
Automobile Underwriters Confrence 
proposed by the committee of nine and 
to be offered at the general meeting of 


NORTH BRANCH FIRE company” SUNBURY, PA. 


Incorporated 1911 Capital $500,000 Net Surplus $160,493.14 Assets $1,392,556.14 


CITY cay’ OF PENNA., PITTSBURGH 


COMPANY 
Incorporated 1870 Capital $250,000 Net Surplus $68,381.07 Assets $660,328.77 


PITTSBURGH FIRE. comeany, PITTSBURGH, PA. 


Incorporated 1851 Capital $200,000 Net Surplus $116,057.35 Assets $644,677.62 




















company executives in this city June 
29, does not differ materially from that 
now in force, in that company member- 
ship in the organization will be direct, 
rather than through the medium of a 
divisional conference. It provides 
membership upon the governing com- 
mittee be restricted to the chief United 
State officers of companies, whether 
domestic or foreign, and that alternate 
members of the committee shall hold 
the rank of second chief officer. 
The letter accompanying the pro- 
posed constitution says that a number 
of important rules will be offered for 
consideration at the general meeting, 





RE-INSURANCE FIRE COMPANY 


DES MOINES 


P. J. CLANCY, President F. E. HATHORN, Secretary 


Began business January |, 1920. MRe-insurance contracts now 
being negotiated with standard companies. Correspondence solic- 
ited. Conservative underwriting. Experienced management. 





Reinsurance Only. No Direct Business Written. 





though no hint as to their nature is 
given. | 

The understanding is that general 
agencies of marine companies will not 
be disturbed, the talk of these connec- 
tions being trouble breeders being 
greatly exaggerated. Pending action 
on the 29th, nothing relating to west- 
ern territory will be done. 





NOT BACKING FINANCE FIRM 





Cornwall & Stevens Deny Connection 
With Proposed Automobile 
Writing Plan 





NEW YORK, June 22.—Cornwall & 
Stevens, prominent brokers of this city, 
deny unqualifiedly the story emanating 
from Detroit that they, in conjunction 
with the Northern Securities Company, 
are considering “the proposition of issu- 
ing a policy and financing automobiles 
for those who purchase on the partial 
payment plan.” Some months ago a 
representative of the Keystone Finance 
Company, which places its insurance 
through the Northern Underwriter 
Company, called upon Mr. Cornwall in 
an endeavor to sell him stock in the 
former concern, but without success. 
The Northern Securities Company is 
unknown to Cornwall & Stevens, nor 
is the brokerage firm figuring upon the 
insurance business of any of the great 
motor manufacturing concerns. 

Some of the larger of the automobile 
financing institutions are credited with 
having millions of loans outstanding 
upon cars, sold on the partial payment 
plan. A bill of sale is given by the 
automobile purchaser to the distribut- 
ing agency, and after being endorsed 
by the latter is turned over to the 
financing corporation. Should the pur- 
chaser default in any of his payments, 
the car is promptly seized and resold, 
all money paid thereupon being for- 
feited. A further condition of the sale 
is that the financing concern shall place 
practically full coverage upon the car. 
This insurance, charged for at tariff 
rates, is oftimes secured at a consider- 
able cut from non-conference com- 
panies, thus affording a _ substantial 
added revenue to the financiers. 

It will-be news to many agents to 
learn that not only automobiles but 
pianos as well are sold in large numbers 
through a plan very similar to that 
above outlined. One big banking con- 
cern of this city is reputed to have had 

$52,000,000 in paper out on pianos a 
few weeks ago. 





Automobile Meetings 
The National Automobile Underwriters 


























PROVIDENCE WASHINGTON INSURANCE CoO. 
PROVIDENCE, RHODE ISLAND 





Every Form of Policy Issued Covering the Hazards of Fire—Tornado 
—Marine—Transportation—Riot and Civil Commotion—Sprinkler Leakage— 
Automobiles, Against Fire, Theft and Collision. 


New England's Oldest Company—One Hundred and Twenty-one Years of Service 
WESTERN DEPARTMENT, CHICAGO, ILL. 


S. T. COLLINS, Manager 


C. E. CLUTIA, Asst. Manager 








JOHN D, McMILLAN, Vice-President WALTER C. LEACH, Secy, 


FIRE AND 


Minneapolis waive Insurance Company 


MINNEAPOLIS, MINNESOTA 


This company will be glad to receive agency applications and will take up with union offices the 
question of its representation. 

The underwriters are former field men who had had long experience in agency operations. 

There are many striking features in the Minneapolis F. & M. which make it attractive. We can 
tell them to you. 


F, C, VAN DUSEN, President 








WM. C. DOOLITTLE 


ANNUAL STATEMENT AS OF DECEMBER 3st, 1919 — 


een «te eee 4 ARCHIBALD KEMP 
Bonds and Stocks Mar Seg ie i an 1,265.460.00 Secretary-Treasurer and Managing Underwriters 
ecuemuees : : : : “SS Cleveland National Fi 
s ni - - - - le 21 
Interest Dus om Mortgages, Bends, Bask Dopesite 28,526.36 evelan atlo ire 
Total Assets $ 1,827,041.87 C 
Toa tenis © *iaosen Insurance Company 
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LIABILITIES 














eserve for Losses ae ee - «+ $ 85,861.81 
ens for Pelicies in Force Seem BST eeeese EEO bmp 48,592.97 
Reserve for Taxes and Bills i a 10,608.92 REA ore 2 |! NTRS 
Comreem. + 6 5 fs 839,380.00 INCREASE in Assets -  - = 164,829.30 
Policy Holders Surplus $1,246,073.17 Total Liabilities $ 1,420,548.70 INCREASE in Net Surplus . 36,260.83 
(Established in 1782) Head Office: 
100 Williams St., New York 
Western Department: 
; s Insurance Exchange, Chicago 
Marine and Automobile Dept: 
OF LONDON 27 William St., New York 
FIRE Automobile—Use and Occupancy—Tornado—Sprinkler Pacific Department : 
Leakage—Explosion and Riot and Civil Commotion. 343 Sansome St., San Francisco 
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June 30, at which will be presented the 
report of the committee of nine that has 
been working on the automobile situa- 
tion for some time. The National execu- 
tive committee will meet July 1. It will 
take up, among other things, the ques- 
tion of commissions on farmers’ cars, the 
competition of the National: Union in 
the south, the monthly reducible policy 
and other features. The national theft 
committee will meet during the same 
week. 





Form Auto Secret Service 


KANSAS CITY, MO., June 22—There 
was formed in Kansas City this week an 
organization of insurance companies, 
which it is believed will mark the be- 
ginning of the end of the motor car 
thievery that has been rampant here for 
many months. The organization, which 
was named the Automobile Secret Serv- 
ice Association, is aimed primarily at 
the elemination of the hundreds of thefts 
that occur here, but insurance men de- 


It is the purpose to bring into the 
membership of the association all com- 
panies carrying fire and theft insurance. 
Officers of the new association are: J. A. 
Towers, O’Brien-Hobart-Perrin, presi- 
| dent; D. R. Hogin, Aetna, vice-president; 
Guy M. Cowgill, Employers Indemnity, 
secretary, and W. M. Drennon, T, H. 
Mastin & Co., treasurer. 





Joining Chamber of Commerce 


HARTFCRD, CONN., June 22—Many of 
the Hartford insurance companies have 
joined the United States Chamber of 
Commerce. R. M. Bissell, president of 
the Hartford Fire, is a member of the 
insurance committee. Among the com- 
panies which have already joined are the 
Hartford Fire and Hartford Indemnity, 
Aetna Life and affiliated companies, 
Aetna Fire, Travelers and others. 








clare that at the same time its activi- | 


ties will mark a material decline in | 


other crimes. 

The association will employ the Mid- 
west Secret Service of Kansas City, to 
which firm all of the affiliated companies 
will turn over all data and a list of 
stolen cars prior to June 20. The re- 
covery of a stolen car will be rewarded 


tion, thus providing part of the revenue 
necessary for the maintenance of the or- 
ganization. The remainder will be sub- 
scribed by the members. 


Fess Elected President 
W. P. Fess of Winnipeg, manager of 


| the American Central at Winnipeg, was 


| elected president of the Canadian Fire 


Underwriters Association at Montreal last 


| week, A. W. Lake of the London & Lan- 
| cashire was made vice-president. The 
|; new members of the executive commit- 


| tee are W. H. Hurd, General Accident; 
by the payment of $100\to the associa- | 


C. A, Richardson of the North British; 
F. K. Foster of the British Northwest- 
ern; J. G. Oglivy of the Fire Insurance 
Company of Canada, and John Pickering 
of the Royal. 
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BIG FIELD FOR DRAFT HORSES 


Dealers Urge Farmers to Give More 
Attention to Breeding Them— 
Demand Still Heavy 





Dealers in horses are urging farmers 
throughout the country to give more 
attention to the breeding of draft 
horses. The demand for these animals 
in the past year has been enormous. 
At no time have dealers been able to 
obtain a sufficient supply to take care 
of their orders. 

By analyzing the producing and pur- 
chasing statistics of the various states 
it can be seén that the situation has 
become acute. Ai the beginning of this 
year there were 21,109,000 horses and 
4,995,000 mules cn farms in this coun- 
try, according to government figures. 
This shows an increase of 1,276,000 
horses and 785,000 mules over the fig- 
ures ten years ago. Despite this fact 
there is still a shortage. 

C. F. Curtiss, national authority on 


| live stock and dean of the Iowa College 
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NEW YORK 


““One of the Giants” 
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ASSETS LIABILITIES 

U. S. Gov’t Securities...... $ 3,562,500.00 Unearned Premiums...... «--$ 6,803,786.19 

Other Bonds and Stocks.... 9,753,842.76 Losses in Course of Adjust- 
INS CO OF AMERICA Loans on Bond and Mort- wn Ment: <Giici0es foeie es seseees 983,960.90 
zi P a fe Gancee eetaenl: Sis Other Liabilities, Taxes, etc. 606,417.10 

BOCES, hcl so ctnastecek naceed 1,456,434.95 atatal: «ici 0ocee $2,000,000.00 

Cash in Banks and on Hand 743,762.23 . 

Accrued Interest and Other Net Surplus...... 5,477 ,600.84 
BOCES occhdaseiscedaccuneks 295,225.09 Policyholders’ Surplus....... 7,477,600.84 
$15,871,765.03 $15,871,765.03 
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Western Department)r. p. mcGREGOR, Manager 
A. R. MONROE, Assistant Manager 





W. E. McCULLOUGH, Agency Supt. 











of Agriculture, says that the supply of 
breeding and market horses is already 
far short of the demand. He predicts 
that the good draft horses, for which, 
he says, there is’ no real substitute on 
the farm, will within twelve months sell 
at higher prices than have ever been re- 
ceived in this country. 4 
Wayne Dinsmore, another prominent 
authority on the horse and secretary of 
the Horse Association of America, says 
that unless the breeding of horses is 
stimulated there will be a serious short- 
age of work animals which will inter- 
fere with normal processes of agricul- 
tural production and transportation. 


Horse Still Essential on Farm 


The two outstanding features of the 
horse situation are the growing im- 
portance of this source of motive power 
in agriculture and the attitude which 
farmers have assumed as regards the 
breeding situation. It is the general im- 
pression in the cities and larger towns 
that the horse is no longer essential in 
industrial and agricultural production. 
Back on the farm, however, opinions are 
not so largely influenced by the smell of 
gasoline. Modern machinery has elim- 
inated a large amount of work on the 
farm, but it has not replaced the horse 
as a means of transportation or motive 
power. Labor has always been the limit- 
ing factor in agriculture and it is more 
acute now than ever before. The horse 
is now and will be for some time mighty 
important on the farm. The high prices 
which have prevailed during the past 
four years on meat animals and grain 
have influenced farmers in some states 
to discontinue horse breeding and devote 
all their attention to the more lucrative 
products. They have remarked that they 
had enough horses on their own farms to 
take care of them for several years, but 
they have overlooked the utter depen- 
dence of the non-producing states on the 
farmers of the Mississippi valley for 
work animals. 


Only Ten States Produce Surplus 


There are only ten states which pro- 
duce a surplus of high class draft horses. 
They are Illinois, Iowa, Missouri, Ohio, 
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President 


Increase Your Income 


Write Farmers’ Automobiles in a Farmers’ Company. Give the fellow in the small town the 


benefit of OUR PROTECTION. Use a simplified rate schedule. 


FARMERS AUTOMOBILE INSURANCE COMPANY 


Home Office—Sioux City, Iowa 


South Dakota 


N. J. HVISTENDAHL 
Sec’y-Manager 
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The Indemnity Co. of America 


St. Louis, Mo. 
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Pres. Mercantile Trust Co. 
Edward J. Barber, 
Vice-Pres. Barber & Co. 
James at (V. P. of Bankers & Shippers 
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Capital, $1,000,000 


BANKERS AND SHIPPERS INSURANCE CO. OF NEW YORK 
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DIRECTORS 
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Indiana, Kansas, Nebraska, Oklahoma 
and North and South Dakota. There are 
a few other states that produce for their 
own needs, but no surplus. They are 
Colorado, Wyoming, Montana, Minnesota 
and Wisconsin. The first three produce 
a surplus, but not of the kind wanted. 
It is the small, light weight kind which 
is not in general demand for farm or 
city work. 

The balance of the states form a pur- 

chasing district rather than a producing 
district. Pennsylvania and states north 
@ind east do not produce one-fourth of 
t#he work animals needed for their own 
garms. The horse producing central 
states have been supplying the demand 
from this territory as well as from the 
states south of the Ohio and east of the 
Mississippi, including Arkansas and 
Louisiana. 


Prices Higher Than Ever 


The leading horse buyers and dealers 
at the central markets report some in- 
teresting details on the situation from 
the market standpoint. Harry McNair, 
Union Stockyards, Chicago, says that his 
buyers who canvass the entire corn belt 
district have had great difficulty in 
rounding up good draft horses. The rich 

gricultural districts of the east depend 
almost entirely upon the Chicago market 
or their supply, and the farmers there 
are paying higher prices than ever be- 

‘fore. The best drafters are selling for 
$400 and $500 a head—a solid carload, 
averaging $450 each—was_ recently 
shipped to Maine. They came principally 
from Illinois and Iowa. 

Similar reports come from J. J. Searcy, 
National Stockyards, East St. Louis, and 
Frank H. Sweet of the Kansas City mar- 
ket. Both of these men are closely in 
touch with the situation and they pre- 
dict that the present high prices will 
mount even higher. 


Most Economical Motive Power 


Mr, Dinsmore says that actual experi- 
ments have proved that the horse is the 
most economical and efficient motive 
power for 80 per cent of all city hauling. 
These have also shown that motive 
power in the form of horses is produced 
at less cost in days of human labor than 
any other type. Only sixty-six days of 
labor are required to bring four draft 
colts to the age of 36 months, by which 
time they are broken and ready for 
work. Competing types of motive power 
require from two to three times as much 
human labor in their porduction., 

The Iowa state fair aims to stimulate 
interest in horse raising by offering $28,- 
205 in premiums on horses this year, an 
increase of nearly $8,000 over last year’s 
prize money. 


New South Dakota Company 


The Continental Live Stock of South 
Dakota, incorporated last April, with 
home office in Sioux Falls, is now in 
active operation. The organizers of the 
company are John I. Ricketts, C. C. Cold- 
well, N. O. Monserud of Sioux Falls, H. W. 
Zick and Fred J. Enger of Aberdeen, H. 
A. Barr of Sioux City, Frank Dudley of 
Yankton and Verne H. Butterfield of 
Huron. The company is capitalized at 
$250,000, and will do a general live stock 
insurance business, but will specialize 
on insuring commercial hogs at $1 per 
head. The increasing importance of 
South Dakota as a corn raising state, 
which will mean the producing of more 
hogs, has greatly increased the field for 
live stock insurance there. 





Lightning Losses in Indiana 


Several head of cattle were killed by 
lightning during the electrical storms 
of last week in Indiana. Several losses 
have been paid by companies writing 
livestock insurance, most of the losses 
occurring while the cattle were in sheds 
and barns which were struck by light- 


INSURANCE VALUABLE 
ADJUNCT TO CREDITS 


(CONTINUED FROM PAGE 3) 
which 
credits. 


in turn reinforces the basis of 


Difficult to Maintain Profit 


The matter of maintaining a reason- 
able profit is by no means an easy or 
simple undertaking. As shedding light 
upon this question it may interest you 
to know that during the past twenty 
years 283 fire insurance companies have 
withdrawn from the field and are no 
more, Such catastrophes as those of 
Jacksonville, Baltimore, San Francisco 
and Chelsea, to say nothing of smaller 
intervening conflagrations, have their 
effects. In San Francisco alone the value 
of property destroyed was reckoned at 
$350,000,000 and insurance losses were 
about $183,000,000. In Jacksonville the 
insurance losses, in round figures, were 
$6,000,000. In Baltimore $37,000,000 and 
in Chelsea about $9,000,000, and these 
conflagrations happened within a period 
of seven years. What has happened be- 
fore will, in all probability, happen 
again. But the public forgets this and 
there is constant clamor from it on the 
one hand for lower rates, while on the 
other hand governments are bleeding us 
with taxes. Pelion has been piled upon 
Ossa in this matter, first by the states 
and then by the federal government until 
5 percent of our total premiums are con- 
sumed in this way. We pay licenses, oc- 
cupation taxes, premium taxes, 
taxes, excess profits taxes and capital 
stock taxes until we wonder whether 
we have any other function. 


Conservation Work Constructive 


But in addition to all this there is a 
distinctly constructive work that is part 
of the program of fire insurance activi- 
ties, and that has an important bearing 
upon the relation of fire insurance to 
credits and that is the fire prevention 
and conservation work that has been 
going on for years. 

The fire insurance business not only 
has a close relation to credits, but it is 
doing a vast work in conservation of 
credits and the national wealth, both in 
the security it supplies as collateral to 
credits and in constructive measures to- 
ward the reduction of fire waste. 


HOW HIGH VALUES OF 
TODAY AFFECT AGENT 


(CONTINUED FROM PAGE 3) 


proximately 1,000 brick. At the present 
time he receives $8 per day and he lays 
about half that number of brick. Based 
upon a unit of 1,000 brick the labor cost 
today is $16, while in 1913 it was $4. The 
bricks themselves cost $6.50 per thou- 
sand in 1913, which added to the labor 
cost of laying made a total of $10.50 per 
thousand laid in the wall. 

There is a big difference between $10.50 
per thousand in 1914 and $30 per thou- 
sand in 1920. This difference of $19.50 is 
divided into $7.50 per thousand for in- 
creased cost of materials and $12 per 
thousand for increased cost of labor. 
This aptly shows the large part that 
present day labor costs bear to high 
values. 


Auto Industry Takes Best Men 


One of the principal causes of high 
values is the automobile industry which 
has absorbed the best grade of working 
men to the depletion of other lines. 
Building mechanics and materials have 
been diverted to the automobile indus- 
tries, The shortage of labor in this coun- 
try is largely due to the fact that ap- 
proximately 700,000 people who were 





ning. 


income | 


duction, notably the building trades, are 
now employed in the manufacturing of 
automobiles and automobile accessories. 
In normal times there were to be found in 
Chicago 80,000 to 90,000 building mechan- 
ics. Today there are less than 45,000. 
Consider the subject of raw materials 
diverted to the automobile imdustries. It 
has become a serious matter with many 
of the big concerns when they will get 
materials to put into their machines. 
Automobiles are absorbing a vast quan- 
tity of material which should go into the 
construction of building that investors 
cannot afford to compete in the matter 
of price when it comes to buying hard- 
wood, lumber, glass, leather, steel, alum- 
inum and many other things. It has only 
been a few weeks since there was an in- 
quiry for 150,000,000 feet of hardwood 
lumber to be used in the manufatcure of 
automobiles. This is why we are paying 
$260 a thousand for flooring which should 
cost $30 a thousand. An automobile 
manufacturer bought up the entire out- 
put of three glass factories, to meet his 
requirements for glass; large quantities 
of leather go into the production of auto- 
mobiles. 


Cotton to Poland and Back 


A combination of cotton goods manu- 
facturers placed the price of muslin so 
high that a group of manufacturers 
bought and leased all the cotton goods 
factories in Poland, shipped the raw cot- 
ton across the ocean and returned it in 
the shape of muslin to be used in uphol- 








stering automobiles. 

As a result we can look for little in- 
crease in construction and productive- 
ness until the point of automobile satu- 
ration is reached. 

We are also harvesting some labor 
conditions that are the result of causes 
begun many years ago. Take the build- 
ing industry for an illustration. Around 
17 or 18 years ago Chicago had an abun- 
dance of good building mechanics; the 
unions were strong; then they began to 
prohibit employment of apprentices. 
There was a time when a brickmason or 
a carpenter desired that his son should 
succeed him; in handling his father’s 
tools, by working with and around him, 
by the time he left school he could se- 
cure a situation in the work of building 
construction and make fairly good wages. 
He cannot do this today in any substan- 
tial line of industry. The number of ap- 
prentices is limited and it is impossible 
to recruit the necessary mechanics to 
keep up with the demand for building. 


Sun to Write Marine 


At the annual meeting of.the Sun of 
England, it was announced that marine 
business would be undertaken this year. 
c. Cc. Turner has been appointed marine 
underwriter at the head office. 





John A. Campbell, assistant secretary 
of the Home of New York, is on a trip 
through the central west, visiting the 
state agents of the company. 





“WE ARE NOT SATISFIED 
UNTIL YOU ARE” 


AUTOMOBILE ADJUSTMENT BUREAU 


CHAS. W. PIPKIN, Manager 

Fire, Theft, Property Damage and Collision 

Losses Adjusted, Recover Stolen Automobiles 
Investigations of Any Nature 


14 Arlington Block 
OMAHA, NEB. 
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“Tf I’m worth raising—I'm worth insuring.” 


NATIONAL HOG 
INSURANCE CO. 


SPRINGFIELD, 
Capital $150,000.00 


ILLINOIS 


Illinois Agents Wanted 











THE BIGGEST EXCLUSIVE HOG INSURANCE COMPANY 
IN THE WORLD 


AMERICAN LIVE STOCK INSURANCE CO. (°xes.’) 


AN “AMERICAN”? POLICY MEANS PROTECTION 














formerly engaged in other lines of pro- 





The Best Field in the Insurance Business 
Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan, Minnesota, Oklahoma, Missouri and lowa 
THE KASKASKIA LIVE STOCK INSURANCE CO. 


INCORPORATED 
Home Office: - - 


. Shelbyville, Illinois 








Michigan Livestock Insurance 
308 Davidson Building, Bay City, Michigan 


COLON C. LILLIE, President and Superintendent of Agencies 
HARMON J. WELLS. Secretary and General Manager 


Co. 


Organized, owned and uneged by Michigan men. 
the substantial interests of Mic 
and owners of livestock against death from any cause. 


AGENTS WANTED 


Backed by 


igan. Insuring Michigan farmers 








Agents wanted in 
ILLINOIS 
and IOWA 
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BUILDING, 


NATIONAL LIVE STOCK INSURANCE CO. 


Cash Capital $100,000.00 
DES MOINES, 


IOWA 
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OF PHILADELPHIA 





A Strong 
Agency 





Force 


Backed by 
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Old 
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Agents in Central and 
North Pacific States 


APPLY TO 


WESTERN 
DEPARTMENT 


Insurance Exchange 
CHICAGO 


John M.Thomas - Manager 
F.H.Burke - Asst. Manager 

















Airplane Stolen; Shows 
Need of Theft Cover 
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AUTOMOBILE DEPT. 
HANOVER FIRE 
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SAMPSON & DILLON: 


ATTORNEYS & COUNSELORS AT LAW 
Suite 601 Register & Tribune Bidg. 


DES MOINES - - - - - IOWA 


2 


HENRY E. SAMPSON 


For six years Assistant AttorneyGeneral of lowa 
and Special Counsel of the Commissioner 
Insurance 


SIDNEY J. DILLON 


The need of theft coverage on air- 
planes is shown in the recently reported 
theft of an airplane in one of the 
smaller Indiana towns. The machine, 
which is owned by an Indiana com- 
pany that has a number of airplanes 
used for exhibition purposes and carry- 
ing passengers at fairs, was at a small 
fair giving exhibitions and was left in 
the open over night. The next morn- 
ing when the aviator went after his 
machine he found that it was gone. As 
the thieves flew away in the machine 
nothing was heard of the machine for 
more than two weeks. The officials of 


chine heard that an airplane was at a 
small town in the northern part of the 
state taking passengers up in the air 
at a much cheaper charge than was 
usual, so they made a trip to the town 
and found their machine undamaged. 
The machine had been stolen by two 
young men who had had army experi- 
ence in flying during the war. For two 
weeks they had been stopping at small 
country towns and taking passengers 
for sightseeing trips at a small charge. 
Toward evening they would land in 
the country and spend the night with a 
farmer, leaving the plane out in the 
fields and flying away in the morning. 
The officials were very lucky in finding 
the machine and causing the arrest of 
the two thieves. This is the first theft 
of an airplane ever reported in In- 
diana. The possibilities for escaping 
with an airplane are much greater than 
with an automobile and if the future 
brings as many airplanes as the past 
ten years has automobiles, airplane theft 
cover will become an important field. 


LOUISVILLE ISSUE IS 
CAUSING MUCH CONCERN 


(CONTINUED FROM PAGE 5) 


It was further alleged that the business 
of Booker & Kinnard already had been 
injured and unless the injunction was 
granted it would be completely ruined. 


How One Member Sees It 


“There is no question involved and 
there: has been no question involved ex- 
cept that of upholding board rules. The 
local courts and court of appeals held 
in favor of the appointment of L. W. 
Botts of the Fidelity & Columbia Trust 
Company, as an agent, operating as the 
Fidelity & Columbia Insurance Com- 
Pany, in violation of a rule which pro- 
hibits insurance agency business being 
conducted by a corporation, as it is felt 
that if such was the case, powerful 
corporate interests could injure the in- 
surance business through political in- 
fluence. Mr. Botts confessed that the 
agency was being operated for the 
benefit of the trust company. Booker & 
Kinnard lined up to write such business 
as the trust company could not handle 
through its agency connection and which 
Booker & Kinnard, with a fine string of 
big companies was in excellent position 
to take care of. In taking this stand 
Booker & Kinnard violated the rules 
under which they had been doing busi- 
ness for several years and cared little 
whether the board liked it or not. When 
called on the violation they resigned 
from the board. When enforcement of 
rules began to hurt them, they went 
into the courts. They knew the rules 
before they lined up with the trust com- 
pany and any injury that has been done 
was drawn by themselves alone,” was 
the way in which one member summar- 
ized the situation. 


Fear Hostile Legislation 


Companies were relieved to have the 
Louisville Board extend the time for the 
enforcement of the rule. It has been 
hoped all along that some compromise 
should be effected so that the alterca- 
tion at Louisville would not grow into 
abnormal proportions. Company mana- 


gers evidently are very much exercised 
over the situation, feeling that this con- 
troversy may develop into an affair of 











greater magnitude, resulting in hostile 





legislation. Some company officials say 
that there is entirely too much jealousy 
among the large agencies in Louisville 
and declare coming right down to. the 
ground that is the main cause of the 
big fight. Some of the companies repre- 
sented by Booker & Kinnaird do not 
approve of the injunction proceedings 
brought by that firm, 


National Discussion Started 


The Louisville issue, which is center- 
ing about the appointment of a bank 
agency, has created a country wide dis- 
cussion among local agencies, resulting 
in more or less agitation unfavorable to 
bank agencies. Companies deplore such 
action, inasmuch as there are hundreds 
of bank agencies, especially in the 
smaller cities and towns. Most com- 
pany officials are with the agents in at- 
tempting to keep the bank agencies out 
of the insurance business in the larger 
cities, but feel that a broadside against 
bank agencies as a whole is a mistake. 
Several of the managers who have gone 
into the Louisville situation feel that the 
chance for an amicable settlement is 
not as favorable now as it was some 
days ago. It was then hoped that the 
Firemen’s might be persuaded to retire 
from the trust company and thus enable 
Booker & Kinnaird to be restored to 
the good graces of the local board. 


THREE VIEWPOINTS 
OF THE BUSINESS 


(CONTINUED FROM PAGE 4) 


do little things they shouldn’t, 3 percent 
of the managers do likewise, 3 percent of 
the letters written from companies are 
guilty of the charge of being ‘fool let- 
ters,” and 3 percent of the agents do not 
use uniform forms. 


Salesmanship the Big Goal 


Mr. Batchelder pointed out that while 
field men no longer made rates and rules 
and gave less attention to adjustments, 
still their work is more important than 


ever. The modern field man is a sales- 
man and a sales manager. The local 
agent is likewise a salesman. Salesman- 


ship is a science and every field man and 
every local agent should secure all the 
information they can along these lines 
from the “trade journals,” said Mr. 
Batchelder. Mr. Batchelder then took 
Dr. Frank Crane’s ‘“‘Ten Commandments 
of Salesmanship’” which recently ap- 
peared in The National Underwriter, as 
a text and showed how they might be 
applied successfully in the insurance 
business. 
Advice to Field Men 


To field men Mr. Batchelder said: “Ap- 
point as agents only men who can serve 
the public, in other words, intelligent 
and honest salesmen. The temptation to 
make appointments of men who do not 
measure up is often strong. I have been 
guilty of making some such appoint- 
ments. None of them, however, paid.” 

Regarding the “agency movement” 
Mr. Batchelder said: “There has been a 
great change in the relation between the 
National Association of Insurance Agents 
and the companies. The antagonistic at- 
titude has passed. I attended the an- 
nual convention at Louisville last year 
and I am going to attend every future 
convention that is within reach.” 


Friendly Words from Commissioner 


Called on for a few remarks Platt 
Whitman, Wisconsin insurance commis- 
sioner, said that all of the troubles of 
the business came from discrimination. 
These the companies, field men and 
agents should correct and avoid. He 
said he had no desire as commissioner 
and as administrator of the antidiscrim- 
ination law to do what the business 
could and should do for itself and that 
he would step in only if or when the 
business fails to do what the law stipu- 
lates. Had the entire state been re- 
rated when the law was first enacted 
the results might have been fatal to the 
law. Now the rerating can be done. 
And it must be done, said Mr, Whitman, 
so that there will be no cut rates nor 
inadequate rates. He expressed the hope 
that the rates would not be too high. If 
they were competition might correct 
them and if it did not he could under the 
provision of the law slip in and perform 
the necessary operation. He said he did 
not think this would be necessary. 





Unverzagt Is Promoted 
George W. Unverzagt, office mandger 
of the Allemannia Fire of Pittsburgh, has 
been appointed assistant secretary. He 
has been with the company for twelve 
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Cincinnati Underwriters 


121 East 3rd St., CINCINNATI, O. 
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More agents read The National Under- 
writer than any other weekly newspaper 
of insurance. There are reasons—plenty 
of them. Our subscribers know. 





June 





















ity 





heme ol 
siasil BRRASE 





June 24, 1920 





NEW DETROIT COMPANY 
IS BEING ORGANIZED 


Will Write All Forms of Bonds 
and Also Mortgage Guarantee 
Contract 


HAYES MADE PRESIDENT 


Directors Are Men Prominent in the 
Business and Professional World 
—Has Strong Lineup 


DETROIT, MICH., June 22.—The 
Detroit Bonding & Mortgage Guar- 
antee Company, which is being organ- 
ized here, has opened offices in the Real 
Estate Exchange Building. Archibald 
F. Bunting of Detroit, formerly attor- 
ney and active official of the old Mich- 
igan Bonding & Surety, is president of 
the new corporation. Under Mr. Bunt- 
ing’s management, the Michigan Bond- 
ing earned on an average of better than 
40 percent annually on the original 
capital for 11 consecutive years. It 
wrote only one line of bonding busi- 
ness, confining its operations to Mich- 
igan. The new company will write all 
lines of surety and fidelity and also 
mortgage guarantee. It will operate 
throughout the United States. 

Officials Are Prominent 


Walter J. Hayes, the treasurer, is 
president of the American State Bank 
of Detroit, and will have charge of the 
finances of the Detroit Bonding. The 
vice-presidents are Louis W. Schimmel 
of Detroit, vice-president of the Amer- 
ican State Bank, and John Q. Ross, of 
Muskegon, Mich., president of the 
Union National Bank, president of the 
West Michigan Steel Company, vice- 
president of the Home Finance Corpo- 
ration and secretary and treasurer of 
the Linderman Company. E. E. Engle- 
hart, president of the Englehart Audit 
Company of Detroit, is secretary. He 
was formerly identified with the Mich- 
igan insurance department as_ chief 
examiner. 


Personnel of Board of Directors 


The board of directors consists of 
able professional and business men, 
such as Seward L. Merriam, attorney, a 
member of the firm of Merriam, Yerkes 
& Simons, general counsel for the Pere 
Marquette Railroad; John A. Russell 
of Detroit, president of the Manufac- 
turers Publishing Company, president 
of the Michigan Financial Record and 
director in the American Utilities Com- 
pany; Hal H. Smith, attorney, of the 
law firm of Beaumont, Smith & Harris, 


general counsel for the Michigan 
Bankers Association, the Michigan 
Manufacturers Association and_ the 


Michigan Mutual Liability Company; 
William C. Cook, president of the De- 
troit Paper Stock Company; Paul H. 
King, Detroit, referee in bankruptcy and 
director of the Commonwealth Savings 
Bank; Frank H. Watson of Detroit, 
former United States district attorney; 
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[ REAL NATURE OF JOINT CONTROL | 








ANY agents in writing judicial 
bonds make a serious mistake by 
failing to obtain joint control 
where the bonds should not be written 
without it. The most obvious cases 
are those where the applicant, by rea- 
son of ignorance, unfamiliarity with 
business or other causes, is not capable 
of managing the estate. Properly ex- 
ercised joint control is the most 
efficient safeguard, and in fact the only 
real safeguard. Even if the applicant 
is induced to engage a good lawyer, 
often he will not consult that lawyer 
or will disregard his advice even if 
given. Many ignorant people are 
afraid of lawyers in general, so that it 
is possible for the agent to explain to 
them that the joint control will pro- 
tect them and preverit a bad lawyer 
from dissipating the estate. 

The applicant should be advised, 
however, to have a lawyer. He should 
be told that he is entitled to have the 
estate pay for legal advice, and if he 
makes any mistake, although inno- 
cently, he will not only have to make 
good the loss out of his own pocket, 
but will get into all sorts of legal dif- 
ficulties. 


Make Sure of Deposits 


The first point for the agent to make 
sure of is that all property which can 
be subject to joint control is so de- 
posited. The bank in which funds are 
_placed and the trust company in whose 
vaults the bonds are stored should be 
notified in writing of the joint control, 
and it is well for the agent to deliver 
that notice in person. It is also essen- 
tial to find out from what sources any 
further income, such as rents and 
royalties, or any further principal, such 
as life insurance money or the like, 
may be expected, and whatever com- 
pany or individual is to pay such sum 
must be notified of the joint control. 

Even after these points have been 
attended to, the agent’s work is by no 
means finished. He should make sure 
that the particular securities held by 
the estate are the sort of investment 
which the principal is entitled to retain 


in that particular kind of estate. In 
certain jurisdictions the courts have 
declared that fiduciaries are entitled to 
retain only certain classes of invest- 
ments. The courts have generally de- 
clared for each jurisdiction in what 
securities investments may be made, 
but if there is any doubt about the 
ruling in the agent’s own state, it would 
be advisable to consult an attorney. 


Carrying on a Business 


If the principal wishes to carry on 
a business which constitutes part of 
the estate, it must be decided whether 
or not he is entitled to do so. 


why he is entitled to continue the busi- 
ness, it is a pretty safe rule to assume 
that he is not. Little trouble is likely 
to be experienced along this line if it 
is made entirely clear to people that if 
they invest in other than legal secur- 
ities and carry on a business they are 
not authorized to do, they must make 
good out of their own pockets any 
losses that may be experienced. 

A still further duty of the agent is to 
see that the payments in settlement of 
the estate are properly made. If the 
principal wants to pay any debt, or dis- 
tribute the estate, it is necessary to 
make sure that proper advertisement 
has been: made, that the statutory 
period for the filing of claims has ex- 
pired, that the estate has enough money 
to pay the debts in full, and that the 
checks are in the proper amounts and 
to the right people. Of course there 
are certain claims, such as funeral ex- 
penses, which are preferred, and which 
may be paid without waiting for the en- 
tire time, but before approving them, 
the agent should find out what are the 
preferred claims and what may be 
safely paid in his jurisdiction. 

Some agents feel that this class of 
business is hardly worth while if it in- 
volves so much trouble, but they must 
remember that by the judicious and 
proper exercise of joint control they 
will gain the confidence and good will 
of their clients and their attorneys, and 
thus open the way to obtain other lines 
of business. 








A. E. Wood, president of The A. E. 
Wood Company, president Central 
Finance Corporation and state senator; 
Burt D. Cady, Port Huron, chairman 
state central committee. 


Will Have Million Capital 


The company’s authorized capital is 
$1,000,000 and its surplus will be of 
like amount. The management states 
that the capital will be increased to 
$10,000,000 as soon as proper arrange- 
ments can be made. The mortgage 
guarantee contract, while new in De- 
troit, has been issued in the larger 
eastern cities very successfully and 
profitably. Its contracts will make 
gilt edged first real estate mortgages 
easily marketable in the large financial 
centers. The officers of the company 
says that all the stock is sold on an 
equal basis, each stockholder paying the 
same price for his stock as the other, 
there being no water in the company 
or any promotion stock whatever. 





Walter W. Tait has been secured as 


the organization director and will have 
full charge of the promotion work. He 
has had a wide and successful experi- 
ence in this line, having organized other 
companies in the central west. The 
company was approved by the Mich- 
igan Securities Commission at its last 
meeting and therefore complies with 
the law coveting promotion enterprises. 


Davenport Made Underwriter 


Succeeding J. J. Reynolds, chief un- 
derwriter in the Chicago agency of the 
American Surety, who goes to the agency 
of Joseph E. Callender, manager of the 
Ocean Accident and the Columbia Cas- 
ualty at Chicago, to take charge of 
their surety department, the American 
has appointed B. H. Davenport, who has 
been fidelity underwriter. Hereafter the 
underwriting will be under one general 
head with Mr. Davenport, Stanley A. 
Berry and R. L. Beveridge in charge. 
Mr. Beveridge was promoted from the 
collection department. Mr. Berry has 
been associated with the underwriting 


Unless | 
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HIGHER LIMITS ARE 


NOW BEING ARRANGED 


Charles H. Holland of the Royal 
Indemnity Sends Warning 
Note to Agents. 


BIG VERDICTS ARE SEEN 


Tells Salesmen That thé Time Has 
Come to Sell the Assured More 
Coverage 


President Charles H. Holland of the 
Royal Indemnity has issued a letter to 
agents, calling their attention to the 
tendency of the courts to render ex- 
cessive verdicts in automobile cases and 
urging them to advise their customers 
to take out higher limits so that their 
interests will be properly protected. 
Casualty men have noticed this ten- 
dency for some time. With the higher 
cost of living, settlements in injury 
cases are calling for more than has been 


paid in the past. For a long time, the 
standard limits were $5,000 for one 
person and $10,000 for any one accident. 
Agents and brokers evidently have not 
brought to the attention of the assured 
as emphatically as they might the dan- 
ger of carrying too little insurance 
when it comes to personal and public 
liability. 
Mr. Holland’s Letter 


Mr. Holland’s letter is as follows: 

“You will have noticed, as we have 
done, the frequent press reports of large 
verdicts awarded to those injured by 
accident. The severe drop in the pur- 
chasing power of the dollar has neces- 
sarily and properly been reflected in the 
awards of juries and verdicts in amounts 
in excess of the old standard policy lim- 
its are now customary, whereas they 
used to be most unusual. As an example 
of this tendency, which is nation-wide, 
the accompanying list of awards made 
by juries during a few weeks of the 
current year in the state of New York 
is specially drawn to your attention. 
Practically all the larger centers of pop- 
ulation have been productive of similar 
awards and we are bringing the matter 
to your attention in this way as a fur- 
ther argument for a review of the auto- 
mobile liability policies in your agency 
in order that your clients may at least 
be reminded by you that policy limits of 


be regarded as only partial insurance. 

“The premium rates for higher limits 
are much lower than they were some 
few years back, although the need for 
them and the hazard involved are so 
much greater. We desire to suggest to 
you that this matter is entitled to re- 
ceive your constant and serious atten- 
tion.” 


List of Excessive Judgments 


“Mr, Holland then submits the follow- 
ing list of recent judgments rendered in 
the courts of this state in accidents 
which are in excess of the basis limits 
of the policies: 


Murphy vs. Third Ave. R. R...... $19,500 
Korman vs. Friedell............. 6,500 
McGregor vs. Crandell............ 10,000 
Grannattino vs. Weiss............ 15,000 

















department for some time. 
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$5/10,000 under present condtions must 





























































a ee 


aR IC ao Se SI SS 





CASUALTY 


THE NATIONAL UNDERWRITER 





June 24, 1920 














A 
MORAL EPIDEMIC 


A gee msc were never so many hold-ups, 
robberies and burglaries as there are 
now. There is a moral epidemic in the 
country almost as serious as the physical 
epidemic of influenza that struck the country. 

And like an epidemic of physical disease 
it is costly. Insurance will not prevent but 
it will indemnify those who suffer loss. 

The Southern Surety writes 


Bank 
Residence 
Mercantile Sate 


burglary insurance. 

Three good lines of insurance for the 
agent—especially good at this time when 
values are high and hazards are magnified 
by the moral epidemic. 

For further information regarding these 
lines and the unusual service rendered by the 
Southern Surety address 


E. W. VIOLET, 
Supt. Burglary Dept. 


SOUTHERN 
SURETY 
COMPANY 


DES MOINES IOWA 


C. S. Cobb, President 
J. H. Huckleberry and Jno. T. Suggs, Vice-Presidents 
E. G. Davis, Secretary M. H. Cohen, General Counsel 


CAPITAL, $1,000,000.00 ASSETS, $3,807,893.65 
SURPLUS, 564,840.25 LIABILITIES, 2,243,053.40 
WRITES 


all forms of fidelity and surety bonds, workmen’s 
compensation and public liability, automobile liabil- 
ity, property damage and collision, burglary anda 
piate glass, commercial, monthly premium and 
group accident and health, 


IN THE STATES OF 


Arkansas Minnesota 
Arizona Nebraska 
Colorado New Jersey 
Delaware Oregon 
District of Columbia Oklahoma 
Illinois Ohio 
lowa Pennsylvania 
Indiana Rhode Island 
Kansas South Dakota 
Kentucky Tennessee 
Louisiana Texas 
Maryland ‘ Utah 
Michigan Washington 
Missouri Wisconsin 
Wyoming 






































K. C. THEFTS INCREASE 


BURGLARY SITUATION SERIOUS 





Liquors and Auto Accessories Looted 
by Organized Gangs—How Co- 
insurance Works 





KANSAS CITY, MO., June 22.—In- 
surance agencies in Kansas City writ- 
ing burglary business are generally 
agreed that the local situation is a 
very serious one, and not a few of 
the larger agents predict that it will 
become even more aggravated. Many 
of them are of the opinion that it is 
due in a large measure to the inade- 
quacy of the police department per- 
sonnel. There are many patrolmen 
leaving the force here, due, they say, to 
the comparatively small salaries paid 
them. 

One prominent agent in the city, 
whose company writes as heavy a 
volume of business as any, is especially 
severe in his criticism of the police 
department, declaring that the only 
manner the burglary companies can 
obtain co-operation from the depart- 
ment is by offering rewards for the 
recovery of stolen goods. Even then, he 
says, the results obtained are negligible. 


Clearing House for Convicts 


The cause which many other agents 
attribute as the principal one leading to 
the excessive number of burglaries in 
this city is the fact that Kansas City is 
the second largest railroad center in the 
United States and lying, as it does, in 
the heart of a country that is naturally 
attractive to a great nomadic popula- 
tion, has become the center of a drift- 
ing element containing many criminals. 
Again, it is the clearing house, so to 
speak, of three large penitentiaries, all 
within a few hours’ railroad ride. The 
Missouri state prison at Jefferson City, 
the Kansas penitentiary at Lansing and 
the federal prison at Leavenworth are 
sources from which hundreds of crim- 
inals flock into Kansas City every year. 

Liquor Thefts 

There is apparently an organization 
for carrying on liquor thefts, and its 
members ordinarily visit those places 
where they know liquor is stored. 
There also seems to be an organized 
force of automobile tire and accessory 
thieves. Because of the extensiveness 
of their depredations there are only 
two or three companies doing business 
here which will sell burglary insurance 
to a tire shop. A large percentage of 
the liauor stocks are covered by Lon- 
don Lloyds policies. Within the past 
30 days three losses that aggregated 
about $35,000 in liquor were covered 
by Lloyds policies. 

Going Strong for Business 

The great increase in burglaries has, 
however, not discouraged the agents 
here. One agent in particular who has 
stood second in the United States for 
many months, and for two months was 
first in the production of burglary busi- 
ness, is making a heavy drive for new 
business. He is proceeding on the 
theory that the present conditions are 
hound to improve eventually and with 
that end in view is trying to build up 
a substantial line of that business. 


Operation of Coinsurance Clause 


The 80 percent coinsurance clause is 
being applied by all companies with the 
exception of one or-“two smaller ones. 
The application of the clause is not alto- 
gether satisfactory to many of the 
agents, some of them claiming that it 
has not been in effect a sufficiently long 
time to have been smoothed out. Lyle 
Stephenson, discussing the clause, de- 
scribed it “as sort of a hit and miss 
proposition.” In reciting his method of 
arriving at values, Mr. Stephenson men- 
tioned one example where a policy orig- 
inally written for $1,000 with coinsur- 
ance came up for renewal. He repeatedly 
asked the assured to provide a list of 
values, which he was unable to obtain. 
Finally Mr. Stephenson telephoned to the 
wife of the assured and went over the 
various items—jewelry, furs, solid sil- 
verware, oriental rugs and oil paintings. 








UNION INDEMNITY PLAN 





EASTERN OFFICE ARRANGED 





Elects Great Eastern Casualty Officers 
to Position on Its Staff of 
Executives 





NEW YORK, June 23.—The Union 
Indemnity of New Orleans has been 
licensed by the New York department 
to transact all classes of casualty and 
surety business. Recently negotiations 
were closed whereby the Great Eastern 
Casualty was merged with the Union 
Indemnity. The Union has now rein- 
sured the entire outstanding business of 
the Great Eastern and the contract has 
been approved by the New York depart- 
ment. The Union Indemnity has 
organized the “Great Eastern Depart- 
ment” to handle its business in the 
field formerly covered by the Great 
Eastern Casualty. It will be adminis- 
tered by the former officers and staff of 
the Great Eastern. Mike M. Moss, sen- 
ior vice-president of the Union Indem- 
nity, is in New York perfecting the 
details. 

Great Eastern Officers Elected 


The Union Indemnity has elected C. 
Clark Howard and James G. Madigan, 
vice-presidents, Henry F. Weisenborn, 
resident secretary and Thomas H. Dar- 
ling resident treasurer of the company, 
all being officials of the Great Eastern. 
The fidelity and surety department will 
be in charge of Edward C. Jamieson, 
who has been appointed assistant secre- 
tary. He recently resigned from the 
American Surety. The Union Indemnity 
is being received with favor in the east 
and owing to the merger of the Great 
Eastern with it, a strong organization is 
created. 








The value of her diamonds was merely 
guessed at. She had possessed them for 
a period that started long before the war 
and knew nothing of the advance in their 
prices. Her furs and paintings were like- 
wise guessed as to values. Several of 
the paintings had been presented to her 
as wedding and anniversary gifts and 
she knew nothing of their real worth. 

That Mr. Stephenson said was the 
usual method of inventorying the value 
of articles under the 80 percent coinsur- 
ance clause, although there are some 
rare exceptions where an expert makes 
an appraisal for the assured. 

Another agent recited a similar ex- 
perience at arriving at values and said 
that he wrote his company, advising it 
of the method pursued, adding that in 
the event of a loss he expected the com- 
pany to pay the loss in full on that in- 
ventory, unless additional articles had 
been purchased. 


Travelers Club Outing 


The Travelers Insurance Club of Chi- 
eago will hold its annual outing next 
Friday at the Ravisloe Country Club. 
The members will go from the Insurance 
Exchange at 9:15 a. m. and start the ball 
game at 10:30 a. m. There will be tennis, 
golf and many outdoor sports. W. H. 
Kolb, manager of the life and accident 
department, and Louis J. Kempf, man- 
ager of the liability department, will be 
present and participate in many of the 
events. W. N. Buchanan is president of 
the Trevelers Club and will be there in 
full regalia. 


Quitting California Field 

Gus A. Elbow, president of the Amer- 
ican Bonding & Casualty of Sioux City, 
Ta., has gone to California to conclude 
arrangements for the withdrawal of his 
company from that state. It is the plan 
to let existing policies expire, with the 
exceptions of the automobile business, 
which has been reinsured in the Lion 
Bonding of Omaha. Expense of handling 
business at so great a distance is the 
reason for the Sioux City company’s 
withdrawal from California. 


The Chicago Branch office of the 
American Surety had its fifth annual 
outing June 15, going by special car on 
the Aurora, Elgin & Chicago Electric 











Railway to Glenwood Park on the Fox 
river. 
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Need of Larger Surplus 


THE heavy volume of business writ- 
ten by the disability companies, espe- 
cially on health coverage, has brought 
to the attention of company executives 
the need of larger surplus to protect 
this new business. The recent influenza 
epidemics have shown how dangerous 
an excessive volume of health business 
might be to a company. Fortunately, 
the epidemics found the majority of 
companies with . only a moderate 
amount of health business on their 
books, as compared with present writ- 
ings. Even at that, however, the strain 
on some companies was pretty heavy. 

Some of the companies seem to feel 
that their record in weathering this 
storm has proved their stability and 
that their ability to meet any situation 
in the future should be unquestioned. 
It is necessary to take into account, 


More Cars; More Dangers 


There is no comparison between the 
driving hazards of today and those that 
confronted the automobilist ten years 
ago. The number of automobiles in 
use is growing daily. The big fac- 
tories cannot supply the demands. In 
fact, traffic experts in the big cities are 
worried over how they are going to 
handle the congestion on the principal 
thoroughfares within a few years. Al- 
ready a number of cities have estab- 
lished one-way streets and two deck 
bridges, and the traffic problem is be- 
ing studied closely in an effort to work 
out some plan that will relieve the 
congestion of the downtown streets. 

All this means that the driver of an 
automobile has to encounter some very 
serious driving hazards. Many of the 
automobiles that are being sold today 
are getting into the hands of people 
that are utterly unqualified to drive a 
machine. The general prosperity of 
the day has placed wealth into the 


however, the unprecedented volume of 
business which has been written during 
the past few months. This new busi- 
ness has given the companies new re- 
sponsibilities and should increase their 
Gesire to put themselves in a position 
where future epidemics cannot possibly 
bring them near the danger line. 

There have been some intimations 
that ‘legislation to force such action 
might be sought in some of the states. 
lt would be much better for the com- 
panies to put themselves in position 
where there would be no occasion for 
legislation of that sort than to take 
any chances with a state legislature, 
where there is always a tendency to- 
ward radical action on any question in 
which insurance companies are con- 
cerned. Agitation of that sort is al- 
ways dangerous. 


hands of many who do not know how 
to use their money. Many careless, 
thoughtless and inconsiderate men are 
driving automobiles today. There has 
been a great increase in the number of 
undesirable drivers—the kind that cause 
accidents. 

A few years ago, the man who drove 
an automobile was a rather superior 
person from every standpoint. He was 
usually a man of wealth and refinement 
with the proper sense of proportion and 
in every respect a desirable citizen. 
Automobile drivers who had to en- 
counter only men of this type on the 
road did not have a great deal to fear. 

Today all this has changed. The 
number of automobiles on the streets 
and roads has been multiplied several 
hundred times and men of all types 
and descriptions are driving cars. There 





and presenting disability insurance 
alone. He feels that when an agent 
endeavors to sell a man more than one 








AMONG BURGLARY MEN | 








kind of insurance at one time, he will 





not get a good reception and, in fact, 
the agent is not keyed up to sell more 
than one line at one time. 


Charles E. Bennett, who has been in 
charge of the surety department of the 
Chicago office of Marsh & McLennan, 
has been transferred to San Francisco | 
as supervisor of the Pacific Coast and | 
Rocky Mountain district of the New 
Amsterdam Casualty. Marsh & Mc- 
Lennan have the New Amsterdam for 
surety business. Gordon H. Fox, as- 











sistant manager in the surety depart- 
ment of Marsh & McLennan, is pro- 
moted to succeed Mr. Bennett as man- 
ager. Mr. Fox for a number of years 
was connected with Chicago office of 
the United States Fidelity and Guar- 
anty and has always been regarded as 
one of the live men in the surety field. 
A. S. Steele, formerly with W. A. Alex- | 
ander & Co., managers of the Fidelity | 
& Casualty, becomes associated with 
the Marsh & McLennan surety organ- 
ization. 

Mr. Bennett is one of the vigorous 
business getters in the surety field in 
Chicago, having had a most valuable 
experience, serving the old American 
Bonding and the Aetna Casualty & 
Surety. He _ started in the Chi- | 


cago office of the American Surety. | 
Mr. Bennett will have a wide field | 
at San Francisco and will have | 
the opportunity to show his mettle. The 
surety men of Chicago will give Mr. 
Bennett a farewell dinner on the eve- 
ning of June 29. 
sists of Thos. W. Thompson, Hartford 


nity; A. C. Arnold, Fidelity & Deposit; 
Gordon H. Fox, New Amsterdam, and 
W. H. Hansmann, United States Fidel- 
ity & Guaranty. 

W. H. Cameron has been elected sec- 
retary and treasurer of the National 
Workmen’s Compensation Service 
Bureau to succeed E. W. Miller, who 
recently resigned to go with the In- 
demnity Insurance Company of North- 
America. Mr. Cameron has been gen- 
eral manager of the National Safety 
Council, but two years ago went with 
the welfare department of the East- 
man Kodak Company. At one time 
he was manager of the casualty depart- 





are more automobiles and consequently 
more dangers to all who are driving 
them. 
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Alfred Morton, who for the past four 
years has been one of the vice-presi- 
dents of the American Bonding & 
Casualty of Sioux City, Ia. has re- 
signed that office to take charge of the 
Sioux City business of the Equitable 
Life of New York. He will have charge 
of Sioux City and the immediate terri- 
tory. Thomas Boland, formerly an at- 
torney in Sioux City, and Le Mars, now 
assistant state superintendent of the 
Equitable of New York, was there last 
week to install Mr. Morton in his new 
position. 


Guy C. Close, special representative 
of the United Sates Fidelity & Guar- 
anty in Philadelphia, is achieving a 
banner record since associating with 
the company. April was the initial 
month of his new connection, in which 
he held second place on the lists of the 
entire field force for production of 
health and accident business. In May, 
the second month to be in the com- 
pany’s service, he led all lists. 


Albert N. Wold, secretary of the In- 
surance Federation of Pennsylvania, at 
the Philadelphia, will hereafter have 
headquarters at Detroit, where he will 
be assistant secretary of the Insurance 


Federation of America. Mr. Wold has 
gone to South Dakota, where a special 
session of the legislature has been 
called to consider state workmen’s 
compensation insurance. 

John C. Duncan, underwriter in the 
liability department of the Aetna Lite 
and formerly a government aviator, has 
assumed management of the aircraft 
department of the Aetna companies, un- 
der the supervision of C. B. Morcom, 
assistant secretary. 


Manager Percy D. Smith of the Aetna 
Life in Chicago, who gives most of his 
attention to life insurance, says that he 
finds that his men can make more prog: 
ress in the selling of health and acci- 
dent insurance if they devote a certain 
time of the week exclusively to it. In 
other words, Mr. Smith says that so 
far as his office is concerned, he is con- 
vinced that a man cannot go to a cus- 
tomer and endeavor to sell him more 
than one class of insurance at one sit- 
ting. He must have a single line of in- 
demnity in mind. Therefore Mr. Smith 


two days a week when the men can 
specialize on accident and health in- 
surance, going out during that period 





ment of the American Steel Foundry 





has found it wise to set aside a day or | 








The committee con- 


Accident; H. H. McKee, Globe Indem- | 


BURGLARY WAVE IN BRITAIN 





Kansas City Agent Just Back from 
London Says Companies’ Losses 
Are Unprecedented 





KANSAS CITY, MO., June 22.— 
Earl S. Ridge, local agent for a number 
of British companies, who recently re- 
turned from a visit in London, declared 
that the insurance companies of Eng- 
land have suffered tremendous losses 
because of an unprecedented wave of 
burglaries. 

“The whole business of burglary un- 
derwriting,” Mr. Ridge said, “in respect 
to commercial premises, private dwell- 
ing houses and personal property, is 
in a difficult position, as the number of 
robberies of all kinds is the greatest 
ever known, and the amount of claims 


| without precedent.” 


The war has largely increased the 
number of criminals, he said. It ap- 
pears that old habits formed while in 
the army remain in vogue with a large 
number of persons. If soldiers wanted 
a stove or a saucepan at the front, ac- 
cording to Mr. Ridge, they rarely went 
through the long process of asking for 
it, but simply took it from those who 
had what they wanted. 

“The moral deterrent to dishonesty 
was absent,” he continued. “It was 
considered the thing to do. Many of 
those people who have learned to wih 
things—as the soldiers describe it— 
easily at the front, have returned with 
a perverted sense of ‘mine and thine’ 
and an objection to working. They do 
| not go in for ordinary burglary, but for 

flat robbing, which is a specialized and 
| popular form of burglary. They con- 
Been their thefts to articles like silk 
| dresses and men’s suits—which now 
| have a considerable value owing to 
high prices—furs, jewelry of all kinds 
and silver. The lack of domestic serv- 
| ants has had a most injurious effect on 
the position .of the insurance com- 

panies, as the flat breaker can always 
wait until the occupants are absent. 

“The robbery of luggage is also a 
very serious problem, and it is hard not 
to think that the passengers themselves 
and also the railway authorities might 
exercise more care and _ supervision. 
The more people have to lose, it seetns 




















Company. that the more careless they are with it.” 
HIGHER LIMITS ARE Adjusters Must Be Licensed 
| Under the terms of the new Chicago 
| NOW BEING ARRANGED city ordinance claim adjusters have > 
(CONTINUED FROM PAGE 41) be licensed. They are required to pay 
Falcone vs. National Casket...... 8,136 | $25, the same as a broker. Police officers 
Ephrairn vs. Knickerbocker Hos- are now calling on the various insurance 
BASE 6K clucglainds eee ¥ucseee Li 15,000 | offices, getting the names of brokers, and 
WKieeman ve, BeRt..... ccceascccac 6,942 | telling them to go to the city hall and 
Moskowitz vs. Kensington........ 17,500 | take out a license. 
oe VE DGAONGs «ic 56s 0 oct 11,500 
OWE Wes Ties 05s o5.50s cece 6,000 * * 
Trimble vs. Fire Underwriters.... 5,400 Begins Issuing Check Bonds 
Jackson vs. Grutman............ 6,000 The Aetna Casualty & Surety has be- 
Rooney vs. Rubenstone.......... 40,000 | gun the issuing of check alteration and 
Luiderman vs. Warner........... 8,500 | forgery bonds. The premium is $5 per 
Chartrand Wi OCU wkiciciccdee 12,000 | thousand dollars, with additional charge 
Friedman vs. Buxbaum Se Poe 12,500 | of $2.50 extended to cover certification 
Beban vs. Hines..... ace cudine cee 15,000 | endorsement. The National Surety, Globe 
Herbst vs. Beocls. .. s0¢ esse ie 22,090 | Indemnity and United States Fidelity & 
Solomon vs. Monshekian......... 6,500 | Guaranty are writing these bonds. 
Levenstein vs. Smith............. 15,000 
Averill vs. Tarulli...... thevicéies 10,400 ee . 
Riccapdi vs, Starcke............. 15,000 Aviation Line Not Profitable 
Thompson vs. WO MG era dja tied dae 14,000 NEW YORK, June 23—In the opinion 
Smith vs. Fisher e kS.n wah cima e ne aqnd 23,500 | of Frederick Richardson, United States 
King vs. New York Railway...... 8,000 | manager of the General Accident, whe 
O'Connell vs. Union Railway...... 6.500 | recently returned from an extended trip 
Cahill vs. Kleinberg............. 8,500°| through Great Britain, the experience of 
Spituer va, Childs: CO. .o5s cc sigine ss 25,000 f companies there with aviation insurance 
Pressman vs. Meyers..........e. 15,000 | has not been satisfactory. As now con- 
Haubel WE Memes hawcess Ceoccccsece 6,500 structed the carrying capacity of air- 
Raleigh Wil, DIOROGOS iS cc 6b ces R56 30,000 | planes is too limited to make them com- 
Yoos vs. Third Ave. R. R......... 20,500 | mercially profitable and there does not 
Meilrkau vs, Imperial.......... +. 10,000 seem any immediate prospect of a change 
Heilman vs. Schneider........... 6,750 | in such condition. 
Polkowski vs. Harvil............ 6,000 
Donelly vs. Yuille........ pias nee 6,000 Among the recent large risks written 
y n 2 
poeta yr Sag ee oe eee poy: by the Aetna Life and affiliatedcompa- 
nl hak ine! Faas Sia ance elena . nies for compensation, . liability and 
— group insurance are the American Radi- 
The Royal Indemnity through its new | ator Company, Union Carbide Company, 
Canadian office has secured the fidelity | Converse Rubber. Shoe Company, Salt 
line of the Royal Bank of Canada. This | Textile Works, Carthage Manufacturing 
is one of the largest fidelity lines in| Company, Willys Company, American 
Canada. Writing Paper .Company and others. 
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CASH CAPITAL 


$600,000.00 


1925 Insurance Exchange 


American 


Indemnity Company 


Home Office 


Galveston, Texas 


GENERAL AGENTS 


ASSETS OVER 


$2,000,000.00 


WE announce the appointment of F. J. Carroll as 
Executive Special Agent for Indiana with offices at 
3355 College Avenue, Indianapolis. 
been equipped to give SUPERIOR SERVICE. Applica- 
tions from reliable and responsible Agents for Indiana 
territory will be given prompt attention. 


ARTHUR S. NATHAN & COMPANY 


Carroll has 


CHICAGO, ILL. 
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PLATE GLASS, 


THE METROPOLITAN CASUALTY 


INSURANCE CoO. OF NEW YORK 


Home Office: 47 Cedar St., New York City 
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ACCIDENT 






















STATE AGENCY 
Insurance Exchange, Chicago 


CRAIG BELK & CO. 
Chronicle Bidg., Housten, Texas 


STATE AGENCY, No. 1 Mentgomery St., Jersey City, N. J. 


Interstate Casualty Company 
Home Office: Birmingham, Ala. 


Capital, Surplus and Reserves, $747,657.55 


Specializing in Automobile and Public 
Liability and Excess Insurance 


General Agents 


THE AGENCY COMPANY 
Salt Lake and San Francisco 
FERGUSON & HARRIS 
Colurnbia Bldg., Louisville, Ky. 
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FOUNDED 1889 


INDIANAPOLIS 


Specializing on monthly Premium Health and Accident 
with non-classification of risks. 
Policy includes $100.00 funeral benefit. 


« Representatives Wanted in Indiana and Illinois. 








Benefits paid weekly. 








{| Federal Savings and Insurance Co. J 


Our Victory Policy Will Interest You 
a. ———————s Bee 









The American Credit-indemnity Co. 


of NEW YORK 









CREDIT INSURANCE ONLY 














E. M. TREAT, President 


The American’s Unlimited Policy not only provides absolute protection against abnor- 
mal loss on all outstanding covered accounts, but serves to prevent losses. 


If you are a manufacturer or jobber, write for t/xe fs:11 particulars of this service. 
415 Locust St., St. Louis, Mo. 

OFFICES IN ALL PRINCIPAL CITIES 
R. J. LYDDANE, General Agent 


91 William St., New York 


1140 Marquette Bldg., Chicago 






















Expert Claim Adjuster and Confidential Advisor 
Thirty — Seertonee te adjusting 
J. STEPHENSON 


624-26 M. & M. Bank Bidg., 
Milwaukee, Wis. 


For Wisconsin and Northern Michigan 


aims, etc. 
- L. NASE 
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Adjuster ie Casualty Companies 
1109-10 Mutual Bldg., Richmond, Va. 
Accident and Health Claims. 
— Vi and No. Carolina 
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HUFFAKER QUITS INTERSTATE 





President of Chattanooga Company Re- 
signs—J. W. Bishop Is Named 
to Succeed Him 





CHATTANOOGA, TENN., June 23. 
—H. D. Huffaker has resigned the pres- 
idency of the Interstate Life & Accident 
of Chattanooga in order to accept the 
district agency of the New Amsterdam 
Casualty and a number of other com- 
panies not yet announced. 

At a general stockholders’ meeting 
held a.week ago, J]. W. Bishop, manager 
of the home office district of the Vol- 
unteer State Life, was elected president 
to succeed Mr. Huffaker. Mr. Bishop 
had been vice-president of the Inter- 
state for some time. O. B. Andrews, a 
prominent box manufacturer of this 
city, was elected vice-president to fill 
the place made vacant by Mr. Bishop’s 
promotion. J. E. Watkins is secretary 
and F. L. Underwood is treasurer. J. 
R. Leal, the company’s actuary, will 
later be placed in the position of assist- 
ant to president. Mr. Leal, who was 





H. D. HUFFAKER 


formerly actuary for the Florida insur- 
ance department, came to the Interstate 
about six months ago. 

Following the stockholders’ meeting 
it was announced that the company 
would push the life business and en- 
large the scope of the health and 
accident department. The plate glass 
feature of the Interstate’s business has 
been reinsured in another company. 


The new president is one of the most 
successful insurance men of this section. 
He is especially noted as an effective 
personal salesman as well as an agency 
builder and an executive of unusual 
ability. He is a prominent Rotarian, and 
despite his extensive business interests 
finds time to participate in a leading 
capacity in all the civic enterprises of the 
city. During the war he was director of 
the war savings movement for Tennes- 
see. 

Mr. Huffaker has always been prom- 
inently before the public in the interest 
of educational affairs, as well as in in- 
surance matters. He served a four-year 
term as commissioner of health and edu- 
eation for the city of Chattanooga. He 
was one of the organizers and served as 
president of the Southern Industrial In- 
surers Conference, as well as being 
prominently identified with the Health 
and Accident Underwriters Conference as 
a member of the executive committee 
and in other capacities. 

Mr. Huffaker has 16 years of casualty 
and surety experience. He was general 
agent of the old Pennsylvania Casualty 
at Chattanooga and organized the Inter- 
state, starting in business July 1, 1910. 





National Provident in Arkansas 


LITTLE ROCK, ARK., June 22—The 
National Provident Association, with 


head offices in Mansfield, O., has been 
licensed to write assessment, sickness 
and accident insurance in Arkansas. 
Baker Clark of Little Rock is named 
as the agent of the company in this 
state. 





To Get Out Broader Policy 


It.is understood that the Continental 
Casualty will soon get out a new non- 
eancellable health and accident policy 
with double its present rates. The Con- 
tinental Casualty will liberalize this new 
policy, giving much the same benefits as 
the Pacific Mutual. Owing to the low 
premiums on its first policy the medical 
examination is very exacting. This 
causes, therefore, a number of rejected 
cases which would be passed if the rates 
were higher. The agents therefore will 
have the advantage of saving much more 
of their business when the new forms 
are out, 





Revocation of License Upheld 


ST. PAUL, MINN., June 22—The Minne- 
sota supreme court will not interfere in 
the action of the insurance commissioner 
in revoking the license of an insurance 
agent, it announced in the case of Frank 
Edwards, an agent for an accident in- 
surance company, who was alleged to 
have made false representations in re- 
gard to a policy. Complaint was filed 
with the insurance commissioner, who, 
after a formal hearing, revoked Ed- 
ward's license, but the action of the com- 
missioner was sustained by the courts. 





“Unnecessary Exposure” Construed 


The Indiana appellate court, constru- 
ing an accident policy containing a con- 
dition against recovery where the injury 
occurred from “voluntary or unneces- 
sary exposure to danger or too obvious 
risk of injury,” says this condition 
should be interpreted as “voluntary and 
unnecessary exposure to danger, that is 
to say, too obvious risk of injury.” The 
court holds that in the case at issue, 
where the insured used a railroad track 
as a short cut to reach the passenger 
station the evidence is not such as to 
prevent a recovery on the policy where 
the condition is so construed. 





Connecticut General’s Age Limits 


A. P. Woodward, secretary of the acci- 
dent department of the Connecticut Gen- 
eral Life, has sent’ out the following 
notices to general agents: “Cn and after 
June 15, 1920, commercial forms of health 
insurance will be sold only to applicants 
between the ages of 18 and 55. On and 
after Aug. 1, 1920, no form of cammer- 
cial health will be renewed after the 
insured has attained 61.” 


Liberty Mutual’s Figures 


The annual statement of the Liberty 
Mutual of Boston shows total assets 
$5,889,829, losses and claims unpaid 
$2,967,471, unearned premiums $1,744,658, 
net surplus $814,393, net premiums 
$5,156,338, total income ‘$5,349,304, losses 
and claim expense $1,727,944. It in- 
creased its surplus by $101,490 and de- 
clared dividends to members of $1,397,- 
248. It made a gain from underwriting 
and investments of $1,420,165 and $82,013 
respectively. 


Travelers’ Wisconsin Club 


At a meeting of the Travelers’ Wis- 
consin Club, held at Milwaukee, E. E. 
Langworthy, chief adjuster, gave an in- 
teresting discussion on “Settlement of 
Insurance Claims.” Proposed activities 
for the coming months were outlined by 
L. H. Armstrong, manager of the liabil- 
ity department, and T. H. Richey, mana- 
ger of the life and accident department. 
A general field and jollification day is 
scheduled for June 27 at the summer 
home of Walter A. Schmitz at Pewaukee 
Lake, 


Michigan Employers’ New Home 


The Michigan Employers Casualty of 
Lansing, Mich., and its running mate, 
the Wolverine Insurance Company, or- 
ganized recently to specialize in auto- 
mobile lines, will have home offices here- 
after in a handsome residential property 
recently purchased, well located and 
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CAPITAL ONE MILLION DOLLARS 


Paid in Full and Depested in Securities 
with Insur: bend mre wind Al naan 


Fidelity and Surety Bonds, 
Burglary Insurance, 
Workmen’s Compensation, 
Automobile and Other 
Public Liability Lines. 





EXPERT SAFETY ENGINEERING 
and INSPECTION SERVICE 





HOME OFFICE: 
715 Locust Street, 
DES MOINES, IOWA 


EMORY H. ENGLISH, Pres. 





A COMPANY WITH 
A RECORD 


for 


MEN WHO CAN MAKE 
A RECORD 


All forms of Health and Accident Insurance 


Low-premium Commercial Policy pay- 
ing for life for total disability from 
Accidents. 


Good territory open in nearly 
all of twenty-two States. 


INTER-OCEAN CASUALTY 
COMPANY 


Cincinnati, Ohio 
J. W. Scherr, President W.G. Alpaugh, Secretary 
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THE 
JIFFY 
PEN 


The werd “iffy” de- 
notesspeed and action. 
The shape and bal- 
ance resembles the dip 
penholder. It is built 
for those who appre- 
ciatea properly shaped 
and balanced pen. 
Prices from $2.50 up 
Self-filling without a 
r sac. 

















Senu ‘or descriptive 
matter. 


JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 
Sioux City, lowa 
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WRITING MANY COURT BONDS 





Business Largely Placed by Attor- 
neys—Fiduciary Line Considered 
Most Desirable 





A good volume of business is re- 
ported by the surety companies on 
court bonds, which form quite a large 
part of the surety business written by 
those companies, especially in the 
larger cities and towns, They are 
placed very largely by attorneys, and 
it is therefore necessary for the agent 
who is looking for that class of busi- 
ness to cultivate the attorneys of his 
community, and especially those who 
handle a considerable amount of pro- 
bate business. Fiduciary bonds, writ- 
ten very largely in connection with 
probate matters for guardians, adminis- 
trators, executors, trustees and others 
having the handling of estates, form 
probably the greater part of the court 
bond business written by most of the 
surety companies, and are regarded as 
decidedly the most desirable business 
in that class. 

In practically all cases of that sort 
the bond is placed by the attorney. 
The character of the attorney who has 
charge of an estate is a very large 
factor in determining the desirability 
of the risk of the bond, as the chief 
risk to the surety company in these 
cases is not so much the danger of em- 
bezzlement or peculation by the 
fiduciary as that the technical require- 
ments of the law may not be complied 
with or payments made by the fiduciary 
which are not authorized by law or 
by the court in which the case is pend- 
ing. The assurance that the person 
bonded will have competent legal ad- 
vice is therefore an important factor. 
As a further safeguard most of the 
companies require joint control of bank 
accounts or safety deposi® boxes where 
any considerable amount of money is 
involved. 

Some large business concerns which 
are likely to have more or less business 
in courts sometimes desire to throw 
their court business to the surety com- 
panies where their other business is 
placed, and occasionally some’ individ- 
ual who is appointed administrator or 
guardian has some personal friend in 
the surety business with whom he de- 
sires to place the bond, but in the ma- 
jority of cases of court bonds, whether 
fiduciary or credit guarantee, the secur- 
ing of the bond is handled by the at- 


torney. 
The so-called “credit guarantee 
bonds” are not regarded as so desir- 


able, but in that class there are two 
divisions. Attachment and_ replevin 
bonds are usually written quite freely, 
but the bonds involving a greater finan- 
cial risk, such as injunction and appeal 
bonds, are not usually sought after by 
the companies, and in the majority of 
cases of this sort collateral security is 
required. 





Quits Embezzlement Bonds 


The American Surety has ceased to 
write automobile embezzlement bonds. It 
was the originator of this form of in- 
demnity. The American found its ex- 
perience unfavorable. The Globe In- 
demnity and National Surety are writing 
quite a volume of this class. 





Causeway Contract Given Up 


The United States Fidelity & Guaranty, 
which bonded the contractors in charge 
of the work of reconstruction and re- 
pair of the causeway at Galveston, Tex., 
connecting the island on which the city 
is built with the mainland, is likely to 
have to take charge of the completion 
of that work, as the contractors gave up 
their contract on June 17. The contract 
was made Sept. 15, 1917, and the work 
under it has been more than two-thirds 
completed. The bond was for $550,000, 
but it is estimated that under present 











Where We Are Doing Business: 


Cal., Conn., D. C., Ills., Ind., Ia., 
Md., Mass., Mich., Minn., Mo., 
N. J.,N. Y., Ohio, Pa., R. I. and Wiec. 


United States Head Office : 
431 Insurance Exchange, Chicage 
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Home Office: OMAHA 











Takes a keen pleasure in announcing to 


ALL AGENTS 


IN THE STATES OF 


SOUTH DAKOTA 
ILLINOIS 
MISSOURI 
OKLAHOMA 


UTAH 
TEXAS 
CALIFORNIA 
NEBRASKA 
THAT IN ADDITION TO OUR OTHER LINES 


WE ARE NOW WRITING 


A Full Coverage 


Automobile Policy 


Liability Property Damage Fire Theft Collision 


LET US SHOW YOU THE ADVANTAGES OF REPRESENTING 


THE “LION” 


IN YOUR TERRITORY 
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“OUR BONDS GUARANTEE INTEGRITY” 


CASUALTY 
INSURANCE 





NEW YORK 


CHARLES H. HOLLAND, PRESIDENT 

















W. R. WILLS 
Vice-Pres. 


THE NATIONAL 
LIFE & ACCIDENT INSURANCE CO. 


OF NASHVILLE, TENNESSEE 
Capital, $300,000.00 


Record For 
Growth Unsurpassed 


Cc. A. CRAIG 
President 


Cc. R. CLEMENTS 
*Sec’y and Treas. 





Money-Making Contracts 
For Good Agents 








Business-Builders 


Developing 


Fidelity and Surety Bonds, Automobile, 
Elevator and General Liability, Accident, 
Health, Burglary and Plate Glass Insurance 


Appreciate the co-operation of the 


Massachusetts Bonding 
& Insurance Company 
BOSTON T. J. FALVEY, President 


Paid-in Capital $1,500,000 Write for Territory 























Republic Casualty Co. 


PITTSBURGH, PA. 


Writes All Lines of Casualty Insurance 
and Surety Bonds 





LOAVES 














| proper medical attention and sufficient 


labor and material, it will take approxi- 
mately that amount to complete the 
work. 





Suit Result of Land Swindle 


TOPEKA, KAN., June 22—A. R. Cogs- 
well of Kerwin, Kan., has brought suit 





against the Fidelity & Deposit for the 


face of a contract, $6,400, he had made 
with Jesse Mathes, convicted land swin- 
dler. Cogswell thought a bond given by 
the Fidelity & Deposit covered the entire 
contract. As a matter of fact it guar- 
anteed only that Mathes would furnish a 
deed or'the company would forfeit $500. 
Cogswell brought suit to collect the face 
of the contract instead of the $500. 
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ANOTHER TEST OF OHIO LAW 





National Coal Company Will Fight 
Order Revoking Right to Carry 
Its Own Insurance 





COLUMBUS, O., June 23.—Indica- 
tions are that the National Coal Com- 
pany of Cambridge, O., will make a 
vigorous fight against the order of the 
state industrial commission in connec- 
tion with the operation of the work- 
men’s compensation law. The commis- 
sion just has issued an order revoking 
the right of the National. Coal Com- 
pany to carry its own liability insur- 
ance. The coal company is expected to 
go to court and present plans are to 
have the supreme court of Ohio take 
up the case immediately. Great inter- 
est is being shown in the approaching 
test case, since many other features 
of the law will come up for review in 
connection with this case. 

The industrial commission alleges 
that the company was slow in paying 
the claims of injured employes. It is 
also charged that it did not furnish 


hospital service to its men and that in 
other ways it has not lived up to the 
requirements of the commission in such 
cases affecting injured employes. 

The coal company was notified to 
send in at once to the treasurer of state 
its check for $22,350.45, the amount 
claimed due %y the commission for six 





months’ premium on the state insur- | 
ance, as computed by the experts cf | 
the commission. This was made a part | 


of the order revoking the right of the 
company to carry its own insurance. 

Unless prevented by the supreme 
court, the industrial commission may 
within ten days ask for a receiver for 
the coal company under a section of 
the compensation law, as amended at 
the last session of the legislature. It 
is understood that such action is con- 
templated by _the commission unless 
the supreme court steps in and halts 
proceedings, pending an investigation 
of the whole matter. 





APPROVAL FOR NEW MANUAL 





Superintendent Phillips of New York 
Department Gives O. K. to 
Increase in Rates 





ALBANY, N. Y., June 22.—Superin- 
tendent Phillips has approved the new 
manual of rules, classifications .and 
rates for workmen’s compensation in- 
surance submitted by the Compensation 
Inspection Rating Board, effective June 
30, 1920, as adequate for the risks to 
which they respectively apply. The 
average increase in manual rates is 5.2 
percent. 

The superintendent is not charged 
with the duty of making rates. His 
duty is limited to the approval of 
classifications and rates as adequate 
for the risks to which they apply. How- 
ever, the question of adequacy neces- 
sarily depends to some extent upon a 
proper and equitable distribution of the 
premium load over the various classifi- 
cations. Accordingly, the actuary of 
the New York department has partici- 





Chicago Branch Office 
959-961 Insurance Exchange 
FRANK W. GREEN, Resident Manager 
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THE INTER-STATE SURETY COMPANY 


REDFIELD, SOUTH DAKOTA 


WE ISSUE 
DEPOSITORY, FIDELITY B OND S JUDICIAL, OFFICIAL and 
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PLATE GLASS and BANK BURGLARY INSURANCE. 








H. G. ROYER. Pres. 
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pated in the proceedings of the com- 
mittees under whose direction the re- 
vision of the classifications and rates 
were made. The companies assume full 
responsibility for the revised rates. 

The revision was handled through 
the National Council on Workmei’s 
Compensation Insurance. The actu- 
arial work was performed under the 
direction of the general rating commit- 
tee of the National Council, with the 
actuary of the New York department 
acting as chairman. 


Represents Big Payroll Exposure 


The combined experience upon which 
the new rates are based represents an 
aggregate payroll exposure of approxi- 
mately $12,000,000,000 and losses of ap- 
proximately $79,000,000 (about $116,000,- 
000 after conversion to the New York 
level), which is the most comprehensive 
experience that has ever been compiled 
for the determination of workmen’s com- 
pensation rates. The legislature of 1920 
amended the compensation law in several 
respects, increasing the benefits 10 per- 
cent. The most important influence 
tending to reduce the pure premium cost 
is the general rise in wage levels since 
1917. - The factors (other than legisla- 
tion) tending to increase the pure pre- 
mium cost more than offset this in- 
fluence. Some of the factors tending to 
increase the cost are an approximate 50 
percent increase in the cost of medical 
treatment since 1917; the elimination of 
direct settlement; a court decision 
changing the basis of compensation in 





certain kinds of cases involving hand | 


injuries; a new policy adopted by the 
State Industrial Commission with refer- 


ence to compensation for certain finger | 


injuries and a growing tendency on the 
part of the sommission to make decisions 
and awards generally upon a much more 
liberal basis than formerly. These off- 
setting factors alone produce a net av- 
erage increase of 4 percent in the col- 
lectible rates. 


Average Rates Increase 


The net result, therefore, of the re- 
vision is an average increase of 14.4 per- 
cent in collectible rates, approximately 
10 percent of which is due to the amend- 
ments above mentioned, 


Out of 703 manual classifications, in- | 


volving over 88 percent of the New York 


payroll exposure, the rates have been | 
decreased 15.1 pertent on the average in | 


265 of the classifications, involving 62 


percent of the payrolls, while the rates | 


have been increased 27.9 percent on the 
average in 335 classifications, involving 
38 percent of the payrolls. Manual rates 
on the entire 703 classifications are in- 
creased on the average 5.2 percent. 

The readjustment of cost between in- 
dustries so that each classification is 
charged with its proper and equitable 
share of compensation cost as nearly as 
is can be ascertained is of much greater 
importance than the small net average 
increase in the manual rates. 





TENNESSEE STATUTE UPHELD 





Supreme Court of State Overrules | 


Objections Offered to Consti- 
tutionality of Act 





NASHVILLE, TENN., June 22.— 


The supreme court of Tennessee has 


upheld the decision of the lower court | 


on the Tennessee workmen’s compen- 
sation act and declared that statute 
constitutional and valid, with certain 
exceptions. 

The plaintiff objected to the consti- 
tutionality of the act for the following 
reasons: 

1. Provision that workman will be pre- 
sumed to have accepted operation of act 
unless he notifies employer to contrary 
before accident. 

This provision the court held valid, be- 
cause every man is presumed to know the 
law and legal presumptions from a failure 
to act have been declared by statute in 
many instances, which the courts have 
always held to be within the power of 
the legislature. 

2. A provision that the employer would 
forfeit several common law defenses, such 
as the fellow servants’ rule and contribu- 
tory negligence, in the event he refused 
to accept the application of the law after 
the employe had accepted it. 

The Supreme Court held this not to ‘be 
coercive and not to deprive the employer 
of any property right without the process 
of law, because those defenses are crea- 
tures of statute and judicial decision, and 
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Home Office: Sioux City, Iowa 
Assets December 31st, over $3,000,000.00 


Writing Fidelity and Surety Bonds and Casualty Insurance 


The unprecedented growth of this Company is evidence of the quality of our service. 
Agents are invited to avail themselves of this service where we are not represented. 


























Farmers and Bankers Accident and Health Company 


Home Office, Mattoon, Illinois 


WHY WE GROW 


Our new Policies containing real selling features, and our 
Prompt Service and assistance to Solicitors are among the 
Reasons for our growing Agency Organization and business. 


Write us. You don’t have to be from Missouri to be shown. 


H. B. Miller, Pres. T. S. Lyons, Vice-Pres. A. S. McKellar, Vice-Pres. F. B. Gore, Secy. 


Lincoln Bancroft, General Manager. 
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Preferred Accident Insurance Company of New York 


The only Company confining its Accident and Health Business exclusively to “preferred” (non-hazardous) risks 


THAT’S WHY 


We offer larger benefits and better policies for the same premium than do companies insur- 
ing all occupations. If you write “preferred” business send for rates and sample policies. 


Get the Benefit Due Them as Superior Risks 


Assets, Over $4,200,000 Net Surplus, $1,000,000 
$12,000,000 Paid in Losses 
KIMBALL C. ATWOOD, President 80 Maiden Lane, New York 
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may take away or destroy by statute. 

The court held that no person has any 
property (statute) right in the common 
law rules as to the liability of an em- 
ployer for an accident prior to the hap- 
pening of this accident. 

3. Many provisions of the act were 
claimed to be without the scope of the 
caption or title, and it was insisted that 
this made the act violative of the con- 
stitutional provision that the subject of 
any statute must be expressed in the 
title and that only one subject can be 
included in each statute. 

All of these objections were overruled, 
the court holding that all the provisions 
of the statute were inclined in the gen- 
eral subject expressed in the title. 

4. The exemption of coal miners from 
the operation of the statute was held to 
be based upon a reasonable classification 
within the power of the legislature in 
the passage of a statute under its police 
power, the legislature being limited in the 
exercise of its police power only to the 
extent that it cannot make an unreason- 
able or arbitrary classification. 

The application of the statute to minors 
was upheld on the ground that the legis- 


lature has the power to authorize minors |, 


to make contracts binding on them, and 
minors have no vested interest in the 
disabilities created by law on account of 
their minority. 

A provision authorizing the county 
judge to include a fee for his services in 
a case brought under the statute was 
held to be unconstitutional, but this the 
court held should be eliminated and the 
remainder of the act upheld. 


Massachusetts Bureau Meets 


BOSTON, MASS., June 22—The fifth 
year of operation was reviewed by the 
Massachusetts Rating and Inspection 
Bureau connected with workmen’s com- 
pensation cases, at its annual meeting 
last week. W. N. Magoun was reelected 
general manager and the following com- 
panies elected to committee work: Gov- 
erning committee for two years, Aetna 
Life, Royal Indemnity, American Mu- 
tual Liability, Federal ‘Mutual Liability; 
manual committee for one year, Employ- 
ers Liability, Travelers, Zurich, Ameri- 
can Mutual Liability, Federal Mutual 
Liability and Liberty Mutual; safety in- 
spection committee for one year, Aetna 
Life, Travelers, American Mutual Liabil- 
ity and Liberty Mutual. 


Wehe Wins North Dakota Suit 


BISMARCK, N. D., June 22—L. J. Wehe, 
ousted as a member of the commission 
which directs the North Dakota Work- 
men’s Compensation bureau, has been 
declared entitled to his office on the 
prima facie showing made in district 
court here. Wehe, dismissed from the 
commission by Governor Frazier April 23, 
brought mandamus suit to compel pay- 
ment of his monthly salary for the en- 
tire month of May. The court held him 
entitled to the salary, finding that the 
governor had not complied with the 
law, which says a commissioner may be 
removed for cause and given a hearing. 

It was charged by Wehe that he was 
ousted off the commission because he 
was opposed to the high minimum com- 
pensation fixed by the commission, of 
which John N, Hagan, one of the leaders 
of the Nonpartisan league, and S. S. Mc- 
Donald, former president of the state 
federation of labor, are the other mem- 
bers. 


Test Oregon Admiralty Cases 


SALEM, ORE., June 17—The effect of 
the recent decision of the United States 
supreme court in a New York case on 
the Oregon compensation act will be 
tested out in two proceedings in man- 
damus filed in the Oregon supreme court 
this week. 

Immediately upon receipt of informa- 
tion relative to the decision in the New 
York case the Oregon commission sus- 
pended payment on all of its admiralty 
cases, including 18 fatalities and 35 in- 
jury cases, and no further payments will 
be made until after the decision of the 
Oregon court in the test cases just filed, 
which, it is expected, will be advanced 
on the calander for an early-decision. 


Will Open Dallas Branch Office 


SAN FRANCISCO, CAL. June 23.— 
Ernest A. Robbins, of Robbins & Johns, 
San Frantisco, managers for the United 
States Fidelity & Guaranty, has been 
transferred to Dallas, where he will be 
manager of branch office which company 
is establishing at that city to supervise 
its business in Texas. Mr. Robbins has 
been a member of the San Francisco firm 
since 1917, coming from the home office. 


From 1902 to 1913 he was special agent ‘ 


for the company in Texas. 


Edwin cC. Porter, assistant resident | 
manager for the Fidelity & Deposit at = 


San Francisco since 1915, has been ap- 


pointed associate manager for the United © 


States Fidelity & Guaranty, while H. V. | 


D. Johns becomes manager. 


Norwich Union Enters Hawaii 


The Norwich Union Indemnity has been 4 


admitted to Hawaii, where its business | 
will be supervised by Pacific Coast Man- ~ 


ager Kenneth Spencer of San Francisco. 


The Von Hamm-Young Company of Hono- ™ 


lulu has been appointed general agent for 
the company. 


Southern Casualty in Tennessee 


The Southern Casualty of Alexandria, © 


La., has entered Tennessee and is now | 


planting the company in that state for ~ 


compensation and automobile business. | 


Vice-President R. F. Ormond is now in ~ 


charge at the home office. 


Casualty Notes 


J. Collins Lee, secretary of the Hart- ~ 


ford Accident, has been on a tour 
through the southwest and stopped in 
Chicago on his way home this week. 


Six handsome gold watches have just 


been distributed by the Provident Life & © 


Accident of Chattanooga, to winners in 
its thirty-third anniversary’ contest, - 


which was open to all agents, except 
those of the life department. The con- 


test covered a period of ninety days and | 


was. instrumental in producing a splen- — 


did volume of business. 
tests, it is announced, with equally © 
worth while prizes, will be put on from 
time to time. 





Reciprocal Manager 


Manager wanted for reciprocal casualty 
company. Must be good organizer and 
know automobile and compensation insur- 
ance thoroughly. Will be given an interest 
in company. Answers must state experi- 
ence in detail. Address 27-U, care The 
National Underwriter. 








Surety man, with 10 years’ experience in 
home office of surety company, passing on 
all classes of surety underwriting, acting 
as head of claim department and perform- 
ing generally duties incident to home office 
management, desires position in home office 
of surety company or general agency. Ad- 
dress 26-T, care The National Underwriter. 








Wanted—Special- Agent 


With all around casualty experience. 
Live wire who gets results—Chicago. 
Address 28-V, care The National Un- 
derwriter. 
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A Michigan Company for Michigan 
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Liberal Contracts. Up-to-Date Policies 
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To Better Serve Our Texas Agents 


As evidence of our appreciation of the assistance and support given our 
Texas representatives, and to live up to the obligation we assumed when we 
gave our head offfce building the title, “The Home of Service,” we are mak- 
ing this announcement of the reorganization and enlargement of our Texas 
Field Force—to better serve our agents. 


J. H. Snell, State Agent P. E. Tucker, Executive Special Agent 
American Exchange National Bank Building 
Dallas, Texas 





FIRE DEPARTMENT AUTOMOBILE DEPARTMENT 
Special Agents Special Agent 
W. L. Southgate, Houston J. H. Powers, Dallas 
F. O. Harrison, Dallas Adjuster 
Gordon S. Yeargan, Dallas R. M. Cuney, Dallas 








~ FARM: DEPARTMENT 


W. B. Buckner, Special Agent 
Dallas 
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“‘Unexcelled Service to Agents and Policyholders Alike’’ 


ORGANIZED 1853 


THE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 





The; Home Insurance Company of New 
York felicitates the Local Agents of Texas | 
on the earnest endeavor to perpetuate 
among their membership the spirit of high 
character and purpose that has been to 
such a degree a factor in bringing to the 
business of Fire Insurance the confidence 
and respect of all commercial interests. 








DARGAN & McLARRY, General Agents 
DALLAS 


Special Agents 


FARM DEPARTMENTS 
LESCH & CORNELL, Managers 
Chicago 


J. D. Abney P. R. Woods 
Special Agents, Dallas ; 
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TEXAS AGENTS MEET 


AND DISCUSS IMPORTANT 


Convention Headquarters, 


Galves Hotel, Galveston, Tex., June 19. 


of about 250 held their twenty-third 

annual meeting here this week. The 
meeting was up to the high standard es- 
tablished at San Antonio last year. The 
agents attending were on edge and up 
on their toes at all stages of the game. 
A number of important topics came up 
for discussion and in the resolutions 
adopted the association indicated clearly 
just where it stands on the big ques- 
tions of the day affecting Texas local 
agents. William L. Stiles of San An- 
tonio was re-elected president; F. F. 
Ludolph of San Antonio was again 
chosen. secretary-treasurer and_ the 
entire executive committee was voted 
into office for the seco..d time, with the 
exception of G. Mabry Seay of Dallas, 
who was transferred from the executive 
committee and made chairman of the 
legislative committee. This action on 
the part of the association is regarded 
as a vote of confidence in those who 
have guided the destinies of the organ- 
ization during the past year. The 1921 
meeting will be held in Fort Worth. 


‘Pam local agents to the number 


HE two big topics at the convention 

were “Bank Agencies” and “Mutual 
and Reciprocal Competition.” A few 
weeks ago Charles O. Austin, formerly 
Texas commissioner of insurance and 
banking, gave a talk before the Texas 
Bankers Association, in which he advo- 
cated that legislation be passed per- 
mitting banks and trust companies as 
corporations to engage in the general 
insurance business. From the interest 
in this subject displayed at the Galves- 
ton meeting it was evident that Texas 
agents as a class are up in arms and 
ready to combat any legislation such as 
Mr. Austin suggested. 


CRAIG BELK 
Houston, Texas 


TOPICS AT GALVESTON 


OFFICERS ELECTED 


By TEXAS ASSOCIATION OF INSURANCE AGENTS 
PRESIDENT 


William L. Stiles, San Antonio 


FIRST VICE-PRESIDENT 


Travis Lambert, Port Arthur 


SECOND VICE-PRESIDENT 


Jacob B. Singer, Galveston 


SECRETARY-TREASURER 


F. F. Ludolph, San Antonio 


EXECUTIVE COMMITTEE 


Dan M. Craddock, Dallas, Chairman; 


F. W. Offenhauser, Texarkana; M. C. 


Ragland, Paris; O. H. Millican, Austin; C. H. Walton, Fort Worth. 


LEGISLATIVE COMMITTEE 
G. Mabry Seay, Dallas, Chairman; Henry Robinson, Jr., Houston; M. V. Deaven- 
port, Denton. 
Place basis next annual Lmeeting: Fort Worth, Texas. 


LIVELY interest was shown when 

President Stiles called for com- 
ment on bank agencies. Those in the 
room when this question came up ex- 
hibited no hesitancy in airing their 
views. Opinions were freely given and 
the discussion was nicely topped off 
by H. B. Smith of Texas City, who of- 
fered eight excellent reasons why a 
bank should not engage in the insur- 
ance business. 


HE Texas Association went on rec- 
ord as being absolutely opposed to 
the appointment of banks or trust com- 

















KF. F. LUDOLPH 
Reelected Secretary-Treasurer Texas 
Association, San Antonio 











panies as agents, where the stockhold- 
ers of such institutions benefit directly 
or indirectly in commissions received 
on any kind of insurance premiums. It 
was made clear that the association has 
no quarrel with the small town bank 
cashier who goes into the general in- 
surance business in order to make both 
ends meet and has not the influence and 
support of the bank behind him. 


p VCAL agents in Texas are on the 
war path against the non-agency 
mutuals and _ reciprocals. Concerns 
operating on this plan have made great 
inroads in Texas. They have found the 


Cc. M. RAGLAND 
Member Executive Committee Texas 
Association, Paris, Tex. 


state a fertile field. Texas agents have 
been enjoying such a remarkable in- 
crease in business that they have not 
been fully alive to the great gains being 
made by the reciprocals and mutuals. 
At the Galveston meeting they were 
made to see just what they are con- 
fronted with. The mutuals and recip- 
rocals are decidedly on the map. They 
have piled up a big business. J. W. 
Mitchell of Fort Worth hit the nail on 
the head when he said that this com- 
petition could be successfully met only 
by the agent who understood not only 
the strength of stock company insur- 
ance, but also the weaknesses of the 
mutual and reciprocal plans.- He em- 
phasized the fact that the agent who 
expects to stamp out this competition 
must know what he is talking about, 
must be able to explain to his custom- 
ers why stock company insurance is the 
best buy at any price and not be con- 
tent with simply saying that reciprocal 
or mutual insurance is “no good.” 


N effort is being made, and a 

greater one will be made during 
the coming year, to reduce the number 
of agencies in Texas. The feeling is 
rather general that the companies have 
been guilty of planting agents in the 
state rather indiscriminately. This cus- 
tom has grown in recent years and 
Texas agents are beginning to frown 
down on the practice. During the year 
the better agents in the state will try, 
through their local exchanges, to arrive 
at some sort of an understanding with 
their companies on this question with 
the result that companies will not ap- 
point any Tom, Dick or Harry just to 
be represented in a town, but will estab- 
lish themselves with some recognized, 
reputable agent, and not bring into the 
business some one incompetent to in- 
telligently handle an agency and in 
every respect unfitted to render real in- 
surance service. 





GEORGE MABRY SEAY 
Chairman of Legislative Committee, 
Dallas, Tex. 















Report of Legislative Committee 


islative committee of the Texas 
Association of Insurance Agents, 
submitted the following report: 


(eer BELK, chairman of the ieg- 


S chairman of your legislative com- 

mittee, I would like to report upon 
several matters that might properly be 
classed as work of this committee. As 
you know, the legislature has not been 
in session since our last annual meet- 
ing, except for special session, but, 
nevertheless, there has been much work 
to do. Most of this work, we might 
say, has been in the nature of advance 
work, so that we might be prepared 
and ready when action was necessary. 
I think it would be proper, perhaps, for 
me to make separate reports on each 
of the things that I feel should be 
brought to your attention. 


O* April 8 I addressed to our presi- 
dent, for use at the Waco meet- 
ing, a report on the agents’ qualification 
law. Some of you are familiar with 
that report. I shall not attempt to re- 
peat some of the things that were said 
then, because, in that report I only out- 
lined, as I thought, some of the reasons 
why we should have an agents’ qualifi- 
cation law. 

I think that after the Texas agents 
have read the speech of George Wav- 
erley Briggs, delivered at the Waco 
mid-year conference, that all are of one 
mind in that it is essential for us to 
have an agents’ qualification law. I 
can see no particular thing to be gained 
by a drastic law that would subject an 
agent to a rigid examination and cause 
him to stand a test on insurance mat- 
ters before he could secure a license 
to act as an agent, but I do feel that it 
is essential to the welfare of the busi- 
ness to have an agent qualify in some 
measure or to some degree as capable 
of fulfilling the duties of a local agent. 
It is unnecessary to point out in detail 
the shortcomings of an agent who is 
not qualified to represent a company, 
or to be entrusted with the protection 
of the assured’s property. We know 
that there are such agents. We know, 
too, that they should not be permitted 
to assume the responsibility that is 
thrown upon them, if they are unable 
to measure up to their responsibility. 
We well know that that class of agent 
is a menace to our business, «nd 
further, they bring the business of in- 
surance into disrepute and at the same 
time undermine the work of the com- 
petent, loyal, law-abiding agent of the 
same community that is giving his time, 
money and best endeavor to elevating 
the business. 


OW, as I have stated, it is not 
essential that a drastic qualification 
law be adopted as has been adopted 
in some of the states. So to bring this 
to a quick conclusion, I respectfully 
ask this convention to go on record 
as favoring a law patterned somewhat 
after the Pennsylvania law, but chanzed 
in order to meet Texas conditions. This 
much of that law could be adopted and 
great advantage,*I feel, would come 
from it: 
(I have omitted the preamble and 
other unnecessary paragraphs and sim- 
ply quote the essential features.) 


a & HE companies authorized by law 
to transact business within this 
state shall from time to time certify 
to the commissioner of insurance and 
banking the names of all agents ap- 
pointed by them to solicit insurance in 
this state. 

“No agent shall transact the business 
of insurance until there has been issued 
to him, as hereinafter approved, a 
license to the effect that the company 
represented by the agent has been au- 
thorized by the commissioner of in- 





surance and banking in conformity 
with the law to transact business within 
this state, and that the agent has been 
duly appointed by the company named 
in said license. 

“The commissioner may issue, upon 
certification as aforesaid by any com- 
pany authorized by law to transact 
business in this state, an agent’s license 
to any person of, at least, 21 years of 
age. Before any such license is granted 
the applicant shall first make answer in 
writing and under oath to interroga- 
tories on forms and supplements such 
as the commissioner of insurance and 
banking shall prepare and = submit, 
which answer shall be vouched for by 
the company interested, and to the 
effect that the applicant is of yood 
business reputation and of experience 
in .underwriting other than soliciting, 
and is worthy of a license. 

“When the commissioner of insur- 
ance and banking is satisfied that the 
applicant is worthy of license and that 
he, or she, is reasonably familiar with 
the provisions of the insurance laws 
of this state, he shall issue a license 
to expire annually, unless sooner 
terminated as the result of severance 
of business relations between the com- 
pany and the agent, or unless revoked 
by the insurance commissioner tor 
cause.” 

Of course, the bill will further pro- 
vide for appeal and other provisions 
that necessarily follow. 


OU can clearly see that this, at the 
outset, would cause many a respec- 
tive agent to drop insurance as a side 
line, and it would enable the commis- 
sioner to readily eliminate the side line 
agent, the part-time agent and the un- 
worthy agent. 
With our organization as active as it 
is, and with the local exchanges in the 


live condition throughout the towns 
and districts as they now are, I feel 
reasonably sure that this bill, if en- 
acted and placed on our statute books, 
will come nearer to giving us the de- 
sired results and, at the same time, be 
satisfactory to the insurance companies, 
as well as to the agents themselves. As 
far as the public goes, they should be 
satisfied, because it is their interest— 
after all—that will be best protected. 


ELAYS have been necessary in 
reaching a conclusion in regard to 
the agents’ qualification law; but I be- 
lieve the time is now ripe, and I ask 
that you instruct the officers and com- 
mittees of our association by resolu- 
tion, which I hope will pass unani- 
mously, to the effect that they should 
proceed along the way outlined above 
to put such a bill as this on our books— 
bearing in mind, if you please, that 
some slight modification might be 
necessary—but I am sure you will be 
glad enough to incorporate in your 
resolution that the officers and the 
executive and legislative committees 
have the privilege of making necessary 
modifications, 
It is the essential features of the bill 
that I am anxious to direct your atten- 
tion to at this time. 


WAS unable to be with you at the 

Waco meeting, for on that same date 
of your meeting I was attending a 
casualty conference in New York. I 
did send to you, however, through 
President Stiles, a report on “State 
Fund Insurance.” I feel it is essential 
that I call your attention to this thing 
again: 

Before April 8, we, as citizens of 
Harris county and this state district, 
had just gone through and finished 
what is now a memorable campaign. 


The National Underwriter 


The Farmers’ Non-Partisan League— 
the hybrid organization that you have 
heard spoken of and written about to 
a great extent—saw fit to launch a cam- 
paign and put out what they called the 
“People’s Ticket.” First, as citizens of 
this state, we are interested because the 
platform that this political crowd has 
adopted is absolutely inimical to the 
best interests of our people. I believe 
that I can support this statement bet- 
ter by way of contrast than any other 
way. 


ENERAL WOOD, early in his can- 
vass, used this thought: 

“We must stand for one language, 
one flag and one loyalty, an undivided 
loyalty to the United States of Amer- 
ica. We must stand for law and order 
j for the rights of property of the 
rich as well as the poor; for an nn- 
intimidated judiciary uninfluenced by 
political influence. We must oppose all 
class legislation, stand against any 
autocracy of wealth or autocracy of 
labor. We must strive to give both 
labor and capital an absolutely square 
deal. If each will be honest with the 
other, relatively few labor difficulties 
will arise. We want to establish con- 
ditions under which every thrifty, in- 
dustrious man and woman can earn a 
comfortable living: be able to put 
something aside for a stormy day; be 
able to marry, to have a family, and to 
give their children a reasonable oppor- 


tunity. These conditions should be at- 
tainable by all who are willing to 
strive.” 


ND I call your further attention 

to this quotation from Prof. Wm. 
Morse Cole of Harvard University: 

“The effort to make _ impossible 


economic injustice and handicap is now 
(CONTINUED ON PAGE 20) 
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tional Association, gave one of the 

principal addresses at the Galves- 
ton meeting. Mr. Cox has been mak- 
ing a membership drive and during the 
two days prior to the Galveston meet- 
ing spoke at Houston and Dallas. At 
these two cities he touched principally 
on. the local problems, but said at Gal- 
veston that so much has arisen during 
the last few months that is disturbing 
to local agents, not only in Texas but 
all parts of the country, that he felt it 
was time that agents generally should 
be told just what the National Associa- 
tion has been doing, what it intends to 
do about the new problems that have 
presented themselves and how it in- 
tends to do it. Mr. Cox has a fine 
command of language. He has been 
touring the gasoline circuit long enough 
to know how to deliver a speech in a 
manner that compels attention. At 
Galveston he was at his best. He 
spoke convincingly. He was very much 
in earnest. He made no grandstand 
plays. He cut right into the applause, 
shutting off any demonstrations or ova- 
tions that were attempted. He simply 
wanted to get his message across in 
the shortest possible time. 


F tiona J. COX, president of the Na- 


R. COX said that the local agents 

of the country at this time are up 
against something very serious in the 
recent attempts that have been made 
by important banks to get into the in- 
surance business on a basis that will 
mean active and disturbing competi- 
tion for local agents. He reminded the 
Texas agents that recently in Cali- 
fornia the Bank of Italy had gone be- 
fore the people of that state with the 
proposal that it will go into the insur- 
ance business as a general insurance 
agent, transacting all lines of business 
all over the state through local ageuts 
and backed by almost unlimited capital. 
If the Bank of Italy succeeds in carry- 
ing out its present plans, Mr. Cox said, 
other important banks all over the 
country will quickly follow suit. 


6c" T° HINK what it would mean,” Mr. 

Cox said, “if the biggest bank in 
your community were to go into the 
general insurance business, were to an- 
nounce in the local press that it pro- 
posed actively competing for every 
form of insurance written. What would 
this mean to you? Can you see what 
the result of such a move would be? 
Such a thing, if it could be done, would 
soon put the local agents of the coun- 
try out of business. Here is the big- 
gest question that we have to consider 
today. Its effect is more than local. 
I am not talking about the small town 
bank cashier, the individual who is un- 
derpaid and is permitted by the officers 
of the bank to engage in the insurance 
business to increase his income and to 
make a living wage, but who is not per- 
mitted to use the bank’s influence and 
prestige to get business, but I am talk- 
ing about the bank that goes into the 
business as a bank, whose main officers 
and directors swing their influence to- 
ward getting insurance business and 
the entire operations of which are 
detrimental to the interests of !ocal 
agents like you and me. 


6c OU know what is happening at 

Louisville. You have seen the 
effort of one of the biggest companies 
of the country to put a trust company 
in the business in direct violation of 
the rules of one of the best local boards 
in the country. The action of the com- 
pany is in willful opposition to the 
spirit of the National Association. 
These are merely two cases that have 
come up unexpectedly. Others may 
make their appearance at any time. The 
two that we know of merely indicate 
the tendency. There will, no doubt, be 











-more to contend with within the near 


future. We must go on record as ab- 
solutely opposed to banks or trust com- 
panies going into the insurance busi- 


ness as banks. Such a move presages 


great injury to the American agency 
system.” 


R. COX hit the high spots in re- 

viewing the activities of the Na- 
tional Association since its organiza- 
tion. He said that the national body 
was, at the outset, merely a gathering 
together of a few good agents for the 
purpose of bringing about better under- 
writing practices. The organization 
has established the principal of the own- 
ership of expirations. It settled once 
and for all the fact that the business 
created and written by the local agent 
belongs to the local agent and is not 
the property of the company. Then 
followed the overhead writing proposi- 
tion. This question took some time to 
settle, but the National Association 
now has 149 companies on its co-oper- 
ating list, committed to the principle 
that overhead writing is wrong and 
against the interests of local agents. 


HE National Association, Mr. Cox 

said, has for many years been work- 
ing to reduce the many unnecessary 
agents in business throughout the coun- 
try. The problems of multiple agen- 
cies is present in almost every town 
and village in the country, and the 
National Association is working to 
convince the companies that they are 
only injuring themselves in appointing 
agents without consideration of their 
qualifications to be in the insurance 
business and to serve properly either 
their customers or their companies. 


R. COX said that in theory the 

underwriters’ agency is wrong. It 
is not right, he said, to have a com- 
pany parading in one suit of clothes 
one day and another the next. The 
practice of putting out annexes savors 
all misrepresentation. Were it pos- 
sible for the companies to rid them- 
selves of all adjuncts in the way of 
underwriters’ agencies in one fell 
swoop, the companies would, Mr. Cox 
declared, very gladly avail themselves 
of the opportunity. 


RINGING the work of the associa- 

tion up to more recent times, Mr. 
Cox said that during the war the Na- 
tional association had to be very active 
and alert. Paternalism made its ap- 
pearance in Washington in a most 
alarming degree. The nation’s capital 


was filled with radicals, bolshevists 
and wild-eyed communists who wanted 
to get their hands on the insurance 
business along with several other 
things. During this time the National 
Association watched the _ situation 
closely. It held its national conven- 
tion at Cleveland, at which the issue 
really was, “Shall we sidestep or have 
the courage of our convictions?” The 
Cleveland declaration of independence 
of the insurance business adopted by 
the National Association was, Mr. Cox 
said, a torch to all other businesses. At 
regular intervals, Mr. Cox said, the 
National Association has swatted the 
Socialist and Non-Partisan Leaguer. 
It has rallied to the cause particularly 
where monopolistic workmen’s compen- 
sation laws have been passed or pro- 
posed. This has been a great issue, but, 
Mr. Cox said, the tide has been turned. 


R. COX struck a responsive cord 

when he said that the National 
Association is definitely and positively 
opposed to reciprocals and to all mu- 
tuals or systems or forms of insurance 
that eliminate the local agent. Texas 
is particularly burdened with active 
reciprocals and mutuals. Agents must 
remember, Mr. Cox said, that the pub- 
lic does not hold a very high opinion 
of the local agent. The average in- 
surer thinks that the agent does little 
besides sign the policy and collect his 
commission. This is due to the ignor- 
ance of agents who have misserved the 
public in the past. 

This condition can be remedied by 
having passed effective agents’ qualifica- 
tion laws. There should be more in- 
terest exhibited, Mr. Cox said, when 
agents’ qualifications laws are discussed. 
Men in the insurance business can’t ex- 
pect their legislature to keep out of the 
insurance business anyone who wants 
to go into it, on the ground that “the 
applicant is already engaged in some 
other business.” The porter, bootblack 
or hack driver who wants to become a 
local agent cannot be told that he can- 
not go into the insurance business be- 
cause he is a porter, hack driver or 
bootblack and is therefore already en- 
gaged in some business, but such an in- 
dividual can, through the proper sort 
of an examination be shown to be ut- 
terly unfit to render intelligent insur- 
ance service. The agents’ qualification 
law should be designed primarily to 
protect the public against ignorance. It 
should prevent incompetents and un- 
fits from going into the insurance busi- 
ness at all. To curb the ignorant agent 
evil there should be uniform qualifica- 
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: National Association s Position 


tion laws requiring the applicant to an- 
swer to an examining board as to his 
knowledge of the insurance business, 
for the purpose of giving an indication 
of his ability to conduct an insurance 
agency. Mr. Cox said that the National 
Association is now conferring with the 
insurance commissioners on this ques- 
tion and it is hoped that the support 
of the companies will be enlisted in 
conducting this campaign for better 
agents. 


HE broker, Mr. Cox said, should 

pass the same sort of an examina- 
tion. There should be no difference. 
Brokers should not be allowed to go 
into the business indiscriminately. 
They should be subjected to the same 
tests. Mr. Cox said that it would be 
a mighty good idea to make it impos- 
sible for any agent or broker to receive 
a commission on his own business. It 
is often the case, he said, that a man 
owning a big risk will appoint his sec- 
retary or stenographer, agent or 
broker. The secretary or stenographer 
is in the business only for the purpose 
of writing his employer’s own line. He 
is not in the insurance business as an 
out-and-out insurance agent, but gets 
a license to transact business for the 
one purpose of providing his employer 
with a commission on his own business. 
The big broker question, Mr. Cox said, 
is becoming rather serious. He told 
of the big New York brokerage house 
that had recently held a conference 
with the officers of the National Asso- 
ciation, at which it was proposed that 
the brokerage house write-the entire 
insurance line and factory output of 
the Ford Motor Company, in a pool 
consisting of four big American com- 
panies, the agents of the four com- 
panies to receive a commission of 4 or 
5 percent on the business. This propo- 
sition, Mr. Cox said, was flatly turned 
down by the association as unfair to 
the thousands of agents now writing 
Ford business, but indicated how great 
an influence some of the big brokerage 
concerns exert upon the companies. 


R. COX said that during the year 

the National Association has es- 
tablished important relations with the 
big casualty companies over the ques- 
tion of mutual casualty competition. 
The National Association is now work- 
ing in close co-operation with some of 
the biggest casualty officials of the 
country with the idea of formulating 
a plan that will enable the agents of 
stock casualty companies to effectually 
combat the competition being offered 
by the mutuals. As a result of the bet- 
ter understanding that has _ been 
reached, three more casualty companies 
have definitely indicated their belief in 
the proposition that casualty expira- 
tions belong to the local agent. 


Fort Worth Gets 
Next Annual Meeting 


Fort worth agents were at the Gal- 
veston meeting in full force, headed by 
E. D. Rutledge, president of the Yort 
Worth Exchange. As soon as they 
arrived they commenced to boost for 
Fort Worth as the 1921 meeting place. 
They draped a big streamer above the 
speakers’ desk which read, “Fort Worth 
wants you in 1921.” Their work was 
effective and Fort Worth was awarded 
the next annual meeting almost without 
a struggle. 

Fort Worth is one of the live, up-and- 
coming cities of Texas. It is very con- 
veniently situated. The new Winfield 
Hotel :will probably be completed in 
time for the next meeting. Fort Worth 
has one of the best local exchanges in 
the state and boasts of the largest local 
agency in Texas. 





Important Resolutions Adopted 


meeting that the resolutions com- 

mittee was kept busy. Every im- 
portant question was referred to this 
committee for final action. It seemed 
to be the desire to have the resolutions 
adopted stand as an indication of the 
position of the Texas Association on 
the principal topics discussed at Galves- 
ton. The principal resolutions adopted 
at the meeting follow: 


QUALIFICATION FOR 
ASSOCIATION MEMBERSHIP 


S° much happened at the Galveston 





Whereas, the Texas Association of 
Insur e Agents, recognizing the 


value of local boards, and desiring to 
encourage the successful operation of 
the same. Therefore, be it resolved, 
that we recommend that wherever local 
boards of exchange exist, that requisite 
qualification for membership in the 
State Association be predicated on the 
agent’s affiliation with his or her local 
board or exchange. 


CHANGE IN FILING OF AGENTS’ 
LICENSES 

Whereas, during the past a great in- 
convenience has been apparent and felt 
by the agents due to the manner of the 
filing of the list of licenses to agents 
and brokers, in the State Department 
of Insurance, making it often difficult 
to secure needed information by our 
members. We respectfully suggest to 
our worthy Commission of Insurance 
that licenses as issued be filed by cities 
and towns instead of alphabetically as 
at present. 


COOPERATION OF COMPANY 
AND STATE OFFICIALS 


Whereas, our association, through its 
officers and directors during the past 
year, has had numerous occasions to 
cooperate with our companies and state 
officials in the settlement of various and 
complex problems, and 

Whereas, all of said problems have 
been finally and fully disposed of amic- 
ably and to the satisfaction of all 
parties concerned, and 

Whereas, the settlement of all these 
complex problems is evidence of the 
value of the good that can be accom- 
plished by the cooperation of all inter- 
ests of our business. 


Cooperate. Conserve for America 


VERYTHING that is to be gained 
E in life is gained through a mingling 

of interests; a co-operation that 
side-tracks all personal aims and _ in- 
dividual interests—where every man is 
big enough to work for a common re- 
sult. The smallest man on earth is 
the one who undermines organization 
interests for personal aggrandizement. 
He gets down so low that he has to 
reach up to touch bottom. No chain is 
stronger than its weakest link. This 
convention is great in proportion as we 
put into it our ideals and our talents 
for the common good of all, with a 
unity of purpose that will build up and 
protect the great interests of the whole. 


UR bequest from the men of former 

days is our stock in trade. The 
lessons and mistakes of by-gone days 
should melt the great interests of all 
into one unit to build up an avenue of 
service, unknown before, and to stand 
as a bulwark against a common foe. 
We learned our first lesson on co-opera- 
tion when the thirteen states as distinct 
units—then just as different as are the 
nations of the Old World—united for 
one common interest and in a common 
defense. We learned it again as a call 





Therefore, be it resolved, that this 
Association, in convention assembled, 
express its appreciation of this ‘co- 
operation on the part of the company 
representatives and state officials, and 
by this resolution we desire the con- 
tinuance of this spirit. We hereby ex- 
press the wish that our incoming of- 
ficers and executives may use all hon- 
orable means to augment this relation- 
ship, which we consider essential to the 
best interests of the public, company 
and agents. 


APPEAL FOR RELIEF OF 
LOUISVILLE SITUATION 


Whereas, it has come to our atten- 
tion that the Louisville Board of Under- 
writers in upholding good principles 
and opposing bad practices in under- 
writing is now facing a serious and 
complex problem brought about by one 
of our good companies in appointing a 
bank and trust company as_ local 
agents, contrary to the board’s estab- 
lished rules, and over their earnest pro- 
test, and 

Whereas, we believe this action on 
the part of the company in question is 
inimical to the best interest of the busi- 
ness, 

Therefore, be it resolved, that we, the 
insurance agents of Texas, in conven- 
tion assembled, express our sympathy 
in a situation that appears to challenge 
the very existence of the Louisville, 
Kentucky, board, and we appeal to 
those responsible for this condition to 
heed the petition of our brother agents, 
members of this board, which has 
served as a model for so many years in 
the past. 


PROTEST AGAINST BANK 
AGENCIES 


Whereas, it has come to the attention 
of the Texas Association of Insurance 
Agents that several local boards and 
exchanges have adopted resolutions 
against the establishment of agencies 
with banks, trust companies and other 
like financial institutions, where the 
stockholders of said instituions benefit 
directly or indirectly in commissions 
received on any kind of insurance pre- 
miums, and 

Whereas, we 
ments are not 


believe such appoint- 
necessary to the best 


interests of either the insurance public, 
companies or general agents, and if the 
practice is indulged and extended it will 
result in seriously effecting the Ameri- 
can agency system; 

Therefore, be it resolved, that we 
make an earnest appeal to our com- 
panies and general agents to not only 
discontinue the practice, but recall such 
appointments already made. Our no- 
tice is particularly drawn to a situation 
now facing the Houston Exchange, 
where such an appointment has been 
made and which seems to threaten the 
tranquillity of the exchange. 


ELIMINATION OF TORNADO 
LIMITATION CLAUSE 

Whereas, it having become apparent 
that the limitation clause now required 
to be attached to policies covering tor- 
nado insurance in the state of Texas is 
proving so unsatisfactory, both to the 
companies and the public alike, be it 

Resolved, that this convention go on 
record as unqualifyingly favoring the 
elimination from tornado policies any 
and all limitation clauses. 


STERNER TREATMENT OF 
AUTOMOBILE THIEVES 


Whereas, the theft of automobiles 
and equipment of same has grown to 
such a proportion in this state that we 
believe the citizens of this state should 
take a firm and positive stand in the 
suppression of the thievery and appro- 
priation of property. The trial juries 
of our courts and the pardoning board, 
to our minds, deal with this situation in 
a much too liberal manner; 

Therefore, be it resolved, that we 
appeal to the citizenship of this state, 
to the courts and to the pardoning 
board to look with disfavor upon 
leniency in case of the people charged 
with the crime of appropriating auto- 
mobiles—the property of others. 


DALLAS EXCHANGE 
RESOLUTION APPROVED 


The following, submitted by the Dal- 
las Exchange, was approved by the 
convention: 

Whereas, the Dallas Insurance Ex- 
change was organized primarily for 
the betterment of the local insurance 
business in the city of Dallas; for the 


BY T. ALFRED FLEMING 





Americanization.” 





T. Alfred Fleming, supervisor of conservaticn work for the National 
Board, who has made a noteworthy record in that capacity, addressed 
the Texas agents on the triple subject of “Cooperation, Conservation, 
Mr. Fleming reviewed the necessity for cooperation 
along all lines, the great work accomplished along conservation lines 
by the National Board and stili to be done, and closed with a stirring 
plea for Americanization, which he declared to be the greatest issue of 
the day before insurance men as well as all other classes of citizens. He 
reviewed the insidious and wide-spread propaganda which has been 
directed against the government in this country, declaring that there 
was room in this country for but one flag, the Stars and Stripes, and 
but one language, the American language. 
America” he declared should be the motto of all loyal citizens. 


“Cooperate to Conserve for 








was made to serve the world and save 
it to posterity when twenty-seven 
different nationalities, from North and 
South, flocked to the Stars and Stripes, 
and with lost identity swept over “No 
Man’s Land” as one unit, not “to get” 
but “to give,” that the lesson of “human 
brotherhood” might be taught—and the 
peace of the world redeemed. We 
learned it from the great war forces at 
home, as they found no bond issue too 
heavy, no food restriction too severe 


and no interruption of commercial 
activity too strenuous, that the boys 
might carry that flag and plant it in 
Germany as the guardian of peace. 
That is the kind of Co-operation we 
need today. 


HE great bequest of the war is its 
lesson of conservation. We heard 
nothing else for two years and but for 
that conservation there would be a dif- 
ferent story to tell. It would be a 
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encouragement of correct underwriting 
practices; for a closer association 
among those engaged in the local in- 
surance business, and to promote the 
highest and best ideals in our profes- 
sion, and 

Whereas, Prior to the organization of 
the Dallas Insurance Exchange, it was 
recognized by the fire insurance com- 
panies and agents alike that conditions 
existed which was detrimental to the 
best interest of the insurance business 
and which threatened to disrupt and 
seriously impair the local agency sys- 
tem, and 

Whereas, it is the object of the 
Dallas Insurance Exchange, through 
its organization, to foster those prin- 
ciples and to use its influence in main- 
taining the high standard which the im- 
portance of our business demands, and 
which is necessary if the greatest suc- 
cess is to be attained and the dignity of 
the business preserved, and 

Whereas, the Dallas Insurance Ex- 
change has sought by all honorable 
means to enlist in its membership all 
the real and active local insurance 
agents in the city of Dallas, believing 
that our objects could be accomplished 
and our complex problems solved bet- 
ter by a united and harmonious effort, 
and 

Whereas, the members of the Dallas 
Insurance Exchange a:e also members 
of the Texas Local Agents’ Association, 
the two organizations working in 
harmony and jointly endeavoring to 
accomplish the same purpose, and the 
injury of one affects both organizations, 
and 

Whereas, the said general agents, 
with local departments, have planted 
their companies with many of our 
brother agents in the towns and cities 
of our state and they are endeavoring 
to place agencies with others who are 
members of the Texas Local Agents’ 


Association, 
Therefore, be it resolved, that we, the 
Dallas Insurance Exchange, request 


our fellow members of the Texas Local 
Agents’ Association to take notice of 
this lack of cooperation and that they 
request these general agents to co- 
operate locally with the Dallas Insur- 
ance Exchange. 











T. ALFRED FLEMING 
Supervisor of Conservation, National 
Board of Fire Underwriters, 
New York City 
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What is “Office Equipment?” 


Nowadays the first equipment of an agent’s 
office is the representation of companies that meet 
present-day needs. The time when a supply of 
policies, daily reports and endorsement blanks suf- 
ficed has gone by. Modern agents give modern 
service. This implies the representation of com- 
panies that are up to date, The up-to-date company 
is not only progressive in its underwriting, but its 
service departments are an active help to agents 
in securing business. 


“L. & L. & G. Service” has long been in the 
front rank. The tradition of cordial helpfulness is 
one of the company’s proudest assets. In the devel- 
opment of new conditions, with new underwriting 
problems and new calls for underwriting service, 
no company has been more progressive. Its special 
departments and staffs of experts are equipped to 
aid agents in handling all the problems that come 
up in meeting the demands of the public for ade- 
quate and correct coverage. Such service is of 
constructive value to the agent, the public and the 
company. 


“The Company with the L. & L. & G. Service” 


Fire 

Automobile 
Tornado 

Sprinkler Leakage 
Explosion 


Use and 
Occupancy 


Postal 





Profits 
Transportation 
Commissions 


Salesmen’s 
Samples 


Strike, Riot 
and Civil 


NEw YORK, N'Y Commotion 





Southern Department—New Orleans, La. 


J. G. Pepper, Assistant Manager 
Henry Ferchaud, Manager Farm Department 


CLARENCE F. LOW, Manager 


R. H. Colcock, Jr., Dep. Asst. Mgr. 
F. G. Tupper, Superintendent Improved Risk Department 


J. P. Deuker, Superintendent Automobile Department 
TEXAS £PECIAL AGENTS 


P. M. Marshall, 1001 Insurance Bldg., Dallas, Tex. 
J. H. Speed, 1001 Insurance Bldg., Dallas, Tex. 


Ledoux E. Smith, 634 Moore Bldg., San Antonio, Tex. 
H. J. Hughes, 1602 Carter Bldg., Houston, Tex. 


TEXAS FARM FIELD MEN 


O. M. Bondurant 


Five hundred active agents in Texas testify to the service of these companies. 


John G. Roberts 





































































Texas Hundred Million 
Dollar Company 


UILDING pyramids was an 
achievement of the Egyp- 
tians, temples an achievement of 
the Greeks, roadsanachievement 
of the Romans and life insurance 
companies an achievement of 
Americans. Nowhere else in 
the world has life insurance ever 
been an integral part of the woof 
and fabric of society as it is in 
America. 


And just as certain pyramids are 
larger than others, certain temples 
more capacious than others and cer- 
tain roads longer and wider than 
others, so there are life insurance 
companies that have been constructed 
that serve in a a larger way than others. 





The Great Southern Life Insurance 
Company of Houston, the hundred 
million dollar Texas company, has 
been built in a little over ten years. 
Size is a measure of the service which 
a life insurance company is rendering 
society and the Great Southern Life 
Insurance Company is serving in a 
big way. In the matter of liberal pol- 
icy forms, liberal practices with pol- 
icyholders and low cost the Great 
Southern Life Insurance Company is 
also serving society in a big way. 


Great Southern Life 
Insurance Company 


0. 3S. Carlton, President 
Houston Texas 


























story fraught with tears, sorrow and 
disgrace. No one can ever know how 
much the insurance interests, marshal- 
led under th eleadership of the National 
Board, saved in food and necessary 
commercial products by their compre- 
hensive program of education, engineer- 
ing and inspection. Every cantonment, 
every dock, every shipyard, every 
manufacturing industry, every ware- 
house, every ounce of food from the 
grain in the field to the bread in the 
mess-kit was passing daily under their 
watchful eye. Billions in money and 
thousands of lives were saved by this 
unheard of miracle of co-operation. 

The result of this great work is our 
present nation-wide program of conser- 
vation under the same guiding hand. 
Over 15,000 of our best citizens lost 
their lives and more than 17,000 were 
wounded, many of them permanently, 
last year in the war against fire. Our 
part of the war with Germany, and the 
sacrifice of life was necessary to save 
the life of the world, but the helpless 
women and children who fell in “No 
Man’s Land” in the Home Fire War, 
the objects of abject pity, because no 
man on earth can find a legitimate 
cause. This great army of helplessness 
and innocence reaches up its hands 
from that awful hell of flames in an 
appeal to you, to save other unsuspect- 
ing victims from their fate. 


ITH the present unheard of 
system of price toleration ruling 

the world and the commercial and in- 
dustrial life tottering, bringing its in- 
heritance of individual bankruptcy; with 
every insurance liability in its peak- 
load; there never was a time when ac- 
tivity in conservation was more needed 
and when the co-operation of all our 
citizens in this great work was more 
opportune. If we take $300,000,000 of 
railroad trackage and equipment, or the 
same value in merchant marine, and 
place it on the scrap heap, the nation 
will rise up in mass and unseat the 
government, but no one has dared to 
champion and lead the citizens of this 
country in its war against the scrap- 
heap left by our fire loss of the same 
amount. The reason is that it is con- 
sidered a corporation, not a community 
loss. This nation must be taught in 
no uncertain terms that the citizenship 
of the nation bears the losses great or 
small, and when these can be cut down 
it will mean a general saving to all. 
This is your task and mine. No agent 
in any community has done his whole 
duty until he has exhausted his last 
resource in awakening the public to 
this fact. This is the brand of present 
day service. If a definite organization 
of interests has not been effected and 
actively bringing forth real results in 
your community, this is your chance 
and your everlasting obligation. Plans 
for an effective and continuous cam- 
paign will be supplied you at any time. 
{ 

HIS plan contemplates the organi- 
zation of a Fire Prevention Com- 
mittee in each municipality, which 
would bring about the cooperation of 
the city government, Chamber of Com- 
merce, Local Board of Insurance 
Agents, Manufacturers’ Association, 
Credit Men’s Association, Rotary, 
Kiwanis and similar clubs, Women’s 
Clubs, Ad Men’s and Press Clubs, 
scout master of the Boy Scouts, fire 
chief and superintendent of public 
schools. Each of these organizations 
should be appealed to; and after their 
approval has been secured certain 
members best qualified to represent 
them should be appointed to sérve on 
the general Conservation and Fire 
Preventation Committee. Thus this or- 
ganized activity would represent the 
political, social and educational strength 
of each municipality. Those members 
who- understand the urgent necessity 
of proper ordinances should be chosen. 
Splendid results are already being 
secured from the adoption of this 
plan, and we feel confident that it 
will result in a very material decrease 
both in the number of lives lost and in 
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the property destroyed each year. This 
is the pledge of the insurance world to 
the citizenship of the nation. 


OOPERATION and _ conservation 

are always coupled with American- 
ization. These are the three ideals of 
service with the National Board. With 
the loosening of immigration restric- 
tions, our ports are being clogged by 
the steady and unremitting stream of 
aliens which seek our shores. Every 
ship is crowded and the forces who 
pass on their desirability have been 
doubled and trebled in recent weeks. 
We must be big enough to assimilate 
them or they will assimilate us. Since 
we have won the victory of the world 
in France, they come to us for pro- 
tection against the monarchies of the 
earth. Now our obligation begins, and 
our system of organizaon and edu- 
cation is still unborn. We have not 
settled down on a real program of con- 
struction. 


HE aftermath of war, even for a 
victorious nation, is always a dismal 
and melancholy experience. When the 
shoutings of victory have ceased, and 





E. D. RUTLEDGE 
President Insurance Exchange, Ft. Worth 


the people turn once more to their 
tasks, they find that these are not as 
they were before. War shakes things 
loose from their old moorings and for 
a time there is drifting, and with the 
drifting there is danger. A sane and 
trustworthy leadership is necessary 
after a war is over as when it was 
beginning—as necessary for leading a 
nation back to peace as to the mobiliza- 
tion and conduct of the conflict itself. 
The days through which we are passing 
call for faith, patience and patriotism 
as loudly as did those dark days when 
the war cloud overshadowed us. Now 
is the time for these qualities of mind 
and soul to come forth, which make a 
nation really great and strong. Inas- 
much as our great national Independ- 
ence Day is soon to be celebrated, we 
naturally think of our national bless- 
ings, and of those collateral conditions 
of peril by which our blessings are ac- 
centuated. Security is not always 
safety; security is often danger; safety 
lies in the realization of insecurity. The 
value of our possessions is enhanced in 
our estimation, when as a nation we 
are threatened. Our blessings are all 
the more precious when they stand out 
in bold relief on the background of dan- 
ger. He is blind and stupid who does 
not realize today the existence in our 
country of forces that threaten some 
of our most priceless liberties. The 
realization of danger is the first step 
towards safety. 


ESSIMISM is always a distorted 

state of mind, but is in no more 
serious nor one-half as dangerous as 
that half-hearted optimism which dims 
our vision to danger and denies the ex- 
istence of menacing forces which are 
apparent. One of the fundamental 
liberties of citizens, is the liberty to 
work—by his work, a man not only 
earns his bread and provides for those 
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A Big American Company for a Big American State 


The Old Aetna, long a servant‘ of! Texas property owners and Texas in- 
surance’ agents, is better equipped today than ever to carry the burden and 
to render comprehensive service. At the command of property owners and 
agents are the loss paying ability and the service giving facilities of the com- 


pany. . At their immediate call 1s a responsive field organization. 


P. P. TUCKER, State Agent aa | 


EDWARD WRIGHT, J. A. BRACKNEY and W. S. CLARK 
Special Agents 





____1301,and ,1302 
American Exchange 
National Bank Building 

Dallas, Texas 





































AETNA POLICIES GIVE 
FULL PROTECTION 
AND COVER 


Fire, Marine, Automobile 
Tornado, Hail 
Rent, Rental Value, 
Leasehold 


Use and Occupancy 
Profits 








Sprinkler Leakage 
Registered Mail 
Parcel Post 
Tourist’s Baggage 
Salesmen’s Samples 
Transit Floaters 


Automobile Truck Transit 
Explosion 


Riot and Civil Commotion = 
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K. S. DARGAN 


CRAVENS, 
DARGAN & 
ROBERTS 


HE General Agency of 

Cravens, Dargan & 
Roberts is peculiarly Texan. 
The members of the firm 
and the members of the staff 
are Texans at heart as well 
asin a business way. [hey 
have built for Texans in 
Texas. They have built a 


service organization, service 


for Texas property owners 


and service for lexas 
agents, and the office is 
equipped to place any kind 
of insurance written. 


712-720 MAIN STREET, 


HOUSTON, 


Ae ee Se 


RUFUS CAGE, Jr. 
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dependent upon him, but by it he makes 
his contribution. to the common wel- 
fare. This is as applicable to the rich, 
who by unearned wealth are above the 
necessity of earning their own bread, 
as to the poor compelled by poverty to 
labor for a living. It is as disgraceful 
to live at the expense of the dead as at 
the expense of the living. Vicarious 
bread-eating, except by infants, invalids 
and imbeciles, is constructive bread- 
stealing. It is the right and privilege, 
as well as the duty of every true Ameri- 
can, to earn his own livelihood. This 
is one of the things which makes him 
a man; and any man or body of men 
interfering with the exercise of that 
prerogative, or arbitrarily imposing con- 
ditions that prevent the humblest 
toiler from doing the work his hands 
find to do, is despotic, wicked and un- 
just. Any man, or body of men, re- 
fusing to work, and depriving others 
who are willing of the opportunity of 
doing that work, violates every prin- 
ciple of manhood and justice. 

“Live and let live” is the primary 
axiom of humanity. Men voluntarily 
submitting themselves to certain rules 
and conditions of labor have a perfect 
right to refuse to work undef other 
rules or conditions, but while assertmg 
that right to refuse to work, they deny 
to others their right, is to strike a blow 
at liberty and fair play. 


HERE are thousands of men who 

are idle today, when of all days this 
nation has ever known, there is least 
excuse for idleness and the loudest call 
for productive toil. Insufficiency of 
available production is one of the chief 
causes for existing high prices. In this 
connection the real danger lies in the 
deterioration in the character of our 
citizenship. Anything that interferes 
with a man’s rights to do that which 
in nowise trespasses upon the legiti- 
mate rights of others, cuts into that 
independence of thought and of action 
which constitutes his self-respect, and 
self-respect is the chief ingredient in 
true citizenship. 

Let men who work in mills and mines 
make their demands and let them get 
all they can, consistent with fair and 
just rates, but when their action in- 
fringes upon the onward progress of 
our civilized life, they become a menace 
to real national prosperity. With 
vicious and fanatic leadership abolished 
on the one hand, and absolute fair and 
square dealing established on the other, 
we may hope for the dawn of a bright 
day when men shall recognize the one- 
ness of their interests. 


"PRE great outstanding principle of 
| Americanism is the principle of free- 
dom which is guarded by a humane and 
just constituiton. All that is required 
to enjoy this blesing is obedience to 
law and loyalty to the government. 
There is no country in the world where 
an honest man gets more for the price 
he pays—more of privilege, opportunity 
and of freedom. The only restraint 
upon him is the restraint of law, en- 
acted for the benefit of all. 

Law is the safeguard of freedom. 
Violation of the law and disloyalty to 
the government are against human 
freedom and national integrity. He 
who lives under the Stars and Stripes 
yet breathes a spirit of disloyalty to- 
ward the government of which that 
flag is a symbol is an ingrate, debased 
and intolerable. Not even during the 
dark days of war was there a more 
clear and ringing call for loyalty than 
there is today—loyalty to the flag, to 
the government and to its ideals and in- 
stitutions, which constitute the great- 
ness of our republic. 


ILENTLY, stealthily, the enemy, 

while we slept, has been sowing the 
tares of disloyalty and disaffection. He 
has now become bold, impudent and 
defiant. He laughs at law, sneers at 
the flag, derides thé constitution, and 
plants his virus of radical socialism and 
bolshevism on the ground work of il- 
literacy. He circulates his profane and 


incendiary literature among the mate- 
rial where it will most easily catch fire. 
The only human life he-cares for is his 
own. As for the property of others, he 
denies the right of possession to every- 
body but himself. 


His avowed object is the destruction 
of the government and the degradation 
of the nation to that state of debauch- 
ery in which every man is permitted 
to do what he pleases without regard 
to the rights of possession, convictions, 
life or liberty of others. -He brazenly 
waves the red flag of revolution in the 
faces of peaceful and law-abiding citi- 
zens and invokes for himself the pro- 
tection of the law he defies. 

In every city of the republic these 
enemies of human decency have their 
dens from which they send forth their 
poisonous and damnable propaganda. 
This fair state has its full quota of 
these ingrates, who are endeavoring to 
operate their undermining and detest- 
able doctrine at the expense of decent 
citizens. 


OUR business is one liable to be 

most particularly affected thereby. 
The call of the hour is for an aggres- 
sive, determined and ceaseless cam- 
paign in behalf of a clean and thorough 
going Americanism, which shall in- 
clude a relentless and unsparing up- 
rooting and destruction of every move- 
ment that dares to menace our liberties 
in business, deride our Government or 
insult our flag. 


There are thousands and tens of 
thousands who, having come to these 
shores. seeking self-aggrandizement, 
need to be taught, and taught with an 
emphasis they cannot misconstrue that 
this is a country of one flag, not many 
—not even two—but one. The first 
commandment of the American deca- 
logue is: “Thou shalt have no flag be- 
fore me.” That one flag is the symbol 
of our ideals and of all the institutions 
of humanity and freedom which have 
been purchased by-the valor and bap- 
tized in the blood of our noblest sons. 
It cannot be taught or learned too soon 
that any insult offered to the flag, any 
attempt to violate or undermine the in- 
stitutions of which the flag is a symbol, 
must be met with bold and vigorous 
retribution. 


URTHERMORE, any program of 

Americanization that is effectively 
carried out must proceed on a basis, 
not only that this a country of one 
flag, but also a country of one language 
—the American language. The secret 
of national assimilation is the secret of 
the use of a common language. No 
language but “the American” should be 
taught in any public school within the 
confines of the nation. This is not an 
expression of resentment against any 
country with which we have been at 
war, but as a means of facilitating the 
process of assimilation. The use of the 
tongue which holds them to the past, 
interferes with that interest they should 
take in the ideals and institutions of 
the land of their adoption. 


This is the dawning of the day of 
real service, and in it the men of the 
insurance fraternity should lead. The 
motto is “Co-operate to Conserve for 
America.” You may sing the “Star- 
Spangled Banner,” shout for the flag, 
but you'll show your real patriotism in 
the daily tasks of your own office, and 
in your helpful contribution to your 
own home town. 


Thus shall we prove worthy of the 
sacrifices made for us by those who 
bequeathed to us the priceless heritage 
of our liberty—by those, who so re- 
cently went forth to defend those lib- 
erties under the canopy of battle, so 
many of whom now lie silent under 
the poppies of Flanders fields. Thus, 
and only thus, shall we prove ourselves 
worthy representatives of the name we 
bear, and help to lift the title of Ameri- 
can citizenship to the highest point of 
universal favor and esteem. 


The National Underwriter ~ 
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WE DON‘T WANT MUCH 
JUST THE LION’S SHARE 


STRONG CAPABLE APPRECIATIVE 


O OUR numerous Agents in Texas we extend our sincere thanks for an increasing, 
liberal patronage and with assurance of ability on our part to give service exactly 
when needed. 


To the Agents at those points where we are not yet represented we invite corre- 
spondence. 


Have you ever been troubled with annoying delays and useless correspondence? 
If so, you have not been dealing with us. We give you an immediate answer to every 
question submitted and make it our business to help you. 


: WE WRITE 


vo} BONDS—Fidelity, Surety 

ve AUTOMOBILE—Property Damage, Collision, Liability, 
at - Fire and Theft. 

ae PLATE GLASS— 

td BURGLARY— 

of ACCIDENT AND HEALTH 


or We ask your especial consideration of our full coverage Auto Policy and Combina- 
- tions of Fire and Theft with other coverages. 








* | WRITE US TODAY 


: | || Lion Bonding & Surety Co. 
“ O. A. MAXWELL, Texas Manager 
: 3 Andrews Bldg. © Dallas, Texas 
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W ork of Auto Detective Bureau 


BY PARKER V. LUCAS. 


NSURANCE companies have _ rec- 
ognized the responsibilities of leader- 
ship that fall on them looking to the 

reduction of the hazard which they in- 
demnify the public against. Witness 
fire prevention work; health conser- 
vation; safety campaigns and the like. 
In automobile lines “theft prevention 
and recovery work” is carried on by the 
organization with which I am con- 
nected. 


HE automobile conferences in the 

Various jurisdictions over the country 
have for several years maintained 
“theft committees” and have carried 
on the work I shall outline to you. 
There are now identical bureaus operat- 
ing in New York, Chicago, San Fran- 
cisco, Atlanta and Dallas, and the theft 
committee of the National Conference 
is maturing plans for the co-ordina- 
tion of the work of all the bureaus 
and taking aggressive steps to deal 
with the auto theft situation in a na- 
tional way. 


INCE no conference exercises juris- 

diction in Texas, this part of the 
country went without a theft bureau 
until in February, 1919, when a few 
of the company representatives decided 
to do something to relieve the situation. 
The result was the forming of this 
bureau. Today two-thirds of the stock 
companies, writing 90 per cent of the 
business in the state, belong to it. It 
is owned and operated by the com- 
panies that you represent, and they 
bespeak for us your closest co-opera- 
tion. 


HE companies depend upon you 

and upon us to protect their in- 
terests after an automobile is stolen. 

Things to do when a car is re- 
ported to you as stolen: 


1. Call up the police and sheriff and 
see that they have a correct de- 
scription of the car. Let them know of 
your personal interest in the loss. Tell 
them that this hureau will pay a $25 
reward on recovery of the car, if it has 
been stolen, or half of that amount, 
if it is taken only for a joy ride and 
later abandoned on the street; and a 
25 reward for the conviction of the 
thief or thieves. Do not vary from 
these rewards. Any additional amount 
offered by the assured must be paid by 
him personally. 


2. Telegraph and telephone us and 
give us an accurate and adequate 
description of the car. We should have 
the make and model of car; motor and 





A. D. LANGHAM 


President Houston Exchange, Houston, 
Tex. 


factory or serial numbers; license num- 

ber; and one or two intimate or per- 

sonal marks by which the car could be 

— regardless of the usual num- 
ers. 


3. Total theft loss report blanks in 
duplicate have been furnished you, 
and this should be filled out and for- 
warded as soon as convenient. Send 
one to your reporting office and one to 
us. Do not leave blank the name of 
the company, or the policy number, 
nor the name of the assured, for if 
you do, it entails needless correspon- 
dence. Such information as this is not 
needed to assist in finding or identify- 
ing the cars, but it is essential for our 
records that we can intelligently refer 
to the loss in taking the matter up with 
the company. 


HE owner of nearly every car that 

has been in use more than a few 
days can recall some scratch, mar, 
bruise, or mark by which he would be 
able to identify the car, aside from 
the motor number. Draw some of 
these marks out by suggestive ques- 
tions. Ask him if the radiator ever 
had an accident; if any of the body 
panels are scratched or dented; if the 


bers on the transmission, the front and 
rear axles, the body, the generator, etc. 
We obtain these numbers from the fac- 
tory as soon as possible after the loss 
is reported. At the factory the records 
are kept in large records books; first 
by the model of the car, K44, and H45, 
or what not; second, numerically by 
the serial numbers. If we ask for in- 
formation on a Buick serial No. 432,761, 
they have to search through half dozen 
books before they can find the one we 
want perhaps. Instead of doing that, 
they simply refuse to be bothered un- 
less we also furnish them with the 
Model number. If we tell them we 
want the component parts numbers of 
a K-45, Serial No. 432,761, they can 
find it in a minute. The Buick factory 
keeps all three people busy just looking 
up records of this kind. 


O GIVE us the model and both the 

motor and serial or factory number. 
We frequently have these transposed 
or reversed, and it causes no end of 
trouble to straighten it out, and there 
are a lot of cars unrecovered because 
the numbers were not given correctly. 
The owner doesn’t understand these 
things, and he will thank you to be 
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Mr. Lucas is manager of the Automobile Underwriters Detective 
Bureau (Texas division) with headquarters at Dallas. 
made secretary of the newly formed Texas Law Enforcement Associa- 
tion, which organization includes many of the prominent business men 
throughout Texas and is backed by the governor. 
of the organization is to cut down automobile thefts in Texas. Mr. 
Lucas has done much to reduce the automobile theft record in Texas 
He is an earnest worker and is in close touch with what is going on in 


He was recently 


The primary purpose 








wheels or bumpers had peculiar marks 
on them; if any tacks were out of the 
upholstering; etc. We have recovered 
more than a dozen cars simply because 
we were able to obtain a first class de- 
‘scription of the car. A slight crescent 
shaped dent in the radiator went un- 
noticed by the thief but led to the 
recovery of a Ford. A match scratch 
across the back panel was another 
good mark that helped to find a car. 
We recently identified a car in East 
Texas that had been stolen a year— 
and solely because the owner or the 
insurance agent had been thoughtful 
enough to put in the policy the body 
number in addition to the motor num- 
ber. 

The fact that this local agent had 
the owner obtain for him this addi- 
tional number, coupled with the clever 
work of the investigator, resulted in 
finding this car. 


LL insurance forms now have space 

provided for two sets of numbers 
in describing a car. Practically all cars 
now have two available sets of num- 
bers. Fords have the regular motor 
number, and they also have a body 
number at the right edge of the foot 
boards. Neither the factory nor the 
dealers keep any record of this num- 
ber, but if you will get it in the policy, 
the company will appreciate it, and you 
will have the owner’s good will if the 
recovery is effected because you made 
him look it up. 


LL THE better grades of cars have 

both ‘motor and factory or serial 
numbers. Both of these should be in 
the policy. The model of the car 
should also be given. Especially is this 
true of the Buick. I'll tell you why. 
Buicks, Chandlers, Dodges, Cadillacs, 
etc., all have identifying numbers on 
their component parts, such as num- 


particular and get the proper dope on 
his car when insuring it for him. After 
it’s gone—then it’s too late. 


‘ 
LEASE don’t get the idea that this 
bureau is going to find every car 
that is stolen; nor that we can work up 
information where none is given us to 
start on. The 4,000 peace officers in 
the state effect recoveries of about 40 
per cent of the stolen cars, and our 
bureau with its six employes aids in the 
recovery of the other 20 per cent. It 
is part of our plan to interest the police 
officers more keenly in auto prevention 
work and recoveries. If we can get one 
per cent of them really working, the re- 
sults ought to equal more than we can 
do by ourselves. Public opinion must 
be aroused to the growing menace, and 
public officials must be impressed with 
the seriousness of their duty in dealing 
with the matter sternly. 


T WOULD be a waste of money to 

assign a man to every theft case re- 
ported and let him work on it, for nine 
times out of ten he would spend a week 
and develop nothing on that particular 
car—especially since we do not get in- 
formation on the theft until it is 48 
hours old. 


OST of the automobiles recovered 

are by the indirect rather than by 
the direct method. We circularize the 
entire southwest with a descriptive card 
just as soon as a Car is stolen. If we 
get the word quick enough, the main 
points on leading highways are notified 
by wire. After that, unless some 
special clues develop, it is a waiting 
game for the car to turn up indirectly. 


Y indirect methods I mean that 
when we start to check up a car that 
has aroused stspicion, we don’t know 
whether it is a stolen car or not, or 
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Manager Automobile Underwriters De- 
tective Bureau, Dallas, Tex. 


whether it is insured or not. We don’t 
stop to find out. A crook may be 
caught at some other job, or with some 
bootleg whiskey—the car he has may 
be stolen—it is investigated. The driver 
of the car may arouse suspicions; a 
car may have been left for months in 
a garage unclaimed—it is reported to 
us and we investigate it; stool pigeons 
bring in information; sometimes it 
comes in by phone from parties un- 
known and is given to us out of malice 
towards another party. 


N Houston we got a tip from a mem- 

ber of a gang that had broken up 
that a party in St. Louis could give us 
a good line on a lot of cars stolen in 
the summer and fall of 1919. We spent 
$500.00 on the investigation; got track 
of 40 Fords handled by the gang; and 
on one trip to the town of Alto, Texas, 
our Mr. DeWitt rounded up seven cars 
and took the whole flock of them back 
to Houston for identification. As it 
happened not a single one of those 
seven proved to be cars in which our 
member companies were interested. 
However, later we got some for our 
members, and out of the mess we got 
two men in the penitentiary for six 
years, 


A STOOL pigeon may bring in dope 
he has picked up in conversation 
with some other gangster. It may be 
indefinite—and to the effect that a 
Buick roadster that has been stolen 
was traded for 40 gallons of corn 
whiskey to a moonshiner about 12 
miles due east of Mt. Pleasant. If we 
believe the story is plausible, we go find 
the car and identify the owner later. 
Often times a crook that is in the toils 
of the law wants to get off as easy as 
possible, and he will belch up every- 
thing he knows about stolen property 
and where it can be located—and he 
won’t give you anything that can be 
used as testimony in court but he will 
give you information. 


2 tracing the ownership of suspected 
cars, we first check all available files 
on stolen automobiles; after that we 
try to get some of the numbers off of 
the component or assembled parts; 
from these we may be able to ascertain 
the original or correct motor number 
and where the car was sold. We follow 
the ownership down through four or 
five hands, until we find the man who 
has the car in his possession bearing 
that original motor number, or who 
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used to own the one that has been 
stolen and for which we are seeking the 
owner. In addition to checking from 
the factory down, we check through 
the Highway Department at Austin 
from the license, the seal, the motor 
and serial numbers. If all three of 
these methods fail and we still believe 
that the car has been stolen, we circu- 
larize the police over the country seek- 
ing the ownership of the car. 


E GO to all this trouble for the 

benefit of the public and to gain 
the unlimited confidence of the peace 
officers of the state. They know that 
any suspicious cars reported to us will 
be investigated. Out of the 100 cars 
reported to us, perhaps we will find one 
for our companies. By investigating 
and finding the owner for the car, we 
gain for the officer reporting it the 
reward which is usually offered, and we 
make a friend out of him that cannot 
be valued in dollars and cents. 


HIS brings us to some of the ad- 

vantages of an organization of this 
kind. Each company standing alone 
would have such infrequent and scat- 
tered dealings with the officers that 
they could not capitalize any good will 
gained in the negotiations; whereas, 
dealing constantly with them as we do, 
they learn to know us, to realize that 
we represent substantial interests that 
will deal fairly with them at all times; 
that our companies have millions of 
losses and thousands for advertised re- 
wards, but not one farthing for tribute 
nor a cent for “hold up” rewards. All 
the officers are dealt with uniformly, 
and we soon learn who the reliable ones 
are, and can spot the crooks. I dare 
say that we check up a hundred cars 
each week that are suspected in some 
part of the state. Letters, messages, 
and phones come in from the four 
corners of Texas every day, because 
they know they can get quick and re- 
liable service. 


H OW YOU CAN HELP: 


1. Get all available and correct num- 
bers when the policy is written. 

2. Persuade the policy holder to in- 
stall and always use some of the theft 
retardances (locking devices) approved 
by the Underwriters Laboratories. 

3. Be careful of over-insurance and 
the moral hazard. The companies don’t 
want the business of the town crooks, 
bootleggers, or gamblers, and you are 
about the only one who can protect 
them against that kind of folks. 

4. In your own communities, in your 
business clubs or civic organizations, 
imbue your associates with the serious- 
ness of the theft problem, and suggest 
what service they can render by re- 
porting the suspicious transactions to 
the authorities or our offtcers of sale 
coming to their attention. 

5. Take an open stand for vigorous 
prosecution of auto thieves. In 1919 
for every 100 automobiles stolen in 
Texas, but six men were convicted in 
court and four of these received sus- 
pended sentences, leaving but two men 
to go to the penitentiary, and the 
pardon board always lets one of these 
out before 10 months have gone by. 
Its all wrong—will you help to correct 
it? 

6. One way to help is by accept- 
ing jury duty when it comes around— 
don’t try to beg off. It is an obliga- 
tion you owe your community, so do 
not side-step it. 

7. District attorneys and judges are 
anxious to do their duty, and they 
listen with keen ear to the rumblings 
of public sentiment. Speak up and 
tell them that a $300.00 bond for steal- 
ing a $2000.00 automobile looks odd to 
you; that a suspended sentence for a 
man who has probably stolen 20 cars 
before he is caught with this one don’t 
appeal to you as fair to the public. 


ND when a car is stolen, get us 

word and an accurate description 
just as soon as possible, for it will 
help us all. 


When a car is recovered, please ad- 
vise us of this fact. We want to keep 
our records correct, and several in- 
nocent owners have been put to a great 
deal of embarrassment and trouble be- 
cause the recovery of their car had not 
been as generally reported as the theft 
had. Give us the name of the party 
assisting in the recovery and who 
should have the reward, or if a reward 
has been paid, who received and who 
paid it. If a car is found before you 
report the loss to us, give us simultane- 
ous information on the theft and re- 
covery—this should come by mail, of 
course. We want this data for our 
records and statistical data. 


Report of Secretary 


F, F. Ludolph 


Membership July 1, 1919, 339; mem- 
bership June 15, 1920, 473; increase, 
134. 

Of our membership of 473, 411 have 
paid their membership dues in full for 
the year 1920; 62 ‘at this writing are 
delinquent. However, we are pressing 
collections and hope to be able to re- 
port 100 percent collected in a short 
time. 

Our memberhip dues for the year 
1920 are based on the graded scale as 
follows: Class 1, net premium income 
$100,000 or over, $50; Class 2, net pre- 
mium income $50,000 to $100,000, $25; 
Class 3, net premium income $25,000 
to $50,000, $15; Class 4, net premium 
income $10,000 to $25,000, $10; Class 5, 
net premium income $10,000 or un- 
der, $5. 

We have some very substantial help- 
ing agents, who have retained their sus- 
taining memberships, and in this man- 
ner our finances have been in very 
good shape. We appreciate this char- 
acter of assistance. For the next 60 
days a contest will be on for member- 
ship to the National Association. 
Texas is one of the leaders. Let’s 
make Texas “The” Leader in this con- 
test. While on the subject of dues, I 
want to call the attention of members 
to the fact that too many members 
are sending in assessments under the 
Class 5, only $5, when we feel that 
their premium incomes warrant a larger 
subscription. We hope by the means 
of this self-graded premium income 
plan to obviate the necessity of calling 
on agents for any further contributions 
during the year, but unless this plan 
is carried out by each one, and if too 
many drop down to the $5 class, we 
will be compelled to call on you for 
more finances, or else raise the mini- 
mum of dues, and this we do not want 
to even contemplate. We feel, and I 
am sure every fair-minded agent feels 
the same, that the agent whose pre- 
mium income is great has more to pro- 
tect and to further than the agent with 
a small premium income, hence our 
plan for the man with larger premium 
income to pay more than the man with 
small premium income. I urge greater 
care in these self-assessments. 

Your secretary has compiled a card 
mailing lit, and while our worthy 
president and myself have worked 
faithfully to increase our membership, 
I regret to say that I have one list of 
something over 1,500 names of active 
insurance agents in this state who are 
not members of our association and 
who have not replied to letters ad- 
dressed to them, soliciting their appli- 
cations. We have lots of material to 
work on, and every agent now a mem- 
ber can assist in securing new mem- 
bers. 

Retiring Secretary-Treasurer Yance 
turned over to me $224.41. Collections 
from all sources during my incumbency 
in office, up to and including June 15, 
1920, $6,447.85; total receipts, $6,672.26. 

Disbursements: Dues to National 
Association, $1,138; telegrams, postage, 
telephone, printing, stenographic serv- 
ice (news letters), traveling expenses 
(no rent expenses), $3,491.64; total dis- 
bursements, $4,629.64. Cash on hand 
today, $2,042.62. 
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From FORT WORTH 


WE are in a Great State and live in a great 


city. We believe that insurance is the 
greatest business in the world. We are proud of it, 
and congratulate all who are in it for keeps. 


















——__ 
MITCHELL] 
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FORT WORTH 
The Largest 
Insurance Agency 
in Texas 
| 
L. H. DUBOSE E. D. RUTLEDGE M. J. MILLER 


DUBOSE, 
RUTLEDGE & MILLER 


FORTH WORTH 
TEXAS 


Representing Strong Reliable Companies 


All Lines Expert Insurance Service 




















GLEN WALKER ED K. COLLETT 


WM. RIGG 


GLEN WALKER & CO. INS. AGENCY 


Established 1895 


General Insurance 
WM. RIGG, Mgr. 
11 West Sixth Street 
FORT WORTH, TEXAS 


Phone Lamar 758 


REPRESENTING 


Connecticut Fire Ins. Co., Hartford National Liberty Ins. Co., New York 
National Fire Ins. Co., Hartford Northern Underwriters Agency, England 
Glens Falls Ins. Co., New York Virginia Fire & Marine Ins. Co., Virginia 
United States Fire Ius. Co., New York Automobile Ins. Co., Connecticut 

Atlas Assurance Co., England Hand-In-Hand Underwriters, England 
Norwich Union Ins. Society, England Queen Ins. Co., New York 

Liverpool & London & Globe Ins. Co., England Michi Fire & Marine Ins. Co., Detroit, 
Milwaukee Mechanics Ins. Co., Wisconsin Mich. 





GENERAL AGENTS 
Employers Indemnity Corporation, Kansas City, Mo. 
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Ainnouncing Completi 


HE Fidelity Union Fire Insurance Company was 
incorporated under the laws of Texas and began 
business March 20, 1920, with an authorized capital 
of $300,000, which has been paid in, and a surplus of 

$150,000. Stock par value $100.00 was sold at $150.00 per 
share, thus providing the surplus. 


The company was organized by Bailey & Collins as a result 
of the ultra-satisfactory conditions in Texas fire insurance 
business. Not one cent was spent for promotion. The finan- 
cial strength of the company is characterized by the men who 
are its officers and directors. Its officers are: President, J. S. 
Leclercq; First Vice-President, A. A. Frierson; Second Vice- 
President, I. T. Houston; Secretary, Geo. A. Chatfield; 
Assistant Secretary, Justin Harrison; Treasurer, J. E. Earnest; 
Assistant Treasurer, J. B. Kennedy. Most of these are expe- 
rienced insurance men and the Assistant Secretary, who will 
be in charge of the underwriting, has had many years’ expe- 
rience in similar work in the Southwest. 


The directors of the company are all leading business men 
of the Southwest and are: J. W. Simmons, Jr., Dallas; Baylis 
Harriss, Galveston; James R. McKinney, Durant; A. E. King, 
Oklahoma City; Bryan Bell, New Orleans; Ed. Woodall, Hills- 
boro; Jno. Underwood, Honey Grove; A. A. Frierson, Dallas; 
Roy B. Jones, Dallas; Frank M. Smith, Dallas; R. Oliver, 
Dallas; G. G. Fix, Forney. 








“Bailey & Collins, who organized this company, have been 
appointed the U. S. managers under a general agency agreement of 
which we have a copy and whose provisions are very valuable to the 
Company.” 

ALFRED M. BEST, 
April, 1920. 

















$100, 
Cotton - 

Faciliti 

in Ai 

Lo 


The Fidelity Union Fire ] 
is a company built to meet S 
tions. A splendid example c 
ment above. 


Our reinsurance treatie 
with great care in sucha wa’ 
extend to our agents the faci 
many times the size of ou 
$100,000 cotton facilities av: 
tion. 


Texas agents will ask no 
ability to serve and no better | 
of service the Fidelity Uni 
Company will render. 


The Fidelity Union will 
lightning and automobile ins 





Fidelity Uni 











Texas Local Agents’ Number 


15- 





a 





letion of Organization 





00,000 

n- 

cilities 

n Any 
Location 


y Union Fire Insurance Company 
lilt to meet Southwestern condi- 
lid example of this is the state- 


irance treaties have been made 
in sucha way as to enable us to 
vents the facilities of a company 
e size of our own. We have 
facilities available in any loca- 


its will ask no better proof of our 
ind no better forecast of the class 
Fidelity Union Fire Insurance 
ender. 


‘y Union will write fire, tornado, 
utomobile insurance. 











| 





HE foregoing facts have been sufficient to secure for 
+ us in a very short time some very high grade repre- 
sentation, but there is still open, subject to the applica- 

tion of the very best and most efficient agents, some 


very desirable Southwestern Territory. 


The Fidelity Union is not only a company which any Texas 
agent should be proud to represent, but it offers a class of 
service that is more than desirable and that cannot but prove 
exceptionally valuable to the agent who forms such a com- 


mission. 


The Fidelity Union is a Texas Company, financed prac- 
tically completely by Texas men with all of its money invested 
in Texas securities and with a personnel behind it which insures 


the best possible service to its policy holders. 


It is the policy of the officers of the company to give 
Fidelity Union representatives the greatest possible assistance 
and a co-operation in keeping with the high grade service 
offered to policy holders. Plans for unusual advertising co- 
operation are now under way which when put into operation 
will make your connection with this company unusually desir- 


able and profitable. 


Further information will be cheerfully furnished and 


applications for unplanted territory will be entertained. 


Fire Insurance Co. 
ll Dallas, Texas 


























Established 1895 


Our Business is 


Stalla Byerly and Gladys Teal. 


Some Who Have Helped 
To Carry on the Work 


T. V. SMELKER & CO. had the cooperation of some very able 


BEAUMONT, TEXAS 


lieutenants who have always responded 
to his call for assistance. There has 
been a great deal in the way of detail 


work and a number have always shown 

INSURANCE, BONDS, AND REAL ESTATE a tendency to rise to the occasion and 
T. V. Smelker, K.C. Withers, C.M. Smelker, A.B. Estep, help out at considerable sacrifice to 

Wilbur Davis, Mrs. A. D. Farrell, Misses Ruth Montgomery, 


themselves. O. H. Millican of Austin 
has been a most available member of 
the executive committee. Secretary- 
Treasurer F. F. Ludolph of San An- 
tonio has shown himself to be a tire- 





less worker. Lytle Gosling of San 





General Agent 


Antonio has been one of President 
Stiles right hand men. T. B. Smelker 


AUTOMOBILE INSURANCE of Beaumont, E. W. Anderson of 


Orange, R. B. Smith of Texas City and 
M. V. Deavenport of Denton have been 


strong supporters of the cause. 
As chairman of the executive com- 
a * mittee, Dan M. Craddock of Dallas has 


BEAUMONT, TEXAS 


shown remarkable capacity for work. 
Mr. Craddock has done more than his 
share in keeping the work of the asso- 
ciation up to date and in order. Mabry 
Seay and Geo. L. Dexter and, in fact, 


SOUTHERN CASUALTY COMPANY the entire membership of the Dallas Ex- 


change, has been solidly in back of the 
officers of the association, as has C. H. 
Walton and the membership of Fort 














FIRE AGENTS:— 


MAKE YOUR SERVICE COMPLETE BY BEING 
IN POSITION TO OFFER YOUR CLIENTS 


LIFE INSURANCE 


IN LOAN AND SURRENDER VALUES—like all 
good life insurance 

IN PROMPT PAYMENT OF CLAIMS—valid 
claims paid same day received. 

IN SERVICE—by the ideals of the substantial men 








OFFICERS 


PINE J vis cclpisce sae astwonnness N. H. LASSITER 
Ee Pree J. W. SPENCER 
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IN PRICE—like the fire policies you sell 


of Texas who control and direct its affairs 


INSURANCE IN FORCE OVER $13,000,000 
ASSETS OVER - - - - - 1,460,000 


This company is a fixed Texas institution, built 
on a solid foundation 


Its controlling stock is pooled and is not for 
sale at any price 


IT IS HERE TO STAY 


Write for Particulars of a Direct Home Office 
Contract to 


FORT WORTH LIFE 
INSURANCE COMPANY 
FORT WORTH, TEXAS 

















The National Underwriter 


Worth Exchange. Horace B. Stevens 
and George L. LaBaron of El Paso, by 
what they have done during the year, 
have demonstrated quite clearly that 
remoteness of location does not pre- 
vent an agent from doing his share in 
carrying on the work of the associa- 
tion. Travis Lambert of Port Arthur 
has, as usual, been one of the old re- 
liables, and it goes without saying that 
Craig Belk of Houston has carried 
more than his share of the load. 


Craig Belk Looms Large 
On Association Horizon 


RAIG BELK of Houston asked to 

be relieved of an official connec- 

tion with the Texas Association 
this year. He wants to take things a 
little easier for a time. Mr. Belk has 
been having more or less trouble with 
his eyes recently. He has undergone 
one operation and will have to submit 
to another this week. 

There is no one man who has done 
as much for the Texas Association as 
Craig Belk. It is he who laid the 
foundation stone upon which the pres- 
ent structure is built. He is an organ- 
izer. He has a_ personality that 
wins. His ability has been recognized 
beyond the borders of Texas, and last 
year he was elected vice-president of 
the National Association. Mr. Belk is 
the best kind of National Association 
presidential timber. He has the stuff 
in him. There is every reason to ex- 
pect that within a very few years he 
will be at the head of the national 
agents’ association. 


Fleming Gives Talk 


on Saturday Afternoon 


ALFRED FLEMING, | super- 
T visor of the conservation depart- 
* ment of the National Board, got 
the Saturday afternoon meeting off to 
a good start with his talk on “Co- 
operation, Conservation and Ameri- 
canization.” He proved to be the spell- 
binder of the meeting. He gave a 
realistic and moving address. that 
touched his hearers. He made almost 
as big a hit as C. J. Doyle, who spoke 
at the San Antonio meeting last year. 
At the conclusion of Mr. Fleming’s 
talk the report of the nominating com- 
mittee was heard and delegates from 
Fort Worth and El Paso asked for the 
1921 meeting, which was finally 
awarded to Fort Worth. National 
President Cox suggested that the Texas 
Association employ a paid secretary 
and a special committee will be ap- 
pointed to decide whether or not this 
is to be done. At the conclusion of 
the convention nearly all in attendance 
went to John’s Oyster Resort for a 
dinner-dance. 





FRED W. OFFENHAUSER 


Member of Executive Committee, 
Texarkana, Tex. 
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Federal 
Life 
Insurance 


— Co. 


' CHICAGO, ILL. 


BEN THORP 


State Manager 


Praetorian Building 


Dallas, Texas 


Life 
Accident 
Health 


Insurance 


Message to Texas In- 
surance Agents: 


I can help you to 
increase your income. 
In these days of higher 
living cost, we all are 
pressed hard to meet 
the growing demands. 
You have a good line 
of customers. You 
handle their property 
insurance; why not 
get their personal in- 
surance? Life insur- 
ance is easy to get. 
Disability insurance is 
readily sold. Cash in 
on your spare moments. 


Let me suggest a 
plan for you. 


Yours faithfully, 
BEN THORP. 




















Friday Afternoon Given to 


Belk's Report and Discussions 


RAIG BELK of Houston, chair- 

man of the legislative committee 

and last year’s president of the 
Texas Association, was the first 
speaker on Friday afternoon, he sub- 
mitting the legislative committee re- 
port. Mr. Belk covered the ground 
very thoroughly, taking up agents’ 
qualification laws, resident agents’ laws, 
outside brokers, bank agents, working- 
men’s compensation insurance, mutual 
competition and multiple agencies. Mr. 
Belk recommended a number of resolu- 
tions for adoption to indicate the atti- 
tude of the Texas Association on va- 
rious questions now regarded as im- 
portant. Mr. Belk’s report was very 
comprehensive and was clearly the re- 
sult of much time and effort on his 
part. 


T M. SCOTT, secretary of the 
eState Fire Insurance Commission, 
was next called upon by President 
Stiles, who, in introducing him, said: 
“Mr. Scott has been a farmer and a 
railroad clerk.” Mr. Scott said that the 
State Fire Insurance Commission has 
for some weeks past been very busy in 
an effort to secure additional funds for 
the commission. Their hopes have 
been realized and the commission, as 
soon as the additional funds are avail- 
able, will function 100 percent better 
than formerly, Mr. Scott said. Mr. 
Scott explained that he made no pre- 
tense of being an insurance man, but 
that he knew what was right and what 
was wrong, and that he intended to 
give service to the insurance man of 
Texas that coincided with the generally 
accepted ideas of right and justice. He 
reminded the Texas agents that the 
State Fire Commission depends upon 
the amount of information sent in by 
the local agent and asked that the as- 
sociation members extend real coopera- 
tion to the commission, in return for 
which the commission would be counted 
on to render service to the agents. 


HE remainder of the Friday after- 

noon session was devoted to a gen- 
eral discussion of topics of vital interest 
to Texas agents. President Stiles called 
upon one man to lead the discussion 
and any others to follow who had any- 
thing to say upon the subject. The dis- 
cussion on multiple agencies was led 
by E. D. Rutledge of Fort Worth, 
president of the Fort Worth Exchange. 
Mr. Rutledge told of the action taken 
by the Fort Worth Exchange in com- 
municating with companies regarding 
multiple agencies. He said that the 
exchange has taken the position that 
any reputable company seeking admis- 
sion to Fort Worth will be given repre- 
sentation in an exchange office. 

Mr. Rutledge was followed by 
Charles R. Westmoreland, with the 
Kirkland Agency of Houston, who told 
of similar action that has been taken 
by the Houston Exchange. Mr. West- 
moreland is secretary of the Houston 
Exchange. Arthur C. Burnett, presi- 
dent of the San Antonio Exchange, 
said that the San Antonio Exchange 
has sent a letter to companies protest- 


ing against the appointment of multiple 


agencies. 


NE of the live topics at the meet- 

ing proved to be the question of 
“Banker Agents.” M. V. Deavenport 
of Denton led the discussion on this 
topic and was followed by Horace B. 
Stevens of El Paso, R. A. Smith of 
Texas City and James A. Painter of 
Houston. Mr. Deavenport, who is a 
banker at Denton, said that he is op- 
posed to the owner of a bank or trust 
company being in the insurance busi- 
ness in any capacity. He said that the 
bank is the financial hub of the com- 
munity, if it is large enough to control 
the economic life of the town in which 
it is located. If the banks go into the 
insurance business of Texas the move 
will spread until it becomes a national 





danger. It is not impossible that the 
government will make an effort to go 
into the insurance business through its 
Federal Reserve Bank system. The 
bank that is in the insurance business 
has the edge. The banker can pull the 
strings; he can control his customers. 
Those financially obligated to him can 
offer little resistance or protest when 
their insurance business is asked for. 
The banker should stay out of the in- 
surance business or out of the banking 
business. He cannot run both, Mr. 
Deavenport contended. Mr. Painter of 
Houston said that the fault lies with the 
general agency or field man that insists 
upon appointing some one in a bank as 
the agent. If the companies want no 
banker agents they did not have to ap- 
point them. If they have the real in- 
terests of the agents at heart they 
would decline to bring bankers or bank 
agencies into the business. 


EORGE A. ALEXANDER of Gar- 

land spoke briefly upon the $25 
limitation clause in tornado policies. He 
said that this clause is in effect in 
northern Texas, where the rates have 
been advanced from 50 to 400 percent, 
and that it has proven highly unsatis- 
factory to the assured. A limited or 
restricted tornado policy is like a lim- 
ited health and life policy, or limited 
any other kind of policy—it results in 
misunderstandings and dissatisfaction. 
Mr. Alexander asked for a resolution 
calling for the elimination of this 
clause, and his request was referred to 
the resolutions committee. 


TENSE moment came during the 

afternoon session when John R. 
Young of Houston asked whether a 
member of a firm licensed as a corpora- 
tion was eligible to attend the meeting 
in view of the fact that he had no in- 
dividual license. When told that an 
employe not holding a license in his 
own name could not properly attend 
the Texas annual meeting, Mr. Young 
called attention to the fact that Gus 
Heinz of the Commercial Agency of 
Houston was in the audience. Mr. 
Heinz arose and said that in view of 
the fact that his presence seemed ob- 
jectionable, he would withdraw, which 
he did. 

This move had a tendency to liven 
up the meeting a bit, and A. P. Cun- 
ningham, president of the Dallas Ex- 
change, said that he saw in the room 
many who were apparently members of 
the Texas Association, but not mem- 
bers of the Dallas Exchange. This con- 
dition, he ‘said, was highly undesirable 
and he suggested that the constitution 
of the Texas Association should be 
amended so that it would be impossible 
for an agent to belong to the State 
Association if he were not a member 
of his own local board or exchange. 
This brought forth considerable com- 
ment, both for and against, and Mr. 
Cunningham was finally asked to pre- 
pare a motion embodying his sugges- 
tion, which would be referred to the 
resolutions committee for final dis- 
position. 

* * x 
Have Demonstration Fire Run 


_ Considerable interest was displayed 
in the demonstration run made by the 
Galveston Fire Department on Friday 
evening. T. M. Scott of the Fire In- 
surance Commission and Wm. L. Stiles 
broke the fire box at the corner of 
Twenty-second and Strand to see how 
quickly the Galveston Fire Department 
would respond to the call. The first 
piece of apparatus arrived on the scene 
in one minute and twenty-four seconds; 
the second, one minute and forty sec- 
onds; the third, one minute and forty 
seconds, and the fourth, one minute 
and forty-five seconds, and the fifth, 
two minutes and four seconds. The 
run of the fire department caused 
rather general excitement on the beach 
and drew a large throng. 











PRICE 


MILLER 


WICHITA FALLS 
TEXAS 


Equipped 
for 
Service 
on every 
kind of 
Insurance 


We shall 
be glad 
to have you 
use our 
Engineering 
Department 





























18 





JOHN S. ALDEHOFF & CO. 


DALLAS, TEXAS 


GENERAL AGENTS 
SO. W. DEPARTMENT 


(TEXAS & OKLAHOMA) 


—THE— 


BRITISH AMERICA ASSURANCE CO. 


OF TORONTO, CANADA 








LARGE LINES 








PROMPT SETTLEMENTS 








[. REINHARDT 482 SON 


TEXAS GENERAL AGENCY 


Dallas, Texas 


Special Facilities For Large Lines 





The Hanover Fire Insurance Co. 
of New York 
The Tokio Marine & Fire Insurance Co. 
of Japan 
Royal Insurance Co., Ltd. 
of England 
(Automobile Department) 


The Fidelity & Casualty Co. 


of New York 











FRED K. FISHER 


Insurance Agency 
SCARBROUGH BUILDING, AUSTIN, TEXAS 
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The National Underwriter 


President Stiles Covers is 
Ground Fully in His Report 


President William L. Stiles of San 
Antonio, in his annual address, re- 
viewed the past year’s activities of the 
association at some length. He said 
that the officers and committeemen had 
been kept very busy during the year 
and that a great deal had been accom- 
plished. He felt it his duty to report 
to the membership just what had been 
done, how it had been done, and why 
it had been done. He withheld noth- 
ing. Letters, telegrams and reports 
were read. The result of every con- 
ference was given in detail. The dis- 
position of every important matter was 
explained. Mr. Stiles’ annual address 
= a complete account of his steward- 
ship. 

The association’s success during the 
past year, Mr. Stiles said, was due not 
to the work of any one officer, but was 
the result of the fine cooperation that 
was extended by the members of the 
various committees. There has been 
perfect harmony during the past year. 
The work of the association has not 


been hampered by internal dissensions. 

At the request of Mr. Stiles his re- 
port was boiled down by the executive 
committee, which gave out the follow- 
ing for publication: 

“The president in his resume of the 
work of the association during the past 
year recited the differences which have 
arisen as to the application of the basis 
schedules on specific classes whereby 
there were filed various amendments by 
different companies resulting in con- 
fusion to agents, companies and the 
public alike. It behooved the agents to 
bestir themselves in seeing that all in- 
terests be protected and all differences 
harmonized to the end that the local 
agents should not suffer by this dis- 
turbed condition and that the property 
owners. should not be discriminated 
against in the application of different 
and complex schedules unfair in general 
application, for we all concede that 
companies, agents and the public must 
work together in a manner that will 
bring the best results for all concerned. 


Eight Real Arguments 
Against Bank Agencies 


insurance’ business as_ local 

agents was told by many when 
the question of bank agencies was 
being discussed. R. O. Smith of Texas 
City submitted eight strong arguments 
in favor of the regular local agent as 
opposed to the bank agency. Charles 
O. Austin, former commissioner of in- 
surance and banking in Texas, recently 
wrote an article entitled “Banks as in- 
surance agents,” and Mr. Smith’s paper 
was a reply to Mr. Austin’s contention 
that bank agencies are best. Mr. Smith 
said: 


HEORETICALLY, it would seem 

that banks might prove satisfactory 
as insurance agents, but let’s see how 
it will work out in practice—if anybody 
but the banker will be benefited: 

First, an insurance agency is a busi- 
ness, the very foundation of which is 
personal service. To be of real value 
to his companies and clients alike, 
which is absolutely necessary to his 
success, an agent must make a constant 
study of the insurance business. Bank- 
ing is the principal business of a bank, 
and, therefore, banking should, and 
will receive the greater consideration 
of the bank employes. The insurance 
business will, of necessity, be merely 
incidental and will receive incidental 
attention. 


W HY banks should not go into the 


* * * 


Second, the average country bank, I 
believe, has only one employe, namely, 
the cashier—and possibly a_ stenog- 
rapher—therefore, when a risk is of- 
fered, the inducement is great to make 
the inspection at the banker’s desk. As 
a rule, exclusive agents do not take this 
chance for two reasons: In the first 
place, they have the time available to 
make the inspection; and in the second 
place, insurance being their business, 
they feel it incumbent on them to make 
this personal inspection. Their reputa- 
tion with their companies is at stake. 

Third, it is an admitted fact that the 
banks could employ insurance men to 
conduct their insurance department. 
But does it stand to reason that the 
underwriting business would be bet- 
tered thereby? I say, most assuredly, 
no. What successful business man be- 
lieves the average employe of today to 
be as reliable as the owner? 


* * 


Fourth, while insurance was once a 
side line, it is not so now, except in 
very small towns. It is now a highly 
specialized business. And with each 
decade it assumes greater proportions. 
Why, insurance itself now ranks with 
transportation, banking and manufac- 


turing. Then why retard its growth by 
continuing to hold it out as a side line 
to be conducted by a bank clerk or a 
corner groceryman at odd moments? 

Fifth, where bankers are insurance 
agents they would, naturally, require 
their borrowers to place their insurance 
through them. This takes away from 
the individual the freedom of patroniz- 
ing the agent who might take more in- 
terest in assisting his client in better- 
ing his risk and thereby securing the 
minimum rates. 

Sixth, the assumption that the banker 
is in a better position than an exclusive 
agent to pass judgment on the moral 
side of a risk, is, in my opinion, largely, 
if not entirely, fictitious, especially in 
a town where there is located more 
than one bank. In the latter case an 
exclusive agent has the advantage. 

okt 

Seventh, Mr. Austin makes a state- 
ment that: “A large volume of fire in- 
surance originates from the require- 
ment of banks for fire coverage upon 
commodities upon which they lend 
money; hence, the ability to control the 
placing of the insurance would natur- 
ally be a desired advantage to the bank 
concerned in the protection.” We will 
grant that this is true from the banker’s 
standpoint, but I ask, is the banker the 
only one whose desires should be con- 
sidered? Besides, I fail to see, after all, 
where the bankers are in any wise 
handicapped in this connection by the 
present method. 

Eighth, Mr. Austin further states that 
he believes: “The proposal is in line 
with the modern tendency of business.” 
The modern tendency of business 
seems to be to consolidate everything. 
Even to the extent of consolidating all 
government in Washington. This 
tendency, in the opinion of the writer, 
is but one step removed from govern- 
ment ownership; first of public utilities, 
and later of insurance, and finally of 
possibly all other industries. This, at 
first, may appear rather far fetched, 
but as a matter of fact, is it not the 
tendency of the times? 

Of course, I am an exclusive insur- 
ance agent, and, naturally, I am defend- 
ing my position, but is it not also true 
that Mr. Austin is a banker? 





Fred J. Cox,. president of the Na- 
tional Association, was very much in 
evidence at all of the sessions. He 
had a place at the speakers’ table and 
seemed to be very much interested in 
everything that was done. Mr. Cox 
has been making a rather extended trip 
through the South accompanied by 
Mrs. Cox 
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Cox and Stiles Speak at 
Opening Session on Friday 


time President Stiles opened the 

twenty-third annual meeting of 
the Texas Association with about 200 
in the convention hall. ‘The Rev. Rai- 
mundo De Ovies offered invocation, 
following which Fred J. Cox, president 
of the National Association, the chief 
guest of honor at the meeting, was con- 
ducted to the platform. Dr. H. O. Sap- 
pington, mayor of Galveston, gave a 
brief address of welcome, which was 
responded to by Horace B. Stevens of 
El Paso. Mr. Stevens’ home city is 
900 miles from Galveston, so that in 
making the response hands were 
stretched across the state. Galveston 
is in the midst of a ’longshoremen’s 
strike and the city was under martial 
law at the time of the meeting. Mr. 
Stevens said that when Governor 
Hobby heard that Texas agents were 
gathering together in Galveston he de- 
cided it was best to put the city under 
martial law. : 


REPARATORY to making his an- 

nual report, President Stiles held a 
brief conference with the executive 
committee and during his absence Mr. 
Cox presided. He called upon Fred W. 
Offenhauser, whom he styled as the 
“Sage of Texarkana.” Mr. Offenhauser 
paid a great tribute to President Stiles, 
who, he said, has rendered the Texas 
association a valuable service this year. 
He said that Mr. Stiles has been active 
and on the job, has worked in season 
and out, but has never sought the cen- 
ter of the stage or the limelight. Mr. 
Offenhauser recalled that Mr. Stiles 
was at the organization meeting of the 
Texas association in Waco in 1898 and 
that he served as president the follow- 
ing year. Mr. Offenhauser then pre- 
sented the association with a_ gavel 
made of many different kinds of wood 
gathered from the four corners of 
Texas. Last year at San Antonio Craig 
Belk, then president of the organiza- 
tion, had to use a brickbat in pounding 
for order. President Stiles used a salt 
cellar as a gavel at the spring meeting 
in Waco and was wielding a glass 
tumbler at the opening of this year’s 
meeting. The gavel was therefore most 
welcome. It becomes the property of 
the Texas association. 


A BOUT one hour behind schedule 


N order to break the appearance of for- 

mality, those present were asked to 
sing the Galveston convention song, 
composed by F. W. Smithers of San 
Antonio and sung to the tune of “John 
Brown.” Secretary-Treasurer F. F. 
Ludolph obliged at the piano. O. H. 
Millican of Austin offered -for the 
archives of the association a copy of 
the proceedings of the third annual con- 
vention of the organization held in San 
Antonio in 1900, and was followed by 
Fred W. Offenhauser of Texarkana, 
who presented copies of the proceed- 
ings of the first and second annual 
meetings of the organization. 


RESIDENT STILES then read his 

annual report and during the time he 
was delivering his talk, Travis Lambert 
of Port Arthur took the chair. Mr. 
Stiles reviewed in detail the work of 
the association during the past year. 
He did not skip in his report. .He let 
the membership know exactlv what the 
Texas Association has accomplished 
during the year and how the various 
things have been accomplished. He 
told of the final settlement of the dwell- 
ing house rate controversv. He ex- 
plained that the ranks of the association 
had been swelled considerably through 
the work of T. M. Fuller .of the Na- 
tional Association, who conducted the 
membership drive. He made clear what 
had been done regarding the Oil Insur- 
ance Association and how it had been 
finally decided between a committee of 
the Texas association and the com- 
panies interested in the writing of oil 
insurance that the agent who renders 
the service, initiates and writes the busi- 


ness is entitled to the whole commis- 
sion without a split. Mr. Stiles re- 
viewed the spring meeting held in 
Waco. He said that of first importance 
is the fact that the State Fire Insurance 
Commission has been granted relief 
financially and that the limit of $130,- 
000, formerly allowed, has been re- 
moved, and a bill has been passed per- 
mitting the appropriation of $212,500 
for the commission, which will enable 
it to render a much better service than 
formerly. Mr. Stiles, in the course of 
his remarks, came out strongly in favor 
of the State Fire Insurance Commis- 
sion. He said that the Texas associa- 
tion had been able to accomplish things 
this year because the committee meet- 
ings held were of the right kind. There 
were no misunderstandings. Those at- 
tending knew just where everyone else 
stood, and it was possible to transact 
business quickly and_ intelligently. 
There has been exhibited during the 
year, Mr. Stiles said, a fine cooperative 
spirit and a desire on the part of those 
serving the association in an official 
capacity to do everything possible. 


OLLOWING Mr. Stiles’ annual ad- 

dress, telegrams were read from T. 
H. McGregor, who spoke at the annual 
meeting at San Antonio last year on 
workmen’s compensation insurance 
and is a candidate for governor on the 
American party ticket; from Fredrick 
V. Bruns, president of the New York 
association; Clarence R. Yance, for- 
merly secretary of the Texas associa- 
tion, and T. F. Baker of the Arkansas 
Actuarial Bureau of Little Rock. In 
his wire Mr. Bruns offered to bet that 
the New York Association will send 
six more delegates to the annual con- 
vention at Des Moines than the Texas 
association will send. This telegram 
was responded to with one word— 
“Called.” 


HE big talk of the morning was 

given by Fred J. Cox, president of 
the National Association. Mr. Cox is 
a clear and convincing speaker. He told 
of the aims and purposes of the Na- 
tional Association, not in a general 
way, but rather told just exactly what 
the association is doing, what it intends 
to do during the coming months, and 
just how it is going to tackle the new 
problems that have arisen in the last 
few months. He did not mince words 
in discussing the question of banks as 
agents and said that the National asso- 
ciation is unalterably opposed to banks 
or bankers going into the insurance 
business on any pretext whatsoever. 
His talk was not of the ordinary cut 
and dried variety. He spoke at great 
length but held the attention of the au- 
dience throughout. 


AN M. CRADDOCK of Dallas, as 
chairman of the executive commit- 
tee, said that President Stiles had cov- 
ered so well the situation in his report 
that there was no need of a separate 
report from the executive committee. 
F. F. Ludolph of San Antonio sub- 
mitted his report as secretary-treasurer, 
showing a membership of 437 or a gain 
of 134 for the year, with 411 paid up to 
date. The Texas association is on the 
graded dues basis, Mr. Ludolph said 
that there are between 1,500 and 2,000 
good agents in the state who should be 
members of the association. His re- 
port showed the organization to be in 
good condition financially. At the close 
of the Friday morning session nearly 
all of those in attendance had luncheon 
together. 
* * * 


Secretary-Treasurer F, F. Ludolph 
was laid low on Saturday morning with 
rather an acute case of ptomaine 
poisoning. He was able to get to the 
Saturday session for the closing hour, 
but was in rather bad shape. He re- 
turned to San Antonio feeling very 
much indisposed. 











Agency Insurance 


No, this is not an accidental transposition of 


the words. 


Many agents spend their business lives insuring 
the interests of everybody but themselves, and yet 
any worth-while Agency needs Insurance from 


many angles. 


Constructive Service is the most profitable form 
of Agency Insurance—it earns large and certain 


dividends. 


Essentially it is an Insurance of increasing pro- 


duction. 


Incidentally it insures the good will of policy- 
holders, Company officials and brother Agents. 


A contract with a live, strong, service-giving 
Company is an Agency Insurance policy. 


The American National feels the same justified 
pride in the outstanding good features of its Agency 
contracts that it does in its matchless policies, its 
prestige and its constantly widening circle of 


friends. 


“ANCHOR TO THE ANICO” 


(Dec. 31, 1919) 


Life Insurance 
in Force 
$101,632,847.00 


Assets 
$7,315,786.37 
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(Dec. 31, 1919) 
Surplus to 
Policyholders 
$1,193,306.82 


Paid Policy- 
holders and 
Their Bene- 
ficiaries Since 

~ Organization 
$7,175,570.00 
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Home Office Building 


Ordinary and Industrial 
American National Insurance Company 


Galveston, Texas 


W. L. MOODY, JR. 


President 


SHEARN MOODY 
Vice-President 


W. J. SHAW 


Secretary 
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An organization 
that knows Texas and 
can give a service to 
agents second to 


none. 


“He Profits Most 
Who Serves Best” 
Believing in this 
we extend ourselves 
to the utmost to serve 
Texas agents well. 
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Boston Insurance Co. 


Fire & Marine Und. 
Agency of 


Automobileof Hartford 
Old Colony of Boston 
Employer’s Liability 

— of London 


Fidelity and Deposit 
Co. of Baltimore 








. agents, we are interested in this: 




















Report of Legislative Committee 


(CONTINUED FROM PAGE 4) 


occupying many of the fairest-minded 
and wisest men and women of the 
country. They are trying to find a way 
to stop the exploiting—to give the 
worker all he can produce (without 
working so hard as to sacrifice what 
is worth while in life)—to insure the 
right to control what one has earned, 
and at the same time to maintain one’s 
right to freedom—without interference 
by tragic circumstance, by personal 
whim or malice, or by unnecessary 
governmental direction. They believe 
that this is more easily possible under 
a system which retains individual right 
to save, to use one’s own capital, and 
to control one’s own capital, than under 
a system of governmental control of 
capital and labor administered by 
fallible men and women exercising 
well-nigh unlimited power over their 
fellow men and women. This is the 
very spirit of Americanism, or the rule 
of all the people—while the other is 
the spirit of oligarchy, or the rule of a 
few.” 


OW, when you read this kind of 

literature, which reflects the 
thoughts of the foremost thinkers in the 
United States, men that are American 
in every way and directly follow it by 
this plank from the platform of the 
Non-Partisan League: 

“As the most effective means for re- 
ducing the high cost of living, we de- 
mand abolition of speculation and 
profiteering in the necessities of life. 
To this end, we advocate laws favor- 
ing and legally protecting co-operative 
ownership, where practicable, and state 
ownership, where necessary, of all stor- 
ing, manufacturing and distributing 
facilities involving handling of farm 
products.” 

Then you will see that there is an 
absolute chasm that is wide and deep 
between those who are trying to build 
up and safeguard American principles 
and the Non-Partisan crowd crying for 
state ownership. 

Now, I have said that we, as citizens, 
are interested in that which I have 
mentioned before, but as insurance 
The 
same Non-Partisan League crowd, who 
are at this moment working hard on a 
legislative ticket and even going in for 
county offices, are advocating state insur- 
ance such as they have in North Dakota, 
and, therefore, it behooves us to know 
that we have a formidable enemy in 
the field—a formidable enemy advocat- 
ing radical views—views that have been 
ascribed to socialism, communism and 
bolshevism. 


S it sufficient that our attention 

should be called to this and then let 
it pass? I feel that the least this con- 
vention can do today, as insurance men 
backing the Americanization move- 
ment, is for us to adopt a strong reso- 
lution, going on record against the 
work of the Non-Partisan League, and 
in addition to that, we pledge to each 
other that we will work hard in our 
own community to see that this crowd 
does not get a foothold, for once they 
do, there is no telling where it will 
end. In addition to this, may I ask 
that in preparing the resolution that 
you direct the officers of our associa- 
tion, and particularly your legislative 
committee, to keep alive to the activ- 
ities that are now going on in the ranks 
of these people we have mentioned, and 
to do all within our power to stop 
them in their tracks; that further, we 
co-operate with other organizations and 
bodies in Texas that are now engaged 
in the fight against this common 
enemy. The feeling is, I am sure, that 
if we do this, we will have done, at 
least, our mite and have it said that the 
insurance fraternity is not sleeping, but 
is mindful of its responsibility. 


| DEEM it expedient that our com- 
mittee should call to the attention of 


all the agents in Texas at this time the 
fact that there is a movement on foot 
to have banks and trust companies, as 
banks and trust companies or as cor- 
porations, to act as agents for insur- 
ance companies. 

The first that we heard of this in 
any wise was at the National Associa- 
tion mid-year conference in Richmond, 
Va., last March. There, the president 
of the California Exchange came before 
the convention and asked that the con- 
vention go on record as opposing banks 
and trust companies entering the busi- 
ness. It is needless to say that a 
strong resolution was forthcoming at 
once and was unanimously adopted. 


HE next that was heard from this 

was when one of the leading com- 
panies in the United States appointed a 
bank and trust company as its agent 
for Louisville, Ky. Louisville boasts 
of one of the strongest local boards 
in the United States. It is one of the 
oldest in the country, and there they 
have hung together for many years. 
It was the good fortune of many of 
us here today to be entertained by the 
Louisville Board at the last annual 
meeting of the National Association, 
and I believe that any of those present 
at the national convention can attest to 
the high character and the sterling 
manhood of every local agent of Loutis- 
ville with whom he came in contact. 
They are men that do things in a big 
way—they are not selfish. They have 
done much for the upbuilding of the 
business in their community, and it is 
indeed unfortunate that one of the large 
companies has seen fit to break over 
and go into the banking and trust fields 
to find local agents. 


. now, in Texas we find that 

Charles O. Austin, former commis- 
sioner of insurance and banking, has 
circularized, in the month of March, the 
banking and trust companies of Texas 
putting the matter before them, and 
soliciting their help to have the legis- 
lature pass an act to constitute banks 
and trust companies as local agents. 
So that you will understand more 
definitely just what this is, I quote for 
your information copy of letter that 
was received not long since by one of 
the general agents from Mr. Austin. 
This letter speaks for itself; doubtless 
some of you have already read it: 


6s] RESPECTFULLY advise that on 

March 29 last I sent out a circu- 
lar letter to the state banks of Texas, 
recommending certain changes in the 
existing bank laws, and among which 
was the following: 

“*4 law permitting banks to act as 
agents of fire and life insurance com- 
panies engaged in every other class of 
underwriting when companies. are 
licensed to do business in the state of 
Texas.’ 

“Under existing laws regulating oper- 
erations of national banks, they are 
permitted, I understand, to act as in- 
surance agents, provided the laws of 
the state of their domicile do not 
otherwise prohibit. Congress, by per- 
mitting the national banks to exercise 
this function, recognized the desirahil- 
ity of stabilizing a business so closely 
interwoven with banking as that of fire 
insurance, 


6¢" THE local country bank is the cen- 

ter of all commercial activities of 
the community and it would be far 
more convenient to the patrons of the 
insurance companies to obtain their 
policies and pay their premiums at the 
bank than at any other office, for every 
person in the community has more or 
less business with its bank; also, in the 
very nature of their business, banks are 
more familiar with the financial and 
moral hazard of every person in their 
vicinity than any other individual insur- 
ance agent could possibly be. 





The National Underwriter 


“From the standpoint of the banker 
there is much to be said in favor of 
the proposition. While the profit from 
writing insurance is not, in many com- 
munities, sufficient to support an in- 
dividual, it would nevertheless add ma- 
terially to the income of the bank, and 
at the same time not noticeably in- 
crease its labor. 


66 LARGE volume of fire insur- 
ance originates from the require- 
ments of banks for fire coverage upon 
commodities upon which they lend 
money; hence, the ability to control 
the placing of the insurance would nat- 
urally be a desirable advantage to the 
bank concerned in the protection. 
“The subject is too broad to admit of 
discussion in a letter, but I believe the 
proposal is in line with the modern 
tendency of business, and in view of the 
fact that the federal government has 


P. P. TUCKER 
Texas State Agent, Aetna, Dallas 


conferred the power to transact this 
branch of business upon the national 
banks, I believe the state should be 
willing to make provision for carrying 
out the intention of congress in this 
direction. 

(Signed) 


OW, we are calling this to your 

attention so that when the matter 
does come up it will not be new to you 
and you will understand more fully why 
we write you and what we are writing 
for. It goes without saying, we are op- 
posed to the general practice of banks 
and trust companies entering the busi- 
ness. In the first place, there is no 
need of it, for, as we see it, we con- 
tend the agency system has met every 
demand placed upon it. 

There are many reasons why banks 
and trust companies, especially in the 
larger cities, should not function as 
local agents. We have no time now to 
engage in a general discussion as to the 
“why” and “wherefore” of these rea- 
sons. The matter is called to your at- 
tention by your committee for the pur- 
pose as stated above and to ask that 
this convention go on record as oppos- 
ing the practice in general. 


ORKMEN’S Compensation Insur- 
ance—Many of us are particularly 
interested in this branch of insurance. 
When you think of workmen’s com- 
pensation insurance, your mind drifts 
rapidly to state funds, but the thought 
traveling on the way to that socialistic 
goal must stop to think of the Texas 
Employers’ Association. 
When the workmen’s compensation 


“Cuas, O. Austin.” 
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BURT & STEBBINS 


HOUSTON 


GENERAL AGENTS FOR TEXAS 








INTER-STATE AUTOMOBILE INSURANCE COMPANY 
INTER-STATE LIABILITY INSURANCE COMPANY 
OMAHA LIBERTY FIRE INSURANCE CO. 
UNITED MUTUAL FIRE INSURANCE CO. 
GENERAL ACCIDENT FIRE AND LIFE ASSURANCE CORPORATION, Ltd. 





Our Commission Contract makes a connection with this office very desirable. 
If you want to control the 


AUTOMOBILE BUSINESS 


in your town let us tell you about the “‘Inter-States—The Twin Winners” 


BURT & STEBBINS 


HOUSTON 
GENERAL AGENTS FOR TEXAS 











United Mutual Fire Insurance Company 


LEGAL RESERVE COMPANY 
HOUSTON, TEXAS 


A Strictly Agency Company, Represented in 
Over Eight Hundred Stock Company Agencies 


Subject to Every State Supervision Except Rates 


Not being subject to the State rates enables 
us to give special service to local agents for 
writing sub-standard classes and for meet- 
ing competition on extra preferred risks 


Five experienced Special Agents travel Texas for us 


UNITED MUTUAL FIRE INSURANCE COMPANY 


HOUSTON, TEXAS 


Write and let us tell you what we can do for your agency 


Under Supervision of Commissioners of Insurance and Banking 
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bill was first passed, the companies 
were permitted to compete in one way 
with this “body corporate” that was 
created under the act, for in the orig- 
inal act we were permitted to write the 
business at a rate not more than that 


charged by the Texas Employers. Un- 
der the act as amended, and under 
which we operate now, almost a 


monopoly is given to the Texas Em- 
ployers in that the law says that the 
company shall nct write at a rate less 
than the Texas Employers. This is un- 
fair, and it smacks of a monopoly that 
even the officers of the Texas Employ- 
ers should not want to use. We, as 
agents, are of the mind that the old 
order of the “survival of the fittest” 
should prevail, so let each and every 
one be on equal footing. 

State funds, or the state engaged in 
private business, is certainly socialistic. 
State funds are simply state-managed 
mutuals, reciprocals and that kind of 
insurance. Of course, the Texas Em- 
ployers is operated on a mutual plan. 
Its officers feel, as they state in a pros- 
pectus which the Employers Casualty 
Company has recently published, that 
all insurance is fundamentally mutual. 


IGHT at this point may I diverge long 

enough to again call your atten- 
tion to another part of the platform of 
the Farmers’ Non-Partisan League— 
for two reasons: One is to show that 
this socialistic crowd is advocating 
state funds, and the other reason is to 
show that it is making a direct attack 


Many E 


T IS interesting to observe by a 
| study of the records that Texas has 

produced more than her share of fire 
insurance company officials. Many 
Texas men have gone to the top. 
Texas is a great state and has devel- 
oped much in the way of fire insurance 
talent. 

Texas is removed from the center of 
things. It is off the beaten path. It 
was for long a no man’s land so far 
as supervision by company regulatory 
organizations is concerned. The Texas 
field man is cast on his own resources. 
Success or failure in his field rests 
largely with him. He is the company 
in Texas. The state is so far away 
from home office headquarters that it 
is inconvenient and unwise to attempt 
to closely supervise from the home 


office. The Texas field man on the 
ground must make the decisions. He 
must learn the conditions, become 


familiar with what is going on in the 
state and decide for his company what 
to do and what not to do without 





0. H. MILLICAN 


Member Executive Committee, Austin, 
Texas 








on our present workmen’s compensa- 
tion act. The first thought need not be 
commented upon, for they admit and 
their platform so states, that they want 
a direct state compensation act, but I 
do want to read you their argument 
against our present compensation law. 
I read this because the local agents of 
this state realize that the workmen’s 
compensation act is one of the most 
beneficial things that has ever happened 
in this country. Senator McGregor, in 
his speech before this body on a former 
occasion, called your attention to the 
fact that less than 18 percent of the 
injured workmen under common law 
received compensation—in other words, 
18 out of 100; while under our: work- 
men’s compensation act 100 per cent 
of the injured workmen receive com- 
pensation. For that reason, if for no 
other, the law is a good one, and we 
have supported it as a law. But listen 
to what the Non-Partisan League has 
to say about the law and about our- 
selves, as agents of the insurance com- 
panies, who are operating in Texas: 


T is generally understood that 
North Dakota has the best com- 
pensation law in America. Not only 
does it pay more compensation to the 
injured workman than is the case in 
any other state in the Union, but the 
expense to the employer is materially 
reduced. The department is operated 
at cost. No profits are paid to casualty 
insurance companies for merely pro- 
tecting employers against payment of 


6é 








damages. In Texas, casualty com- 
panies collect large premiums from em- 
ployers, but contest the claims of the 
injured workmen, who are forced to 
employ lawyers or institute suits in or- 
der to recover their just claims. Usu- 
ally the injured worker is in financial 
distress—unable to fight strong cor- 
porations and await decision of courts, 
so he is driven into accepting anything 
the casualty sharks have seen fit to 
pay. The casualty insurance companies 
make as much profit as possible, ex- 
tracting from the employer a high pre- 
mium and paying the injured workman 
as little as they can induce him to ac- 
cept. In short, the Texas law pro- 
tects the employer against any dam- 
ages caused by injuries or deaths of his 
workmen, but the law does not protect 
the workmen or their dependents in 
case of injury or death.” 

I hope that this has made you angry, 
for if it has you will be in a good 
frame of mind to handle the situation 
when you get home and some day in 
the near future find that there is a Non- 
Partisan League candidate offering 
himself for some office in your com- 


munity. 
gees going back, it does look as 
though this would be an oppor- 
tune time for us to go on record as 
favoring such laws as would permit the 
companies to operate on an equal basis, 
bearing in mind, of course, that we are 
at all times in favor of proper regula- 
tion, and supervision by state depart- 
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ments. 

Now, with that thought in mind, may 
I pass on to another thing that I would 
like to incorporate in this special re- 
port? While we are talking about all 
companies and concerns on an equal 
basis, would it not be a splendid idea 
for all companies—whether they write 
compensation, automobile, fire or 
casualty—to be placed on the same 
basis—without discrimination? It cer- 
tainly is fair, and then if all companies 
and concerns pay the same taxes, main- 
tain the same reserves—under the same 
supervision and regulation—then I say 
if we could not survive, it would be 
equivalent to saying that ours was not 
the best system and it would certainly 
be superseded by other forms of in- 
surance. 








N conclusion of this special report, I 

would like to ask for an opinion 
from the membership in the form of 
instructions to your resolution com- 
mittee to the end that this convention 
may go on record in connection with 
casualty insurance that the legislature 
be asked to so amend the laws as to 
place all companies writing this class 
of insurance on the same basis as to 
taxes, fees, reserves, surplus and such 
other things as will tend to put the 
companies and concerns writing this 
class of insurance on an equal foot- 
ing—this on the grounds that what is 
fair for one is fair to the other, and 
what is fair generally is for the best 
interest of the public at large. 


xecutives Former ‘Texans 


BY JOHN M. THOMAS 


waiting for advice and suggestions from 
his superior officers. 


ROM 1899 until 1911 or 1912 there 
were no rating organizations in 
Texas. The field men traveling the 
state had to not only get the business 
but they were responsible for making 
the rates and had to exercise real 


HENRY EVANS, president of the 
Continental, American Eagle and 
Fidelity-Phenix, was born in Texas. 

J. W. Cochran was at one time with 
Trezevant & Cochran at Dallas, and 
afterward was a_partner in Cochran, 
Thomas & Co. He is now vice-presi- 
dent of the Fire Association and the 
Victory of Philadelphia. 





an old time Texan. 
agency at Dallas, Tex., with J. W. 
Cochran, Thomas & Co. 


of the Fidelity-Phenix. 





John M. Thomas of Chicago, western manager of Fire Association, is 
He traveled for the old Phenix of Brooklyn in 
Texas and Arkansas from 1900 to 1909. He then went into a general 


and former western manager of Fire Association, under the firm name of 
When Mr. Cochran was called to Chicago to 
assume the western management of Fire Association, the firm name was 
changed to John M. Thomas & Co., and in 1916 Mr. Thomas sold his 
agency at Dallas, going to Chicago to become assistant western manager 


Cochran, the present vice-president 








underwriting judgment. If they named 
a rate too low, the business was un- 
profitable and if they set too high a 
figure, the risk went to some other 
company willing to take the chance. 
During this period, some big men were 
developed in the state. 

Some one said recently that when- 
ever a man was wanted for an execu- 
tive position a_ selection was made 
from the east or Chicago. This “bird” 
is mistaken. 


T IS almost impossible to compile a 

complete list of those who received 
their early insurance training in Texas 
and have since been advanced to of- 
ficial positions, but as an old timer in 
that field, I can recall a number. 

C. C. Kinney was formerly with 
Trezevant & Cochran of Dallas and 
is now the Pacific Coast manager for 
Marsh & McLennan with headquarters 
at San Francisco. 

McClure Kelley was formerly with 
the St. Paul in Texas and is now 
Pacific coast manager of the North 
America, Alliance and Yorkshire. 











Jesse E. White is also a graduate of 
the Trezevant & Cochran general 
agency. Following his connection 
with that firm, he was special agent of 
the Great American in Texas and is 
now vice-president of the.Great Amer- 
ican and American Alliance. 

A. R. Phillips was for some time 
with the Hartford as Texas special 
agent. He is now secretary of the 
Great American and American Alliance. 


B. ROULET was the head of the 

* famous Roulet Rating Bureau in 
Texas, and is at present general agent 
of the National of Hartford at the 
home office. 

S. T. Maxwell, the present secretary 
of the National of Hartford, got his 
early insurance training with the 
Trezevant & Cochran office. 

Joe W. Russell was in other days 
Texas special agent of the Aetna. He 
is now in New York City, being a 
member of the firm Russell & Ziegler, 
New York agents of the company with 
binding powers for United seatgs and 
Canada. 


EAL BASSETT, vice-president of 

Firemen’s of Newark and the 
Girard and Mechanics, was many years 
ago a local agent at Waco, Tex. 

Walter L. Maillot, assistant western 
manager of the Phoenix of England, 
formerly traveled in Texas as special 
agent of the New York Underwriters. 

C. C. Wright, assistant secretary of 
the Fireman’s Fund, used to carry the 
grip in Texas as special agent of the 
British America and Western of 
Toronto, later went with the Royal as 
special agent and finally with the Fire- 
man’s Fund as Texas special agent. 

George C. Long, secretary of the 
Phoenix of Hartford, at one time 
traveled in Texas as special agent of 
the Home. 

H. P. Whitman, assistant secretary of 
the Phoenix of Hartford, is an old time 
Trezevant & Cochran special agent. 

N. T. Robertson, of Chicago, secre- 
tary of the Fidelity-Phenix in its 
western department at Chicago, is a 
graduate of the Texas field, having 
been special agent of the Continental. 

The supply has by no means been 
exhausted and there is much man- 
agerial talent of unusually good 
quality in the Texas field now. 


Former Presidents of 
The Texas Association 


Most of those who have served as 
president of the Texas Association were 
in attendance at the Galveston meet- 
ing. The Texas Association has held 
23 annual meetings and has_ been 
served by 13 presidents. The follow- 
ing have held the office of president for 
one or more terms: Walter Fort, 
Waco; William L. Stiles, San Antonio; 
E. B. Norment, Paris; Jim Cotton, 
Houston; C. R. Brown, Galveston; W. 
L. Foster, Fort Worth; O. H. Millican, 
Austin; Fred W. Offenhauser, Texar- 
kana; Cruger Smith, Dallas; Mabry 
Seay, Dallas; E. W. Marshall, Waco; 
Craig Belk, Houston; W. L. Stiles, San 
Antonio. 
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City of New York Insurance Company 


ELBRIDGE G. SNOW, President 


Head Office: 56 Cedar Street, New York, N. Y. 








@ The City of New York Insurance Company welcomes this 
opportunity to cordially greet the Local Agents of Texas again. 


@ Since the founding of this Company it has always extended 
a service warranting the confidence and good will of both 
Local Agents and the Insuring Public. No influence of bad 
practice has ever encroached upon or sullied its integrity. 


@ The interests now identified with the CITY OF NEW 
YORK, and the increase of its Capital Stock and Assets, bring 
it before the People of Texas second to none as a medium 
of Fire Indemnity. It offers the Local Agents varied facilities 
with unexcelled service in each, and to the Insuring Public 
sound and complete protection. 




















American Bonding & Casualty Company 





Home Office: Sioux City, Iowa 
Assets December 31st, over $3,000,000.00 
Writing Fidelity and Surety Bonds and Casualty Insurance 


The unprecedented growth of this Company is evidence of the quality of our service. 
Agents are invited to avail themselves of this service where we are not represented. 


HOTCHKISS-FROST COMPANY 


El Paso, Texas 
General Agents for State of Texas 






















































ARKER V. LUCAS opened the 
P meeting on Saturday morning with 

talk on “The Work of the Auto- 
mobile Underwriters Detective Bureau,” 
of which he is manager. Mr. Lucas has 
succeeded in getting at the heart of the 
automobile situation in. Texas. 

He told how the Detective Bureau 
can render better service if the local 
agents of the state extend to the or- 
ganization fuller cooperation. He ex- 
plained how the agents can help. 

Ten minutes were given to Mrs. 
Myron A. Kesner of Dallas, chairman 
of the women’s high cost of living 
committee working under the supervi- 
sion of the department of justice. Mrs. 
Kesner said that insurance is the one 
important commodity that has not ad- 
vanced in price. She advocated thrift 
and economy all along the line and ab- 
stainance from the purchase of luxuries. 


ELEGRAMS were read from C. J. 

Doyle, associate general counsel of 
the National Board, Harry A. Pierson, 
president of the Oklahoma Association, 
James L. Case, chairman of the exe- 
cutive committee of the National As- 
sociation and P. J. Clancy, president of 
the Iowa Association, who urged a big 
attendance at the National Association 
meeting at Des Moines in October. 
Telegrams were also read from the 
Mayor and Chamber of Commerce of 
Ft. Worth and from the Fort Worth 
Record and Star asking that the 1921 
convention be held in Ft. Worth. 

An interesting letter was read from 
E. M. Allen, ex-president of the Na- 
tional Association who has attended the 
annual meetings of the Texas associa- 
tion for the past three years. Since 
his retirement from office Mr. Allen has 
been staying close to home. He wrote 
that in his entire contact with state 
associations all over the country he had 
never encountered an organization with 
the ability to do things, with the en- 
thusiasm, breath of vision and definite- 
ness of purpose possessed by the Texas 
Association. He said with all due 
respect to the other States, Texas had 
the premier local Agents body of the 
country. 


A P. Wooldridge, recently appointed 
e a member of the State Fire Insur- 
ance Commission and Texas state fire 
marshal, who was to have talked on 
“Fire Prevention” used most of the 
time allotted to him in explaining who 
he was, what he had done and what 
he intends to do. Mr. Wooldridge has 
recently been the subject of some 
rather bitter attacks by some insurance 
journals, and took occasion to correct 
some impressions that had _ gained 
rather wide circulation. His talk was 
well received 

A free for all discussion of “Mutual 
Casualty Insurance Competition” was 
the last thing on the program Satur- 


Lucas and Wooldridge Talk 
at Saturday Morning Meeting 





day morning. It proved to be a live 
topic. It brought many to their feet 
and views and comment were given 
freely. Those who took leading parts 
in this discussion were A. P. Cunning- 
ham of Dallas, J. W. Blanton of Dallas, 
George Adams of Bryan and J. W. 
Mitchell of Fort Worth. 

a ar 


Henry R. Schultz, 
tke Automobile department of the 
Evans Companies in Texas, “the sweet 
singer of Houston,” was on hand and 
lifted up his voice in song on several 
occasions. 


special agent of 


* * * 


A rather decided compliment was 
paid to the Texas Association by F. J. 
Cox, president of the National Asso- 
ciation, on the closing day of the con- 
vention. Mr. Cox found it necessary 
to make a decision upon a question of 
some importance affecting another lo- 
cality. He was, of course, unable to 
get in consultation with his own ex- 
ecutive committee and so asked the 
members of the executive committee of 
the Texas Association to hold a confer- 
ence with him. The Texas committee 
was of no little help in aiding Mr. Cox 
to reach a decision. 





Wooldridge Says He Is Willing 





The National Underwriter 


to Stand on His Record 


ORE than the ordinary amount of 
M interest attached to the talk made 

by A. P. Wooldridge of the State 
Fire Insurance Commission and Texas 
state fire marshal. Following the ap- 
pointment of Mr. Wooldridge and the 
other members of the commission, 
some rather caustic attacks upon them 
were made by some insurance jour- 
nals. The publication of these articles 
caused quite a stir. The Texas asso- 
ciation has come out rather definitely 
in support of the members of the com- 
mission and those attending the meet- 
ing were interested to hear what Mr. 
Wooldridge had to say. 

Mr. Wooldridge made a favorable im- 
pression. He said that he has been in 
public office for forty years, that his 
record invites the closest inspection and 
warrants the regard of insurance men. 
He gave a brief sketch of his career, 
saying that he had served as president 
of the state bankers’ association and 
was for 14 years the chairman of its 
legislative committee as well as a mem- 
ber of the executive committee of the 
American Bankers’ Association. He 
was, he said, one of the organizers of 
the public schools of Austin and was 
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for twelve years president of the Aus- 
tin Board of Education as well as mayor 
of Austin for ten years. He gave this 
account of his career, he explained, in 
order to make clear that he had nothing 
to hide, had had a more or less gencral 
experience and was not a mere novice. 


R. WOOLDRIDGE #§s said that 

while it was true that he was with- 
out a profound knowledge of the in- 
surance business, he could be counted 
on to serve the insurance men of the 
state satisfactorily and with the proper 
regard for all interested. 

“You can count on me,” Mr. Wool- 
dridge said, “to elevate the standard of 
Texas agents. I have seen something 
of despicable competition. I know 
what it means. I want to see require- 
ments made that will assure a high 
standard of agents in Texas.” 

Mr. Wooldridge said that his attitude 
regarding the law which created the 
Fire Insurance Commission law would 
be clearly understood as being fully 
sympathetic with the intent and pur- 
pose of the law. So far as he is able, 
he declared, he is going to strengthen 
instead of weaken the law. He de- 
clared that it is his desire that the fire 
companies may grow afd prosper in 
financial strength, but the growth 
should be along reasonable lines. The 
present prosperity that the companies 
are enjoying may not continue. “The 
time may come,” Mr. Wooldridge said, 
“to lower fire insurance rates in Texas, 
but there should be no premature ac- 
tion along this line, and if any is at- 
tempted I will not be a party to it.” 

Mr. Wooldridge said that it is his in- 
tention to give no little attention to 
fire prevention work in Texas. Fire- 
bugs will be rounded up. Where there 
is any evidence of arson prosecutions 
will follow. Mr. Wooldridge plans to 
install a better system of inspections 
along broad community lines. The edu- 
cational side of fire prevention will be 
stressed. A selected corps of women 
will carry the fire prevention message 
to the school children in the principal 
cities in the state. 
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Representing 
American Underwriters 
Hudson of New York 
Ins. Co. State of Penna. 
New Haven Underwriters 
Security of New Haven 
Svea of Sweden 
Western of Toronto 
Merchants of Denver 
London Guarantee & 
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THE PROOF OF 
THE PUDDING 


We might state the fact to you in advertisements, in circu- A sufficient number of agents are testing this service regu- 
lars, in personal letters and in spoken words, but the only larly—testing so regularly that this is the fastest growing 
way we can prove to you that our service to agents and to general agency in Texas. 

agents’ policyholders is the service that pays them as well 


as us, is for you to try it, test it. Why Don’t YOU Test It? 


MIKE MURPHY 


GENERAL AGENT 


for good companies writing every form of insurance 


DALLAS, TEXAS 


wt 
SPECIAL AGENTS 


Frank B. Knight Arthur T. Simpson 
Leslie O. Clay Mrs. M. C. Gambrell 
John Baldwin Bert Taylor 


HVNNNQQQQN0NQ000000004Q0000M04QSQQQ0000008000000Q000008Q000000000000000UOOROOOOOOOEOGOGOOAOOOOOOOEEOOOOOOLANGGE 32 


z 


INTERSTATE CASUALTY COMPANY 


Home Office—Birmingham, Alabama 


Admitted Assets) - - - - - - $888,308 
Surplus to Policyholders - - - - - 422,749 


SPECIALIZING IN AUTOMOBILE AND PUBLIC LIABILITY 
AND EXCESS INSURANCE. 


fa 


=A) STaUUUUNUNNNUUAUUNLUILL 


To Texas Agents 


Our contracts, backed by sufficient surplus and reserves plus Interstate 
service, are very satisfactory to our customers and to the buyers of Cas- 
ualty Insurance. Fair, prompt, and satisfactory treatment of every honest 
claim is assured. 


This all makes the INTERSTATE a valuable agency connection. Our 
General Agents at Houston, Texas, will be glad to communicate with you. 


GENERAL AGENTS 


STATE AGENCY THE AGENCY COMPANY 
Insurance Exchange, Chicago Salt Lake and San Francisco 


CRAIG BELK & CO. FERGUSON & HARRIS 
Chronicle Bldg., Houston, Texas Columbia Bldg., Louisville, Ky. 
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Royal Insurance S.. Ltd. 


Newark Fire Insurance Co. 


SOUTHERN DEPARTMENT 
ATLANTA, GA. 


FIRE, TORNADO 
AUTOMOBILE 


DALLAS OFFICE 
AMERICAN EXCHANGE BANK BLDG. 


CHAS. F. THOMAS, STATE,AGENT 


FRED GIBBONS 
MENDEZ YOUNG 
W. J. McMANMON 


SPECIAL AGENTS 
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TEXAS 
Four Association Boosters 





NORMENT & BROAD 


Insurance 
PARIS TEXAS 








GALBREATH & DEWEESE 


Insurance 
PARIS TEXAS 








F. E. CHARTIER & CO. 


Insurance 
PARIS TEXAS 








C.M. RAGLAND & COMPANY 


Insurance 
PARIS TEXAS 

















The National Underwriter 


Mutual and Reciprocal Casualty 
Competition Discussed on Saturday 


EXAS agents know what mutual 
"T cas suaity insurance competition 

means. The casualty mutuals and 
reciprocals have made great headway 
in Texas. Local agents in both the 
large and small towns have felt the 
pressure of the competition offered by 
these concerns. Many have seen their 
business go to the reciprocals and mut- 


GEORGE A. ADAMS 
Bryan, Tex. 


tuals and have been unable to stem the 
tide. Texas has been a fertile field for 
the operation of casualty mutuals and 
reciprocals, 

When comment was asked for on the 
subject of mutual casualty competition 
there was a ready response. Perhaps 
the best talk on the subject was made 
by J. W. Mitchell for Fort Worth who 
succeeded in hitting the nail on the 
head. Mr. Mitchell was hardly compli- 
mentary to the majority of local agents 
who find themselves confronted with 
mutual competition. He said that the 
trouble lies with the agents themselves, 
not with the reciprocals or mutuals or 
rates of policy forms or anything else. 
Agents generally, Mr. Mitchell con- 
tended, are working in the shade. The 
mutuals have gotten their big spread 
of business because entirely too many 
local agents have accepted as final the 
declaration of the mutuals that they 
(the mutuals) are going to get the busi- 
ness. Mr. Mitchell said that the 
mutuals and reciprocals have not made 
as much progress in Fort Worth as 
elsewhere for the one reason that Fort 
Worth agents are prepared to intelli- 
gently meet their competition. 


SAM P. COCHRAN 
Trezevant & Cochran, Dallas, Tex. 





‘6 HE big trouble is,” Mr. Mitchell 

said, “that most agents don’t 
know their own business. As soon as 
a customer mentions reciprocal or 
mutual insurance the average agent 
gets red in the face, tells the customer 
that the mutuals and reciprocals are no 
good, can’t last, and are liable to go 
broke any time. The fact is the reci- 





GEORGE A. ALEXANDER 
Garland, Tex. 


procals and mutuals are not blowing 
up and the customer who is merely told 
that they are going to and that their 
whole system of operation is faulty, is 
not going to be dissuaded from buying 
their policies: The local agent who 
does not want a customer to buy reci- 
procal or mutual insurance, should tell 
him why he should not buy it. ~He 
must give reasons. His comment must 
indicate some understanding of the sub- 
ject. The public is the jury. The 
agent who expects to win his case must 
make an argument that is convincing. 
He cannot expect the buyer to decide 
in his favor unless he can show clearly 
and beyond any question of doubt that 
what he has for sale is better in every 
respect than what the mutual or reci- 
procal can offer. The mutuals and reci- 
procals have no strength Mr. Mitchell 
said—The agents are simply not tell- 
ing their story. Too much time is 
spent on the golf course and in a fish- 
ing launch at critical times. When this 
competition commences to lift its head 
is the time for the agent to roll up his 
sleeves and get out and offer battle. 
The agent who knows what he is talk- 
ing about, who really understands the 
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Texas State Agent Commercial Union 
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relative merits of stock company in- 
surance as opposed to mutual and reci- 
procal insurance finds that the much 
talked of competitions is not such a 
serious factor after all. It is almost 
wholly a question Mr. Mitchell said, of 
the agent knowing all about what he 
has for sale well as what the other fel- 
low has for sale. 


P. CUNNINGHAM of Dallas, 

e said that. the stock companies of 
Texas are not getting the workmen’s 
competition business and the success 
that the mutuals-and reciprocals have 





CHARLES 
Texas State Agent Royal, Dallas, Tex. 


F. THOMAS 


had in capturing this class has greatly 
encouraged them to make an active 
campaign for automobile insurance. 
The reciprocals, mutuals and Lloyds 
are filling the entire field, Mr. Cunning- 
ham said. There seems to be a wave 
of prosperity on the part of these con- 
cerns. Their operating methods are 
not clearly understood by the, majority 
of agents to say nothing of the general 
public. 


W. BLANTON of Dallas said that 
J° Texas local agents must put up a 
fight for compensation business or they 
will lose other lines as well. He said 
that the Texas Employers Insurance 
Association which is now writing 60 
per cent of the workmen’s compensa- 
tion business in Texas has about com- 
pleted the organization of a stock com- 
pany to write a general casualty busi- 
ness even including fire insurance on 
automobiles. 

George Adams of Bryan said that 
the large city agents as a class, do not 
realize the large volume of business 
that has been absorbed by the mutuals 









J. H. SNELL 


Texas State Agent Fireman’s Fund, 
Dallas 


and reciprocals in the large cities. The 
big town agents have enjoyed an un- 
precedented gain in business owing to 
the great increase in values, and in the 
tush of new business, have been un- 
aware of the fact that the mutuals and 
reciprocals have been making great 
strides in thel arger centers. 
et 


F. W. Rae, special representative of 
the American Indemnity of Galveston, 
had charge of the registration. He did 
not let anyone get into the convention 
hall without signing in the book and 
getting a convention badge. 





JAMES CRAVENS 
Cravens, Dargan & Roberts, Houston 


Plenty of Entertainment 


On the First Day 


On the opening day those attending 
the meeting were kept on the move 
from morning until late in the eve- 
ning. As soon as the business ses- 
sions closed the entire delegation went 
for a boat ride in the Galveston Bay. 
Ordinarily boat rides provide rather 
an unexciting form of amusement, but 
this particular outing was far from duil. 

As the starter, Fred W. Offenhauser 
of Texarkana, and Mrs. D. D. Mce- 
Larry, wife of the Texas general agent 
of the home, put on a buck and wing 
dance and general terpsichorean exhibi- 
tion that would easily have captured 
the prize had there been one. M. D. 
Kinney, special agent of the National 
Union, did a few stunts all by himself 
that kept those who were inclined to be 
a little tired from going to sleep. 

Following the boat ride there was a 
dinner-dance at Rogers, a noted sea 
food cafe, which lasted well into the 
evening. 








D. D. McLARRY 


Texas General Agent Home and Frank- 


lin, Dallas, Tex. 
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SHERMAN, TEXAS 


IN THE HEART OF THE BLACK LAND 
FARMING DISTRICT 


LEADING LOCAL INSURANCE AGENTS: 


J.J. Eubank 
Gulick & Hall 
Carpenter & Belden 
Miss Maydee Barron 


WRITING ALL LINES OF INSURANCE 








The Insurance NAME of Waco: 


FORT & CO. 


WALTER V. FORT & CO. 
ESTABLISHED 1880 


40 Years the Leading Agency 











NORVAL M. McKEE 


INSURANCE AND REAL ESTATE 
997-28 Perlstein Building BEAUMONT, TEXAS 






































ISAAC D. ROBERTS C. HARRY ROBERTS 


ISAAC D. ROBERTS & SON 


BEAUMONT, TEXAS 





General Insurance 





Place Your Insurance 


With Us 


218 ALEXANDER BUILDING 
PHONE 595 














Moore and Moore 


(BART MOORE) 
Amicable Life Building 


Waco, Texas 





i Some of the Strong Companies Represented By Us 


Star (L. & L. & G.) 
Queen 


sian y British America 
Fidelity Phenix Aetna Casualty 


American Eagle All Lines (Exclusive) 
Automobile (Aetna Fire) of Hartford 


Royal Exchange 
Royal 
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An Established Insurance Agency 
Representing Strong Companies 
















Lowry, Finch & Belcher 


ESTABLISHED 1883 


WICHITA FALLS, TEXAS 





















Geo. Willig & Co. 


General Agents Maryland Casualty Co., Baltimore 
Waco, Texas 

















Roster of the Convention 


Atlanta, Ga.—H. B. Emerson, F. E. Mc- 
Leod, W. L. Treadway. 

Austin—O. H. Millican, A. P, Wool- 
dridge, T. M. Scott. 

Baltimore, Md.—Dr. W. H. Burroughs. 

Bartlett—Jacob Isaacs, 

Bastrop—C. P. Luckett, M. J. Learth. 

Beaumont—T. V. Smelker, N. M. Mc- 
Kee, Robert Corley, Isaac D. Roberts, 
O. H. Pennock, W. L. Davis, D. M. Pol- 
lard, Ethel Roberts, Mrs. R. W. Abbott, 
Kirby Smith. 

Beeville—J. W. Brown. 

Bowie—J. B. Green, Miss Doyle Cren- 
shaw. 

Brenham—Aug,. Brockenschmidt, F. L. 
Amsler, Mrs. F. L. Amsler. 

Bryan—G. A. Adams, John Arnold, Jr. 

Burnham—Mrs. F. W. Wood. 

Chicago, Ill.—H. J. Burridge. 

Clarenden—A. M. Beville, Sr. 

Corpus Christie—W. G. Garver. 

Corsicana—C. A. Middleton. 

Dallas—J. W. Blanton, A, R. Andrews, 
Arthur T. Simpson, Geo. L. Dexter, Dan 
M. Craddock, Ray McDowell, Miss C. Ad- 
dison, J: H. Addison. Dallas Smith, G. 
Mabry Seay, G. M. Schafer, T. P. Ellis, 
A. A. Heartsill, John H. Love, A. P. Cun- 
ningham, Burton, Owen Carter, 
Cruger T. Smith, W. L. Leeds, Wm. C. 
Menton, E. L. Hurst, W. E. Cunningham, 
Jr. T. L. Monagan, W. E. Horton, Jr., 
Cc. M. Hunt, E. Bullock, Henry George, 
W. J. McMannon, Mendez Young, W. H. 
Osburn, F. C. Newcomer, D. D. McLarry, 
J. L. Loyd, B. Manning, A. L. Pennie, H. 
Flanagan, F. C. A. Jones, Geo. M. Easley, 
Ben T. Harrison, M. Y. Goudelock, C. P. 
Tillman, V. D. Hoffmaster, M. L. Can- 
field, Fred Gibbons, W. G. Hughes, P. M. 
Marshall, Chas. L. Miller, H. B. Colla- 
more, J. H. Speed, M. D. Harvey, H. C. 
Seitz, A. Hines, J. C. Evans, T. B. Fer- 
guson, T. C. Little, I. T. Houston, J, A. 
Brackney, W. S. Clark, W. M. Smith, 
V. C. Dargan, H. FP. Hines, M. C. Brown, 
Cc. E. DeWitt, J. E. Kelly, R. R. Clark, 
S. S Smith, H H Lacey, C A. Wollford, 
Jr., Parker V. Lucas, H. K. Schultz, W. A. 
Scanlon. 

Denison—E. Du Bois. 

Denton—M. V. Deavenport. 

Donna—Alfred Lissner. 

El Paso—W. F. Payel, P. W. Williams, 
Howard B. Stevens, E. A. Teague. 

Farmersville—E. V. O. Edgington. 

Fort Worth—J. W. Mitchell, E. D. 
Rutledge, Wm. Rigg, A. G. Johnson, W. 
L. Foster, H. A. Lawrence, J. L. Parker, 
Alvin H. Sellers, Chas. S. Gillis, G.- W. 
Hollingsworth, S. A. Teas, 

Galveston — Sam Schlanky, Edwin 
Hulse, L. E. Boddeker, Arthur Grigg, 
E. C. Northen, Jack M. Blum, Gus Ar- 
nold S. S. Kay, Douglas S. Montgomery, 
J. N. Childress, C. H. Dorsey, J. Singer, 
Cc. P. Ludeman, James A. Hawkins, Graf- 
ton T. Austin. 

Garland—Geo. A. 
Murphree. 

Gonzales—A. E. Ferguson. 

Grandview—B. B. Ingle. 

Greenville—A. R. Holmes, J. M. Mas- 
say, Walter T. Galloway. 

Henderson—W. E. De Lamar. 

Houston—G. S. Wortham, Geo. A. 
Tyler, W. H. Seaman, Miss C. V. Bradley, 
Craig Belk, J. B. Williams, E. H. Dumble, 


Alexander, R. D. 


LANGDON LUEDDE 
Waco, Tex, 
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Mrs. Carroll Vinson, B. F. Caruth, Frank- 
lin Williams, Chas. R. Westmoreland, 
A. L. Vetrano, Max Westheimer, Jas. R, 
Houstoun, J. A. Allen, Jas. A, Painter, 
W. T. Torrey, J. G. Maillot, H. C. Robin- 
son, Jr., Thos. H. Elliott, John R. Young, 
Tucker Blain, S. M. Guild, Mrs. E. H, 
Dumble, Mrs. C. Cotton, G D. Gantt, 
John H. Roach, Robt. M. Blaine, J. R. 
Yanch, H. C. Hammack, H. L. Housman, 
L. A. Stevenson, William L. Watson, J. A. 
Shaw, C. L. Tarlton, O. T. Kleppinger, 
A. W. Painig, V. B. Wright, B. H. Greisen- 
beck, J. B. Hines, C. L. Burns, A. B. 
Brost, H. J. Hughes, E. J. Shoston, 
Charles Cotnan, John F, Scott. 

Hubbard—D. E. Brown. 

Huntsville—P, H. Singletory. 

Kenedy—B. McGoldrich. 

Kingsville—W. I. Church. 

La Grange—D. J. Weikel. 

‘Lancaster—C. R. Rea. 

Lockhart—M. C, Kelly. 

Longview—W. B. Smith. 

Louisville, Ky.—G. D. Coates. 

Midlothian—E. T. Rea, O. L. Rea, 

Mineral Wells— Milton Pelt, 
Beeler. 

New Orleans, LaF. G. Tupper. 

New York, N. Y¥.—T. Alfred Fleming, 
Mitchell ©, Moore. 

Oklahoma City, Okla—D. M. Ramsey, 
T. R. Cook. 

Orange—E. W. Anderson, W. C. B. An- 
derson. 

Palestine—R, A. Bush. 

Paris—E. B. Norment, C. M. Ragland, 
F. E. Chartier, J. W. De Weese. 

Perth Amboy, N. J.—Fred J. Cox. 

Pittsburgh—W. E. Graham, Jr. 

Port Arthur—Travis Lambert, 
Barrier, N. M. Barrier, Jr. 

San Antonio—Wm. L, Stiles, L. W. Gos- 
ling, A. C. Burnett, Miss Wolff, Mrs. Wm. 
L. Stiles, F. F. Ludolph, A. S. Hundley, 
F. McAllister, Le Doux E. Smith, C. M. 
Bondurant, R. E. Mathis, W. H. Quirk, 
W. Hugh Hunter. 

Santa Anna—J. T. Garrett. 

Segiun—T. H. Donegan. 

Sherman—R. L. Hall, Frank Hare. 

Shreveport, La.—J. H. Pabody. 

Taylor—J. D. Seiders. 

Temple—R. O. Culp, R. H. Patterson. 

Terrell—Walter A. Willson. 

Texas City—R. B. Smith. 

Texarkana—F. W. Offenhauser. 

Victoria—Miss Leah Wertheimer. 

Waco—Langdon E, Luedde, S. Wood, 
S. Hundley, T. O. Glover, Wm. Moore, 
Walter V. Fort, C. S. Berkely. 


Dick 


N. M. 


Wichita Falls—F. A. Clarke, W. F. 
Miller, 

Winters—J. M. Skagegt, E. A. Shep- 
pard. 

Yorkstown—E. G. Scewitz. 


* * * 


The Texas Association will undoubt- 
edly make a showing at the National 
Association meeting in Des Moines. 
The Houston Exchange has already re- 
served 12 rooms. A number of the 
local exchanges in Texas have ap- 
pointed delegates. The Texas Asso- 
ciation will make every effort to send a 
big delegation to the meeting. 





TRAVIS LAMBERT 
Recently elected First Vice-President 
Texas Association of Insurance 
Agents, Port Arthur, Tex. 
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How Many Agents 


know what service they can get from a company ? 


How many know that representing a fire company may 
mean more than getting supplies and making reports? 


Insurance companies have learned that their agents are 
their salesmen—not merely reapers to garner the manna 
from heaven. ‘To be a real salesman an agent needs to 
be well equipped, and his equipment depends on his 
companies. He must be able to cover the complicated 
lines of the present day. He must be informed on the 
varied coverages of the present day. 


Agents of the Glens Falls are well equipped. Its serv- 
ice departments are ready to give aid instantly on every 
problem. Its field men are trained. Its facilities are 


broad. 


There are many insurance companies but only one 


Insurance Company 
Glens Falls, N. Y. 


E. W. WEST, President 
H. N. DICKINSON, Vice President J. A. MAVON, Assistant Secretary 

F. M. SMALLEY, Secretary F. L. COWLES, Assistant Secretary 
R. C. CARTER, Treasurer H. W. KNIGHT, Assistant Secretary 


Fire, Marine, Automobile, Riot and Civil Commotion, | 
Tornado, Sprinkler Leakage, Registered Mail, 
Use and Occupancy, Rents, Rental 
Value, Leaseholds, Profits 
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Current Dollars Versus Property Dollars 


This is not an attempt to exploit or to 
teach a lesson in economics. 

Yet every thoughtful person recognizes 
that there is a distinction between currency 
values and property values. 

One hundred thousand currency dollars 
of five years ago are still the same amount 
today. 

But one hundred thousand property dol- 
lars of five years ago are not the same 
amount today. Measured in currency dol- 
lars this property has nearly doubled in 
value if invested in buildings and equipment. 


Insurance deals with property dollars as 
measured by present day currency dollars. 


There has always been a wholesome 
respect for wealth which is in the form of 
money and collaterals. It is safeguarded and 
protected in every possible way. A staff of 
accountants control its movements and care- 


fully tabulate its activities. It reposes in 
places of safety and its custodians are liable 
under heavy penalties for its misuse or loss. 


It seems to be the custom to pay little 
attention to property dollars. Yet because 
of value fluctuations it needs as much atten- 
tion as currency dollars. 


Insurance deals with property dollars 
and is measured by the number of currency 
dollars that will be required to replace the 
property in like condition at the time the 
fire occurs. 

It is the business of the adjuster to see 
that the exchange is equal. 


Under the policy contract the assured 
assumes the full responsibility to list all the 
property covered by insurance and to show 
its equivalent in today’s currency dollars. 


Through our continuous appraisal serv- 
ice we give the assured this information. 





The |loyd-lhomas Co. 





RECOGNIZED AUTHORITIES ON PHYSICAL VALUES 
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THE LLOYD-THOMAS CO.: 

1128 Wilson Ave., Chicago, IIl. 
We would appreciate your writing the following persons regarding increased replacement values, and the necessity of increased insurance. 
SS htwe..  . sane Ree: FIRM | ADDRESS 
Rete ae BOTS cilos Poaceae aioe Neat cae Pat eerie: “iit Hee et Re seed ed Som weber 
8 GOREN SEE CER STE AE ie ee rete oF [PPket abe Ft ee see? ryt tee tees ess secs eeeeeeececesscascessesledecsereeesssensaateceesnsaeeeees 
[| Do not refer to me. MONA fe BF SiFE sa Sisk tke Sake gc AS uae aT. SRS MLR a meee 
[J Mention you are writing at my request. PAPC ioe 9 Sins 5S srciecers Re es Iie te oI a egies See a 
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